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-|| FIRE LOSS IS FOLLY 


e America’s annual fire loss is over $500,000,000 and 15,000 lives. 
— That is this country’s tax for carelessness. 
The annual loss is $100,000,000 more than the cost of the Panama Canal. 


10 





The people of the United States each year burn property worth more than the cost 
of running the Federal postoffice department. 


The money losses merely represent property values destroyed. Incidental wastes due 
to unemployment, loss of profits and other derangements of production, distribution 
and home life amount to enormous additional totals. 


Most fire losses are due directly to carelessness; 87 percent of the fire loss is prevent- 
able. People of the United States thus impose upon themselves a per capita tax 
eleven times as great as the average fire loss of all the countries of Europe. 


to 


Nobody escapes this tax; it is passed on to all the people in the higher cost of insurance, of 
merchandise, of fire departments, and of everything that is used by man, woman and child. 


Nobody gains from fire damage; it is an irrecoverable loss. It is capital—savings, 
stored-up work, energy and self-denial—wiped out absolutely—and due to some- 
body’s carelessness. 


The one cure and protection is carefulness; precautions with fire, taking no risk, making 
no mistakes with fire; putting matches —O U T~— stamping every vestige of the 
bonfire and the campfire out, keeping fire away from inflammables and keeping children 
away from fire. 
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FIRE PREVENTION WEER OCTOBER 242 TO 


Fire Prevention Week is Oct. 4-10—Observe it in your town with pro- 
grams driving home the lesson of carefulness with fire. 


Check up your insurance policies, see that they are adequate, and 


BE CAREFUL WITH FIRE 


> FIRE PREVENTION WEEK OCTOBER 4 TO 10 ®, 
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Report Shows Holt Flooring 
Well Manufactured 


We have the official report of the Maple Floor- 
ing Manufacturers’ Association to back us up when 
we say our Maple, Birch and Oak Flooring of 
perfect manufacture. This same report shows the 
grades above the standard. 


Let us send you samples so that you can see for 
yourself the fine flooring we are producing. 


Holt Hardwood Co., Oconto, Wis. 
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FOR BIG 
VALUES in 

NORTHERN 
HARDWOODS 


Address 


Holt Lumber Co. Ss oe 
OCONTO, WIS. ae 


ve <3: gga 


PN arto titgg ni d 











poy 


am 

















Unvarying 


Uniformity 





Perfect matching, side and end. Product 
of skilled Grand Rapids woodworkers, 
operating machines keyed to split-hair 
accuracy. Continuous inspection 
throughout the plant. Wire- bound 
bundles, compact and easy to handle. 


NICHOLS & COX LUMBER CO 
GRAND RAPIDS, MICHIGAN 


Center of fine wood working 
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HARDWOOD FLOORING 
OAK - MAPLE - BEECH - BIRCH 
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Test Us Out 


on These Items 


Below are a few items 
we have picked out which 
we believe offer buyers 
unusual values. And _ so 
we say, test us out on these 
items and convince your- 
self that it pays to buy Un- 
derwood stock. 





2 cars of 4/4 No 
5 cars of 4/4 No 


l car of 5/4 No. 


- 1 common Ash. 
. 1 common Basswocd. 
1 and No. 2 common 


Basswood. 

1 car of 6/4 No. 
wood. 

5 cars of 4/4 No. 
Elm. 

5S cars of 5/4 No. 
Elm. 

2 cars of 5/4 No. 2 and better Rock 
Elm. 


1 and better Bass- 
2 and better Rock 


1 and better Rock 


Ask us to quote you on 
Nerthern White Pine and‘ Hemlock. 
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In Its Fifty-second Year, 
Lumbermen Should Urge Capital Stock Tax Repeal 
URING THE WAR PERIOD the costs of government increased of the average value of its capital stock ... as is in excess of 








at a rate that necessitated a multiplication of taxes that for- 

bade anything like a scientific levy. The problem was to get 
the money in the least possible time, and the consequence was that 
taxes were imposed and endured that ought not to be imposed or 
tolerated except under the stress of necessity. at this fact is 
recognized is evidenced by the several tax adjustments that have 
been made and proposed. There still remains the capital stock 
tax, which is open to several objections that justify its repeal as a 
part of the legislative program to be carried through by the Con- 
gress which will sit in December. 

Though this provision of the Federal statute is popularly known 
as a stock tax, it is not in practice a tax on the capital stock of cor- 
porations. In the statute itself the levy is termed “a special excise 
tax with respect to carrying on or doing business,” and it is imposed 
on each corporation at the rate of “$1 for each $1,000 or so much 


$5,000.” The law provides, however, that in arriving at the value 
of capital stock “the surplus and undivided profits shall be included.” 
Regulations of the Treasury Department also stipulate that the 
value of capital stock shall be predicated on present values, including 
actual appreciation of property, whether realized or unrealized, and 
such intangible assets as goodwill, trade-marks and patents, to the 
extent reflected in earning power. The regulations say that in the 
case of the capital stock tax “the fair value looks to the present net 
value of the assets, irrespective of the amount of the investment of 
the stockholders.” 

No business man, considering the statute and the regulations ‘for 
enforcing it, can fail to see what a vast field is opened up for the 
exercise of discretion by the representatives of the bureau of inter- 
nal revenue and what a vast opportunity is created for multiplying 
the numbers of investigators of the bureau or of the capital stock 
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section. It is a plain implication of the law that values established 
one year are no guide for the next and that no real basis is provided 
for the taxpayer to determine in advance what his capital stock tax 
is to be. Not only so, but experience has shown that he can not be 
sure after he has made his return and paid what he believes to be the 
proper amount that the whole question will not be reopened and an 
additional amount imposed. 

It appears that though this tax law has been in operation for 
some time business men are just beginning to realize what a 
nuisance it is in all its implications. In a real sense it is but a 
“hangover” of the war tax period and its repeal ought in justice 
and good conscience to be included in the tax legislative program 
of the coming Congress. It will not be, however, unless business 
men inform themselves with respect to the law and point out its 
defects to Congressmen and Senators in advance of the meeting of 
Congress. 





Fire Prevention Along Sane Lines 


IRECT LOSSES FROM FIRE, excessive insurance premiums 
D necessitated by the hazards involved, costs of fire-fighting 

organizations and the derangement of commerce caused by 
fires constitute one of the heaviest burdens imposed upon American 
society; and this burden is self-imposed. Americans have so often 
been charged with carelessness that they appear to have become 
calloused and indifferent to the accusation; and yet the fact re- 
mains that through carelessness with fire alone they are taxing 
themselves each year fully a half billion dollars. Doubtless a very 
large percentage of the people of the United States are careful 
with fire, and many thousands of them go through life without 
losing or being responsible for the loss of a single dollar by fire; 
and yet the relatively few who are careless with fire inflict tremen- 
dous losses that must be suffered by the careful. 

Modern trade and commerce are so aggressive that whenever a 
reform is to be advocated the line-up for and against it is apt to be 
determined by business interest or opportunity. It is largely so 
with fire prevention, and there is sound reason for asserting that 
progress in fire protection has been retarded rather than advanced 
by unfounded claims in behalf of so called fireproof materials as 
well as by baseless attacks upon wood as a building material. Fire 
itself unquestionably is the most potent agency for advancing 


Merchandising of Lumber 


N SEVERAL OCCASIONS within recent months some of the 
O best informed men in the lumber industry have declared in 
unequivocal terms that lumber’s greatest need is better mer- 
chandising. Nobody thus far has denied the accusation. The com- 
plaint laid at the door of the lumber industry, however, has been gen- 
eral in its nature; it has lacked the detailed specifications that are 
demanded in an indictment, and no regimen has been proposed for 
an industry that feels sick but does not know the cause of the dis- 
ease or the probable remedy. 

Whenever merchandising is considered salesmanship is soon 
thought of, and salesmanship now is recognized to include some- 
thing more than personal calls of sales representatives.. In fact 
salesmanship under modern conditions is about, if not fully, as in- 
clusive as merchandising. Salesmanship, however, implies some- 
thing personal and individual. An industry can not sell anything to 
anybody, but an individual lumber company can and must, if sales 
are to be made. The lumbermen of the United States as a group or 
class can keep wood before the public, but the job yet remaining for 
the millman is to sell his own lumber to the prospective distributers 
and users of wood. 

After all has been said that can be said about wood as a build- 
ing material, lumber still remains just lumber. But when Smith 
cuts his own trees, converts them into boards and other stock in 
his own mill, puts his own name on his product and injects his own 
aims, ambitions, personality and character into his advertising and 
into his sales representatives this material becomes Smith’s lumber 
and it is not like anybody else’s. 

Everybody knows that both buying and selling are personal mat- 
ters, and that it is folly to try to eliminate personality and individ- 
uality from merchandising. There are today in the lumber industry 
concerns that are not raising one word of complaint about the con- 
ditions that are afflicting the rest of the industry and there is no 
mystery whatever in that fact. They owe their enviable position 


to their having sold, not wood, not just lumber, not the lumber 
industry, but their own lumber and their own organizations, their 


civilization. It is the vital element in every manufacturing opera- 
tion and it is indispensable to the comfort, convenience and even 
the existence of mankind in the temperate regions of the world. 
Man can not do without fire, but he must learn the wisdom of being 
careful with it; making it the ideal servant and friend that it should 
be, instead of the destructive enemy that it often is. 

Fire prevention is not altogether, if indeed it is even in large 
measure, a matter of choosing the proper construction material, 
Insurance underwriters recognize that fire is a moral hazard at 
the same time that it is a construction hazard. Unquestionably, 
the hazard is largely an individual and personal one also, though it is 
impracticable to adapt insurance to variations in hazard due io 
the character of policyholders. A considerable number of careless 
policyholders in a group may and doubtless often do fix a high 
level of premiums for the entire class. It is so in automobile 
underwriting; the millions of careful drivers who never have an 
accident must pay in high premiums for injuries inflicted by the 
relatively few reckless drivers. 

The week of Oct. 4 to Oct. 10, has been set aside as Fire Pre- 
vention Week. Of course nothing can be done during that period 
to change the forms of construction. Nothing can be done that 
will lessen the inflammability of any sort of material. The great 
fight against fire ought not to be primarily on that ground anyhow, 
so long as the greatest percentage of fires is due to carelessness 
in the use of fire. The fight is not between forms of construction; 
it is not between producers or distributers of competing materials; 
it is between carefulness and carelessness in the handling and use 
of fire. It need not and it ought not to involve attacks upon any 
material or any form of construction that has almost the universal 
sanction of experience. Attacks of that sort discredit themselves 
and hinder real progress in fire prevention. 

It is to be hoped that all communities will observe Fire Preven- 
tion Week by attacking society’s arch enemy—carelessness—an 
enemy that inflicts not only fire losses, but losses of life; an enemy 
that attacks society not only with fire, but with other beneficent 
agencies, such as the automobile. Effort ought not to be wasted 
by internecine warfare among the careful or by the raising of 
false issues. All the people who wish to reduce the fire loss and 
to advance the cause of fire prevention ought to unite and 
present a single front in opposition to their common enemy— 


CARELESSNESS. 


Is an Individual Problem 


own service and their own aims and purposes to the buyers and dis- 
tributers of lumber. 

Nowadays nobody presumes to deny the efficacy of advertising; 
but here advertising is meant—not just publicity. Getting wood’s 
name in the paper has about as much relation to lumber selling as 
getting Smith’s name in. Real advertising is a potent, and under 
modern conditions, an indispensable factor in the merchandising of 
lumber, as of every other commodity. But it must be so used as 
to sell Somebody’s lumber, not everybody’s. Money spent in adver- 
tising to the universe is spread too thin to help the lumber producer 
who hopes to pay for advertising space from sales returns. Adver- 
tising resembles hunting in one respect at least; you’ve got to aim 
at something to have any hopes of bagging anything. 

It follows of course that since lumber merchandising is a per- 
sonal matter it can not be delegated without danger of losing its 
effectiveness. No, George can not do it. If each individual con- 
cern of the country injects its own personality into its merchandis- 
ing program and policy it will benefit quickly and directly; and 
when all the concerns have done so the entire industry will be lifted 
from the dumps, not before. 

Altogether too often the individual lumberman attributes lack 
of demand for his own product to conditions that prevail through- 
out the industry; whereas, the fault is his own. The situation at 
present exemplifies this truth: Low stocks at mills, in retail yards 
and in consumers’ hands; unprecedented building program being 
carried on; farmers more prosperous than for years; factories work- 
ing in good force. And in face of all this lumbermen are complain- 
ing that the prices they receive do not bring them a profit. 

Here we have conditions altogether favorable for a good demand 
for lumber at profitable prices. The industry does not, ought not 
and can not legally fix the prices at which lumber shall be sold; 
but lumber is worth what it costs to produce it, plus a conscionable 
profit. The producer who does not receive such a price must look 
for the cause of his failure to do so in his own merchandising 
methods. 
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Unifying the Efforts of a Sales Organization 


ALES EFFORTS, PRESUMABLY, are all directed to one end 
—disposing of merchandise. But in large organizations, which 
of necessity employ numerous salesmen and various agencies 

for promoting sales, there is need of precautions to prevent cross 
currents and conflicting policies. Sales effort like advertising ought 
to have a cumulative value. Making one sale ought to help to make 
the next, and the efforts of each salesman ought to constitute a 
permanent contribution to the prestige of the organization he rep- 
resents. In this way only does money spent in sales effort become 
a sound investment that pays perpetual dividends. 

Probably the first and best advice that can be given to a salesman 
is: Know your goods; and hardly second in importance is the ad- 
vice: Know your concern, its policies and the industry in which it 
is engaged. It is a great achievement to knit together into an 
efficient sales force a group of men of diverse tastes, aptitudes and 
abilities. To do so requires generalship of a high order; a com- 
bination of tact and executive ability. 


If the adage “Knowledge is power” is to be accepted as a state- 
ment of a general truth, it certainly has a special application to 
the selling of lumber; for whenever men of natural sales ability 
are fortified with a knowledge of lumber and the lumber industry 
their success in selling is assured. Some of the most successful 
lumber concerns in each branch of the industry have made a prac- 


‘tice of bringing their sales representatives together at intervals to 


study their common problems, exchange their experiences and views 
and to benefit from the stimulus that comes from contact with 
persons engaged in the same enterprise. On page 47 of this paper 
is a brief report of such a gathering of mill representatives and 
salesmen called by Charles Hill, general sales manager of the South- 
ern Pine Sales Corporation. These meetings are held annually. 
The program this year constituted a study of the problems of mill- 
men and of salesmen and it was participated in by representatives 
of both groups. The subjects discussed bore an intimate relation 
to the success of the common enterprise and the results of the meet- 
ing are sure to be manifested in benefits to the corporation, as well 
as to its salesmen and the mills it represents. 

















Marked Increase in New Business 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Sept. 24.—Reports re- 
ceived by the National Lumber Manufacturers’ 
Association today from 369 of the larger soft- 
wood mills of the country, for the week ended 
Sept. 19, indicate slight increases in production, 
a substantial increase in shipments, and a 
marked increase in new business, as compared 
with reports from 367 mills the week before. 
In comparison with reports for the same period 
a year ago, there were notable increases in all 
three items. 

The unfilled orders of 239 southern pine and 
west Coast mills at the end of last week amount- 
ed to 608,898,975 feet, as against 603,341,270 
feet for 241 mills the previous week. The 133 
identical southern pine mills in the group showed 
unfilled orders of 270,272,000 feet last week, as 
against 262,211,072 feet for the week before. 
For the 106 west Coast mills, the unfilled orders 
were 338,626,975 feet, as against 341,130,198 
feet for 108 mills a week earlier. 

Altogether the 369 comparable reporting mills 
had shipments 103 pereent and orders 101 per- 
cent of actual production. For the southern 
pine mills these percentages were respectively 
100 and 110; and for the west Coast mills, 112 
and 107. Of the reporting mills, 359 (having a 
normal production for the week of 219,609,178 
feet) gave actual production 109 percent, ship- 
ments 112 percent and orders 110 percent 
thereof. 

The figures for last week the week before and 
the same week last year with 364 mills report- 
ing follow: Production — 248,950,255 feet, 
against 240,852,446 feet the week before, and 
227,439,688 feet last year. Shipments—256,- 
565,333 feet, against 226,984,318 feet the week 
before, and 222,161,194 feet last year. Orders 
—250,889,090 feet, against 204,016,018 feet the 
week before, and 224,719,143 feet last year. 

A comparison of the lumber movement for 
the first thirty-eight weeks of 1925, with the 
same period last year follows: Production— 
9,314,783,696 feet, against 8,893,165,548 feet; 
1925 increase, 421,618,148 feet. Shipments— 
9,179,871,968 feet, against 8,808,633,847 feet; 
increase, 371,238,121 feet. Orders—9,023,128,- 
998 feet, against 8,547,551,541 feet; increase, 
475,577,457 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Associatton make weekly 
reports, but for a considerable period they have 
not been comparable in respect to orders with 
those of other mills. Consequently, the former 
are not represented in any of the foregoing fig- 
ures. Nine of these mills reported a cut of 15,- 
822,000 feet; shipments, 11,261,000 feet, and 
orders, 8,277,000 feet. The reported cut repre- 
sents 32 percent of the total of the California 
pine region. As compared with the revised re- 
port for the preceding week, when twelve mills 


reported, there were decreases in production, 
shipments and new business. 

The West Coast Lumbermen’s Association 
wires that new business for the 106 mills re- 
porting for the week ended Sept. 19 was 
7 percent above production, and shipments were 
4 percent above new business. Of all new busi- 
ness taken during the week, 45 percent was for. 
future water delivery, amounting to 49,725,482 
feet, of which 38,031,682 feet was for domestic 
cargo delivery and 11,693,800 feet export. New 
business by rail amounted to 1,781 cars (ap- 
proximately 53,430,000 feet). Forty-four per- 
cent of the week’s shipments moved by water, 
amounting to 50,334,177 feet, of which 37,096,- 
317 feet moved coastwise and interecoastal, and 
13,237,860 feet export. Rail shipments totaled 
1,922 cars (approximately 57,660,000 feet), and 
local deliveries 6,187,050 feet. Unshipped do- 
mestic cargo orders total 126,004,678 feet; for- 
eign, 85,977,297 feet, and rail trade, 4,215 ears. 

The Western Pine Manufacturers’ Associa- 
tion, of Portland, Ore., with two more mills 
reporting, indicated a fair inerease in produc- 
tion and new business, while shipments were 
well in advance of those reported a week 
earlier. 

The California Redwood Association, of San 
Francisco, Calif., reported production about the 
same, some increase in shipments, with a large 
increase in new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) with two fewer mills reporting, indi- 
cated slight decreases in all three items. 

The Northern Pine Manufacturers’ Associa- 
tion reported a notable decrease in production, 
some increase in shipments, while new business 
was much greater than that reported for the 
previous week. 

The Hardwood Manufacturers’ Institute re- 
ported, from 93 units, production as 13,344,047 
feet; shipments, 13,512,479 feet, and orders, 
18,805,818 feet. The normal production of these 
units is 17,423,000 feet. 

[Barometers of the Southern Pine Associa- 
tion and the Southern Cypress Manufacturers’ 
Association appear on page 49.—EpITor. | 


{Special telegram to AMERICAN LUMBERMAN] 

Norrouk, VA., Sept. 24.—For the week ended 
Sept. 19, forty-eight mills reporting to the 
North Carolina Pine Association, and having 
a normal production of 12,864,000 feet, manu- 
factured 11,838,796 feet, shipped 10,024,539 
feet, and booked orders for 8,487,846 feet. 

SaaS 

Name State Forester for Louisiana 

[Special telegram to AMERICAN LUMBERMAN] 

NEw Or.LEANS, La., Sept. 24.—After a meet- 
ing with the Louisiana forestry advisory board 
yesterday, Conservation Commissioner Irion an- 
nounced the appointment of Willard R. Hine to 
succeed V. H. Sonderegger as State forester for 


Louisiana. Mr. Sonderegger’s resignation takes 
effect Oct. 1. Mr. Hine will take over the post 
on Oct. 10. For the last two years he has served 
on the staff of the Southern Forest Experiment 
Station at New Orleans. Members of the ad- 
visory board at yesterday’s meeting were Maj. 
J. G. Lee, of the Louisiana State University ; 
Quincy T. Hardtner, of Urania, and B. F. Smith, 
of Elizabeth. 

Cargo and Planing Mills Burned 

[Special telegram to AMERICAN LUMBERMAN] 

BELLINGHAM, WASH., Sept. 23.—A loss of 
$30,000 was sustained by the E. K. Wood Lum- 
ber Co. on Sept. 22, when its eargo and planing 
mills were destroyed by a fire of unknown origin. 
Most of the loss is covered by insurance, and 
the company will probably rebuild. Fire, which 
is believed. to have started from an electric 
dynamo, burst out like an explosion shortly 
after the mill closed for the day. The plant 
had been operated by the company for twenty 
years. The cargo mill employed 160 men, and 
had a capacity of 175,000 feet; the planing mill 
employed thirty men and had a capacity of 
75,000 feet. The cargo mill recently had been 
electrified at a cost of $100,000. 


Association Secretary Recovering 

[Special telegram to AMERICAN LUMBERMAN] 

SPOKANE, WasuH., Sept. 23——The many 
friends throughout the lumber industry, of A. 
L. Porter, secretary Western Retail Lumber 
men’s Association, will be pleased to learn that 
he is making a rapid recovery from injuries re- 
ceived during the Hoo-Hoo golf tournament. 
He was knocked unconscious by a sliced ball 
during the tournament and taken to a local 
hospital. He now has recovered sufficiently to 
be removed to his home, and it is reported that 
he will soon be entirely well and at his office 
again. 


. 

Opposed to Capital Stock Tax 
[Special telegram to AMERICAN LUMBERMAN] 
Wasuineton, D. C., Sept. 24.—Frank G. 

Wisner, president of the National Lumber Man- 
ufacturers’ Association, has addressed to the 
editors of business papers generally, the follow- 
ing communication, urging the elimination of 
the capital stock tax as a nuisance. 

In addition to their income tax, corporations are 
required to pay the Federal Government a capital 
stock tax. It was instituted as a special source 
of war expense income and is denominated an ex- 
cise tax, but is actually a property tax on the en- 
tire assets of a corporation. Corporations have 
followed different methods in figuring this tax, and 
there are as many as 20,000 disputed revisions 
yearly. It is understood that the capital stock tax 
section is now planning to reéxamine the 300,000- 
odd annual capital tax returns for past years, with 
a view to an impartial readjustment according to 
2 common rule. All future returns will be subject 
to a similar overhauling, perhaps years after the 


(Concluded on page 57) 
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Fir Dimension Surfaced Green 
What 


ear of fir dimension is received that has been 


recourse do we have as dealers where a 
sized 
While wet? The shrinkage we find is considerabh 

INQUIRY NO. 1,602. 

[This inquiry comes from an Iflinois 
concern, Rail 3 standard grading and dressing 
rules for Douglas fir and other woods, of the 
West Coast Lumbermen’s Association, whieh 
became effective July 1, 1924, contains the fol 
lowing paragraph with regard to the surfacing 
of the common grades of boards and dimen 
sion: 

Common grades of boards and dimension up to 
and ineluding 2”x12” may be surfaced green or 
dry. If surfaced green, shall be accepted by pur 
chaser, if, upon receipt of shipment, the sizes are 
within four (4) percent of standard size. Dimen 
sion, 2x14 and wider, timbers, and all lumber 
thicker than 2 inches, if ordered surfaced, are 
surfaced green to standard size. 

The standard sizes of dimension and plank, 
as shown by the same list and rules ure as fol- 
lows: 

Standard 


finished Finished 


Nominal thicknesses widths 
thicknesses S1S1 or S28 S1KE and SZE 
Inches Inches Inches 
2 eS See .. 1% 2 to FT, He off 
A G6.6.¥. 1 oSeia-peree® 2% S and wider 
Sl crac suas 2, “vy off 
BS os cecatataaire 3M 
, eee »% 


Lengths—Multiples of two feet. 

Extra standard 2-inch SIS or S28 to 1%. 

Widths same as standard. 

In this connection the following paragraph 
in the rules also is of interest: 


Standard dressed sizes apply at commercially 
shipping-dry condition. “Commercially shipping 
dry” lumber is defined as lumber in condition 


which will permit of close piling during the ordi 
nary shipping period without deterioration from 
stain or decay. “Shipping period” is defined as 
the time reasonably necessary for delivery to 
destination. 

It will be seen from the foregoing that if 
the dimension about which this dealer com 
plains is 2 x 14 or wider, timbers, or lumber 
thicker than 2 inches, the mill would be per 
mitted, according to the rules, to surface it 
green to standard size. As the inquirer does 
not state the width or thickness, no more defi 
nite reply can be given.—EpIror. | 


Source of Plywood Sought 


Will you please furnish us with the names and 
addresses of concerns manufacturing three-eighths, 
three-ply veneer, put together with a waterproof 
glue.—INquiry No. 1,601. 

[This inquiry which comes from a manu- 
facturer of automobile accessories, including 
automobile trunks and luggage carriers, is pub- 
lished for the benefit of readers who may be 
able to supply the material asked for. The 
name of the inquirer will be given on request. 
—pr'ror. | 


Larch and Southern Pines Compared 


SCRANTON, PA. 
Epiror AMERICAN LUMBERMAN: ‘The Brockwavy- 
Smith Corporation, Charlestown, Mass., 
a copy of the first issue of its house publication 
entitled “Forest Fashions,” in which I noted an 
article claiming that larch flooring will wear 25 
percent longer than yellow pine flooring, because 


it is harder and closer grained. I doubted this 
statement and referred it to the Southern Pine 


Association, asking for information on the subject. 
The association took it up with its consulting 
engineer, George E. Strehan, who, I believe, is in 
charge of the Forest Products Laboratory at Co- 
lumbia University, New York City. I enclose copy 
of Mr. Strehan’'s reply, going into detail regarding 
relative merits of larch and various species of 
southern pine. 

So much publicity has been given to competitive 
woods that southern pine has suffered, more from 
complacency in the belief that it is a superior 
wood than from the actual fact that other woods 
are better for the purposes used. Within the last 
year the Southern Pine Association, through its 
publicity department, has done some fine work 
through frequent issues of pamphlets and national 


retail’ 


wdvertising to bring to the attention of the public 
the fine qualities of southern pine 

The information given by Mr. Strehan is inter 
esting and valuable data, and we would welcome 
some publicity in the columns of your well read 
journal——-W. J. NOONE, Eastern Sales Manager, 
J. 43. Newman Lumber Co., Homochitto Lumber Co, 

[The letter of Mr. Strehan in response to Mr. 
Noone’s inquiry follows.—EDITor. | 

Your letter of Aug. 31. 1925, in reference to 
the statement of physical properties of larch floor 
ing in the house publication ‘Forest Fashions” of 
the srockway-Smith Corporation, Charlestown, 
Mass., has been forwarded to me for attention. 

Western larch, which grows in Montana, Wash 
ington and Idaho is one of the western species now 
being introduced in the East. It is usually of 
fered in conjunction with or in place of Sitka 
spruce and is slightly harder than the latter, the 
aetual figures being 470 end hardness and 450 
~ide hardness for western larch and 430 end hard 
ness and 370 side hardness for Sitka spruce. 

The quiulity of a wood which is’ desirable for 
flooring is hardness, provided the wood possesses 
other strength properties to reasonable degree. The 
hardness of the several species of southern yellow 
pine average as follows: 


Ind Side 
LARONO c hrG a yb are ie oar eee 100 450 
ORMNMIEMNIRN,, 0 5 ccc Ancien gobo cords eens 490 560 
INIA, ako Caines acer er eee rerE es 550 590 


In bending strength, western larch is also in- 
ferior to longleaf yellow pine, averaging about 10 
percent Jess and is about equal to loblolly pine in 
both strength and hardness. Its weight is about 
the same as that of the southern pines. Without 
having any very definite experience with Jarch, I 
should expect that the wood is not much superior, 
if at all, to l6blolly pine and is far inferior to 
dense longleaf or shortleaf pine, of which southern 
pine flooring is manufactured. 


“Forest Fashions’ is not written with any degree 
of recognition to the physical facts and is more 
in the nature of a conjecture than a statement of 
definite knowledge. Such statements as “they 
Claim” and “ought to mean” show no finality as 
to the known truth. The fact is that western 
larch is not “harder and closer grained than ye] 
low pine.” 


GEO. E. STREHAN, Consulting Engineer, 


Black Gum Rollers for House Moving 


We have an inquiry from some of the house 
movers for 7T-inch 4-foot black gum _ rollers for 


house moving. We would appreciate your advis 
ing us if you know of any concern producing such 
stock. We possibly could use other sizes as well 
as the one mentioned, but this happens to be the 
one for which we have had inquiry. We might 
be able to use the 7-inch squares in case the rollers 
were too expensive or not available.—INQUIRy 
No.. 1;:603. 

[This inquiry comes from « Minnesota con- 
cern, The characteristics of black gum are 
such as to make it an especially desirable wood 
for the manufacture of rollers of the kind here 
mentioned. It is very hard to split, and doubt 
less would endure very severe usage without 
injury. As black gum is not commonly quoted 
or listed under its own name, it is assumed that 
it generally enters the market with other woods 
and without being distinguished by its own 
nume. Doubtless there are many concerns able 
to supply this wood, and the inquiry is pub- 
lished for the benefit of those who wish to be 
put in touch with the inquirer whose name will 


sent us. 


The brief article in the August, 


1925, issue of 


be furnished on request.—EpITor. | 
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LOGGING ON PUGET SOUND 


Prices of logs have been 
considered good the past sea- 
son, ranging from $5 to $9 a 
thousand, according to average 
quality of timber and length. 
They are bought of the loggers 
generally by contract to be de- 
livered at their camp and are 
towed away by steam tugs be- 
longing to the milling com- 
panies that purchase them. 
The booms are made by en- 
closing an area of a quarter of 
an acre or thereabouts with 
the logs fastened together at 
the ends and sliding logs in 
from the bank above until the 
boom is full. No trouble about 
rafting and in good weather no 
trouble to tow these logs fifty 
or one hundred miles to a mill 
anywhere on the sound.*** 
Logging on Government land 
has been somewhat hindered 
the past season by the many 
features that have taken place 
on account of Uncle Sam. It is 
a general understanding be- 
tween loggers and mill com- 
panies that there shall be no 
competition at the Government 
sales, and that the man who 
cuts the logs shall have a 
chance to bid them in at what 
is considered a fair stumpage, 
and so get pay for his labor. 
This accounts for the acts of 
public sales, which we often 
see noted at 50 cents and 90 
cents a thousand, when logs 
are worth ten times as much. 
Loggers cut them when they 





feel sure that they will be 
seized and sold. 
* * A 

The log drivers tottered 
about thirteen million of these 
cylindrical fellows into the Eau 
Claire (Wis.) company boom 
Wednesday last. It is quite an- 
noying to us ‘Greenies’ to see 
how thoroughly these log 
drivers have their ‘‘animals”’ 
under subjection, for we never 
can mount one, even to get a 
better hole to fish in, without 
it hitting up and rolling us off. 
We almost always have our 
best on, too, and there are gen- 
erally one or two young ladies 
watching. 

* * 

In Michigan a new use of 
sawmill refuse has_ recently 
been made with success. The 
whole is baked in a furnace of 
a conic shape, and so coked 
as to make the very best ma- 
terial for smelting iron. 

s 8 *& 


The quantity of timber and 
pine lumber which has passed 
Detroit thus far this season for 
Canadian ports on Lake Huron 
and Georgian Bay has been 
enormous, without a precedent 
in the annals of the lumber 
trafhc. In pine lumber alone 
it is estimated that not less than 
24,000,000 feet have gone by, 
and more than double that 
quantity is yet to go forward. 
Latterly a large amount of this 
material has been taken by 
American vessels. 





WAUKEGAN, ILL. 
We are 


We are overjoyed! 
delighted! We have at last 
found a spot where _ the 
wretched panic and the uni- 
versally proclaimed dullness of 
lumber dealing does not affect 
the trade. At this beautiful 
(we can not call it suburban) 
town we found two enterpris- 
ing lumber firms receiving and 
selling purely at retail, each 
three millions of Michigan lum- 
ber, and one million shingles, 
and same of lath, who say that 
trade is about as lively and as 
free and remunerative as any 
prior year. They are Messrs. 
Ladds, Kirk & Adams, and 
Brown & Bowers. These yards 
are contiguous to the lake 
docks and beach; the latter 
runs a trading establishment, 
and they each report having 
on hand 3,000,000 feet. 

* * * 

The mill docks at Bay City, 
Mich., have never been so 
loaded with lumber as_ they 
now are. 

* * * 

The biggest day’s work of 
sawing yet on record was done 
at Stone & Seeley’s sawmill, 
Sand Lake, a few days ago. It 
was done with a 68-inch circu- 
lar and a patent edger; time 
ten hours and fifty-five min- 
utes. The total amount sawn 


was 105,748 feet, I-inch, 114-, 
114- and 2-inch stuff. 
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Large Crops Add to Farm Income 


Predictions that the fall would see an active 
demand for lumber from agricultural sections 
seem reasonably certain of being borne out, with 
early estimates placing the total farm income 
for the crop year of 1925 at $10,450,000,000, an 
increase of $110,000,000 over last year. This 
year’s crops as a whole are larger than last 
year and in nearly every instance are above the 
five year (1921-25) average. While the wheat 
crop falls 23 percent short of last year’s total 
the world production will be 50,000,000 bushels 
under the probable demand, which means that 
the farmer will receive practically as large an 
income from higher prices as he would if the 
crop had been as large as last year. Cotton 
prices are also likely to reach higher levels as 
the 1925 crop of 14,000,000 bales lacks 197,000 
bales of meeting the combined domestic con- 
sumption and export total for 1924. The corn 
crop will run about 25 percent above last year 
and, what is extremely important, will be of 
excellent quality. Oats production is 8 percent 
above the five-year average, and reports from 
Minnesota, the Dakotas, and California indicate 
that the barley crop is 16 percent above the 
five-year average. Flax, an important crop in 
Minnesota and the Dakotas, will hardly reach 
25,000,000 bushels as compared with 30,000,000 
last year but is well above the five-year average 
of 15,000,000 bushels, while prices 15 percent 
higher will ensure the farmer larger returns. 
With outstanding obligations retired by the in- 
come from last year’s bumper crops, the farmer 
is in a position to go forward with some of the 
building that has been deferred since 1918. 


Southern Pine Hits Stride 


After two comparatively quiet weeks, southern 
pine trading has again hit its stride and orders 
are pouring in faster than the mills can take 
care of them. The week ended Sept. 21 was 
easily the best the industry has known for 
several months. Not only did the average book- 
ings of the 133 mills reporting to the Southern 
Pine Association reach a new high total for the 
year, being rivaled only by those for the elos- 
ing week in August, but total bookings ran 10.21 
percent above production, notwithstanding the 
fact that the output of the mills increased 6.52 
percent over the preceding week. The mills now 
have good order files and are hard pressed to 
take care of the call for mixed cars, if prompt 
shipment is desired. There is an active call from 
city yards in the East where record building 
activity keeps retailers’ stocks low, but the 
movement to urban centers in the middle West is 
light. While country yard demand throughout 
the latter territory does not measure up to 
expectations, there is a fair amount of buying 
and the deficiency here is largely being made 
up for by activity in the South, although the 
Florida movement continues light on account 
of the embargo. In general, however, retailers 
are proceeding cautiously and are buying only 
to cover immediate needs. Export demand is 
improving. Production has been somewhat in- 
terfered with by the dry weather and the labor 
shortage and stocks are not showing any accu- 
mulation. Uppers particularly are scarce, owing 
to the small volume cut, and prices are firm. 
Commons are steady. Recent attempts by the 
mills to advance prices in eastern markets have 
met with intensive resistance on the part of the 
retail trade. 


Northern Hardwood Demand Active 


Northern hardwood mills are not booking as 
large a volume of business as they were in 
August but demand is active and orders econ- 
tinue to run ahead of production. While the 
total orders of the twenty mills reporting to the 
Northern Hemlock & Hardwood Manufactur- 
ers’? Association for the week ended Sept. 12 
were 52 percent below bookings for the previous 
week, this sudden recession was due to the 


short Labor Day week, ‘as a comparison with 
the corresponding week last year discloses a 
similar decline. Shipments, as might be ex- 
pected, held up well, running 80 percent ahead 
of the cut, which declined slightly, so that stocks 
experienced an appreciable reduction. Current 
trading was featured by the purchase of some 
larger blocks of stock by the maple flooring fac- 
tories. Order files with this group are heavy 
and many of the factories seem to be covering 
more extensively for the season’s requirements. 
The furniture trade is proceeding cautiously, 
buying only in small quantities, but some large 
inquiries sent out last week lead producers to 
believe that they will soon be increasing their 
purchases. In the automobile field, prospects 
of expanding business are seen in the announce- 
ment that some of the larger body coneerns 
are increasing their production of bodies for 
higher priced cars, as it is only in the cheaper 





Statistics on production, orders and 
Statistics appear on page 48 





cars that steel is extensively substituted for 


wood. The millwork factories continue to buy 
steadily. Movement of sizable blocks of stocks 


to the box factories has now ceased, but there 
is still an active call for box and erating for 
fall shipment. Prices are firm. 


Southern Hardwood Prospects Bright 


Developments of the week in the southern 
hardwood field are distinctly encouraging. 
Probably the feature of trading was the placing 
of several good sized orders by the automotive 
interests, which producers regard as the possi- 
ble forerunner of more active buying on the part 
of this group. The flooring factories are still 
in the market, and any immediate decrease in 
their takings is not considered likely as the ma- 
jority are not yet well stocked for the winter 
months. In the furniture field, red and sap 
gum are in active request, with the volume of 
business remaining about constant. Signs of 
reviving business among retail furniture deal- 
ers, however, leads producers to believe that 
the purchases of the manufacturer will expand 
as fall progresses. Both gum and oak are in 
active call from the interior trim plants, which 
are operating at capacity to fill heavy order 
files. Overseas demand also continues to show 
improvement. Trade with the United Kingdom 
is on the increase notwithstanding the fact that 
it does not ordinarily develop for another thirty 
days. Although production is increasing, stocks 
of red gum are scarce and common oak is hard 
to obtain. Practically all items in red gum 
have advanced at least $1. There has been some 
speculation as to whether the mills would be 
able to maintain recent advances, but the indi- 
cations are that they will as reports to the 
Hardwood Manufacturers’ Institute for the 
week ended Sept. 12, show orders to be 19.3 
percent above output and 18.13 percent above 
shipments. 


Cypress Moves in Good Volume 

While the demand for cypress is lighter than 
it was two weeks ago, the mills are still booking 
a good volume of business and the industry 
maintains a generally sound statistical position. 
During the week ended Sept. 16, the 14 mills 
reporting to the Southern Cypress Manufae- 
turers’ Association booked orders less than four 
percent below the total cut. Stocks and order 
files expanded slightly as shipments were be- 
low both orders and production. There is a 
good coastwise movement and the lower grades 
find a ready market in local territory, but both 
city and country demand in the middle West is 
light, and in the case of the latter, much below 
expectations. The mills are securing some busi- 
ness with country yards in the territory north 
of the Ohio River, but as a rule buyers in rural 
sections are making little addition to their 


holdings. Industrial trade remains fair. Prices 


are steady. 
Western Pines and Redwood 


Inland Empire pines are moving in somewhat 
lighter volume. During the week ended Sept. 
12, the orders booked by thirty-three identical 
mills reporting to the Western Pine Manufae- 
turers’ Association ran 21 percent below those 
accepted for the preceding week, while total 
orders for the thirty-five reporting mills were 
31 percent below production, which declined 9 
percent. Although this sudden recession is to 
be partly accounted for by lighter trading, it 
was in the main due to the fact that the week 
was shortened by the Labor Day holiday. The 
last week saw an improvement in the trade with 
Montana and Dakota yards, but call for yard 
items from the middle West continued light. 
The eastern seaboard is active, however. Prices 
have weakened from $1 to $2 on several items in 
both shop and common, but producers regard this 
development as temporary, as the approach of 
cold weather will prevent further accumulation 
of dry stocks and the market is expected to ad- 
vanee to higher levels, as in former years. 

California pines continue in good demand. 
Eight mills, representing 30 percent of the cut 
in the California pine region, during the week 
ended Sept. 12 booked orders for 9,736,000 feet, 
which amounts to a slight increase in the mill 
average over the preceding week. New business 
is still short of production, however. The mills 
are booking an abundance of business in the 
upper grades, and are.hard pressed to fill the eall 
for commons. Rush shipment is asked by the 
retail yards, which have low stocks. Prices are 
steady with box strengthening. 

Redwood orders, as reported to the California 
Redwood Association for the week ended Sept. 
12, were approximately 49 percent below the 
total for the preceding week and but 57 percent 
of the actual cut, which declined 9 percent. 
Northern California continues the best market 
with the eastern seaboard a close second. Prices 
are firm. 


Fir Orders Show Marked Increase 


Douglas fir producers are finding sound en- 
couragement in reeent improvements in the 
market. Trading during the week ended Sept. 
12, was light probably on account of Labor 
Day, but all losses during that period have been 
more than equalized by the increase in new busi- 
ness for the eurrent week. Based on the re- 
ports of 106 mills to the West Coast Lumber- 
men’s Association, it was easily the best all 
round week since the first of July. Orders for 
domestic cargo delivery were double those of 
the preceding week, rail car bookings showed 
a gain of 267 cars, and export business ex- 
panded slightly. 

3alanece was also maintained within the in- 
dustry itself, as bookings ran 7 percent ahead 
of the cut. Stocks, however, were further re- 
duced by shipments 12 percent in excess of pro- 
duction. As may be inferred from the above 
firures, the Atlantic Coast trade is the bright- 
est feature of the market. The movement to 
retail yards from storage yards and terminals 
in some of the larger cities on the eastern sea- 
board now exceeds the volume arriving from 
the west Coast and demand is expected to con- 
tinue active through the fall. While the mid- 
dle West is taking a good volume, the rail mills 
are forced to refuse some specified length or 
ders on account of low stocks, or larger gains 
might be recorded in this field. California busi- 
ness is on an even keel and export trade is hold- 
ing its own, with prospects of Australian buy- 
ers placing some fair sized orders at an early 
date. In fact, orders are reported to have been 
placed in Vancouver, B. C., this last week for 
15,000,000 feet. There has been a softening 
of $1 in a few items of uppers, but in general 
the mills are getting enough business to main- 
tain current quotations. 
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New Farm Prosperity in Northwest Assures 
Building of Homes and Farm Structures 


MINNEAPOLIS, MINN., Sept. 22.—The fall sea- 
son began today with the Jumber industry in 
the Northwest in a strategic position, pre- 
pared to share in the new prosperity which 
has come to the territory because of the new 
‘money crop’’ of Northwest agriculture. 

While tabulations still are not available 
and the fall season has just started, following 
the ‘fin between’’ period when normal quiet 
in all industry is recorded, lumber sales head- 
quarters here see signs that business will be 
back to normal for the remaining three and 
a half months of 1925. 

Sash and door mills in the Minneapolis- 
St. Paul territory already are shipping goods 
in fair volume to the country districts, reflect- 
ing the return of the farmers’ buying power 
to normal proportions, after liquidating debts, 
some of them of three years’ standing. 

Here are some of the elements in the situa- 
tion as they affect the Jumber industry in the 
Northwest, disclosed in the last week: 

Inquiries are coming in from throughout 
the Northwest regarding northern pine, inter- 
preted by the manufacturers to mean that 
heavy fall business is in prospect. 


Hardwood lumber distributers here are sell- 
ing a fair volume of hardwoods, with prices 
steady, despite competition between northern 
and southern hardwoods.. 


Northern white cedar post and pole dis- 
tributers and producers have noted a sharp 
upturn in their trade, with retailers in coun- 
try districts buying more freely and with 
pole buyers more active. 


One large operator of retail yards in North 
Dakota and northern Minnesota reported sales 
30 percent improved. 


Red cedar shingle prices show a tendency to 
advance, although the demand has shown no 
great improvement. 


Sash and door manufacturers, after enjoy- 
ing a steady summer’s business, have noted 
a stimulating influence in orders from rural 
districts, with a growing tendency toward 
stock goods. 


Hand-to-mouth buying continues, with 
wholesalers and manufacturers adjusting 
themselves to the new condition. 


Prospects Very Satisfactory 

“We are not dissatisfied with the hand-to-mouth 
buying,” J. D. Holland, of Curtis-Yale-IHolland, 
said. ‘We have had a good summer’s business and 
prospects are good for all. City building will give 
us a good volume. There will be a heavy seasonal 
demand for goods from the country districts. Sash 
and door mills have done a good business.”’ 

While it is still early to determine the full re- 


action which will come to the lumber’ business 
generally, T. A. MeCann, of Shevlin, Carpenter 
& Clarke Co., said there were signs of the new 
prosperity in the Northwest at the St. Hilaire 


Lumber Co., which operates retail yards for the 
Shevlin interests in North Dakota and northern 


Minnesota. The business has shown a 30 percent 
increase, he said. 
The Jumber industry has adopted aggressive 


methods, competing with other industries for the 
favor of the farmers who have money to spend. 
The importance of new homes and new farm build- 
ings has been stressed. The farmers are thor- 
oughly familiar with the arguments for building 
construction work in contrast with spending for 
nonessentials. Many of the lumber dealers in the 
Twin Cities are satisfied that the farmers, after 
their uphill fight to overcome the depression which 
was halted by the good crop of 1924 and over- 
come by the present “money crop,’ will turn at- 
tentively to the appeal to spend money for con- 
structive purposes. Home ownership is an idea 
which is being used effectively, also, in the cities, 
for there has been a psychology to the situation 
through which the Northwest has just passed. It 
should radiate its benefits, retail and wholesale 
lumbermen and lumber manufacturers said. 
Purchasing power of northwestern farm prod- 
ucts now practically is at prewar level, according 
to a statement of the Northwestern National Bank, 
of Minneapolis, reviewing business and agricultural 
conditions. The purchasing power of farm  prod- 


ucts is the best since 1919, the bank report said. 

At the same time a survey by Paul Hl. Kirk, 
State agricultural statistician, showed that the 
Northwest grain crop in the four States will be 


well above the five-year average and is being sold 
at prices which will enable the farmers to pay 
cash for the things they need. 

The bank review also cited the growth of bank 
deposits, which passed the $1,000,000,000 mark 
in Minnesota in midsummer for the first time, and 
which were $170,000,000 greater in June, 1925, 
than in June, 1924. It said that today the ex- 
change values of wheat, corn, potatoes, hogs and 
butter all are near par, a little above or a little 
below, when compared with exchange values which 
prevailed in the five-year period ending in July, 
1914. 

Dean W. C. Coffey, head of the Minnesota Agri- 


cultural College, discussing the situation in the 
Northwest today, made a statement which is re- 
garded as significant to the lumber industry. ‘We 


all.should be very much gratified at the situation,” 
he said. “It indicates that the farmer’s problems 
are being solved.” Dut, he said, the farmer is 
behind in making needed improvements in build- 
ings. 
Lumber Needed for Rehabilitation 

What Dean Coffey said about the farmer’s fail- 
ure to build in the last few years to keep pace with 
his needs is being used advantageously by the 
retail Jumber interests in the rural districts. There 





“A Dollar Down and—” 


O, a friend of mine bought a graphophone 
For a Dollar Down and a Dollar a Week; 
Said he, “It’s the easiest graft ’ve known, 
This Dollar Down and a Dollar a Week.” 
So he bought a rug and a fountain pen, 
A leather chair and desk and then 

A set of the lives of our famous men 
For a Dollar Down and a Dollar a Week. 


He bought a suit, a hat and shoes 

For a Dollar Down and a Dollar a Week; 
He joined a lodge and he paid his dues 
With a Dollar Down and a Dollar a Week. 
He bought a ring that was fair to see 
For the lily white hand of his bride to be, 
Got married and paid the minister’s fee 
With a Dollar Down and a Dollar a Week. 


His wife she said, “I must be free 
From this Dollar Down and a Dollar a 
Week.” 

She sued for divorce and the alimony 

Was a Dollar Down and a Dollar a Week. 

So week by week he lived until 

A ripe old age; then he died but still 

His friends are paying the funeral bill 

With a Dollar Down and a Dollar a Week. 
—The Hardware Retailer. 











is no question that a vast amount of lumber must 
go into farms for rehabilitation purposes, and it 
is in that field that the greatest consumption of 
lumber is foreseen. 

There is a_ significant feature which should 
mean a great outlet for lumber also. Through the 
period when agriculture was in stress, far-reach- 
ing campaigns for diversification of farm activities 


have been carried on. They reached into every 
section of the Northwest. Farmers were told that 
wisdom dictated that they turn from the one- 


crop idea to diversification for their own salvation. 
Farmers then were in a mood to take counsel, The 
result was that a very large number of cattle, 
hogs and sheep were poured into the Northwest 


States. Today, therefore, there are diversified 
farms. Diversified farms need additional build- 
ings. The logic is that the buildings which were 


on a one-crop farm will be inadequate to meet the 
needs for a diversified farm. So the lumber in- 
dustry now sees attention being turned to the 
needs for additional buildings and, to meet the 
situation, there is bound to come a considerable 
volume of building this fall before winter, lest the 
cattle be not properly housed. 

Fewer transit cars of lumber and more cars of 
shingles have been at the Minnesota Transfer in 
the Twin Cities in the Jast week. This reflects the 
situation growing ont of the hand-to-mouth buy- 


ing policy. Lumber manufacturers are less eager 
to send out cars of unsold lumber, since the needs 
of the retailers are more difficult to judge in ad. 
vance, Cars can not be loaded to meet their re- 
quirements. ‘The fact that more shingles were 
offered in transit has not caused a downward tury 
in prices. 


Company Sends Out Scientific Pamphlets 


The H. C. Behrens Lumber Co., with yards in 
South Dakota, directed from headquarters at Aber. 
deen, is sending pamphlets to the farmers of that 
territory, treating of scientific methods of pro- 
viding for livestock. They cover the matters of 
feeding, caring and housing. The company, in 
the letter accompanying the pamphlets, tells the 
farmers that it is eager to assist in increasing 
their prosperity and aiding them in the housing 
and fuel problems. 


The Anderson & Middleton Lumber Co., Aber- 
deen, Wash., plan to erect a large concentrating 


plant on the Atlantic coast, to serve a_ territory 
in which business has been growing rapidly, ac- 
cording to G. KE. Anderson, of that company, who 
was in the Twin Cities in the last week. He was 
returning from the East to the western plant. The 
company already maintains a large distributing 
yard at Pittsburgh, serving that territory where 
there is a heavy business. 

Lumber manufacturers on the west Coast have 
been doing a large volume of business, but their 
profits have been small because there is not a 
sufficient margin in the present quotations, aecord- 
ing to C. P. Bratnober, of the Central Warehouse 
Lumber Co., who just has returned from the pro- 
ducing districts in the West. 


Fire Resisting Qualities of Shingles 


BELLE PLAINE, Iowa, Sept. 21.—In connee- 
tion with the forty-eighth annual convention 
of the Iowa Firemen’s Association, now in ses- 
sion here, the local lumber dealers conducted a 
fire brand test for the benefit and entertain- 
ment of the visiting firemen, as well as the 
citizens who by their presence indicated consid- 
erable interest in the fire resisting qualities of 
various brands of composition roofing and the 
edge grain and flat grain red cedar shingles. 
The local dealers prepared eleven roof decks, 
3 feet-6 inches by 3 feet, using different kinds 
of composition roofing for nine decks, and one 
deck each of edge grain and flat grain red 
cedar shingles. 

At a given time a uniform fire brand, con- 
structed of oak strips 5 inches long, %%4-inch 
square, with nine strips to the brand, was ig- 
nited on each deck by the assistance of oiled 
waste and an accurate check was recorded on 
each deck by some one of the visiting firemen, 
with the object of ascertaining the following 
facts: Time required for the surface to ignite; 
time required for the under sheeting to ignite; 
total time fire brand burned; depth of char in 
inches; area of spread of char in inches; total 
time the roof burned. 

The results, which were witnessed by about 
three hundred. people, including Jumber dealers 
from all over Iowa, indicated that wherever 
composition roofing was laid over old wooden 
shingles the entire roof deck would have been 
destroyed had it not been put out by the fire 
department. Much to the surprise of many 
visitors the fire resisting qualities of the red 
-edar shingles were apparent to everyone, as in 
no case did the fire brand burn through even 
the first course of the red cedar shingles. The 
visiting firemen were very enthusiastic, due to 
their having taken part in the tests and indi- 
cated their understanding thoroughly by sign- 
ing the time cards which contained a full ree- 
ord of each individual deck. The consensus 
was that this demonstration was one of the 
most instructive features of the forty-eighth 
annual. 





ABOUT FOUR-TENTHS of the bonded debt of 
the States of the United States has been in- 
curred for highway construction. The exact 


figures as given by the Bank of America, New 
York City, are $626,852,350. 
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Old Farm House Made Into ‘‘Near’’ Bungalow 


The example of remodeling presented this week is so striking, in the 
conversion of a real, old-time farmhouse into an ‘‘almost modern’’ 
bungalow, that it is safe to say that few people pass it without a glance 
of approval. For this rejuvenated old farmhouse, with its setting of 
shade trees, is indeed a bright spot along the highway. A low, wide sun 
parlor with bungalow roof, wide windows and window boxes, added to 


re am mae mm 





the front, completely transforms the old structure. The dining room in 
the ell and the parlor in the front of the main structure were provided 
with wide openings into the new sun parlor, so that the three rooms 
may on occasion practically be made one. Wide bungalow siding on the 
lower part of the porch harmonizes perfectly with the general scheme. 
Of course, in the modernizing of this home, the kitchen was entirely re- 
vamped; a 
bathroom was 
added, and 
modern plumb- 
ing installed in 
both kitchen 
and bathroom. 








Cut out in 
outline this 
part, which 
shows the im- 
provements 
described 
above, lay it 
on the large 
picture, mov- 
ing it about 
until in posi- 
tion, and 
observe the 
effect 
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Waterloo, Iowa, Prevents Poor Construction by Enforcing Its Code— 


Building Funds Readily Available-—-Small, Cheap Homes Never Satisfy 


During the last few years we lumbermen 
and trade journal writers have had a lot to 
say about building codes, and most of it has 
been the word with the bark on. An out- 


sider listening to us might think we were 


sworn enemies of all such rules of building, 
but he would be wrong. Our harsh words 
are for those people who attempt unreason- 
ably to restrict the proper use of wood. 
Lumbermen are the best friends of reason- 
able building codes, for these compilations of 
rules are in a sense a surety and protection 
of our reputation. A badly built house may 
in no sense be the fault of the dealer who 
sells the lumber. Usually it isn’t, for he 
doesn’t often have a chance even to give ad- 
vice to a jerrybuilder and his more or less 
innocent victim. But 
when the house goes 
bad, every person 
passing by can see it, 
and some will say, | 
“There’s another of | 
those blank frame 
houses. I don’t be- 
lieve lumber is good 
for anything any 
more except to start 
the kitchen fire. 
Catch me ever build- 
ing a wooden house,” | 
or words meaning | 
the same. | 
A building code | 
that stands between | 
us and a bad reputa- | 
tion is a friend | 
worth cultivating. | 
According to ac- 
counts I heard, Wa- | 
terloo, Iowa, has | 
such a code, and an 
inspector who takes 
some pains to see 
that it is enforced. 
In the office of the 
Walker-Schubert Lumber Co., W. C. Walker 
was talking about the number of small 
houses that are being put up in the city. 
“They tell me,” he said, “that in a good 
many cities there have been flocks of these 
little houses built during the last four or five 
years, and that they’re poor pieces of work. 
I’ve seen some of them myself, The lumber 
bill amounts to only a few hundred dollars, 
they are usually built and then sold, and the 
stuff and the labor in them are a crime. 
They’re built for the purpose of escaping 
high rents; or rather they’re bought for that 
purpose. They’re built to make a wide 
profit. It’s a shame to see what poor houses 
are turned out. I can’t quite see the future 
for the very tiny house, even if it is well 
built; for the owners are hardly ever satis- 
fied with it and don’t really get to thinking 
of it as home. The smallest family is 
cramped for room and is forced to make un- 
pleasant makeshifts from the very begin- 
ning. Consequently it takes no pride in 
owning or living in it and plans to move to 
more comfortable quarters at the earliest 
possible moment. Of course such houses are 
cheap, measured in a lump sum, but meas- 


© Keystone View Co. 


ured in terms of cubic feet and in home satis- 
faction they’re pretty costly. If to all these 
things you add a scamped job of poor work- 
manship and insufficient strength and then 
measure them in years of service, they be- 
come very costly indeed. 


Code Prevents Jerrybuilding 


“Well, Waterloo has some small houses 
but, thanks to our code and our building in- 
spector, they’re pretty good jobs so far as 
labor and materials go. Of course some 
wood butchers do work or. them, for it’s al- 
most impossible to avoid some poor work- 
manship. Carpenters are not licensed, and 
they don’t have to pass any examination of 
their ability in order to practice their trade. 








This small model of a six-oared barge was found in a tomb near Memphis, Egypt, where it was 
presumably put 3,500 years ago to assist in carrying spirits across the river of death. 
fully manned, was 25 inches long and 11 inches deep, and is carved entirely out of wood 


But the inspector sees to it that proper ma- 
terials are used, that the job is correctly 
framed, and that the foundation is strong 
enough. There will be a good deal of wear 
and service in these little buildings, even 
if they are small, and lumber dealers will 
not have the public saying to them that all 
frame houses are the bunk because new 
houses are settling out of plumb. 

“T think these four- and five-room houses 
are no advantage to any neighborhood, be- 
cause of the reasons I mentioned. People 
don’t feel proud of them or satisfied that 
they are suitable for permanent homes. 
But probably there is a real field for them. 
They are places to live, and perhaps they 
establish their owners in the habit of own- 
ing a home. Most of those in Waterloo are 
well out, in neighborhoods of their own. I 
wouldn’t want you to think that this city 
is running to these little buildings, for that’s 
not true. All you need to do is to drive 
around the city to see that the average 
home is of good size, well built and set in 
an attractive lawn. Waterloo is, I think, 
one of the most attractive residence cities 
in the State. Visitors tell me this is true, 


and I believe from my own observation that 
it is true. These small houses are a product 
of passing conditions. I hope we haven't 
built more than the city will need during 
the next generation, and I’m confident that 
they do have real quality in them.” 

There isn’t much to be added to Mr. Walk- 
er’s comment. Many cities have been faced 
with the same conditions these last few 
years, and have put up flocks of tiny bunga- 
lows and cottages; but, unfortunately, not 
all of them have such conscientious inspec- 
tors. Chicago suburbs have suffered from 
shotgun construction, and there are thou- 
sands of discouraged owners who. are 
wondering what in the world can be done 
to keep their roofs from coming down 
on their heads. The 
old idea that a man 
has the right to build 
any sort of house he 
wants to build was 
long ago modified. 
A town, or a neigh- 
borhood in a_ town, 
is very much a com- 
munity affair; for 
the appearance of 
my neighbor’s place 
has a distinct effect 
upon the resale val- 
ue of my house and 
upon my _ satisfac- 
tion in owning it if 
I don’t sell. This 
idea is back of the 
restrictions that are 
placed upon the size, 
plan, cost and _ loca- 
tion on the lot in pre- 
scribed areas; and 
surely a buyer is en- 
titled to some assur- 
ance about the cov- 
ered-up quality of 
the house he buys. 
This is furnished by the code and approval 
of inspector; and if that official neglects his 
job or wilfully approves what he knows to 
be below standard, he injures the buyer and 
to a certain degree all the neighboring prop- 
erty owners. 

We asked Mr. Walker if the Waterloo 
yards had much country trade, and he said 
they had not. A _ person doesn’t expect 
farmers to buy lumber in cities of forty or 
fifty thousand people. There is always the 
fringe of small surrounding towns to strain 
out the lumber trade. Hauling by wagon 
is a slow process in these gasoline days, and 
few farmers will drive by a country yard 
and go several extra miles to a city retailer, 
unless it is for special articles not carried 
in the country yards. When these country 
people come to Waterloo, they come in the 
family car. They probably patronize the 
clothing and drygoods stores and the beauty 
shops and such like, but they seldom come 
for lumber. 

Some of them do buy their lumber in 
Waterloo, and for a reason I could have 
guessed before I was told. Black Hawk 


| 
| 
| 
| 


The craft, 


County is well threaded with paved roads; 











tr 


we nm 


sy An es ss" OO" OOS f oa ot 








| that 
oduct 
LVven’t 
uring 
- that 


N alk- 
faced 
few 
nga- 
y not 
spec- 
from 
thou- 

are 
done 
down 
The 
man 
build 
se he 
was 
‘ified. 
eigh- 
own, 
com- 

for 
e of 
place 
ffect 
val- 
- and 
sfac- 


it if | 


This 
* the 
t are 
size, 
loca- 
pre- 
and 
S en- 
ssur- 
COv- 
r ion 
yuys. 
“oval 
s his 
rs to 
and 
yrop- 


-rloo 
said 
pect 
y or 
; the 
rain 
ag'on 

and 
yard 
iler, 
‘ried 
ntry 

the 

the 
auty 
ome 


rin 
nave 
awk 
ads; 








SpPTEMBER 26, 1925 


AMERICAN LUMBERMAN 43 





and when a farmer can have his lumber de- 
livered to his place he’d as soon get it a 
dozen miles away as two. Mr. Walker said 
his firm delivered to the country at times, 
though it depended upon conditions whether 
it wanted that business. It apparently is not 
yeady to make any special effort to get it, 
for a definite campaign involves standard 
terms of delivery which it is not quite will- 
ing to make. For instance, the yard sold a 
job delivered to a farm twelve miles away. 
This farm was on a concrete-paved high- 
way as smooth as a city street. A Ford 
truck carried a two-ton load and made four 
yound trips a day. Had the delivery been 
made to a farm half the distance away, lo- 
cated on a side road, the truck could have 
carried but half the load and could not have 
made so many trips. How, then, could the 
yard in fairness to its customer make a 
definite delivery rate? Had it been high 
enough per ton-mile to pay expenses on 
the slow haul over dirt roads, it would have 
been unfairly high to the man on the pav- 
ing. Perhaps in time, if this business de- 
velops, it will be possible to work out a 
schedule taking all these things into account. 
But for the present the company does little 
to encourage country-delivered sales, and 
when such sales are made an estimate of 
cost is worked out and agreed upon. Per- 
haps some other Waterloo dealers are reach- 
ing more aggressively for this outlying 
trade; but if the Walker-Schubert policy is 





Such farmsteads as these make for the stability and prosperity of Iowa. 


being generally followed, we would guess 
that small-town dealers near Waterloo are 
not yet suffering seriously from the com- 
petition of the big town. Maybe they would 
tell a different story. Whether competition 
of this kind seems serious or not depends 
upon which side of the fence you stand. 
This company sells little building hard- 
ware except nails. Mr. Walker said he 
thought that its stock of nails threw quite 
a little business its way, for some customers 
come here because they can get lumber and 
nails all delivered together. The big paint 
stock is proving a satisfactory sideline. It 
costs little extra to handle, and the company 
has the first chance to sell paint to a per- 
son who is erecting a new building. The 
sale in such a case is made to the owner, 
and not to a painter; and that is desirable. 
Warren Brown, who is president and 
treasurer of the Waterloo Lumber Co., is a 
director of the Commercial National Bank 
and president of the Perpetual Building & 
Loan Association. The authorized capital 
of the latter organization is $15,000,000, and 
its receipts during 1924 ran over a million 
dollars. This old and powerful association 
has been one of the factors in making 
Waterloo a city of homes. In fact there are 
Several similar associations, and building 
money is plentiful in the city. I understand 


that all of these organizations are carefully 
and conservatively managed, as should be. 

The building and loan has an enviable 
and almost unique history so far as man- 
agement is concerned. In the long history 
of the movement there has been so little 
fraud and consequent loss to its investors 
as to be practically negligible. Officials for 
the most part serve for little pay or none 
at all, except of course the people who give 
all their time to the business. In most 
States, I believe, laws outline with some 
care and rigor the procedure and the guar- 
anties, and these laws are seldom or never 
infringed upon. The men directing the vari- 
ous associations are content to get what- 
ever recompense they do get from the im- 
proved quality of the city, or from the in- 
dustries which home building maintains. It 
is one of the most successful and practical 
of public services, and it has always been 
able to enlist men of unassailable reputation. 
It handles an enormous business the country 
over with a minimum of expense and a maxi- 
mum of safety to those using its service. 
And now that the deferred-payment plan is 
being run into the ground by every sort of 
merchandising line in the business world, a 
good many people are rather returning to 
the belief that the terms offered by the 
building and loan are about as liberal as is 
consistent with safe business. Many ob- 
servers of human nature in action are rather 
convinced that the effort to accumulate 


money by sheer saving until enough is in 
hand to complete the building of a house 
on the terms offered by the building and 
loan is a fair test of a man’s ability, if not 
of his native right to own a home. Many 
readers of these columns can cite numerous 
exceptions. They can mention families that 
never were able to save a dollar until they 
signed up a first and a second mortgage, 
and perhaps some subsidiary obligations, 
and began paying out on a home by the 
month. There are plenty of people who 
have started on the road to thrift in this 
way, and the opportunity ought to be open 
to them. But taking people as they come, 
the ability of people to save some money 
first is a good sign that they are the right 
ones to undertake the business of building 
and owning a home. 

We found Mr. Brown hard at work in 
the down-town office of the Waterloo Lum- 
ber Co. He discussed the matter of com- 
petition between city and country yards, 
and stated that he usually found the small 
dealers fair in their business methods. Their 
policy is frequently quite different from 
that of the city yards. They will often do 
business on a very narrow margin if they 
can see a few dollars of clear profit in it. 

N. J. Tiedemann, of the Shepherd Lumber 
Co., told us that business is very good. All 


the dealers to whom we talked agreed in 
this statement, and indeed Mr. Brown said 
that the year’s sales were running well 
above those of last year. Mr. Tiedemann 
said he thought the experience of recent 
years was having a certain balancing effect 
upon all lines of business, and that every- 
body from farmer to banker and lumberman 
was going forward confidently but upon 
sound and conservative lines. 

“You probably hear quite a lot said about 
the inflation of farm values. We talk about 
that because it happened to be the form 
which the country-wide inflation took among 
us. We were not more eager to make easy 
money than were people all over the United 
States; in fact we didn’t go to the extremes 
that some of our critics did. And after all, 
you can’t blame a man for trying to get a 
profit. In the last analysis we were not the 
people who made the land boom. General 
conditions were such that inflation was uni- 
versal. The price of farm products ad- 
vanced, and we had little to do with that. 
If Iowa farmers could advance the price of 
corn at will, it would be pretty high all the 
time. The value of land is measured by 
what it will earn, and if the value of the 
crop doubled in the market you could hard- 
ly blame farmers for thinking the land it- 
self was worth twice as much. No one man 
or group was to blame for it. Farmers 
couldn’t control it. They tried to use it for 
their own advantage, just as other business 


With this year’s crop harvested and out of the way the State is expected to 
forge ahead, after several years of vicissitudes 


men did. The State is in pretty good shape 
now, and after this* year’s crop is harvested 
and marketed you'll find Iowa going ahead 
in splendid shape. 

“One of the evidences of this is the num- 
ber of cars owned in the State. Some peo- 
ple think this is a sign of the breaking down 
of thrift. One of the worst features of it is 
the fact that Iowa manufactures no cars, so 
all these millions of dollars of purchase 
money go out to other States. I guess it 
comes back in time in payment for the food 
we raise. It’s a sort of balance of trade 
between us and the industrial parts of the 
country. Some people own cars who would 
be better off without them. In fact the 
whole automobile situation is so new that 
nobody has quite worked it out. But it 
rather looks as if most people who own the 
machines can afford them and get value re- 
ceived out of them.” 

In any event the cars are here, and are the 
active cause of the building of many hard 
surfaced roads across the State. Iowa has 
had a lot of uncomplimentary remarks made 
about her because she was so slow in build- 
ing these roads. There’s a long story back 
of Iowa hard-surfaced roads. But aside 
from the history of the question, the fact 
remains that hard roads are being built 
pretty rapidly. 
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News and Business Ideas for Retailers 


Retailer Embarks in Contracting 


HAMMOND, La., Sept. 21.—The L. D. Spencer 
Lumber & Supply Co., of Hammond, has em 
barked in the contracting and building field, in 
connection with its retail lumber business. The 
Spencer company has been engaged in the lum 
ber and building material business in Hammond 
for thirty-one years, and has one of the most 
complete establishments in this section of the 
State. Its equipment includes new electric ma 
chinery for making up special material. 

The company announces that it will handle 
the entire construction of a building under a 
single contract, supplying all necessary mate 
rials from its own yard. By buying in large 
volume the company expects to be able to han 
dle building contracts with economy to the own 
er, as well as give efficient service. Arrange 
ments for paying for homes on monthly pay 


ments will be made where necessary. The com 


With Hallowe’en approaching, this spooky autumnal scene may suggest 
The photograph shows one 
of the show windows of the Century Lumber Co., Des Moines, Iowa, ar- 
ranged to represent ‘‘The Ghost of Cicero Sapp,’’ in observance of a 


a setting for a seasonable window display. 


former Hallowe’en 


pany has a plan service for the benefit of pros- 
pective builders. 


Holds Public Opening of New Yard 


West ALLIS, WIs., Sept. 21.—In connection 
with the recent opening of its new coal yard 
at 72nd Avenue, near National, the Wilbur 
Lumber Co. held open house, attended by fully 
five thousand people. Mgyor Del Miller gave 
a talk, the Kearney Trecker band rendered suit- 
able music, and those who care to do so had op- 
portunity to dance on the concrete pavement. 
Refreshments were served to all; three thou- 
sand sandwiches being served, together with 
about equal numbers of ice cream cones and 
bottles of soft drinks. 


Dealer Remembers ‘“‘Hello’”’ Girls 


GREENVILLE, TEX., Sept. 21.—T. S. Peerson, 
manager of the Hunt County Lumber Co., pre- 
sented to each of the forty-seven telephone 
operators of the local telephone company a pass 
admitting her to grounds and grandstand of 
the Hunt County Fair. The courtesy was 
greatly appreciated by the young ladies, most of 
whom availed themselves of the privileges. 


Invites Inspection of Construction 

LINCOLN, NEB., Sept. 22.—Advertising has 
been used by the Clark Lumber Co., of Lincoln, 
in an interesting way to benefit both a contrac- 
tor and itself. A specimen advertisement was 
headed, ‘‘ Well Constructed,’’ and continued: 

—in the proper sense of the word, is the house 
of Mr. Gordon Sloss at 1816 South Twelfth now 
being built by O. Y. Chambers. Go through this 
house when near there. Notice the difference in 
construction. The second story is to have a wall 
covering of Bear Brand pearl gray quarter sawn 
shingles. Examine the lumber. It is good isn’t 
ee 

Special demonstration homes have been ad- 


“spent the day in his office at 700° West 





vertised by lumber companies from time to time, 
hut the opportunity for such advertising as tue 
foregoing has not been cashed in on as it might 
he. It is obviously a nice thing to do for the 
contractor, and direct advertising of the retail 
ers’? product is not by any means missing. 


Observes Seventy-fifth Anniversary 

DENVER, COLO., Sept. 21.—The oldest lumber 
dealer, in point of years, now actively engaged 
in the lumber business in Denver, celebrated 
his seventy-fifth birthday yesterday. Had_ it 
not been Sunday, Peter G. Conover, owner of 
the Conover Lumber Co., would very likely have 
Ills 
worth Avenue, oécupied with his business and 
giving very little thought to the birthday anni 
versary. In spite of his seven and a_ half 
decades, he maintains complete charge over 
the company’s books and accounts, and may be 
found daily at 
desk. 

Five years ago Mr. 
Conover entered the 
retail field for the first 
time, though he had 
been ussocliated with 
the lumber industry in 
one way or another 
during the past half 
century. He was born 
at Freehold, N. J., 
Sept. 20, 1850, but 
when not quite twenty 
years old the lure of 
the opening West 
drew him from his na- 
tive State. 
| On St. Patrick’s 


his 





Day, 1870, with two 
companions he set out 
across the continent. 
The Union Pacific 
railroad had been 
completed but a few 

; months when young 
Conover bought a through ticket and spent 
twelve days and twelve nights enroute to the 
Golden Gate. No bridges spanned the Missouri 
River, the train being taken across by ferry. As 
the locomotive panted across the scorching 
prairies of Nebraska, Kansas, and the primitive 
wilds of the far West, the Indians would take 
every advantage to ride on the coach platforms, 
crowding each other for room and dropping off 
whenever the charm of riding the palefaces’ 
fire wagon wore off. 

After some months on the western coast, the 
longing for home caused the young man to re- 
turn to New Jersey, but having tasted of the 
West he was no longer satisfied, until in 1879 
he returned to the Rocky Mountain country to 
stay. Locating in Leadville, Colo., he became 
part owner in a little sawmill. In the years 
that followed he continued to interest himself 
in sawmills, and even when he took up other 
phases of the lumber business still kept in touch 


with the work of converting logs into lumber, 

‘Twenty years prior to the establishment of 
a retail yard in Denver Mr. Conover was in the 
Wholesale business, with offices in this. city, 
He traveled extensively, Lut made his home in 
the shadows of the Rockies. Because of advane. 
ing years he decided to give up traveling and 
conduct a local retail business, in company with 
his son, W. D. Conover, who manages the yard, 
Thus today the oldest lumber retailer in Denver, 
who knew the city before there was a single 
paved street within its limits, watches the 
progress evident on every side, knowing that 
his prediction of u great city has been fulfilled, 

Mr. Conover has been u constant reader of the 
AMERICAN LUMBERMAN for more than twenty 
years. ; 

(‘SEE aBaaaaaaa: 
Selecting a Suitable Slogan 

A growing number of retail Jumber dealers 
realize that a slogan should be more than a slo- 
gan—it should be intimately related to the indi 
vidual advertiser who uses it. Slogans are go 
inexpensive, so easy to find, that it is not strange 
that many now in use represent haphazard selee 
tions and are rather crude. The list of clever, 
upplicable slogans, however, grows fast. 

There are a great many ideas which advertis- 
ing slogans can convey, but what for one deale 
would be an ideal slogan may be valueless for 
another. The fundamental idea in ‘‘sloganiz 
ing’? should be to get the ‘‘just right’? slogan. 

The Oregon Lumber Co., Denver, Colo., made 
effective use of, (‘A two by four or a earload.’’ 
A slogan utilizing alliteration is, ‘‘ Barr’s Bet 
ter Boards,’’ of the W. B. Barr Lumber Co. 
The Newt-Olson Lumber Co. has selected, ‘‘ The 
lumber yard that’s different.’’ The McPhee & 
McGinnity Co. has a famous slogan—‘‘ Zip Serv- 
ice.’? Then there is the Pacifie Lumber Co,, 
which tells the world ‘‘ Where your dollar does 
its duty.’’ All these are Denver concerns. 

At Detroit, Mich., the Webster Lumber & 
Coal Co. has a slogan with service as its key- 
note: ‘‘ Just what you need—the way you need 
it.’? The Harding Lumber Co. has a quality 
slogan, ‘‘Lumber that stands the test of time.’’ 

Business ethics feature the slogan of the W. 
H. Johnston Lumber Co., Indianapolis, Ind, 
which advertises, ‘‘ Lumber measured by the 
Golden Rule.’’ Ready welcome to both large 
and small orders is conveyed by the Michigan 
Lumber Co.’s slogan, ‘‘From one board to a 
earload.’’ This, also, is an Indianapolis con- 
cern, 

The West Lumber Company, Atlanta, Ga., 
features extensiveness of stock: ‘‘ Everything to 
build with.’’ The Miller Lumber Co., also of 
Atlanta, talks ‘‘Dependable Service.’’ Scitle 
Sons, Atlanta, have a creative slogan, intended 
to develop business. This slogan says, ‘‘No 
better time te start your home.’”’ At Pitts- 
burgh, Pa., the Ellwood Lumber Co. has the 
slogan, ‘‘Near everywhere.’’?’ The United 
Lumber Co., St. Louis, Mo., has, ‘‘No delay— 
immediate service.’? The Bolecom-Canal Lum- 
ber Co., Seattle, Wash., puts a service idea into 
three easily said words: ‘‘Speed gets ’em.’’ 

What single thing, put into a slogan, will ac- 
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This unusual but none the less attractive lumber yard is situated at Coral Gables, the district which 


is being developed to the west of Miami, Fla. 
regards appearance and convenience. 


This yard has been very carefully planned, both as 
The architect saw to it that the walls enclosing the yard 


should be broken by attractive curves or jogs, thus relieving the monotony of walls of uniform 


height and design. 
walls. 


The entrance to the main yard is a graceful arch, flanked by symmetrical 
The layout of the yard is highly practical, while at the same time the wall and buildings 


are in harmony, the construction scheme reproducing some of the most attractive features of 
the Spanish type of architecture 
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complish the most for the user? That the in- 
dividual must decide for himself. What is it 
which already seems the most important com- 
petitive factor aiding the dealer in the strug- 
gle for patronage? The answer to that ques- 
tion often is the answer to the question of what 
is the most appropriate slogan. 

Below is a list of the most common types of 
retail lumber slogans, together with some gen- 
eral suggestions for the creation of these little 
advertising aids: 

1. Slogans which tie in with the business name. 
Thus the A-1 yard uses the slogan, ‘‘We live up to 
our name,’ while the Best Yard uses, “Service 
same as the name.” A dealer named Tudor has 
“Buy of the House of Tudor.” 

9, Slogans concerned with a brand name, fea- 
tured by the yard. 

3, Slogans emphasizing the service idea. The 
Leachman Co. uses, “If we haven’t what you want, 
we'll get it for you.” There are almost countless 
slogans of this type, such as, “Service that satis- 
fies,’ “Greatest variety,’ ‘‘Courtesy and service,” 
“Get our estimate, it will pay you,” ‘Where spend- 
ing is saving,’ ‘“‘Demonstrating the economy of 
quality,” “Catch-Your-Car Service.” 

4, Slogans capitalizing long life of a business. 
Qne advertiser puts it, “Giving sincere service 
forty-two years.” Another, “Twenty-seven years 
at Lake and Second.” 

5. Delivery slogans. ‘Anytime, anywhere, give 
us a call,” and, “Fast delivery always,” belong to 
this class. Because slogans must be lived up to, 
and because only a certain percentage of dealers 
register one-hundred percent performance, the 
number that can safely use slogans of this type 
is not great. 

6. Slogans emphasizing reliability. ‘The yard of 
four square character” is a good example. 

7. Slogans suggesting range of stock. ‘“‘Every- 
thing in our line,” “If it is the best, we have it,” 
are samples. 

8. Slogans suggestive of an action closely asso- 
ciated with selling. “Get acquainted with Bill,” 
“You know Paul,’ inject the personal element. 

9. Punning slogans, like, “Ring for Ringling.’ 

10. Slogans that feature a phone number. 

11. Location slogans, as “Opposite the Post Of- 
fice.” 

12. Slogans to serve a temporary purpose, as, 
“The same face at a new place,” used by a dealer 
who had withdrawn from a partnership and 
started his own business. 


Yes, it is easy to coin a slogan. 
is to coin the ‘‘just right’’ one. 


The trick 





we SAW? 


creosoted posts. 
another car. 


the door. 
and say, “There is the post!” 








This Week’s “Timely Tip” 


How to Sell More Fence Posts 


With harvesting and haying out of the way and fall plowing in many sections about 
finished, the farmers are turning their attention to necessary improvements and repairs. 
Therefore, now is the time to sell fence posts. 
AMERICAN LUMBERMAN this week, telling how a live Iowa retailer is turning the trick: 


On Sept. 11, 1925, | drove out west of town and called on a farmer 
who built a fence in 1918, using 4-inch creosoted posts a part of the 
way and untreated white and red cedar posts for the balance. 


I drove up to his house and said: “Joe, I have brought out two 
creosoted posts, and I want to exchange them for one creosoted post 
and one of the white cedar posts in your fence on the east road.” ] 
also gave him $1 for his trouble in taking up the posts.. 


When the two posts were lifted out of the ground, this is what 
The creosoted post was just as good as the day it was 
set in the ground, but the untreated white cedar post was badly 
rotted. It might have stood a year longer, but that is all. 
posts were only sixteen feet apart, and in exactly the same kind of 
soil, being low ground. I could have found a post rotted still more, 
but I wanted the one that had stood next to the creosoted post. Be- 
fore leaving I sold the farmer one hundred round 4-inch, 6'-foot 


That afternoon I sold 600 posts, and my “G. O.” saw fit to buy me 


I have these two posts on display in my office, one on each side of 
Customers look at them, then feel of the creosoted post, 


Edwin O. Gord, manager Stokely Lumber Co., Callender, lowa. 


Watch for next week’s “Tip” 


Here is a live “tip,” related to the 


These 








CONVERSATIONS IN A RETAILER’S OFFICE 


Dealer with Grouch at Women Customers Is Told “Where to Get Off’ 


‘Hello, Bill! How’s business?’’ 

‘Rotten, only more so.’’ 

[ could see that was a poor opener for an 
order and I wished I had started with something 
else, but I had to keep on even though Bill was 
a good friend as well as a live dealer. So I 
began easing things off: ‘‘That’s too bad, but 
what seems to be the main difficulty???’ 

‘‘No main difficulty at all,’’ said Bill; ‘‘ peo- 
ple around here are not buying lumber, that’s 
all there is to it.’’ 

I had known Bill for a long time and I knew 
this was not his regular frame of mind; he 
must be nursing some grouch, so I started fish- 
ing around to find out what it was. ‘‘It must 
be the fire department put out a fire before it 
burned off the front porch, or something like 
that. There ought to be a law passed to pre- 
vent fires being put out; so when a house started 
burning you would be sure of a house job any- 
way.’? 

‘*Tt isn’t the firemen; it’s the women.’’ 

‘‘Why, I thought women were interested in 
their homes; they ought to be pretty good cus- 
tomers around here.’’ 

**Not on your life. I don’t want a lot of 
women hanging around this office. They don’t 
know a thing about lumber and are a regular 
nuisance around the office. Not for mine! 
Anyway, women are more interested in buying 
4 washing machine, radio or what-not than in 
building a nice, comfortable front poreh.’’ 

The cat was out of the bag now. Evidently 
some woman had influenced hubby to get a radio 
or washing machine instead of having an ad- 
dition to the house built or some remodeling 
done. This was getting to be a rather compli- 


cated situation from which to extract an order, 
but I kept on hoping for the best. ‘‘Of course,’’ 
I said, ‘‘I don’t know much of anything about 
a retail lumber business, but it seems to me 
you and a lot of other dealers are overlooking a 
pretty good bet in the women folks. It’s a 
positive fact that women today do from 80 to 
90 percent of the retail buying in this country.’’ 

‘*What’s that—what’s that?’’ 

“*You got it the first time,’’ I said. ‘‘ Women 
do from 80 to 90 percent of the retail buying 
every day of the year, and it seems to me that 
if you swept out the office and got a few dis- 
plays around here to show how things looked 
before and after using a load of lumber and a 
coat of paint you could get into the radio and 
washing machine class. They seem to be doing 
some business. ’’ 

‘“By gosh, you may be right on part of it, 
anyway; the radio and auto people here have 
been doing some business.’’ 

‘*Well, then, business isn’t so rotten. It’s 
just that you haven’t been among those present. 
Isn’t that it??? 

‘*T guess that is about it, but it certainly 
makes me sore to see people buy radios and 
what-not when they should reroof the house or 
barn, or make some other needed repairs or 
additions.’ 

‘Well, why don’t you run an ad in the paper 
addressed to the women something like this: 
‘Now that you have the radio to furnish en- 
tertainment, while the electric washer is doing 
the washing, why not enclose the front porch 
so as to enjoy the rest and relaxation you 
need?’ ’? 

‘*Well,’’ said Bill, ‘‘ your ad is not so good, 


but I think I get your idea. What you mean is 
that every retail dealer is making a bid for the 
money that is available and they are appealing 
to the women.’? 

**T guess you said it better than I ean,’’ I 
says, ‘‘anyway it seems to me the women are 
worth talking to and giving some thought. 
Maybe they are a nuisance around a lumber 
office but they are a mighty fine asset around 
the department store up this street. But I 
don’t see how all this talk is getting me an 
order, and that is what I came in for.’’ 

‘*Well,’’ said Bill, ‘‘did you ever come in 
here and not get an order?’’ 

*¢Ves,?? 

‘This is another one of those times,’’ said 


‘“Well,’’? I says, ‘‘business is rotten, only 
more so, just as you said in the first place.’’ 

‘* However,’’ said Bill, ‘‘I have an idea and 
I am much obliged to you.’’ 

‘Don’t mention it, I——’’ 

**T won’t,’’ said Bill, ‘‘ but I’ll start it work- 
ing and if it’s any good maybe you’ll get an 
order on your next trip.’’ 

**T’ll send you a cake of yeast to make sure 
it works. So long!’’ 


CHARLES C. DEAM, Indiana State forester, is 
advocating forestry as a compulsory subject in 
the public schools, stating that its teaching 
would, in a few years, make many advocates of 
reforestation in Indiana whereas there are now 
only a few. He says that planting waste land 
and idle acres to trees reclaims land which is 
unproduetive. 





46 AMERICAN LUMBERMAN 


SEPTEMBER 26, 1925 





—— 


Notes From the Realm of Building 


Building Is Very Active 

WHITESBURG, Ky., Sept. 22.—Local building 
vas never more active, and as a result lumber 
and supply dealers are having “au most prosper- 
ous business. The demand within the past few 
months has become brisk indeed. Dealers also 
expect the activity to continue all the fall and 
winter months and are getting into readiness to 
meet the demand. They are placing large stocks 
of material and supplies and Jook forward to a 
vood business era. 

Other Kentucky towns including Hazard, 
Jackson, Hyden, Pickville, and Hindman are 
growing and Jumber dealers are netting splendid 
returns.- Much building is under way. 


Old House Falls Victim to Boom 

New York, Sept. 21—-An old frame home 
stead that has been in possession of one family 
for more than 157 years and has been continu 
ously oceupied has fallen victim to the realty 
boom now raging in the vicinity of Coney Island 
and along the Long Island shore. The house 
is the old VanSicklen home, located at Village 
Road and VanSicklen Avenue, in the former 
township of Gravesend. It is the only house 
in Brooklyn that has not changed from the pos- 
session of a single family in more than 150 
years. 

Many of the boards of the old house are still 
in perfect state of preservation and many relies 


of Revolutionary days remain intact, including 
the old fireplace, tongs and a ‘‘hook’’ used for 
roasting meat in the fireplace, as well as old 
pictures, books, papers and coins. The house 
and site were sold for $21,000, but the building 
will be torn down to make room for a fifty- 
family apartment. 

The house was built in 1768 by a VanSicklen, 





This old frame house, built in 1768, has been in 

the possession of the Van Sicklen family for 

more than 157 years. Its sturdy construction 

and well kept appearance give ample proof of 

the ability of wood to resist the ‘‘qnawing 
tooth of time’’ 


who came over with his family from Holland, 
on ground allotted by the Government. During 
the Revolutionary War it was used as _ head. 
quarters by several of George Washington’s 
deputies, and Washington himself is believed to 
have stayed there a few days. 

Lay Moody, a prominent early English immi- 
grant, built a home on an anjoining tract, and 
this also is standing, but is slightly less than 
150 years old. Many early nineteenth century 
VanSicklens were prominent in New York poli- 
tics and Governor Clinton, through his connee. 
tions, at one time made his residence in the 
homestead. 
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Building Volume Continues Heavy 

August building permits issued in 211 rep. 
resentative cities reached a total of $548,946. 
499, according to reports by 211 building de- 
partments to the F. W. Dodge Corporation, 
This total is a slight increase over that of July 
and a 35 percent increase over August of last 
year. During the last eight months there has 
been a general gain in the total building volume 
over the corresponding period of last year. 

The 8. W. Straus report, covering 376 cities 
and towns, indicates a new record for August, 
with a gain of 38 percent over the same month 
of last year. The total for August, 1925, was 
$391,458,707, «a gain of $107,547,538 over last 
year. Every region of the country, nearly 
all States, most large cities and hundreds of 
smaller places, showed gains. 


Cleveland Falls Into Line and Endorses Grade Marking 


CLEVELAND, OHIO, Sept. 22.—About two hun- 
dred leading representatives of Cleveland’s lum 
ber and building industries gave hearty en 
dorsement to the movement for standardized 
and grade-marked lumber, recommended by 
Secretary of Commerce Tloover and as put into 
effect by the Southern Pine Association, at a 
banquet held in the ballroom of Hotel Cleve 
land Tuesday night. The dinner was given un- 
der auspices of the Cleveland Board of Lumber 
Dealers and the Southern Pine Association and 
after thorough discussion of the subject of 
spokesmen for all branches of the lumber and 
building interests of the city the sentiment of 
the meeting was expressed in the following reso- 
lution which was unanimously adopted: 

Resolved, That the representatives of the Cleve 
land lumber and building industries here assem- 
bled, hereby give their hearty endorsement to 
standardized and grade-marked lumber, as initiated 
and fostered by Secretary of Commerce Hoover, and 
approve the system of grade-marking practiced by 
the Southern Pine Association; and further that 
we urge all manufacturers of lumber to grade- 
mark their product in order to make the practice 
effective, and that each person here present pledges 
his aid and coéperation toward establishing this 
movement in Cleveland and vicinity as rapidly as 
conditions warrant. 

George W. Barner, president of the Cleve- 
land Board of Lumber Dealers, presided and 
stated the objects of the meeting, explaining 
the benefits that could be expected to result 
from the practice of grade-marking to manu- 
facturers, distributers and users of lumber. He 
said the Cleveland dealers had approved the 
standardization program, and mentioned some 
objections to efforts to establish grade-marked 
lumber at this time, owing to the large nuntber 
of small mills which were not branding their 
lumber and which likely would not do so with- 
out specific legislation. He expressed the deal- 
ers’ appreciation of the service being rendered 
by the Southern Pine Association in behalf of 
the industry through its efforts in connection 
with the standardization and grade-marking 
movement. 

Mayor John D. Marshall spoke on behalf of 
the city administration and L. R. Putman, 
merchandising counsel of the Southern Pine 
Association, represented the lumber manufac- 
turers. Other speakers representing different 
branches of Cleveland’s building industry in- 
cluded Benjamin L. Jenks for the Real Estate 
Board; W. R. McCornack, for the architects; 


Harry Gillett for the builders and contractors; 
K. I. Leet, for the building and loan associa- 
tions, and Arch C. Klumph for the lumber deal- 
ers. Others participated in discussion of the 
subject. Iexpressions favorable to grade mark- 
ing were voiced by virtually all the speakers. 

Mayor Marshall referred to the immense 
amount of construction work in Cleveland in re- 
cent years and now in progress and told of the 
city administration’s interest in afl matters con- 
cerning the building industry. 

Mr. Putman related how and why Seeretary 
Hoover initiated the movement for lumber 
standardization, of which grade-marking is con- 
sidered one of the most important features 
from the public’s standpoint. He then econ 
tinued in a vein similar to that he has made at 
a number of previous meetings at various cities 
throughout the country. 


Mr. Klumph mentioned that he had been en- 
gaged in the lumber industry all his life. During 
ull this time, he said, I have been constantly in 
close association with not only the lumber dis- 
tributers of this market, but of those throughout 
the country, and I am proud to say there are but 
few industries, if any, in this country manned by 
men of higher character, greater integrity, or 
business ability. They represent the finest quality 
of American citizenship and I am proud to be 
numbered among them. But our industry is no 
exception to the general run, in that our industry 
also suffers from the acts of a few “black sheep.” 

Not only America but the entire world, he said, 
today is suffering from over-expansion of business. 
In most lines there is a great volume of business, 
but a lack of profit ; there is too much merchandise 
manufactured and too many distributers, which re- 
sults in ruinous competition. Over-expansion and 
ruinous competition, said Mr. Klumph, are destined 
to have but one result: a lowering of business 
standards. The weakling in business, the incap- 
able man who can not stand the pace, begins to 
slip behind and resorts to sharp practices, and an 
unfortunate fact about it is that the honest dealer 
can not compete with him who cheats. The res- 
tauranteur who serves fillet of sole when ordered, 
finds he can not do it at the same price as his 
competitor who serves carp instead under the same 
name, 

Growth of Undesirable Practices 


One of the principal problems affecting business 
today, said the speaker, is the growth of undesir- 
able practices in many lines of business and indus- 
try. Such conditions, he said, brought the institu- 
tion known as Rotary into being, made necessary 
the formation of the International Advertising 
Clubs to purge advertising of its iniquities, made 
it desirable to organize real estate boards and 
builders’ exchanges and scores of other commercial 
and industrial bodies to fix honest standards of 
business practice. This meeting, he said, is de- 
voted to grade-marking, 2 movement designed to 
correct one of the evils in the lumber industry. I 


am not prepared to speak officially for any group 
or association, but knowing the character of the 
local lumber distributers generally, as I do, I can 
declare without any reservation whatever, that 
the great mass of lumber distributers in Cleveland, 
those who believe in honest tactics and a square 
deal, unquestionably favor not only grade-marking, 
but any other movement or gesture which will lead 
to better standards of practice in business. 

Mr. Klumph set forth some of the questions and 
difficulties connected with grade-marking which 
were to be considered and offered suggestions that 
to be Successful and effective in its purpose all lum- 
ber manufacturers should grade-mark their Jumber, 
that there should be safeguards against tampering 
with the authoritative markings, that architects, 
contractors and consumers should recognize and 
necept the grade-marks and that the branding 
should be done carefully and honestly. He also 
referred to conditions as set forth some years ago 
by a prominent southern pine manufacturer which 
made it desirable that some method be devised to 
protect lumber manufacturers, distributers and the 
consuming public. The lumber dealers of Cuya- 
hoga County, he said in conclusion, are taking steps 
to raise the standard of practices in the industry 
and to insure a square deal to all lumber buyers 
in this market. 


Favorable Comments by Others 


Building and loan associations and all those 
who lend money on structures should appreciate 
the grade-marking of lumber, declared Mr. Leet. 
One advantage that he saw from the practice was 
that when this branded lumber is used in buildings 
on which they lend money, the loan associations 
and banks can have the assurance that the value 
of the material used in the structure is as repre- 
sented and they can know that their security 1s 
sound and worthy. 

Favorable comment on grade-marking also was 


' voiced by Mr. Gillett, who mentioned some of the 


advantages contractors and builders would enjoy 
as a result of the general institution of the prac- 
tice among the lumber producers. ' 

Emphatic approval of grade-marking was ex- 
pressed by Mr. Jenks, who asserted that realtors 
generally would welcome the day when all lumber 
bears definite identification of its quality. There 
long has been a need for such grade branding, he 
said, and he believed the system employed by the 
southern pine manufacturers would afford protec 
tion to all buyers and users of lumber. Only ex- 
perts can determine the grades of lumber, said Mr. 
Jenks, and for that reason the quality should be 
marked on the material so any buyer may know 
he is getting what he pays for. oe 

The present seems to be an age of substitution 
of materials without any regard to merits, said 
Mr. MeCormick, who believed grade-marking will 
aid in eliminating the evils of substitution. . Arch- 
itects are heartily in favor of grade-marking, said 
Mr. McCormick, which will be of great assistance 
to them in specifying the proper grades for the 
specific purposes desired. Such branding also will 


enable architects, engineers and contractors more 
readily to assure their clients that they are recelv- 
ing the quality of lumber and timber desired for 
their building requirements and for which they 
are paying. 
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Lumber Marketing Problems Theme of Two-Day Sales Conference 


New York, Sept. 22.—Mill representatives 
and salesmen of the Southern Pine Sales Cor- 
poration met two days last week with Charles 
Hill, general sales manager, at his offices in 
the Woolworth Building in what Mr. Hill char- 
acterized as the most ambitious conference the 
corporation has ever conducted, ‘‘ From every 
viewpoint the two-day meeting was a success,’’ 
Mr. Hill said today, ‘‘and we feel that the bene- 
fits to accrue from it will be well worth the 
time and trouble.’’ 

We went into all subjects in the greatest detail 
and everybody was invited to speak his mind 
openly. This we all did and the exchanges of 
ideas gave us all a new insight into the business, 
and I believe will inspire us to greater accomplish- 
ments in the immediate future. In the first place, 
every Man expected at the meeting was present. 

We feel that we have created a common under 
standing between the millmen and the selling 
agents on conditions at the mills and in the mar- 
ket generally, and that in itself should be a big 
asset. Personally I do not feel that any group of 
lumbermen ever accomplished more in two days, 
and we all wound up with a feeling of satisfac- 
tion. 

The first meeting was ealled to order last 
Friday morning and the second session that 
afternoon. There was also a Saturday morning 
meeting, There were about forty-five men 
present, representing every mill. All members 
of the official staff also attended. 

Discuss Grading of Lumber 

The first discussion, grading of lumber, was 
led by Gilbert L. Hume, representing the Hol 
lister Lumber Co. and the Montgomery Lumber 
Co. Mr. Hume brought out a very lively, in 


then entered into the scientific aspects of the 
subject. The paper contained much valuable 
information. 

Branding the super-standard was the topic 
discussed by F. L. Scott,-of the Citizens Lumber 
Co. He dealt principally with the cost of brand- 
ing and the best device to employ. The corpo- 
ration will adopt his suggestions. 

The manufacture of moldings and molded fin- 
ish was discussed by F. G. Davies, of the A. C. 
Tuxbury Lumber Co. His paper was prepared 
from the eye of one with long experience and 
was filled with practical suggestions to the man- 
ufacturer and salesman. 

In a paper entitled ‘‘ The Salesman’s Obliga- 
tion to the Company «and Mills,’’ J. N. Ryniker 
discussed these points: (a) Duty of the sales- 
men; (b) obligations of the salesmen to dispose 
of the mills’ output; (¢) proper consideration 
of complaints; (a) correct information on mar- 
ket conditions. 

F. L. Finkenstaedt, of the Waceamaw Lum- 
ber Co., read a paper on production of crating 
in shook form. The subject was handled in 
considerable detail, showing the character of 
stock from which the crating shook can be 
manufactured and stressing the use of waste 
material, cost of equipment, the methods of man- 
ufacturing and the type of orders necessary to 
move the stock to best advantage, which were 
all thoroughly discussed. 

Suggests Advertising Super-Standard 

Advertising the super-standard was the topic 
brought forward by Charles M. Fletcher, a sales- 





boss with them. 





A GOOD BUSINESS ORGANIZATION— 


Is one in which authority is made the least burdensome. 
Never hesitates to train the help for better positions. 
Recognizes that loyalty among men depends upon the fairness of the 


Never loses its respect for the “littles.” 

Is one in which individual initiative gets its best chance. 

Means the assignment of responsibility and the granting of freedom. 
Is not to be judged by volume but by efficiency. 








formal discussion. It was held that the trade 
is constantly subject to offerings of various 
competitive woods and sizes and that it is a 
problem as to just what weight of consideration 
should be given to this competitive condition. 

The conclusion of the conference was that 
changes in present grades and sizes should be 
very slight, if any, and final action would be 
deferred awaiting results of further investiga- 
tions. Further it was agreed: 

It seems evident that our product has a very 
definite place in the eastern market and if based on 
proper business methods there will be no reason 
for discrimination against our stock. The trade is 
fully informed as to the inherent properties of all 
woods. There is sufficient information regarding 
the grading. 

The one point which is not clear and on which 
considerable confusion exists is that of the meas- 
urement of lumber. Until this point is clear there 
IS no true basis of competition. So long as it is 
possible to say that “seven different thicknesses of 
boards are sold as one inch” and the industry 
takes no concerted action to clear up the situa- 
tion, merely making a gesture and not going to 
grips, it is necessary, for our own protection, that 


mere be no misunderstanding on the part of the 
yuyer. 


Therefore we have determined to continue our 

efforts to inform the trade in order that discrimi- 
uating buyers may understand the basis for dis- 
crimination, 
_ The influence and responsibility of salesmen 
in holding customers was the subject of a paper 
read by A. A. Danser, a salesman. He stressed 
the following points: (a) Personality; (b) 
proper representation; (c) knowledge of the 
goods to be sold; (d) honesty of purpose re- 
sulting in the establishing of confidence. 


Kiln Drying and Dressing Lumber 


F. F. Prettyman, of J. F. Prettyman & Sons, 
read a paper on kiln drying and dressing lum- 
her. He sketched the history of kiln drying and 


man. Mr. Fletcher showed that it was neces 
sary for the contractor and consumer to be 
thoroughly advised as to the point to be stressed 
and thereby create a larger demand that would 
be expressed through the retailer. The corpo- 
ration will take steps to follow out Mr. Fleteh- 
er’s suggestions. 

The development of a market for cypress was 
dealt with quite extensively by J. R. Stephen- 
son, a salesman. 

The cypress manufactured by different mills 
varies somewhat in type and grading, he said, and 
it is, therefore, essential that salesmen are thor- 
oughly informed. Our competitors are the manu 
facturers of Gulf cypress, which is well advertised 
and the fact that it is tidewater cypress has been 
emphasized. 

It was the judgment of the meeting that deep 
swamp cypress is in every way the same as tide- 
water cypress, and that while some of the cor- 
poration’s mills produce upland cypress, which 
has such a light color and is less desirable, some 
of the mills are producing deep swamp cypress 
which is a superior article. The conclusions of 
the conference continue: 

We feel that swamp cypress is serviceable, is 
equal to that produced in any other part of the 
country and that our trade is justified in paying 
us prices equal to those of other producers and 
we have no fear of competition that will seriously 
interfere with the development of our trade on 
this basis. 

Merchandising miscellaneous items was dealt 
with by W. B. Montgomery, who went into con- 
siderable detail, informing salesmen as to their 
obligations to consider these items and as to 
the proper marketing of them to the benetit 
of the mill and the buyer. 

?acific coast woods as a competitor for North 
Carolina Pine provided the topie for John M. 
Gibbs, secretary-treasurer North Carolina Pine 


Association, who recently returned from the 
Pacific coast, where he had gained information 
regarding conditions affecting the industry in 
that section of the country. His paper abounded 
in statistics and other valuable information. 

Edward Richardson, a salesman, presented 
an interesting paper on the evolution of the 
retailer, and advertising methods of competi- 
tors was discussed by G. C. Fairchild, the lat- 
ter being quite enthusiastic on the subject of 
using billboards. The remaining papers were 
on matters mainly affecting the expense and 
operation of the business. 


Mill Representatives and Salesmen Present 


The mill representatives and salesmen who 
attended the meeting were: 

MILL REPRESENTATIVES: C. F. Anderson, An- 
derson Lumber Corporation; J. Ross McNeal, Ar- 
gent Lumber Co. and Garysburg Manufacturing 
Co.; George S. Clark, Atlantic Coast Lumber Cor- 
poration; F. Leon Seott and Harvey M. Heywood, 
Citizens Lumber Co.; R. Campbell Sanders, Colle- 
ton Mercantile & Manufacturing Co.: W. S. Rid- 
dick, Green Sea Lumber Co.; G. L. Hume, Hollis- 
ter Lumber Co. and Montgomery Lumber Co.; 
F. P. Prettyman, J. F. Prettyman & Sons; H. G. 
Roberson, Savannah River Lumber Co.; F. G. 
Davies and W. H. Grefrath, A. C. Tuxbury Lumber 
Co.: F. L. Finkenstaedt, Waccamaw Lumber Co. ; 
J. A. Thrall, Winyah Lumber Co. 

SALESMEN: C. K. Brown, H. R. Butler, J. F.~ 
Costello, R. S. Cushwa, A. A. Danser, G. C. Fair- 
child, C. M. Fletcher, C. H. Joyce, F. H. Keller, L. 
Lord, C. L. MeKee, W. B. Montgomery, Edward 
Richardson, J. F. Rodarmor, J. N. Ryniker, J. R. 
Stephenson, Albert Tardy, C. B. Ward, J. A. Wies- 
ing, Hf. L. Williams, and H. M. von Bulow. 


State to Receive Bids on Timber 


MINNEAPOLIS, MINN., Sept. 22.—Bids are to 
be received in October by Ray P. Chase, State 
auditor, on about 10,000,000 feet of timber in 
Koochiching County, in the northern part of 
the State. Between 3,000 and 4,000 acres. of 
virgin pine and spruce, among the finest in the 
State’s timber holdings, must be salvaged on 
account of-a tornado which passed over three 
townships early in August. It had been the 
plan of Mr. Chase to withhold this tract from 
sale, as well as thousands of acres of virgin 
timber adjoining, until a later date, the cutting 
then to be done under the strict forestry regula- 
tions adopted in the fall of 1924. But the de- 
struction wrought by the tornado and the con- 
sequent danger of fire necessitates immediate 
sale of the injured timber to salvage whatever 
is possible and to avoid the fire hazard to unin- 
jured timber nearby. 


Mexican Imports of Forest Products 


MONTEREY, Mexico, Sept. 19.—Importations 
of boxes and box shook, barrels, and kegs into 
Mexico last year amounted in value to $2,711,- 
649. Most of these importations came from 
the United States, although Canada is gaining 
grounds as a customer. The value of the boxes 
and box shook was $2,232,775. They are used 
mostly by the larger oil companies operating 
in the Tampico region. 

The manufacture of casks and kegs for beer 
and other liquids is a considerable industry in 
Mexico, but the demand for these containers 
is greater than the domestic supply, it is stated. 
In the tomato growing localities of Mexico, 
especially along the Pacific coast, many crates 
are required for each season’s crop. Several 
erate manufacturing plants have been estab- 
lished in this country during the last few years. 


Although Mexico has vast forests of native 
white pine, oak and a variety of other commer- 
cial timber, lumber to the total value of 
$9,052,296 was imported into the country last 
year. Practically all of the yards in the larger 
cities of the country are now well stocked with 
lumber which was imported from the United 
States. Props for mines are brought in from 
Canada in considerable quantities. These are 
used mostly in mines which are situated con- 
venient to ports on the west Coast. Railroad 
cross ties are also a big item of imports. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Sept. 21- 


~The following statistics were compiled by the 


National Lumber Manufacturers’ 


Association: 
































Softwoods: Production Shipments Orders 
Week ended: 1925, Sept. 12; 1924, Sept. 13— 1925 1924 1925 1924 1925 1924 

ORere: EAR. DEROCIRTION 6 6. o.co ies 5s 6 hoes Sweets 0% 5 ewe Sle BAe wow 73,078,304 3,375,019 78,137,279 76,073,712 72,425,551 75,630,392 

West Coast Lambermen’s ASSOCIAMOR 65 oo coke cc tcceewcwscree 93,065,979 94,021,810 86,750,345 94,010,569 81,044,567 101,952,325 

Western Pine Manufacturers’ Association................e0cee6 35,028,000 30,262,000 27,976,000 27,371,000 24,258,000 22) 850,000 

Catifornian. RedWaG0R -ASBOCIRTION ... -5 .0 60.50 60 cncc0s ss vw.eicees sees 7,616,000 8,347,000 6, 381 7000 6,231,000 4,325,000 7,079,000 

Morth Carnting Pine ASSOCIAUION 6 oo ii6 csc cccccins cS edies ess coe ee 15,946,363 4,737,000 11, 647, 894 3,947,077 10,664,900 771.992 

Northern Hemlock & Hardwood Manufacturers’ Association... 3,424,000 2,829,000 2, 135,000 2,520,000 1,611,000 1,893,000 

Northern Pine Manufacturers’ Association.................006- 10,429,100 10,888,400 10,058,700 9,418,800 7,566,000 8,156,000 

LORIE DRG WO 66 oS a hes Mla os eee ssn ~ 238, 587,746 224,460,229 223,086,218 219,572,158 201,895,018 222,332,709 
Thirty-seven weeks: 1925, Dec. 28 to Sept. 12; 1924, Dec. 30 to Sept. 13— 

tera: GING ABAOCIDUION. 5 o.6.c65 56 Wb. 6 sicdis os 0 5:d's on hie sbiee cae eee 2,848,978,225 2,846,414,085 2,798,650,708 2,858,763,814 2,794,208,771 2,793,771,443 

West Coast Lumbermen’s ASSOCiation...........eccc cece ee eeeae 3,695,484,004 3,406,185,652 3,852,393,086 3,575,499, 886 3,819,785,235 3,459,036,525 

Western Pine Manufacturers’ Association...........cccccccceee 1,182,206,000 1,149,736,000 1,111,532,000 1,065,789,000 1,096,697,000 1,051,075,000 

California, Redwood ASSOCIATION. ...... ..665cs ccs ssswccens saaveeses 277,828,000 317,486,000 256,615,000 253,702,000 256,634,000 251,308,000 

Morth Carolina Pine ABSOCIAtION ... 6 6ses cos csc cseus css sencenes 320,741,465 277,733,523 309,549,510 277,324,107 255,997,387 240,215,869 

Northern Hemlock & Hardwood Manufacturers’ Association.. 116,365,000 99,812,000 93,526,000 84,874,000 74,454,000 67,870,000 

Northern Pine Manufacturers’ Association.............0..0000- 381,347, 500 344,381,600 331,725,600 308,304,500 310,082,000 315,844,000 

Totals: BHivty BOVE WOCKG soo ok bss sis Siend.diwe Se eeee Seen mee 2,822, 950,194 8,441,748,860 8,753,991,904 8,424,257,307 8,607,858,393 8,179,120,837 
*California White & Sugar Pine Manufacturers’ Association- _ 
REA = OV ASIE HIUESOISIS assign sab in Gebers bpin a. Reauesee Sw Nie.S oincs we ere 809,143,000 756,827,000 757,531,000 552,347,000 651,509,000 Siw ww. oa, 
MO HEISE BOs 5 oiisloucsucoccbyawesanetieisse asus 12,579,000 24,199,000 10,513,000 14,214,000 9,736,000 10,345,000 
Hardwoods: ™ 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 37 weeks........... 182,432,000 153,826,000 122,595,000 112,331,000 120,796,000 103,006,000 
*Revised figures for thirty-seven weeks; not included in general totals; represents abo ut 77 percent of cut in region. 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Sept. 19.—Direct sales of Douglas fir from September 7 to 12 inclusive: 
Sales Prices ——Sales—— Prices 
V. g. flooring No. Feet No. High Low Spread Drop siding, 6” No. Feet No. High Low Spread 

DRED: skeaceuigcteseewGeeses 15 74,000 5 $50.00 $44.00 $6.00 No. 2 ONG Detter... iscccass 114 73,000 9 $37.00 $33.00 $4.00 

PREM, cue asec ebe dou bark or 102 587,000 14 46.00 37.00 9.00 PE n'a eie nite s:$ acd. Saran oceae as 42 313,000 9 31.50 27.00 4.50 

LUE Re ee ee arene ree 50 378,000 10 33.00 25.00 8.00 Common, No. 1 S1S- 

S. g. flooring— RENN. —Werrorcieayelatn a uheioleratcest niacdio 88 657,000 12 20.50 14.50 6.00 

‘” No; 2 ane better......... 23 131,000 5 30.00 27.00 3.00 Bet oder eee ela aise tie ol wit sien ace 17 72,000 6 20.00 16.00 5.00 
a er en ee 14 121,000 4 24.00 21.00 3.00 Dimension— 

6” No. 2 and better........ 35 $6,000 5 38.00 35.00 3.00 DRS AES rie Sel creov actsa eens 148 456,000 v4 18.50 15.50 3.00 
i: Biidsseeee spans oawiawne 9 28,000 5 32.00 27.00 5.00 | Re ee ee ee 132 316,000 10 21.00 16.50 4.50 
Stepping— BE acoscese ye vivonie eis oO 86 183,000 8 21.50 17.50 4.00 

No. 2 and better......0260% 19 38,000 5 67.00 60.00 7.00 Bey asi ere try WAN xi Stave lore Wig 9 53 80,000 8 21.50 17.50 4.00 
Finish— ORO" ec 8B", Bae ee ows cae ene 47 76,000 10 25.00 18.50 6.50 

5 Se ee eee ee ee 9 15,000 2 56.00 54.00 2.00 dS ee a 12 20,000 6 26.50 20.50 6.00 

Casing and base......6s600. 6 7,000 2 63.00 62.00 1.00 Lath— 

Ceiling, %x4”— PURE orc aero wareta amie hace ke 21 568,000 4 4.00 3.25 615 

No: 2 ONG: DOC soca cdcictns 83 37,000 7 31.00 26.00 5.00 Ss coho hose oacast a dalelare Swi 1 20,000 pS 6.20 es ee 

NOs kao aees oe sksdawebeere 23 138,000 8 22.50 18.50 4.00 PIGUMOOR iiss econ sw eicueeas 1 50,000 1 3.50 





National Analysis 


WASHINGTON, D. C., Sept. 21.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended Sept. 
12, orders and shipments being shown as per- 
eentag res of production: 


During During 37 
Week Ended Wks. Ended 
Sept. 12 Sept. 12 


No. of Ship- Or- 
mills ments ders 


Ship- Or- 


Associations— ments ders 


Southern Pine ...... 137 107 99 98 98 
Weat Const ......... 108 93 87 104 103 
Western Pine ....... 35 80 69 94 93 
Call. Pimes#® 20:66. S 84 T7 94 81 
Calif. Redwood ..... 15 84 57 92 92 
No. Carolina Pine. . 43 73 67 97 80 
No. Hemlock & Hdwd.+ az. «301 68 72 65 
Northern Pine ...... 9 96 73 87 $1 
Southern Cypress ... 13 114 108 110 110 
Hdwd. Mfrs. Institute 88§ 104 132 99 108 

473t 94 87 98 96 


*Represent 30 percent of cut in region. 
+Includes hardwoods and softwoods. 

§Units of production. 

tLast week there were reports from 411 mills. 


California Redwood Data 


San Francisco, Cauir., Sept. 19.—The fol- 
lowing information is summarized from the 
California Redwood Association’s report for the 
week ended Sept. 12: 


-——-Redwood-———._ White 








No. of Percent of wood 
mills Feet production Feet 
Production .... 15 17,616,000 100 1,953,000 
Shipments .... 15 6,381,000 85 1,281,000 
Orders— 
Received .... 15 4,325,000 56.7 1,036,000 
On hand .... 14 26,562,000 .++. 4,820,000 
Detailed Redwood Distribution for Week 
Shipments Orders 
Northern California* ...... 2,641,000 1,854,000 
Southern California*® ...... 1,147,000 1,035,000 
fen ee ee eee ,000 7,0 
SOMONE. (ih sass asecnnswese 1,428,000 1,298,000 
PRR Gusaiskceearbnimee dies 1,147,000 101,000 
Bees Wey uc acess esawe nee 6,381,000 4,325,000 


*North and south of line running through San 
Luis Obispo and Bakersfield. 

+Nevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 





Western Pine Summary 


PORTLAND, ORE., Sept. 19.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Sept. 12 from 
thirty-five member mills: 

Percentages of 


Ship- 
Production— Carst+ Feet Cut ments 
PHORUIAT 6s .0's ke ac0.ss 32,200,000 seer 
UMN. 6.4.5. sists. 3s 35,028,000 
Shipments ..... 1,052 27,352,000 
Local deliveries. ... 624,000 
ii | ar ee ecg rae 27,976,000 80 
Orders— 
Canceled .... 10 260,000 .... oe 
POW 5 nein iaisis 909 23,634,000 69.25 86.71 
On hand......3,816 99,216,000 
*Car basis is 26,000 feet. *Local sales ‘included. 


Bookings for the week by thirty-three identical 
mills were 79.31 percent of those of previous week, 
showing a decrease of 5,902,000 feet. 


The West Coast Review 


SEATTLE, WASH., Sept. 19.—For the week 
ended September 12, 118 mills report as follows 
to the West Coast Lumbermen’s Association: 





Production ... 93,065,979 
Shipments . 86,750,345 7% above orders 
OPGCPS 2626s 81,044,567 13% below production 
Shipments— 
Water delivery: 

SSOIMGBUIC. kiisivinexicweew eee 21,637,607 

SUMMIT 604 2h as nGise.can camer 10,134,062 

Total water (37%). ccvcccesccccess 31,771,669 
BRAN, D500 as CORES os 6.5: ov sa de oesa-wne ks mere 50,130,000 
Local auto and team deliveries........ 4,848,676 

TOthl SUIPMONES. «.... ise ccvcceseveese 86,750,345 
New business— 
Water delivery: 

WONTON. 5b s-pic.nise scene inves 19,195,477 

RO RGOIG new araenw als 5.s:05 swe cO 11,580,414 

Ota! Water (SEO) «6c ccsivcwscs s.ccue 30,775,891 
SOBA, SORE MOREY 655 cic in cosas caeuwne 45,420,000 
Local auto and team deliveries........ 4,848,676 

Total Rew BUSINESS. . 2... 6 occc00ec0ede 81,044,567 
Unfilled orders— 
SPOINGBUIC COVE ov s.5:s o.be.ccevesioneew eure 121,335,858 
BUEOOU 55s hc sis 30 0 bs ae Seles ae suemcensin 88,454,340 
Rail, 4378 CAPST..6..0000 Sees see ened 131,340,000 

Total unfilled orders....... jasexgaun 341,130,198 


yCar basis is 30,000 feet. 





Maple Flooring Data 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for August, 1925 and 1924, based on the 
reports of the same eighteen member mills: 


” August, August, —Increase— 
1925 1924 Feet Pct. 
Production ... 8,325,000 7,874,000 451,000 5.7 
Shipments ...10,569,000 8,757,000 1,812,000 20.7 
ORMOTE. 6 x.sc. 0's 11,534,000 9,794,000 1,740,000 7.8 
End month— 
Orders un- 
=o rr 11,136,000 10,400,000 736,000 7.1 
Stocks .......24,115,000 24,170,000 55,000 *0.2 


*Decrease. 


Average Value, 25/32x2!4", Face Clear No. 1 and 
Factory, f.o.b. Michigan and Wisconsin Mills 


August, August, —Decrease— 

1925 1924 Amount Pet. 

ov re $76.58 $80.87 $4.29 5.3 

The following are percentages of stock sold 

Aug. 31: 
Maple-Beech- 

Birch Maple Maple, 214” 
NE Se wacccinea esis bree 45 59 165 
PHOS is bshioce oisrnie's w Bare *s2 BO 50 116 
MMI «ais abi 0s. 0lare dba 43 44 83 
PUY CDOS: 6: ch00 6ia.c'si0ore 46 53 126 





Oak Flooring Statistics 


The following are statistics for the weeks 
ended as shown and comparative periods: 


1925— Production Shipments Orders* 
ROOD ES. bie acces oie e 450,000 9,213,000 7,739,000 
BOING 6. Oixnehianie esse 9,958,000 9,899,000 9,624,000 


oF “a to Sept. 12. 80, 560,000 84,522,000 88,243,000 


Peas 2 to Sept. 13.59,315,000 66,332,000 76,552,000 


*Orders booked for the week ended Sept. 12 
were 18 percent under production and shipments 
were 3 percent under production. 


Percentages of Thicknesses, Week Ended 


Sept. 12 
#3 ” 34” W% “ Ys “ 
Production .... 73 16 6 5 
Shipments .... 70 17 7 6 
ORECRE iceicic-nais 12 14 5 7 


Of the total 7,402,000 feet booked during the 
week ended Sept. 12, 72 percent was }}-inch; 
14 percent, %-inch; 7 percent, %-inch, and a 


percent was ¥s-inch. L.c.l. sales in addition, 
is estimated, amounted to 740,000 feet, making 
the grand total 8,142,000 feet. 
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North Carolina Pine 


NorFOLK, VA., Sept. 21.—The North Carolina 
Pine Association makes the following analysis 


of figures from forty- 


ended Sept. 12: 


one mills for the week 





—Percentages of 
Production Ship- 


production— Feet Normal* Actual ments 
Normal ..... 12,414,000 ee oe pee 
Cl) ree 10,375,853 84 oe 

Shipments 8,707,770 70 84 ans 

QUEER: ce 8K 6,494,486 52 56 74 
**Normal”’ is based on the amount of lumber 


the mills would produce 
As compared with 


last week, 


in a normal working day. 
there was a de- 


crease in orders of 23 percent; though last week 


there were reports from 


only thirty-eight mills. 





—_—_— 


Hardwood Barometer 


MEMPHIS, TENN., Sept. 21.—The Hardwood 


Manufacturers’ 
week ended Sept. 12, 


Institute barometer 


for the 
one hundred eleven and 


two-thirds units reporting, is as follows: 


——Percent of 


Nor- 
mal Actual 
out out- Ship- 
Production* eet put put ments 
Normal (identi- 
cal units).... 20,554,000 ait ree 
py | Seer eee 15,282,362 74 oar 
Shipments ....... 15,422,303 7 100.9 
Orders— 
NOW cece kwaces 18,245,215 89 119.3 118.3 
On hand end 
WOOK 66. bbeec 101,163,780 , 


Lumber fabricated at 
struction work included 
ments. 


the mill and used in con- 
in total orders and ship- 


*Based on mill log scale. 





Southern Pine Barometer 


NEw ORLEANS, La., 


ended Sept. 18, Frids 


three mills report as 
Pine Association: 


Sept. 21.—For the week 
vy, one hundred thirty- 
follows in the Southern 


Percent Percent 
of pro- of ship- 


Cars Feet duction ments 
Production aa FROELOUS cheese seems 
Shipments 3,652 76,662,784 99.73 ..... 
Orders*— 
Received 4,036 84,723,712 110.21 110.51 
On hand end 
Week ....82,8¢00 ZIUZIZO000 22655 scene 


*Orders on hand showed an increase of 3.07 per- 


cent; one hundred 


thirty-seven 


mills contributed 


to previous week’s report. 
Normal production for these mills was 79,940,- 


$32 feet. 
Of 122 


working overtime; S88 


mills reporting running time, 12 


were 


full time; 5 were shut 


down; 1 operated two days; 2, four days; 12, five 
days; and 2, five and one-half days. 





California 


Pine Sales 


SAN Francisco, Cauir., Sept. 19.—For the 


period Sept. 13 to 19, 


the California White & 


Sugar Pine Manufacturing Association reports 


sales as follows: 
California White Pine 


. ee 
Nos.1& 2 clr. 306,000 


C select ...... 93,000 
DE RGIOCE voices s 383,000 
No. 3 clear... 143,000 
Inch shop .. 16,000 


No. 1 shop.... 537,000 
No. 2 shop....1,445,000 


No. 8 shop.... 659,000 
D&btr., std. .. 9,000 
No. 3 clr., std. 2,000 
Shop, std. .... 88,000 


Panel, 1%” a.w. 2,000 
Sugar Pine 


Nos. 1 & 2 clr. 185,000 
a CS 66,000 
D select ...... 28,000 
No. 3 clear.... 98,000 
Inch shop .... 4,000 


No. 1 shop.... 321,000 
No. 2 shop.... 428,000 
No. 3 shop.... 5 
No. 3 clr., std. 23,000 


Shop, std. .... 54,000 
Short, C&btr.. 25,000 
White Fir 
CRB: vecc05 6,000 


SOON ere ereci ere 7,000 
No. 4 common 100,000 
No. 1 dimen.. 418,000 
No. 2 dimen.. 35,000 


Exp 
Australian 35,000 


Mixed ate” 


Common— ‘eet 
NOME cceeses 11,000 
INOW A: ks eeens 344,000 
INO ewaia'ae’s 959,000 
1 ee eee 635,000 

No. 1 dimen.. 571,000 

No. 2 dimen.. 81,000 

Timbers ...... ,000 

Beveled siding— 

in. ft. 

B37.) ee 93,000 

dharnicheewes 49,000 

EP scdcavence:s 51,000 
Douglas Fir 

Feet 

CEP:  osiacces 2,000 

4/4 a.w., com. 448,000 

5/4 a.w., com. 216,000 

Ties & timbers 64,000 

Dimension 52,000 

Lath 
Mixed pine— 
INGe DE wdeccs 675,000 
ING Ae “ekwnne 335,000 
LC See 390,000 
Me Séteren<s “SQpGG 

White fir— 

ING. © ateens 500,000 
Box 

Mixed pine— 

a.w. .... 400,000 

5/4&6/4 a.w. 50,000 
Cedar 

Miscellaneous. 125,000 





Hemlock and Hardwood 


OsHKOSH, Wis., Sept. 21—The following is 
a summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock Manufacturers’ 
Association by twenty to twenty-five firms that 
ordinarily ship about one-third of the total 
monthly shipments reported to the association 
by all members, and shows averages for July, 
August and 1925 to date and weekly figures for 
September: 


Hemlock 
Period— Firms Cut Shipments Orders 
Weekly average— 
EG cccananes ‘ 3,677,000 2,295,000 2,060,000 
Amgaet .nccs- .. 4,659,000 2,702,000 2,090,000 
To date, 1925. .. 3,214,000 2,551,000 2,031,000 
SO a ee 19 3,718,000 2,207,000 1,710,000 
BODE. Boe cccaucs 20 3,712,000 2,282,000 1,636,000 
Hardwood 
Weekly average— 
|) 1 a eeares ree .. 3,312,000 2,979,000 4,358,000 
AUSUSE 22602: .. 2,960,000 4,169,000 5,058,000 
To date, 1925. .. 4,960,000 3,349,000 3,298,000 
S@GGs Goes ccsec 19 2,159,000 3,487,000 4,272,000 
Sept: §35.é.5243 20 2,060,000 3,664,000 2,046,000 





Cypress Barometer 


NEw ORLEANS, La., Sept. 22.—The Southern 
(‘ypress Manufacturers’ Association barometer 
for the week ended Sept. 16, fourteen mills re- 
porting, is as follows: 

—Percent of — 


Normal Actual 
. Pro- Pro- 
Production— Carst Feet duction duction 
oe Ty Cae 
POC 6 wa 80% 5,167,052 100.03 ..... 
Shipments* ... 232 4,640,000 90.14 89.80 
Orders— , 
NOW. “acces 249 4,980,000 96.75 96.38 
On hand end 
weekt ...<3,0G@ 2ESGGQ@08 cece wearer 


*New orders were 107.32 percent of shipments. 

‘Basis for carload average is 20,000 feet. 

“Orders on hand increased 1.61 percent, or 
340,000 feet, during the week. 





Data on Walnut 


The American Walnut Manufacturers’ Asso- 
ciation compiled the following data: 


Lumber 
August, July, August, 
1925 1925 1924 
Manufactured . 3,491,200 3,873,300 3,660,200 
Shipments ... 3,237,300 2,939,700 2,742,400 
SUGRS (ssiae sees 20,898,300 20,735,900 13,813,000 
Logs 
Purchases ....... 2,637,401 2,880,378 2,061,400 
Made into lumber 
and veneer.... 2,637,018 2,656,159 2,543,900 
SGGNE 3 5 fos cece 4,598,902 4,598,519 2,419,100 





Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics as to 
stocks on hand Sept. 12: 








Per- 
Stocks Unfilled cent 
on hand orders sold 
ERE  eawseeimaees 4,378,000 1,995,000 46 
SEM a dx énnawoeews 783,000 225,000 29 
TEMA diacewindear 14,125,000 35,624,000 252 
de) ED fa 19,286,000 37,844,000 196 
SEO x adaccieaawale 6,001,000 5,663,000 94 
Seren sie 2,609,000 45 
Weta oo cca 11,827,000 8,272,000 70 
TE ct tuiccwinwat 1,906,000 1,885,000 99 
MERE 6 tbaeeeckan cen: 2,508,000 1,996,000 80 
Total se  cciwes 4,414,000 3,881,000 88 
WEEN OC dcadeseenae 606,000 217,000 36 
WeEA” © vec ceducwes ccs ane 3,864,000 111 
do | eee 4,080,000 4,081,000 100 
Grand total... .39,607,000 54,078,000 137 
Comparative Percentages of Stock Sold 
Sept. 12, Aug. 15, Sept. 13, 
1925 1925 1924 
Wt tie eee ewEmbewaeds ei 196 203 170 
WA cee isckaahandeLeee ee 70 58 53 
ML See dkeaine et REM AS 88 96 55 
NEG xwndicndawictaeutad .., 100 94 210 
137 133 117 





Wholesalers Studying Costs 


New York, Sept. 22.—The National-Ameri- 
can Wholesale Lumber Association through its 
committee on the ‘Cost of Conducting a Whole- 
sale Lumber Business’’ is again actively at 
work with the membership in an effort to obtain 


reliable information as to what it costs to 
distribute lumber at wholesale. This subject 


was discussed at considerable length at the con- 
vention at Atlantie City, in March, and it was 
one of the outstanding features of the meeting 
in which the members expressed a real interest. 

The reports received up to the time of the 
meeting were most interesting and naturally 
showed a wide range of costs, depending upon 
the different character of wholesale business 
reported, and because of which there is bound 
to be a wide spread. One factor, however, was 
outstanding, and that was the apparent difficulty 
of obtaining figures on a worth while compara- 
tive percentage basis, simply because there was 
such a lack of uniformity in arriving at the 
figures themselves. With this in mind, the com- 
mittee has arranged with a firm of nationally 
known public accountants to examine into sys- 
tems now used by a number of varying types 
of lumber wholesalers who are willing to co- 
operate, all for the purpose of recommending 
a basic accounting system which can be used 
by, or readily adjusted to, the requirements of 
the average wholesale lumber office. 

The wholesale lumberman today is fully alive 
to the problems of lumber merchandising, and 
realizes that he is frequently called upon to 
handle either a surplus production or an under- 
production, and that this must be done on the 
most efficient basis possible. He realizes, too, 
that with the keen competition existing today, 
a wholesaler must make a good part of his 
profit by keeping his operating costs at a mini- 
mum. It is that phase of lumber distribution 
which the National-American Wholesale Lumber 
Association is planning to meet, and Secretary 
Schupner states that the keen interest expressed 
by the members in the problem indicates that 
within a short time an interesting tabulation of 
costs will be available. 

The committee having this in charge consists 


of George M. Stevens, New York, chairman; A. 
Fletcher Marsh, Chicago; A. C. Manbert, To- 
ronto, Ont.; J. J. Linehan, Cincinnati, Ohio; 
Harry I. Worth, Seattle, Wash.; K. M. Gaiennie, 
Shreveport, La.; W. N. Knauth, New York City; 
J. A. Finley, Philadelphia, Pa.; William Sin- 
claire, New York City. 


Mill Controversy with City Ended 


Oconto, WIs., Sept. 22.—W. A. Holt, presi- 
dent of the Holt Lumber Co. of this city who 
closed down the mill a few weeks ago as the 
climax of a controversy with the city administra- 
tion over what he termed unbusinesslike han- 
dling of city funds, has apparently won a victory 
and the city anticipates the reopening of the 
mill soon. About 300 mill employees are out of 
work. 

The board of review of which Mayor John 
B. Chase is chairman, was appealed to by the 
mayor and his supporters to consider the 
assessment on the Holt holdings with a view 
to raising it as a counter stroke in retaliation- 
After several weeks of jockeying on the propo- 
sition the board of review adjourned sine die 
last week without taking any action whatever 
on the assessment, which means that it will 
remain as it is. 

The controversy broke into open hostility over 
the purchase of a new fire engine for $12,500. 
Mr. Holt, a former mayor of Oconto, charged 
that the city was borrowing money in an unbusi- 
nesslike manner and using money in funds for 
purposes other than those for which the funds 
had been established. 

Each year’ the mill closes down for a few 
weeks for repairs and overhauling. This work 
which is usually done later in the season has 
been going on while the mill has been closed 
during the past few weeks and will probably 
be completed before the end of the month. All 
of the logs on hand had been sawed before 
Mr. Holt closed the mill and it is expected that 
the Holt camps at Townsend and surrounding 
woods will begin sending their cut to the Oconto 
mill. 
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Dedicate State Park as Memorial to Lumberman 


MENOMINEE, MICH., Sept. 21.—In keeping 
with the munificence and splendid scope of the 
gift was the interest and appreciation of the 
citizens of this and adjoining counties, as evi- 
denced by an attendance of five thousand people 
at the recent dedication of the John Walter 
Wells and Isabella Crawford Wells State Park, 
donated to the State of Michigan by the chil- 
dren of the founder of the J. W. Wells Lumber 
Co., of Menominee, who gave this beautiful 
property to the State as a memorial to their 
parents. 

The crowd was one of the largest assembled 
in Menominee County in recent years. There 
was a large attendance from Escanaba and 
Delta counties, and from Marinette, besides 
the great number of local people. Notwith 
standing the more than one thousand automo- 
biles which crowded the highway and the park- 
ing space available at the grounds, there were 
no mishaps of any kind, the traffic being effi- 
ciently handled by a county traffic officer as- 
sisted by two troopers of the State police. 

The ideal weather and perfect arrangements 
throughout contributed to the success and hap- 
piness of the occasion. The dedication cere- 
monies took place at the Boy Scout camp, over- 
looking Green Bay, in perhaps the most beauti- 
ful spot on the shore line. Music for the oe- 
easion was furnished by the Twin City band. 
In a brief introductory statement Attorney 
John J. O’Hara, who presided as chairman, 
paid high tribute to the donors of the park and 
to their parents. He also called special atten 
tion to the fact that it was through Samuel 
Crawford, honored Menominee pioneer, who for 
many years owned the tract, that this park 
was made possible. Mr. Crawford held this 
beautiful tract of virgin timber as an almost 
sacred trust, notwithstanding the fact that he 
could have realized very handsomely by dispos 
ing of it for lumbering, cherishing the hope 
and expectation that some day it might be 
taken over by someone financially able to make 
it available as a perpetual publie recreation 
spot. This hope was realized when on Aug. 22, 
through the generous action of the children of 
Mr. and Mrs. J. W. Wells, beautiful 


wooded area of several hundred acres on the 


this 











the people could enjoy the natural charm and 
healthful recreation of the outdoors, amid such 
beautiful surroundings. In the course of his 
remarks Mr. Wells recited some verses espe- 
cially appropriate to the occasion. 

The State of Michigan was represented by 
P. J. Hoffmaster, superintendent of State parks, 
the chairman having previously read a telegram 
received from Governor Alex J. Groesbeck, in 
which the governor expressed regret at being 
unable to attend and conveyed his deepest ap- 
preciation to the donors. 

In receiving the gift on behalf of the State 
Mr. Hoffmaster declared that this is the finest 











Daniel Wells delivering deed for the park, in 
the name of the estate of John W. Wells, to 
P. J. Hoffmaster, superintendent of State 
parks for Michigan, at the dedication of the 
John W. Wells State Park on Aug. 22, 1925 


of the fifty-eight State parks in Michigan, none 
of the others being as beautiful and few ap- 
proaching it in size. He said that the two and 
one-half miles of frontage on Green Bay make 
it especially desirable. He warmly expressed 
the appreciation of the Department of Conserva- 
tion to the donors for their public spirit and 


generosity, which will be remembered through 
many generations to come, 
Speaking on behalf of Menominee County, 


John LL. Silvernale, superintendent of — the 


civic righteousness in the community, the ideal of 
obedience to God's laws as taught by the church, 
the ideal of patriotism expressed in love of coun- 
try or nation were all in evidence by the voice 
and pen of John W. Wells. No better proof of 
the truth of these statements could be asked than 
is found in the act of the gift of this park to the 
State of Michigan by the sons and the daughterg 
of John Walter Wells and Isabella Crawford Wells, 

I understand that there is a clause in the deed 
to the State of Michigan which requires this 
park to be open at all times for the use of such 
organizations as the Boy Scouts, the Girl Scouts, 
and other organizations that have as their ob- 
jective the training of our youth in physical fit- 
ness, worthy home membership, civic responsi- 
bility, right use of leisure time, and high ethical 
standards. 

Iiow fitting it is that such a clause should be 
in the deed when we recall the interest that Mr, 
Wells took in the training of the youth. The 
moral as well as the financial support which he 
gave to the Boys’ Club of the city of Menominee 
during his lifetime is evidence that he would have 
this thoughtful consideration given to our boys 
and girls by the management of this park. 

The lessons that can be learned in God’s great 
out-of-doors will inspire all to be better men and 
women. 

To this place all may come who wish to con- 
mune with nature in a lovely setting. What 
person could come here with an ear attuned to 
the voice of nature and not go away refreshed in 
body and soul? 

In behalf of the people of Menominee County, I 
have the honor to express to these sons and daugh- 
ters, their sincere appreciation of the gift of this 
park. A memorial in marble or bronze may 
crumble or rust in time, but this memorial—the 
work of the hand of God—will endure for all 
time and perpetuate the names of John Walter 
Wells and Isabella Crawford Wells. 


Judge Thomas Riley, former mayor of Esca- 
naba, speaking in behalf of the people of 
Delta County, emphasized the need of making 
Highway 91 a State trunk line, urging that the 
people of both counties use their influence to 
this end, as a trunk line is necessary to carry 
the traffic which will find its way to this beau- 
tiful park. 

Mayor L. M. Evert, of Marinette, on behalf 
of that city, declared that this gift to the State 
proved that big business and wealth were by 
no means synonymous with a mercenary spirit, 
this generous act of the donors emphasizing the 
fact that successful business men as a rule 
recognize their duty to help bring enjoyment 
to otlters. 


George E. Bishop, secretary of the Upper 





-—— 











Part of the crowd and the speaker’s stand at dedication of John W. 


Wells State park 


shore of Green Bay passed into the keeping of 
the State of Michigan, for the enjoyment of the 
people forever. 

Following the invocation by the Rev. Ernest 
Wright, of the Menominee Presbyterian Church, 
Daniel Wells, of Detroit, oldest son of Mr. and 
Mrs. J. W. Wells, presented to the State of 
Michigan the deed to the property. Mr. Wells 
spoke feelingly of his father as a man who 
loved the great outdoors, having been raised on 
a farm, came to this northern country and en- 
tered the lumber business. He said that he 
well knew that were his father alive he would 
personally approve the gift of a park where all 





Menominee schools, paid a beautiful tribute to 
the donors and to Mr. Wells, saying: 


The people living in Menominee County have 
reason to rejoice in the great inheritance that has 
come to them this day in the gift of this park. 
As the years go by our children and our children's 
children will ask who were John Walter Wells and 
Isabella Crawford Wells, and how came this lovely 
place with its beautiful shore line and majestic 
woods to be named after them. Then they will 
learn what a contribution the lives of a good man 
and a good woman ean make in the moral, civic, 
and industrial development of a community. 


Menominee County will always be a better place 
in which to live because of the ideals for which 
this man and this woman stood. The ideal of a 
home life of stability and integrity, the ideal of 





poets —— 


} 





Scene along the shore in front of the John W. Wells State park at the 


time of dedication 


Peninsula Development Bureau, spoke of the 
need of such park sites, because of the large 
influx of tourists who now make the north coun- 
try their vacation grounds. He said that the 
Wells gift was an indication that the donors 
recognize and realize the great natural re- 
sources of their country. 

Charles E. Lawrence, of Caspian, member of 
the State Conservation Commission, pointed out 
the need of codperation in conservation, show- 
ing how the forests have been depleted in years 
past, while until recently no definite plans have 
been made for reforestation. 

The concluding address of the day was by 
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Edgar Cochrun, secretary of the Conservation 
Commission. His subject was conservation, 
parks, and allied phases of his work. He de- 
elared that the conservation department was 
one of the most important branches of the 
State government. In eloquent language he 
paid a tribute to the children of Mr. and Mrs. 
J. W. Wells for their far-sighted public spirit 


and generosity, and made a strong appeal for 
the conservation o€ the forests, and for keeping 
unpolluted the streams of the State for the 
protection of its wild life. 

At completion of the program the picnic 
parties enjoyed their lunches, and hundreds 
were served at the Boy Scout booth. The flag 
lowering ceremony was conducted by the Scouts 


at 7 o’clock, and a little later Rev. C. W. Brown 
delivered a campfire address for the boys and 
many of the large crowd who remained. 

THE TWENTY-TWO national forests of Oregon 
and Washington, comprising District 6 of the 
United States Forest Service, contain an area 
of 27,010,595 aeres. 


Manufacturer Analyzes Trade Conditions 


KANSAS City, Mo., Sept. 21.—In his most re- 
cent letter to his salesmen, Charles 8S. Keith, 
president Central Coal & Coke Co., points out 
a number of reasons why conditions are favor- 
able for better business in the lumber industry, 
and calls attention particularly to the fact 
that much of the demand for lumber during re- 
cent months has been supplied from stocks on 
hand without any appreciable increase in stocks 
in the retail yards. In his letter, Mr. Keith 
says: 

The underlying economics of the lumber in- 
dustry indicate a very strong situation, but for 
discernible reasons the markets have not re- 
sponded to this situation. The total shipments 
of pine and fir lumber for the first 31 weeks of 
this year were in excess of production. The 
total car loadings of forest products in the 
United States, 50 percent of which, according to 
Interstate Commerce Reports, are lumber, indi- 
cate an increase of 2.85 percent over last year. 
This situation, however, is not comparable with 
building reports of F. W. Dodge Corporation on 
account of contracts awarded during the period 
Jan. 1 to Aug. 31, which show an actual increase 
of 25 percent over last year. It is evident, there- 
fore, that lumber is being supplied from some 
other source than production. It naturally fol- 
lows that the only other available source is 
stocks, and these stocks are not mill stocks, for 
the reason that mill stocks have been depleted 
to a certain extent and are measured in car 
loadings. 

According to the reports of the American Rail- 
way Association, car service division, during the 
first 31 weeks of 1924, 2,376,391 cars of forest 
products were loaded, of which amount 1,188,195 
cars were lumber, as against the 1925 loadings of 


of lumber. The lumber car loadings this year, 
therefore, have shown an increase of 33,831 cars 
over last year, but based on the increase in 
building operations, this increase over last year 
should have amounted to 297,048 cars. In other 
words, 263,217 cars that should have been loaded 
have been worked out of stocks. This would in- 
dicate, on an average basis of car loadings in 
the South of 21,000 feet a car and in the West 
27,000 feet a car, or a general average of 24,000 
feet a car, that 6,317,208,000 feet have come out 
of industrial and distributers’ stocks, less the 
increase, during the first six months, over last 
year, in waterborne shipments from the west 
Coast to California and the Atlantic seaboard, 
amounting to 104,720,000 feet. It would seem, 
therefore, that the period of liquidation which 
has been taking place during the last two years, 
because of change in transit time, is very nearly 
completed. According to the building contracts 
report issued by F. W. Dodge Corporation for 
August, which report was released for afternoon 
papers on Saturday, Sept. 12, and morning pa- 
pers Sunday, Sept. 13: 


Record in New Construction Work 


“New construction work started in the 36 east- 
ern States (which include about seven-eighths of 
the total construction volume of the country) 
amounted to $589,690,200. The previous high 
record was in March of this year, with a total 
of $546,970,700. The August increase over July 
was 11 percent; over August, 1924, 66 percent.” 

Forty-five percent of this construction was 
residential buildings, 18 percent commercial 
buildings, 6 percent educational buildings, 6 per- 
cent social and recreational projects, and 4 per- 
cent industrial buildings. 


“Contemplated new work reported for the 36 
States in August amounted to $20,602,000, 
which also broke all previous records. There was 
an increase of 17 percent over the contemplated 
work reported in July, and of 62 percent over the 
amount reported in August of last year. 

“At the end of:-June, this year was 15 percent 
ahead of 1924: at the end of July, 20 percent 
ahead; and at the end of August, 25 percent 
ahead. This shows the rapidity of the rise in 
building activity during the last few months.”’ 

The Brookmire Economic Service (Inc.), in its 
report of Sept. 7, after reviewing the situation, 
Says: 


“Our conclusion is that active business will be 


witnessed throughout the country during the fall 
and winter and that moderate advances in prices 
of softwoods and hardwoods will be in evidence 
during the remainder of the year.’ 

Orders Placed by Trade Exceed Production 


It is clearly evident that the orders placed by 
the trade have been in excess of production for 
the 31 weeks; that deliveries from distributers’ 
yards to contracts have been over 6 billion feet 
in excess of distributers’ orders; that the supply 
of orders on hand, unfilled, is less than normal, 
taking as ‘‘normal” the average orders on hand 
during the period October, 1915, to December 31, 
1922; that the stocks of lumber at the mills are 
less than the average for the period named; that 
the relationship between stocks and orders has 
not been equal to that average basis. The av- 
erage amount of stocks carried on hand to un- 
filled orders in the South, from October, 1915, to 
December 31, 1922, was 2,050 feet of stocks to 
1,000 feet of unfilled orders. But the average 
from January, 1923, to July, 1925, both inclusive, 
was 2,690 feet of stocks to 1,000 feet of orders. 
In other words, the average amount of stock to 
orders for the latter period was 640 feet in stock 
greater to 1,000 feet of orders, or an increase 
over the prior period of 32 percent. while the 
July figures, the last available, show stocks 
3,050 feet to 1,000 feet of unfilled orders, or an 
increase over the normal above mentioned of 48 
percent, yet during July orders received in the 
South and in the West exceeded both shipments 
and production. During this period the manu- 
facturers have had sufficient volume of business 
coming in to absorb production and to reduce 
stocks. We have not been in quite as comfort- 
able position as far as back-log of business is 
concerned, and in view of the quickened trans- 
portation where no dealer has to anticipate his 
requirements within 50 percent of the time he 
did during the previous period, it is not reason- 
able to expect him to place his orders in the fu- 
ture as he has in the past. We must accustom 
ourselves to new normals, resulting from 
changed transportation conditions. The day is 
passed when lumber can be sold from produc- 
tion. The future of the business lies in mer- 
chandising our product from stocks. Unless 
manufacturers recognize this condition they will 
pay the penalty in losses. 

It is clearly evident to my mind that a new 
normal is being established, and such new nor- 
mal is accounted for because of the rapidity 
with which lumber is being delivered at destina- 
tion and the ease with which the consumer can 
secure material. In the South, at the present 
time, there is a very evident shortage of high 
grade lumber, and a tendency for prices to ad- 
vance. This should have its effect upon fir 
clears. But, until such time as the manufac- 
turer of lumber realizes that economic condi- 
tions in the industry have changed; that he will 
hgve to carry larger amounts of stocks and work 
with smaller order files, in some regions, at least, 
the industry is going to be unprofitable. 


Farmer Back to Normal Basis 


It is possible that after the first of the year 
construction in the larger cities of the United 
States will be less than this year. It is hardly 
probable that the present building program can 
keep up. At the same time, it is very true that 
the farmer is back to a normal basis. In sub- 
stantiation of this statement, I am quoting from 
an article accredited to B. W. Snow, foremost of 
the crop experts, which appeared in the Kansas 
City Post, under Chicago date line, Sept. 11, as 
follows: 

“The farmer’s prosperity depends upon what 
he receives for his goods—that everyone will 
concede. The break on farm products in 1920 
and 1921 was more drastic than the break on 
manufactured products which the farmer had to 
buy. That left the farmer in the hole. 

“But now we have a new order of affairs. In 
the last three years there has been a gradual 
return to normal relationship between farm 
products and manufactured goods. Prices have 
been brought to a more equal level. This has 
meant the redemption of the farmer. 

“The American farmer now can stand on his 
own feet and match his prosperity with other 
classes.” 


Report of Conditions in Florida 

Apparently the lumber manufacturing capac- 
ity of the Southeast will be taxed to care for re- 
quirements from Florida and the usual volume 
of lumber from that section will not be available 
for other markets. Only last week the following 
report of conditions in Florida came forth 
through the Chicago Journal of Commerce: 


“Sawmills in this producing region booked or- 
ders during August far in excess of the volume 
of any previous month since 1919. The bulk of 
the business came from the retail lumber dealers 
throughout this State. It has been a wild 
scramble on the part of the dealers to cover with 
the mills and wholesalers on their requirements. 

“In consequence of an absolute embargo 
placed on shipments going to east coast points 
by the Florida East Coast Railroad and the em- 
bargo placed on West Palm Beach by the Sea- 
board Air Line, there has been a jam of lumber 
on wheels in this city and a virtual famine in 
lumber in every town from Daytona to Miami. 
Some days during the last three weeks there 
have been more than 2,000 cars of lumber either 
in this city or at points near this city awaiting 
acceptance by the railroad. 

“The demand is for virtually all items on the 
softwood lists and is due to the activity in build- 
ing throughout the State. Prices of all yard 
and shed stocks are firm and advancing.’’ 


Situation at Opening of Fall Season 


In this connection it might be well to review 
an article from the New York Commercial of 
Sept. 9. 


“According to Forbes Magazine for September, 
the opening of the fall season of the year finds: 

Securities at the highest (average) price in the 
country’s history. 

Bonds around the highest quotations in years. 

Money at very low rates. 

Actual consumption of goods 
heaviest ever known. 

Forward buying at a minimum. 

Inventories light in most directions. 

The price level very firm. 

The balance between manufactured and farm 
products practically restored. 

Labor enjoying more than normal employment 
at, on the whole, very high real wages. 

Foreign trade running substantially ahead of a 
year ago. 

Crop conditions reasonably good. 

Prices for farm animals distinctly improved. 

The political outlook exercising little concern. 

Widespread and deep confidence that surtaxes 
will be drastically reduced and other taxes light- 
ened. 

Railroads carrying the largest amount of traf- 
fic in their history. 

tailroad earnings encouraging to steckholders. 

Building operations still extremely active. 

Steel companies doing more business than @ 
year ago. 

Automobile companies reporting unusual, in 
some cases, record breaking profits for the year 
to date. 

Rubber companies strengthening their 
tion. 

The oil industry experiencing record breaking 
demand, but injurious overproduction. 

The copper industry suffering from the same 
cause, but enjoying modest improvement in 
prices. 

Public utility corporations increasing 
earnings either moderately or notably. 

Mail-order houses and chain stores recording 
large increases in sales. 

Department stores doing only normal business. 

Electric companies well supplied with orders. 

tailway equipment companies figuring on 
somewhat more active operations. 

The demand for new securities keen. 

Bank loans, based on securities as collateral, 
running a billion dollars ahead of a year ago. 

Some imports nominal. 

Some mergers being consummated, but many 
more only discussed. 

More dividends being increased than decreased. 

And, little but optimistic sentiments being 
voiced by leaders.” 

In view of the general conditions surrounding 
business, as outlined by Forbes Magazine; the 
extremely heavy volume of contracts awarded, 
as shown by the reports of F. W. Dodge Corpo- 
ration; the present condition of the farmer’s 
purchasing power, according to B. W. Snow; the 
conclusions drawn by the Brookmire Economic 
Service (Inc.), as well as the favorable views of 
many of the leaders in the lumber industry, it 
seems to me that we will enjoy good lumber 
business, with more profit, during the fall and 
winter this year. 
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Men and Markets on Pacific Coast 


Has an Airplane Race with Death 


LETHBRIDGE, ALTA., Sept. 21.—J. V. Murphy, 
prominent lumberman of Portland, Ore., and 
Spokane, Wash., recently won a race with death 
from Spokane to Lethbridge. He is now in this 
city at the bedside of his young daughter, who 
is seriously ill at the home of Mrs. Whitney, 
Mrs. Murphy’s mother. 

Mr. Murphy is the ‘‘mystery man’’ of a bi- 
plane seizure reported from Fernie, B. C., being 
the passenger carried by Pilot Frank Kramer, 
of Spokane, who was held for failure to comply 
with the Canadian navigation customs and im 
migration regulations. 

According to Mr. Murphy, the Spokane air- 
man volunteered to fly with him to Lethbridge 
on hearing that Mr. Murphy’s daughter was ill. 
Mr. Murphy described the pilot’s part in the 
venture as entirely a ‘‘samaritan act’’ and one 
that would have succeeded had it not been nec- 
essary to land for fuel at Waldo, B. C. 

The plane was seized by the Canadian authori- 
ties and Mr. Murphy proceeded to Lethbridge 
by train, finding his daughter in a critical con- 
dition. 


New Booklet Exploiting Redwood 

San Francisco, Cauir., Sept. 19.—A new 
booklet exploiting the California redwoods has 
just been compiled by Milton V. Johns, assist- 
ant secretary-manager of the Redwood Sales 
Co., and released through the firm to buyers 
and users of redwood lumber. 

The booklet is very attractive, has a map of 
the redwood stands of the State, several beauti- 
ful views of the redwood country, mills and 
logging operations and a sketch of each mill 
which sells through the company, these includ- 
ing the Albion Lumber Co., E. J. Dodge Co., 
Dolbeer & Carson Lumber Co., Hobbs-Wall & 
Co., Little River Redwood Co., and Northwest- 
ern Redwood Co. 


Box Shook Shortage a Reality 


SAN FRANCISCO, CALIF., Sept. 19.—That there 
is really a shortage of box material in Califor- 
nia and that the fruit grower will suffer losses 
because of this shortage and will have to pay 
higher prices for what material he does manage 
to get, is shown in statistics made public by 
Edward P. Ivory, trade extension manager and 
acting secretary-manager of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion, who has just returned from a trip through 
the San Joaquin Valley grape belt. 

During 1924 there were approximately 50,000 
carloads of grapes shipped from California, 
virtually all of these from the San Joaquin dis- 
tricts. Hach carload leaves the loading plat- 
form with 1,300 boxes of lugs in it, or speak- 
ing in terms which interest the lumberman, 
about 2,600 feet of lumber to a ear. 

This year it is estimated that there will be 
at least 65,000 carloads of grapes shipped out 
of the State, with a conservative estimate of 
75,000 carloads, providing the railroads can fur- 
nish the cars. 

In 1924, with the eastward shipments total- 
ing 50,000 carloads, the number of lugs, or 
boxes, totaled 65,000,000, or again in the lan- 
guage of the lumberman, 130,000,000 feet. 
This year, with the crop estimate of 75,000 ear- 
loads, there should be 97,500,000 boxes used as 
containers for the grape growers, representing 
195,000,000 feet of lumber. 

Of these 97,500,000 lugs, which will be needed, 
there are now on hand at the mills an esti- 
mated number of approximately 10,000,000, 
with the mill owners and producers hesitant 
in cutting more lumber into shook with the price 
hovering around $33. 

Mills which last year put 38 to 40 percent 
of their commons into box material, are this 
year putting an average of only 18 percent into 
it. This fact created several millions of feet 
of commons in excess of last year, but the man- 
ufacturer has found a ready market for the ma- 
jority of this grade of lumber in foreign mar- 


kets and is not ready to cut it into box materials 
at prevailing shook prices. 

It is also a fact that some mills in the north- 
ern part of California are sending in box mate- 
rial commons to the mills in San Francisco, re- 
sawing into 2x4 and finding a ready market at 
a fair price. This alone is doing much toward 
preventing the fruit associations and the fruit 
growers from getting box material on rush or- 
ders at any price. 

Cool night air throughout the grape districts, 
much cooler than usual, has retarded the ripen- 
ing date of grapes from a usual shipping peak 
of Sept. 15, until now it is believed that the 
peak will not be reached until Oct. 10 or 15. 
This will mean, fruit men say, that there will 
be a rush to get grapes out of the country, or at 
Jeast into cars, before the October rains. 
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Oppose Extension of Park Areas 
{Via Air Mail to AMERICAN LUMBERMAN] 

SAN FRANCISCO, CALIr., Sept. 21.—On the eve 
of the arrival of the United States Senate com- 
mittee of investigation of publie lands and sur- 
veys, which is to open a three-day conference 
with the State board of control and State board 
of forestry here tomorrow, the State board of 





ed 





© Keystone View Co. 
Some injury to the young tree caused nature 
to form this ‘‘doughnut’’ which is alive and 
growing on a tree found in Fryburg, Me. 





forestry passed probably the most drastic reso- 
lution ever favoring the lumbermen of the 
United States. 

Following a meeting of the board here today, 
in which the board discussed the problem of ex- 
pansion of national park sites, the body passed 
the following resolution: 

Resolved, That the California State board of 
forestry goes on record as opposing any extension 
of the national park areas in California which 
would interfere with or prevent the use and de- 
velopment of the national resources of the State. 

(Signed) Frep A. ELLENWOOD, President. 
M. B. Pratt, Secretary and State Forester. 

At the preliminary meeting today to arrive 
at a coordinated request which will be deliv- 
ered to the Senate investigating committee to- 
morrow, virtually every large industry of the 
State connected with power, lumber and mining 
and ranging, was represented. Speakers in- 
eluded George Radcliff, chairman State board 
of control; Walter Mulford, dean of forestry, 
University of California; M. B. Pratt, State 
forester; Senator W. F. Chandler, of Fresno; 
Fred A. Ellenwood, president of the State board 
of forestry; H. E. Spencer, of the California 
Wool Growers’ Association; as well as several 
prominent lumber manufacturers. 

With the general industries of the State, as 
represented in the body which formulated the 


coordinated request, which will tomorrow he 
delivered to the Senate investigating committee, 
solidly grouped against any extension of the 
national park areas to include Forest Service 
lands, it is believed that the movement will be 
decidedly defeated. The Senate committee, 
which is to arrive tomorrow includes Senators 
Robert N. Stanfield, of Oregon; T. S. Oddie, 
of Nevada, and R. H. Cameron, of Arizona, 
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To Plan for New Forest Policy 


SAN FRANCISCO, CALIF., Sept. 19.—Plans for 
the creation of a balanced forest policy for Cali- 
fornia and the west will be laid before a meet- 
ing of a State committee next week in the offices 
of the California Development Association, 
Charles G. Dunwoody, director of the forest 
conservation of the association and secretary 
of the forest study committee, will preside. 

The first concern of the committee will be 
the development of sound plans for the creation 
of a perpetual lumber supply through a refores- 
tation plan. Other steps will be taken to ascer. 
tain and designate such forest areas as would 
be valuable acquisitions by the people of Cali- 
fornia as State-owned forests and the distribu- 
tion of propaganda to interest owners of forest 
lands in the growing of timber. 

The first work of the committee, declares Mr. 
Dunwoody, is to ascertain what districts are 
the best for forest lands. In other words, what 
land is more valuable for growing timber than 
for other purposes. 
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Branch Office Enjoys Good Trade 

San Francisco, Cauir., Sept. 19.—Opened 
three months ago as a strictly buying office, the 
San Francisco branch of the Buswell Lumber 
Co., according to A. W. Kent, manager, has 
more than doubled sales of each preceding 
month since the office was opened. Sales work 
has gone ahead until it is now the mainstay of 
the branch and is due to become a part of the 
office organization. 

The Buswell company’s office in Seattle will 
specialize in Pondosa and western pine, and the 
San Francisco office in white and sugar pine. 

Sales during September have shown a slight 
decrease due to the advanced prices, stated Mr. 
Kent; but this is temporary. 

Prices are steady, declared Mr. Kent, and are 
not above or even equal to a level where the man- 
ufacturer can show a fair profit on his investment. 
The manufacturer is through selling his product 
for less than it costs him to manufacture it, and 
when the dealer faces the fact that there has to be 
a balanced ratio of profits and resumes his buying 


on a steady business-like basis, then the lumber in- 
dustry will be sound. 
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Mill Grade and Reinspection Facts 


SEATTLE, WASH., Sept. 19.—A circular issued 
by the West Coast Lumbermen’s Association 
sets forth a number of interesting facts con- 
cerning mill grades and reinspections, as fol- 
lows: 


Reinspections, the first eight months of this year, 
by West Coast Lumbermen’s Association, show 
that where complaint has been filed at destination 
on west Coast lumber shipments, the non-associa- 
tion members have averaged 32 percent off grade 
as against 14 percent off grade for association 
mills. 

Less than 1 percent of the shipments of associa- 
tion members have been subject to complaint. Com- 
parable data is not available on non-member ship- 
ments. 

During the eight-month period, the association 
has reinspected 3,797,742 feet of lumber for non- 


members. In shed stock this has run 36 percent 
off grade. In commons it has run 41 percent off 
grade. In lumber for industrial use, it has run 36 


percent off grade. In lumber for railroad and car 
factory use it has run 14 percent off grade. 

In a recent check of mill management only two 
members of West Coast Lumbermen’'s Association 
showed lack of interest in the association’s effort 
to develop uniformly correct mill grading. ‘The 
records show that these two mills contributed quite 
“liberally” to the average of 14 percent off grade 
reinspections against association shippers. 

In mill grading, only ten association mills are 
now running under 94 percent of perfect grades. 
No association mill is under 92 percent. Four are 
between 99 percent and 100 percent. The balance 


of the association membership averages from 95 to 
99 percent. 




















SEP 


dre 
pic 
Se 


;- ewe eS Oe et lS Cem ee oO SS OU OS 





, 1995 


OW be 
nittee, 
of the 
service 
vill be 
nittee, 
nators 
Oddie, 
'1Z0na, 


y 

is for 
> Cali- 
meet- 
Offices 
ation, 
forest 
‘etary 
le, 

ill be 
‘ation 
fores- 
ascer- 
would 
Cali- 
tribu- 
‘orest 


s Mr. 
3 are 
what 
than 


le 


ened 
», the 
mber 
_ has 
ding 
work 
ly of 
f the 


will 
1 the 
pine. 
light 

Mr. 


| are 
man- 
nent. 
duet 

and 
to be 
lying 
r in- 


S 
sued 
ition 
con- 
fol- 


year, 
show 
ition 
ocia- 
rade 
ition 


ocia- 
Jom- 
ship- 


tion 
non- 
cent 
t off 
n 36 

car 


two 
tion 
ffort 
The 
juite 
rade 


are 
des. 
are 
ance 
5 to 














SEPTEMBER 26, 1925 


AMERICAN LUMBERMAN 





Golf and Baseball Attract Lumbermen 


Hoo-Hoo Golf and Frolic 


Detroit, MicH., Sept. 23.—Nearly two hun- 
dred attended the ‘‘blow out’’ under the aus- 
pices of the Detroit Hoo-Hoo Club on Tuesday, 
Sept. 22, which concluded with a dinner at West- 
wood Inn in the evening. 

The entertainment for the dinner was donated 
by the J. P. Scranton Co., which offered a pro- 
gram of professional vaudeville. William 
Hetherington, of the Braun Lumber Co., was 
awarded a prize for being the best entertainer 
among local lumbermen. A drawing for prizes 
also was a feature of the evening entertainment. 
The golf finals of the season were held through- 
out the day at the Hawthorne Valley golf course. 
Joseph F. Graves and Harry Webster tied for 
the Detroit Lumbermen’s cup. The Natalbany 
Lumber Co. cup was won by Harry B. Deming. 
Each of these cups must be won three times for 
permanent possession. 


Wisconsin Club’s Annual Picnic 
Fox LAKE, WIs., Sept. 21.—An exceedingly 
hot day greeted the members of the South 


the afternoon round in 73. Incidently 73 for 
the country club is a difficult accomplishment. 

The Simpson trophy of low net for 36 holes 
was won by L. R. Kramer, of Frankfort, with 
159. The wholesalers’ trophy for low net for 
eighteen holes in the morning was won with 78 
by Roy Metzger, of Lebanon, Ind., former presi- 
dent of the Retail Lumber Dealers’ Association 
of Indiana. The retailers’ trophy for low net 
in the afternoon flight of 18 holes was won by 
H. R. Melllvaine, of Indianapolis, with a 79. 
The salesmen’s trophy for low gross score for 
18 holes was won by Mr. Binford with an 85. 
The trophy put up by the Standard Dry Kiln 
Co. for a match against par for 36 holes with 
three-fourths handicap was won by James P. 
Gray, of Indianapolis, with a 9 and 8 to play. 

Among the permanently won trophies, the 
president’s trophy for low gross odd holes, 36- 
hole play, was won by Fred Hixon, of Indian- 
apolis, with 100. The Humboldt Redwood Co.’s 
prize for second low net 18 holes in the after- 
noon was won by L. R. Kramer, of Frankfort, 
with a 78. The first flight handicap up to 20 
offered by the National Dry Kiln Co. went to 





Central Wisconsin Lum- 
bermen’s Club when 
they gathered at the 





Oak Spring Resort on 
the north short of Fox 














Lake here on Sept. 17 
for their annual picnic. 
The festivities began 
with a delicious chicken 
dinner served out-of- 
doors under the oak 
trees. A number of 
sports had been ar- 
ranged by the program 
committee, a feature be- 
ing a putting contest 
for women and men. The 
contest among the men 
resulted in a tie be- 
tween Fred Achterberg, 
manager of the Barker 
Lumber & Fuel Co. at 
Friesland, and J. D. 
Taylor, manager of the 
Barker company at Ran- 
dolph. In the playoff 
on the 50-foot putting 


green Mr. Achterberg 
won with a 5. The Ie 
women’s putting con- @ Sver cup. 


test was won by Mrs. A. 
EK. Roed], of Beaver 
Dam, with four strokes. 
Later in the afternoon 
the members adjourned 














The Algoma Lumber Co.’s baseball team, Algoma, Ore., is the 1925 
champion of the Lumberlogue Baseball League and has been awarded 
The players from left to right are: Standing: John Wind- 
sor, captain and manager, Joe Thalhofer, W. EK. Edwards, A. A. Fen- 
wick. Bottom Row: M. Rodrigues, Art Anderson, Dean Stanley, Wil- 
liam Windsor, Howard Dunn, Cecil McCrory. 
games, winning five of them. Teams playing in the league were Tennant, 
Calif., Pelican Bay, Lamm’s Mill and Algoma 


The team played six 





to the Fox Lake Coun- 
try Club and through the courtesy of John M. 
Rodger, of Fox Lake, president of the club 
and of the State association, the golf course 
was cleared for the members. 


Indiana Lumbermen in Tournament 


INDIANAPOLIS, IND., Sept. 21—The recent 
tournament of the Indianapolis Lumbermen’s 
Golf Association, held on the links of the In- 
dianapolis Country Club, was one of the larg- 
est and most successful ever held by the asso- 
ciation. Lumbermen, not only from Indian- 
apolis, but from othe cities of the State and 
even from other States, participated. This was 
the annual fall tournament. 

At a short business session, L. R. Kramer, of 
Kramer Bros., at Frankfort, Ind., was elected 
president of the association. Frank Binford, 
of Indianapolis, was named vice president, and 
Orville S. Hixon, of Indianapolis, was reélected 
secretary-treasurer. Luncheon was served at 
the club, as was dinner in the evening. 

Numerous prizes were offered, some of which 
are cups that have to be won three times by the 
same person before they become their personal 
property. John Simpson, of Paris, won the sec- 
ond leg of the Atkins trophy for low gross for 
36 holes, making the morning round in 82 and 


Mr. Melllvane with 159. The Allen A. Wilkin- 
son Lumber Co.’s prize for second low net went 
to Mr. Kramer with 159. The association prizes 
for third, fourth and fifth low net went to John 
Simpson with 160, James Gray with 161 and 
O. 8. Hixon with 165, respectively. The second 
flight handicap of 21 and up offered by the 
Adams Rogers Co. for the first low net of 36 
holes went to Roy Metzger with 161. Thé asso- 
ciation prizes for second, third and fourth low 
nets went to E. Galloway, of Lebanon, with 
165, Horace Kemper, of Indianapolis, with 177 
and R. Johnson, of Logansport, with 181. The 
booby prize for the highest gross for the 36 
holes went to O. E. Crawford, of Indianapolis, 
with a grand total of 274. 
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Westchester Material Men in Outing 

New York, Sept. 22.—More than two hun- 
dred members of the Building Material Men’s 
Association of Westchester County, with their 
friends, turned out last Thursday for the organi- 
zation’s annual outing at Briarcliff Lodge. It 
was the biggest outdoor attraction the associa- 
tion ever staged. 

President James A. Floyd, of Yonkers, who 
came home from Florida especially to attend 
the outing, was master of ceremonies at the 


dinner and was busy all day telling his fellow 
lumbermen of the vast opportunities that await 
those who enter the real estate field there. Mr. 
Floyd was accompanied from Florida by Frank 
Swackhamer, of White Plains, who also attended 
the outing. 

Visiting lumbermen included Erwin Ennis, 
secretary, New Jersey Lumbermen’s Associa- 
tion; Walter R. Pettit, president Northeastern 
Retail Lumbermen’s Association; Herbert 
Tinkham and Secretary George Bahr, of the 
Long Island Dealers’ Association, and H. E. 
Wright, secretary New York State Builders’ 
Supply Association. 


Holds Annual Reforestation Party 


Syracuse, N. Y., Sept. 23.—Congressman 
John D. Clarke, co-author of the Clarke-McNary 
forestry law, held his annual reforestation 
party at the Maridale Farms, Delaware County, 
New York, Sept. 18. Congressman Clarke of- 
fered a regular program of entertainment for 
representatives of the United States Forest 
Service, educational institutions, State conserva- 
tion commissions, home bureaus, home economics 
and other institutions. Speeches were made and 
papers read by prominent men in forestry, in- 
eluding Dean Franklin Moon, New York State 
College of Forestry; C. R. Pettis, superintend- 
ent of forestry for New York; Paul D. Kelleter, 
head of the extension department, New York 
State College of Forestry; J. S. Peters, United 
States Forest Service, and Sarah Launt, who 
spoke on school forests and reforestation by 
school children. 

A general inspection was made of some of 
the most important reforestation projects in 
the county. Road side planting for ornamental 
purposes and small plantations for snow breaks 
were discussed as they applied to the particular 
locality under consideration. 


Starting Another Mill 


ATLANTA, GA., Sept. 22.—The Southern Lum- 
ber Mills, of Atlanta, will shortly commence 
operations at another mill, which is located on 
the Louisville & Nashville railroad, near Mun- 
ford, Ala. Both pine and hardwood lumber will 
be produced at the new operation. 


Engineers Inspect Lumber Plants 


DuLutTH, MINN., Sept. 21—The woodwork- 
ing industries of Cloquet, Minn., including the 
mills of the Northwest Paper Co., the Berst- 
Forster-Dixfield Co., Rathborne, Hair & Ridge- 
way Co., the Wood Conversion Co. and the lum- 
ber companies, entertained a large delegation 
of the Duluth Engineers’ Club last Saturday. 
After an inspection of the various plants a din- 
ner was served the visitors at the Y. M. C. A. 
club rooms. W. H. Kenety, of the lumber com- 
panies, gave a general discourse on the lumber 
situation as it affects paper making. S. L. 
Cox, of the lumber companies, told of the need 
of reforestation and the advantages that would 
be attained in the passage of a reforestation 
amendment. The visit to the industries and to 
the Cloquet forestry experiment station deeply 
interested the engineers. 


(SESE AASZG&@’S 


THE NATIONAL Geographic Society announces 
that the great grandfather of the millions of 
straws through which young and old America 
sips its summer drinks has been found. It is 
the ‘‘drinking stick’’ of Jubaland, the north- 
eastern part of Great Britain’s Kenya colony 
on the east coast of Africa. The queer yak 
trees of the Jubaland deserts have great cavi- 
ties in their trunks in which rainwater collects 
and is preserved for months. Most of these 
cavities have very small necks, so that dipping 
the water out is impossible. Therefore every 
traveler in the desert carries his invaluable 
‘¢drinking stick’’ and sucks his drinks from 
deep in the hollow trees. The stick is about 
two feet long and half an inch in diameter. 
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Southern Logging Association Asks 





nited States Fores 





NEW ORLEANS, LA., Sept. 22.—The fifteenth Mr. MecArrey, Appolonia Lumber Co.: Is cut Mr. McAffey asked if anybody is using 9 . 
P : me << i * ? 9 ting pine and hardwood together. Hardwood costs caliper rule. One replied in the affirmative. Tw ‘ 
annual meeting of the Southern Logging Asso $1.10 and pine 60 cents. Furnishes filer, scaler pe — plie 2 " ,. Two re 
ciation was opened at the Roosevelt hotel this and saw boss. Is working in shortleaf country others had used it. All three reported fine re. , 
morning, with President E. H. Stevens, of the with logs averaging small. Scales out —— sults, but the two who discontinued said the men ) 
‘ ane : — ae. Be aieias % ee Jump-butts hardwood logs. Discontinued match didn’t like it—too muc ( ' 
Goodye ar Yellow Pine Co., I icayUune, | Miss., sawing because of injuries to green men, who won't lidn J like it—t much trouble. } 
presiding and a good attendance despite the take precautions. Logging and Sales Departments Contact bh 
record September heat. J. W. BAILEY, manager Eastman-Gardiner Hard- Secretary Boyd read a paper by FE. V. Folsom a 
y ing » revistrati -reside Stevens wood Co.: Advocates match sawing. Cuts past ini eg eae GES eae, 
sepa pg a presi oi heart, then chips under stump. Finds the most sales manager of the Lutcher & Moore Lumber ' 
mac ea brief ta » thanking 18 ellow mempe ce dangerous tree is the tree standing straight up, Co., O range, Tex., on ‘The Importance of Co. : 
for the honor bestowed on him at last year’s but has little trouble from accidents. Is cutting operation and Contact Between Logging and é 
annual. Continuing, he said: with day men, the August cost averaging $1.28. & : ys = * t 
: id NGI eee Formerly employed contract cutters until they Sales Departments. 1 
Hn re ae a aoe gener aged ee a burst too much timber. ‘“Should the woods operate to accommodate | 
e lumber industry, especially in > So > 8 aoe pegs , : wae 
prime object is to Tender to its membership prac- R. LEE Bass, New Deemer Manufacturing Co. : the sales department, or should the sales de- : 
tical aid in solving our every-day problems. Its Has two logging operations. One pays 85 oo. i partment sell on the basis of the quality of : 
value is in direct proportion to the number who thousand to contractor who pays his men 70 cents A Héc A : a Mee ‘ 
ot ‘part in the discussions. Unfortunately many # thousand. On the other the contractor gets 65 the timber in sight for the following month 
i > J SUSE Ss. } ate any) ~ > = . } 
southern operations are not represented in these Cents a thousand and pays men 50 cents. Price and ‘‘ What are the elements to be considered ] 
meetings. The managers of those operations are differences ba ed on boa ergy aoe timber, — “ee in‘ answering this question?’’ With this in. 
standing in their own light by not sending their Q"€ tract averaging 200 feet to the log. n the : Mr. Fol Senne 
logging superintendents to benefit by this inter Deemer operation, pays 75 cents for pine and 90 troduction, Mr. Folsom took up the discussion. | 
hanes of ideas and methods. Also, there are mem 0 for hardwood. cuts hardwood very low ~ Confining his remarks to conditions in the : 
ee eee ty inna ; ania asave ist eds finds it hard to get flatheads to cut them right. : ; eee pects: nag — 
hers who come, but who don’t take part in the dis eeuk't. bax tor lcameeeith: Gakecte Sor Gikecis ; southern country where logging manufactur. 


cussions. They should give their fellow superin- 
tendents the benefit of their experiences. I want 
to urge every member to get in on the discussions 
this year. 

Logging becomes more difficult with the passing 
of the years. Conditions now are such as render 
impossible, methods in use in past years. This as 
sociation has initiated many improvements; many 
more are needed. There is in particular a very 
urgent need of economy. ‘The more efficient our 
operation becomes the greater service we shall be 
able to render to our employers and the more val- 
uable we become as superintendents. We are meet 
ing today with the expectation and hope of aiding 
one another to solve current problems and increas 
ing our efficiency. 

Reports of Secretary-treasurer James Boyd 
followed, after which he read the following brief 
report from C. L. Skatvold, Edward Hines Yel- 
low Pine Co., chairman of the committee on 
tree-cutting named at last year’s meeting: 

After a thorough inquiry into the matter of log 
sawing as applied to the logging departments of 
the lumber industry, I find that prices paid for 
labor, local conditions governing each job, and the 
different kinds of wood vary so much, I have come 
to the conclusion that log sawing is one unit in the 
logging department in which a general price will 
not apply. I believe it is best governed by local 
conditions. Loeality, custom, size and kind of tim- 
ber, and topography all enter into the cost and 
method of cutting logs. 


Tree-Cutting Methods and Costs 
Discussion of tree-cutting methods and costs 
followed. 


PRESIDENT STEVENS: Reported cutting costs at 


scales inside both barks for hardwood. Reports 
cutter labor rather short at present. 

Mr. ScCHEIP, Jerome Scheip (Inc.), Mobile, Ala. : 
Is cutting tupelo mainly. Used to get 6-foot 
stumps. Gave instructions to bring them to 4 feet, 
but the men insisted it couldn’t be done. Now the 














GLEASON, 


K. H. STEVENS, j Oa Oo 
Picayune, Miss. : Electric Mills, Miss. : 


ing and sales usually are under one general 
management, he said: 


Point out any highly successful milling com 
pany, one that we place among the leaders of the 
industry, and you will find a very close relation 
ship and working contract between the logging de- 
partment and sales department, with the mannu- 
facturing department forming the third point of 
our eternal triangle. 

A sawmilling concern of any magnitude can not 
alter its policies monthly. The location of mills, 
timber, railroads and ports determines in the be- 
ginning the markets any mill will seek to enter, 
and long range forecasts are vital for successful, 
economical pursuit of the elusive ultimate profit. 
Log cutting must be directed weeks and months 
ahead, since sawmill products must be accumu- 
lated, seasoned and assorted to the best advantage 
for service in various markets. This is the meet 
ing ground for logging and sales departments. 

Fortified with knowledge of market accessibility, 
requirements present and future, the sales depart 
ment would be a dud without the fullest codpera 
tion from the logging department. The logging 
department must know from intimate survey. its 
timber—character, quality and quantity—for im- 
mediate, as well as future cuttings. Emergencies 
arise compelling temporary alterations in woods 
operations: Storms, drouths, fires and floods take 
toll from all of us and must be reckoned with. 
More need for close contaet between logging and 
sales gepartments; here is a batch of fine timber 
downed in the storm; an immediate switch in log- 
ging, manufacturing and sales to meet the emer- 
geney ; a drouth or fires, and the tops turn brown, 
telling: their doleful tale. What to do? Floods 
covering the lowlands, tracks and bridges out. a 
swift change in the woods to cope with the enemy 
and keep logs on deck. Only temporarily, for al 
ways the long pull goes forward and regular trade 


45 cents a thousand. For yellow pine the com- ' j 
‘ial a : Baie’ : : must be served. Close contact between logging and 
ys , shes ' s§ > > > s tlacto Ireprek > See Tice eres > A . . 
aac bemecag een tone Rg nigh Reélected President Second Vice President sales departments will meet and successfully bridge 
Sid ps , te the crisis; prompt, decisive and concerted action 


checking ; is getting 16-inch stumps. ays $1 a 
thousand for cutting hardwoods; logs are mostly 
short. Is cutting only clear hardwood stuff at 
present because of bad market for low grade ma- 


saw boss goes ahead and notches the tree and the 
stumps average about 5 feet. *ays 25 cents for 
deadening, 37 cents for cutting and topping, the 
total cost running to about 90 cents. 


bring success and profit. Delays in transmitting 
information, lack of contact, or each department 
going its way regardless of the other, and the re 
sult: Il] assorted, slow moving, difficult to market 


terial. Low grade hardwood lumber is worth so : ye a eT 4 lg ge : 
little that he “takes only the best and leaves the J. S. Duncan, Fordyce Lumber Co., Fordyce, TT ” etn pc can witness of ill man 
rest.’ Ark.: Is cutting mixed timber, about one-third apee ro unmanag pers ms. 


Somebody rose to inquire if anybody is get- 
ting out hardwood logs just right. The veteran 
R. L. Bass, New Deemer Manufacturing (Co., 


hardwood; pays cutters by the day; working in 
recut and old fields. Cutting cost the last six 
months averaged 96 cents, pine and hardwood to- 
gether. Team boss looks after the saw crew. 
Match saws the good hardwood. Is getting 12-inch 


Keen Competition Has Raised Standards. 


Declaring that keen competition and many 
mills striving for the same trade step by step 


‘a > « « 9¢_ iw > ry wlep - ~ Ve rN1CC ‘ ‘ a <té ‘ : } 

so — he hasn’t—yet. Somebody cis« hardwood stumps. Sells hickory in the log. have raised and alte red standards until no 
76 > 7 , ° : oy ‘ > “Ee § 4 ay’ P 

wanted to know why. Mr. STRAUSS, Southern Pine Lumber Co., Diboll, longer ure we making just lumber, Mr. 
CLARENCE VANDERCOOK, Long-Bell Lumber Co., Tex.: Is cutting mixed timber at a cost of 75 Folsom said: 

Quitman, Miss: Explained that hardwood cutting cents for pine and $1 for hardwood. Is using We have developed a huge merchandising indus- 


requires a lot more attention than 
problem of getting it properly cut can be solved 
only by close supervision. In addition to our saw 
boss we have a man who spends a day or so at 
the mill to watch the 


pine. The 


white sawyers in the hardwood, as the negro cut- 
ters don’t get good results. 

W. W. Wo.LrFre, J. J. White Lumber Co.: Has got 
costs down a little bit by putting another mill in 


try from which slipshod methods have long since 
heen eliminated. In this great field, the logger is 
primarily a large factor. Upon his shoulders rests 
the burden of supplying merchantable logs for con 


wees " sawyer and see what he operation which lowered the overhead. Is paying version into tangible profit. Assuming he has com 
gets out of the log and then goes to the woods to & cents a log, the cost averaging 65 cents. Men plete knowledge of his crew, timber and equip- 
sre that the cutters get = logs right. Hard- furnish tools, company supplies filer. ment, he should be conversant, also, with general 
bate ay Mittle Px oe “eo e" erg 1 Is cutting D. (. GLeAson, Sumter Lumber Co., Electric | trade conditions, and particularly conditions touch 

y.”? ry; Mnds that it doesnt “pay Mills, Miss.: Is cutting short logs at an average ing and affecting the lumber trade. He is then 


its way. 
Mr. Corkern, Edward Hines Yellow Pine Co. : 
Pays cutters by the day on a sliding scale. The 
average cost last month was 61 cents a thousand 
and for the year to Sept. 1 has been 57.4 cents. 
Furnishes everything. Is getting 12-inch stumps. 





Hardwood Logging Costs in Louisiana, Texas, Mississippi and Alabama Compiled by Southwestern 


cost of 60 cents, but does most of the logging by 
contract. Is selling red oak and white oak ties. 

J. S. Ler, Industrial Lumber Co.: Reported 55 
cents for pine and 61 cents for hardwood as his 
company’s average cutting cost during ‘June, July 
and August. Is cutting pine and hardwood _ to- 
gether. 





prepared for any sudden change or temporary al- 
teration in logging policy to assist the sales de- 
partment in a more profitable distribution. A 
wide range to cover, but necessary in these modern 
days of manufacturing. 

Many times, the logging head can foresee, that 








Hardwood Manufacturers’ Club, of New Orleans, 





La., Through Courtesy of Secretary George Schaad, Jr. 
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on or about a certain time better or worse timber 
will be encountered. The quantity may be great 
or small, but a word to the sales department would 
certainly bring pressure to bear in the markets 
where such timber in its manufactured state will 
yield the greatest profit. 

A well regulated sales department will be in 
close contact with the logging department, will 
have advance information and knowledge of tim- 
ber supply, not only over a long period, but its 
adaptability for special orders, the additional cost 
of delivering to mill pond choice logs for an art- 
tractive schedule that should yield a profit com- 
mensurate with its actual value. Costs are our 
daily food for thought, and only intimate associa- 
tion between logging and selling heads can deter- 
mine the exact worth of logs in the mill pond, and 
provide a basis for sales prices returning a profit 
to the stockholders. A price list figure may appear 
attractive, yet we all know there are times when 
a price list is only a temporary market barometer, 
yielding to exigencies that arise in the best regu- 
lated concerns’ affairs. Circumstances alter cases 
as well as price lists, and only exact knowledge of 
costs and conditions can determine the final charge 
to be made for goods. These costs and conditions 
ean only be made known to an exact degree where 
logger and seller maintain a close relationship with 
one another. 

Mr. VANDERCOOK: That is very timely. The day 
is past when a fellow can claim to be making good 
because he is logging the mill—he must log the 
mill intelligently. We have been preparing a log- 
ging forecast for the sales office, so they know a 
couple of months ahead of time what is coming out 
of the woods. 


TUESDAY AFTERNOON 


At the Tuesday afternoon session the discus- 
sion on cooperation was resumed. 

J. HW. StRAUSS, Southern Pine Lumber Co. : 
that his company’s holdings are plotted six to 
eight years ahead. The timberman makes survey 
of these tracts, they are discussed in monthly con- 
ferences attended by the sales representative who 
is told what the sales department can expect. We 
have a pivot man who keeps in close touch with 
the mill also. In sum, we try to get out logs to 
fit the orders and the sales force tries to get or- 
ders to fit the logs. 

Mr. KELLY, Lyon Lumber Co. : 
16-foot lengths or multiples. Doesn’t cut timber or 
bill stuff. Cutting standard stock and the orders 
are taken on this basis. 

Mr. Woops, Wier Longleaf Lumber Co.: Goes 
over situation with timber man, shows him what 
kind of timber the logging crews are working into. 
He reports to the office, so that sales and logging 
forces are kept in touch. 

Committee Appointments 

Secretary Boyd announced the appointment 
of the following committees: 

Nominations—J. D. Keys, J. S. Lee. W. Z. Young- 
blood. 

Resolutions—Clarence Vandercook, R. Lee 
I). C. Gleason. 

The secretary then introduced State Forester 
V. H. Sonderegger of Louisiana, explaining that 
he asked Mr. Sonderegger to tabulate and dis- 
cuss the tree data requested of the membership 
during the year. 

Mr. Sonderegger prefaced his remarks by 
declaring that the principle of reforestation 
depends upon selective cutting and that in the 
South, especially, reforestation is dependent 
upon the evolution of logging—the cutting of 
such trees only as will net cost plus a reasonable 
profit, leaving the rest to grow until they will 
do the same thing. 


Said 


Is cutting logs in 


Pac 
rSS, 


_We are trying, he added, to get at the age of the 
Virgin timber, to find how fast the young timber 
srows, and why. The annular rings show that a 
tree, after it reaches its maturity, makes very 
little and very slow further growth. It is ready 
for cutting when the rings slow down. But there 
are trees that, after making very slow growth in 
their youth, suddenly speed up their growth rate. 
A 12-inch tree, for example, may put on five more 
inches of diameter in ten years, paying well for 
its salvation and protection during that period. 
He urged the logging superintendents to keep an 
tye on sapling growths during the next two years 
and see how fast they are growing. There are 
trees in the woods that if cut now will not produce 
their cost, but if left a few years will produce reve 
nue, 


Taking up the reports sent in, Mr. Sondereg- 
ger said that 573 trees in all were covered, in 
Louisiana, Alabama, Mississippi, Arkansas and 
Texas. There were twenty-eight trees sixteen 
inches in diameter; the youngest by the annular 
ring count being 35 years and the oldest 200, 
With the average age 76.8 years. Thirteen 17- 
inch trees ranged in age from 42 to 122 years, 
the average being 76.9 years. Twenty-one 20- 


inch trees range in age from 61 to 180 years, 
the average age being 114 years. These were 
all virgin growth. Taking second growth re- 
ports, twenty-four 10-inch trees ranged from 
15 to 17 years and averaged 29.6. Twenty-two 
12-inch trees ranged from 18 to 60 years with 
an average of 38 years. Thirty-two 14-inch 
trees ranged from 22 to 106 years with an 
average of 43 years. 


Ask Continuance of Tree Growth Work 


Mr. Sonderegger asked for a continuance of 
this tree-clocking work, which he pronounced 
highly helpful. He hopes to have the records of 
3,000 trees by next year. 

He then took up the matter of forest-fire dam- 
age. The report of $27,700,000 fire loss and 
damage to southern timber in 1924 had caused 
an unfavorable impression. Banks loaning 
money on timber lands and insurance companies 
carrying timber policies are influenced by re- 
ports of heavy losses. He felt there is some- 
thing wrong, some discrepancy between the esti- 
mates and the actual loss and damage. Appar- 
ently the estimates did not make allowance for 
the salvaging of timher. He helieved that a 








J. M. CAMPBELL, A. M. HORTON, 
3roken Bow, Okla. ; Memphis, Tenn. ; 
Reélected Vice Presidents for Their Respective 
States 
practical survey would very greatly reduce the 

figures of actual loss. 

A poll of the members present to ascertain the 
fire losses of their individual companies during 
1924, the record forest-fire year in the South— 
indicated the actual losses of saw-log timber 
were trivial with one or two exceptions. Very 
few merchantable standing trees were destroyed 
by fire, if any. Of the fire-scorched and killed 
timber percentages varying from 75 to 991% 
were salvaged. Most operations went about the 
logging of fire-damaged tracts promptly, with 
trivial losses of sawlogs, due chiefly to jump- 
butting the scorched stumps. A few, not being 
in position to reach the damaged tracts with 
their logging machinery and railroads, reported 
heavier losses through insect attacks upon the 
deadened timber. More than a few reported 
their salvage complete or their losses so light 
that no record was kept. Emergency logging 
for salvage purposes did, however, increase 
logging costs in most instances and some lower 
ing of goods was reported on fire-damaged 
timber. 

Damages from Beetles 

From fire damage the discussion swung to 
beetle damage, reported heavy by several opera- 
tions; and timber supposedly drouth-killed— 
dying without direct exposure to fire. On one 
Mississippi tract, turpentined two years ago, 
98 percent of the trees were reported dead. But 
other superintendents reported that trees be- 
lieved to have been fire-killed or drouth-killed 
are putting forth new growth and apparently 
will pull through. The canvass was informal 


Service to Undertake Investigation of Timber Taxation 


and the loss estimates little more than intelli- 
gent guesses, but their consensus supported Mr. 
Sonderegger’s theory that the fire damage to 
merchantable timber in the South, even for the 
exceptional year 1924, would fall far below 
published estimates, were proper credits made 
for salvage ete. 

Higher realization through closer utilization 
of timber in the woods was discussed by J. M. 
Vernon, of W. P. Brown & Sons Lumber Co., 
Fayette, Ala. Mr. Vernon’s operation is in 
small timber. His company is putting in a 
creosoting plant at the logging camp, for treat- 
ment of crossties, poles ete. It will have a ¢a- 
pacity of a million crossties and poles a year. 
Tractor mills are being put in to work up the 
ties and it is planned to carry this utilization 
of the small material right along with the log- 
ging operations. 

After brief discussion of this closer utiliza- 
tion project the meeting adjourned for the day. 


WEDNESDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN] 

NEw ORLEANS, La., Sept. 23.—J. M. Vernon, 
of W. P. Brown & Sons Lumber Co., Fayette, 
Ala., continued the outline of his company’s 
project for utilizing woods material too small 
to take to the mill or utilize in the creosote 
plant. 

Mr. Gregory, of Jasper, Tex., said his com- 
pany is getting out telephone poles on land 
where it has limited time for timber removal. 
It gets out the poles at an average cost of 4 
cents a running foot to car, selling them at 
prices yielding a nice profit. 

The secretary then read G. P. 
paper, in part as follows: 


Gammill’s 


In the beginning the Edgar Lumber Co., at 
Wesson, Union County, Arkansas, operated two 
9-foot bands, cutting “Arkansas soft pine,’’ and 
one 8-foot band eutting hardwoods. Pine logs 
have always been cut in 12- to 20-foot lengths. 

Until recent years our logging was done with 
horse skidding teams, using Lindsey skidders, an 
American model “C” log loader being used. All 
of our logging territory is in sand or clay hills, 
railroad construction here having always been ex- 
pensive for this section of the South. The country 
is thickly settled with small farmers, but not in 
« high state of cultivation. 

About 1920 all of our original holding of virgin 
pine timber was exhausted. There being no place 
where pine timber reseeds as readily or grows as 
rapidly as in this section of Arkansas, there was 
available to us, for purchase and cutting, consider- 
able quantities of small pine timber of the virgin 
variety, standing on cut-over lands and large quan 
tities of large and small size old field pine. 

It not being practical to construct spur tracks 
as close together as we did when logging in virgin 
pine timber, we started the use of single team 
four-wheel wagons in small timber close to the 
track and four-mule teams with Lindsey eight- 
wheel wagons on long hauls and large timber. 

In our first experience with small and low 
grade logs we made the mistake of cleaning up 
the woods as we did when logging virgin pine. Our 
average size of pine logs was 40 feet, or twenty- 
five to the thousand. 

Learning Quickly 

Immediately we began learning things. The log 
ging cost quickly ascended to diazy heights. Al- 
most as much time is required to load a small 
log on a wagon or car as a large one. The aver- 
age daily production of lumber from the sawmill 
went down. Almost as much time is necessary for 
loading and turning a small log as a large one. 
The average price received for our lumber declined. 
Small rough logs produce no higher priced items 
than 4-, 6- and 8-inch No. 2 common and the 4- 
and 6-inch never sell for a price that equals the 
cost of manufacture. Our bank balance being in 
danger of total depletion, we made a quick change 
in our policy of clearing the woods and brought 
logs to the mill that would average 60 feet, or 
sixteen to the thousand. This was not entirely 
satisfactory, so further instructions were given 
that the pine logs should average 70 feet. 

In November, 1923, our double band mill burned. 
It was replaced with a fast, heavy circular rig, 
designed for cutting pine poles rapidly, and a new 
band mill to cut the large pine logs and hardwoods. 

The circular mill was all that we expected and 
ean easily cut 200 more logs a day than the band 
ever cut. With a rig so efficient on pine poles 
we issued instructions that pine logs should aver- 
age 50 feet henceforth, there being no limit to 
how small we can make our pine logs average. 
The saw logs can easily regulate the size from 
day to day. 

We were disappointed to find it impossible to 
make a profit on pine logs averaging 50 feet. A 
very close study was made of our problem. In 
finding a solution we were greatly helped by an 
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article, “Economie Waste in Cutting Small Tim- 
ber,” by W. W. Ashe, United States Forest Service. 
Mr. Ashe presented six tables of average costs and 
results of small logs as against large logs, cover- 
ing every operation from stump to market. Mr. 
Ashe had a paper on this subject at our 1914 and 
1917 annual meetings, and at our 1917 meeting 
had also a paper on “Cost of Logging Large and 
Small Hardwood Timbers.” 


Economic Waste in Cutting Small Timber 
[By W. W. Ashe, U. S. Forest Service] 
Table No. 1—Compuarative time of skidding dif- 
ferent sizes of logs—-1,000 feet with overhead 
skidder : 
Average Soard 


Time required number feet 


Diameter to skid of logs per load 
of logs 1,000 ft. BLM. per load mill cut 
S inches 55 minutes 8 325 
12 inches 34 minutes 5.4 490 
1} inches 24 minutes 3.6 610 
20 inches 19 minutes 2.4 680 


Table No. 2—Proportion of wood wasted in saw 
kerf, slabs and edgings : 
Average diam- Average diam- 
eter of logs Percent eter of logs Percent 
BS . AROCROS: os cease 54 RD) ADOROR, 6 6s see 40 
2 AMCUCR. 6 ocd sae Ee 20 ERCHROS. 6. 6 60sec 38 
Table No. 3—-Loading time for logs of different 
sizes 16 feet long and capacity per car in board 
feet: 
Average 
diameter 
of logs at 
small end 


Average 

- Loading number 
time per of logs 

M board feet per car 


soard feet 
per car 


10 inches 29 minutes 23 1,150 
12 inches 19 minutes 21 1,580 
16 inches 10 minutes LZ 2,420 
20 inches 7.1 minutes 13 3,220 


Table No. 4—-Relative time required to saw all 
pine logs of different sizes-—band mill: 


Diam- Time required Diam- Time required 
eter— to saw 1.000 ft. eter to saw 1,000 ft. 
Inches B.M.——Minutes Inches 2B.M.—Minutes 

ee wens So | errs 17 
| ee er 22 DAD salts Soe as awre ce 15 


Station, delivered a talk on forestry and the 
key to logging. Sketching perpetual sawmill 
operation by a concern which blocked off its 
lands so that it had timber crops ripening an- 
nually for the saw, Mr. Forbes predicted that 
America would come to this practice of man- 
aged forests eventually, just as Europe has. 
Its advantages to the owners and employees 
would be very great. Jobs would be perma- 
nent; values in sawmill communities stabil- 
ized. Overhead costs could be reduced be- 
cause of the permanence of machinery and 
building investments. Timber taxes would 
be paid on the basis of the merchantable tim- 
ber coming in yearly, instead of having to be 
paid as now on huge acreages of virgin 
growths consolidated to insure the mills a 
fixed term of operation. 


It is estimated, he continued, that we now grow 
about 6,000,000,000 cubie feet of wood annually. 
If you will leave us a few seed trees to each acre 
and join in the fire protection campaign, we can 
produce 14,000,000,000 cubic feet. Finally. if we 
foresters can learn as much about our American 
trees as the European foresters have learned about 
theirs, and if we can have further help from you 
when it comes to putting our knowledge to work 
in the woods, we can raise 27,000,000,000 feet a 
yvear—-a little more than we use and waste today. 
How the South may produce its share is the prob 
lem which the Southern Forest Experiment Sta 
tion is working on. 

Describing the surveys and experiments under 
way, Mr. Forbes said the foresters needed the co- 
operation of the loggers, and their advice about 
many things; for example: “How we may preserve 
seed trees under modern logging conditions; how 
feasible it is in logging to avoid damage to young 
timber: how practicable it will be to leave a por- 
tion of the younger, fast growing merchantable 
trees for a second cutting in ten or fifteen years. 
We hope, he concluded, that you men will be inter- 





Table No. 5—Time and cost of sawing logs of different diameters : 


Log Seconds Av. number Board feet Time to cut Sawmill cost per 
diameter per cut of cuts per log 1,000 feet B.M. 1,000 ft. B.M. 
S INCHES. ccwsccsse 8.0 5.8 44 16 minutes 56 seconds 5.65 
IZ inches..... er 9.0 108 10 minutes 25 seconds O.48 
Lie. eer 7.6 12.2 198 7 minutes 49 seconds 2:6 
20 SROREB, o.0\6\00:0 00% A § 15.8 319 6 minutes 21 seconds 2.42 
Pe ARON 66a ow oa:5 8.1 19.2 469 > minutes 25 seconds 1.80 
BO IMONESs sche evces 8.7 24.8 742 4 minutes 51 seconds 1.62 
SD AMOR sixes ane te 10.1 3.6 1,340 4 minutes 31 seconds 1.50 
Table No. 6—Comparative value of shortleaf pine lumber sawed from trees of different diameters: 
Average selling price of all timber, £.:0.0. NOPTOIK «0.056.665 co ieee ke tes sweet een ca Se ceins $38.5 
Average overhead if all timber Bas PE ao ca ita ws We os ae eS ewe tere Co She ce ares Coe erm ean 6.00 
Price for Amt. of overhead 


lumber Nor- 
folk base cut 
from trees 


Diameter 
of trees 


DOD 66 20a sh RANA NO eRe RERTS $27.87 
Oe ON En sia Gunib eig Wie ata 30.08 
ee eee rit i . 32.55 
DN cio sects le SIGs eRe WR Ee Ae 34.23 
Be RESIN oo) oo bib 50:4 o's wise BSL IO 36.07 
RS ARORC MND QVCL 6 skis isin sic sisaices ee 


Increase in 
selling price 
of lumber 

oe 


Selling price of lumber 
if trees of different 
diameters are not cut 


NE OID rc cist c i aisle wad aia ANS ~ wee 
BOS a — SL Ss cas ss Dale. Says eRe SO BY fe 
Rian —— TUE c.< oes se 0 a wie win os wei Se Oo 1.12 


Clear and conclusive proof was furnished that 
costs rise rapidly as the average size of logs be- 
comes smaller and the value of the product per 
thousand feet declines just as rapidly. Because 
no two logging jobs or sawmills are alike, we 
tested all of the tables by Mr. Ashe in our woods 
and mill and were forced to conclude that he was 
conservative in his figures. For a while we tried 
a 60-foot log average, but were forced to go back to 
a 70-foot average and expect to continue this to the 
end of our operation. 

A month is the period of time used in determin- 
ing the average of logs cut. It often happens that 
for a week at a time our log average will run 
larger or smaller than 70 feet, depending on the 
kind of stand of timber we are working. Timber 
near the track where the logging chance is good 
is cut much closer and smaller than timber on 
long hauls or in inaccessible places. In trying to 
determine which tree to cut and which tree to 
leave we do not charge railroad construction cost 
and plant property depletion against low-grade 
timber. 

Our timber is all young, fast growth. An old 
field pine tree that will produce a 16-foot butt cut, 
14-inch diameter at top end, will average 40 years 
old. A tree from old growth virgin stands of 
same size will average 60 years. 

How Costs Increase 

Some of the things that we have learned are: 

Logging and manufacturing costs increase as 
average size of logs becomes smaller, and the value 
of the finished lumber decreases just as rapidly. 

A very few low grade logs will absorb all the 
profits from a lot of high grade logs. 

Lumber cut from young, fast growing trees will 
degrade in drying and in the planing mill to a 
much greater extent than lumber cut from old 
growth timber. 


Forestry and the Key to Logging 


After its brief discussion, Director R. D. 
Forbes, of the Southern Forest Experiment 





Percent of 
trees of different 
diam. in stand 


per 1,000 ft. if Increase 
trees of different in 

diam. not cut overhead 
56. 18 


3 percent $6.18 

4 percent 6.45 45 
6 percent 6.88 SS 
S percent eee eee 


15 percent 
64 percent 





ested enough in this hasty sketch of what can be 
done with ax and saw to perpetuate the forests of 
the South, to think about these things and either 

















J. M. VERNON, J. D. KEYES, 
Fayette, Ala.: Riderwood, Ala. ; 
Who Took an Active Part in the Discussions 


make suggestions to us now or answer our ques- 
tions when we come to you for practical advice 
and help. 

Mr. Stevens remarked: ‘‘Many of the seed 
trees we left on our tracts have died;’’ and 
Mr. Forbes replied: ‘‘Maybe you have been 
leaving red hearts. Our experience is that red 
heart trees on cuttings will not live.’’ 


Asked about the size of the trees to leave 
for second cut, he suggested good healthy 
trees below 16-inch diameter or even below 
14- or 12-inch. 

R. Lee Bass, of the Adams Banks Lumber 
Co., suggested the need of some ‘‘ medicine to 
cure tax destruction.’’ Taxes are so heavy, 
he explained, that owners feel that they must 
rush their timber to mill. He told of a farmer 
with a small timbered tract, offering it for 
sale and saying: ‘‘If you fellows won’t take 
it, I’ve got to get a shed of it somehow to get 
rid of the taxes.’’ 

Mk. FORBES: In States where there is no square 
deal in taxation of the young forests, you’re up 
against a hard problem. Here in Louisiana the 
law gives a square taxation deal, where tracts are 
set apart for growing trees. 

Mr. Toler suggested that resolutions on the 
tax problem be adopted, and this matter was 
referred to the resolutions committee. 

Mr. Durant, of the Swift Hunter Co., asked 
how the close utilization of small woods ma- 
terial fitted into the reforestation program, 
and what companies owning stumpage to be 
removed in a fixed period could do to help. 

Mr. Forbes said it was still a question of 
whether the small stuff taken to the mill 
““paid its way’’ there. Mr. Boyd thought 
timber contracts usually stipulated what size 
timber could be removed and what should be 
left. 

Logging Small Tracts with Gasoline Skidders 

A paper on logging small tracts with gaso- 
line skidders prepared by H. G. Locke, of the 
Tombigbee Logging Co., Coffeeville, Ala., was 
read by the secretary, as follows: 

Since the meeting of the Southern Logging As- 
sociation last year, the company with which I am 
connected installed six single-drum Clyde skidding 
machines, operated with Fordson tractors on two 
of their operations, which have proved very satis- 
factory for the purpose for which they are used. 

We find that the only place it pays to use these 
small skidders is in very rugged, rough territory 
where it is practically impossible to get the logs 
out with teams, or to build a railroad near enough 
to reach them with the big steam skidder. 

These machines will average anywhere from 60 
to 75 logs each a day with a crew of three men 
and one horse or mule and going back 500 to 600 
feet from the skidder. The gasoline operated ma- 
chines will handle any size log. It does not pay 
to use them in any territory that it is possible 
for the teams or big skidder to handle. We use 
eight to ten gallons of gas with a reasonable 
quantity of oil a day. We use about 600 feet of 
cable, 

Mr. Vandercook opened discussion. He has 
been using a gasoline tractor skidder in sec- 
tions of very rough country where teams 
could not work. He said there is some good 
poplar, white oak and Rosemary pine there, 
and that his company has been getting fine 
results. Where the contractors would not 
take the job at $12 per 1,000, the gasoline out- 
fit has been taking the timber out for about 
$6. Much of this stuff could not be reached in 
any other way. It was also used to haul 
loaded wagons too heavy for teams up hills. 

Mr. Vernon reported satisfactory expe- 
rience with gasoline skidders. He is using 
his machines also to pile up logs, putting the 
skid block on a tree. 


WEDNESDAY AFTERNOON 


The nominating committee reported nomi- 
nations for all save the presidency. At Presi- 
dent Stevens’ request, the committee referred 
the nomination of that officer to the meeting. 
Messrs. Stevens and Vandercook were placed 
in nomination from the floor. Voting was by 
ballot, resulting in Mr. Stevens’ reélection. 
The committee nominees for other offices were 
elected by acclamation. The selected roster 
follows: 

President—-E, H. Stevens, Goodyear Yellow Pine 
Lumber Co., Picayune, Miss. (reélected). 

First vice president—J. S. Lee, Industrial Lum- 
ber Co., Elizabeth, La. 

Second vice president—D. C. Gleason, Sumter 
Lumber Co., Electric Mills, Miss. 

Secretary-treasurer—James Boyd, New Orleans. 

State vice presidents. Alabama—H. G. Huggins, 
Jackson Lumber Co., Lockhart; Arkansas—G. W. 
Bagley, Crossett Lumber Co., Crossett ; Florida— 
J. A. Penton, W. B. Harbeson Lumber Co., De- 
funiak Springs; Louisiana—J. P. Cassidy, Lutcher 
& Moore Lumber Co., Lunita; Mississippi—J. 
Carr, Eastman-Gardiner & Co., Laurel; Oklahoma 
—J. M. Campbell, Choctaw Lumber Co., Broken 
Bow ; Tennessee—A,. M. Horton, Stimson Interests, 
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Memphis; Texas—J. M. Woods, Wier Longleaf 
Lumber Co., Wiergate; Virginia—P. Camp, 
Camp Manufacturing Co., Franklin. 


Discussion on Oil Burning Locomotives 


J. P. Cassidy, of the Lutcher & Moore Lum- 
ber Co., led the discussion on oil burning loco- 
motives. His company uses an oil burner on 
its main line, consuming about eleven gallons 
to the mile. It gets a lot more work out of 
the engine; always has steam and makes 
much better time. The boiler and firebox up- 
keep is higher. Fuel oil now costs about $1.25 
per 42-gallon barrel, delivered. 

Mr. Youngblood’s company also uses an oil 
burner on the main line, consuming about nine 
gallons to the mile. The company finds that 
some firemen will burn more oil than 
others do. 


Mr. Toler, of Crossett, also reported satis- 
factory experiences with oil burners. 

The secretary read a letter from Mr. Or- 
chard, of the Marathon Lumber Co., relative 
to accident responsibility and prevention. Mr. 
Orchard has been connected with the safety 
first campaign of his company. He suggested 
that responsibility for accidents usually is 
divided. Prevention work, in his belief, 
should begin with employment. Physical ex- 
aminations are helpful in determining the fit- 
ness for employment where there is risk. Mi- 
nors, he suggested, should not be hired to 
work around a skidder. If hired at all, they 
should be over 18 and the signed consent of 
the parents or guardian should be required. 
He deprecated the tendency of some super- 
intendents and foremen to excuse accidents 


the logs even if risks have to be taken. That 
is rarely the fact, he contended, and the reck- 
less employee can cost his company, in set- 
tlement of accidental injuries, a lot of money. 

A brief discussion of the employment of mi- 
nors followed, bringing out a considerable 
variance in State laws regulating their em- 
ployment. 

J. W. Smith, of the T. H. Mastin Co., got the 
floor to urge the attachment of a whistle cord 
on skidders, as a safety signal precaution. 
‘‘They won’t do it down here,’’ he said. 
‘‘Some tell me it can’t be done, but they do 
it in Oregon.’’ 

Mr. Smith told of using a wire whistle cord 
on pull boats for a distance of 4,000 feet. 

General opinion seemed to be that whistle 
cord precaution is unnecessary in ordinary 
logging operations in the South. 


Motion Pictures Tell Their Stories 


The remainder of the afternoon was occu- 
pied with motion pictures. R. A. St. George, 
of the bureau of entomology, presented the 
reel, ‘‘Board Feet and Bored Timber,’’ illus- 
trating the insects that attack southern tim- 
ber, and their ravages. By way of preface, 
he said that the bureau is doing the best it 
can to aid the southern lumbermen. In co- 
operation with the Forest Service, a southern 
station has been established at Asheville, but 
others are needed and the available funds are 
too limited to provide them or to finance the 
field work asked for and needed. 

J. W. Smith, of the T. H. Mastin Co., pre- 
sented a ‘‘movie’’ called ‘‘Timber Toll,’’ de- 
picting accidents ete., and gave an explana- 
tory lecture, 


THURSDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN] 

NEw ORLEANS, La., Sept. 24.—The Thursday 
morning session opened with the reading of 
cost sheets by Secretary Boyd, and their dis- 
cussion. Logging costs varied greatly, the 
range being from $3.91 to $11.07. _Superin- 
tendents who in former years reported record 
‘‘low’’? in some instances were among this 
year’s ‘‘highs.’? The changes were explained 
as due to radical changes in character of opera- 
tions. One member has worked, for example, 
out of fine virgin pine, heavy stand, on level 
country, into rough and sparsely timbered coun- 
try of second growth stuff. His costs have 
jumped correspondingly. It was admitted that 
no basis of comparison could be reached with- 


out taking account of topography, density of 
timber stands et®. 


Suggestions Offered 


Mr. Vandercook suggested that ‘‘the wide 
variance in conditions makes it unfair to judge 
a man by his costs. Sometimes the man who is 
doing the most expensive logging is really doing 
the best work.’’ 

Mr. Vernon offered this suggestion: 

_I think you'll find that high logging cost opera- 
tion will generally show a lumber-in-pile cost com- 
paring very well with the others. Logging costs 
are run up by poor timber stands, rough country 
and small trees. But the stumpage doesn’t cost 
much as a rule. The same conditions which run 
logging costs up keep stumpage prices down and 
bring the lumber-in-pile cost pretty close to a 
parity with other operations with comparatively 
low logging costs but high stumpage costs. 

Secretary Boyd then read the table of hard- 
wood logging costs secured through the courtesy 
of Secretary George Schaad, of the Southwest- 
ern Hardwood Manufacturers’ Club. [NorTeE: 
This is printed on page 54 of this issue — 
EDITOR. } 

The secretary then asked for suggestions re- 
garding improvement of the association cost 
sheet. After discussion, the president appointed 
Messrs. Wolfe, Vandercook and Vernon a com- 
mittee to prepare a new cost sheet. All mem- 
bers were urged to submit their ideas and sug- 
gestions to the committeemen. 

Secretary Boyd then read a paper on forest 
fire losses in the southern States. 


Resolutions Adopted 


Chairman Horton, of the committee on log 
grading rules, announced that the committee 
had decided to postpone its report. 

Chairman Vandercook, of the resolutions com- 
mittee, read the series of resolutions, the most 
important being as follows: 

WHEREAS, The common practice of most south- 
ern States is to place an excessive valuation for 
tax purposes on scattered trees left for seed or 
growth on cut-over lands; and 

WHEREAS, This practice forces the southern lum 
bermen to log their lands clean, leaving no trees 
to reforest the cut-over lands and provide lumber 
for future generations; and 


Last Minute News 


(Continued from page 37) 


taxpayer has, as he supposes, fully met all tax 
obligations. 

This adds another set of tax complexities to 
those that seem to be inevitable in the administra 
tion of the income tax, with its endless regula- 
tions, changing and conflicting interpretations. If 
the Government needed the $80,000,000 a year that 
this war tax yields, it would be better to include 
the amount of it in the income tax. But as the 
prospect is that the latter is to be greatly reduced 
at the next session of Congress, the capital stock 
tax is, obviously, a superfluity, as well as a vexa- 
tious nuisance. 

May I urge your readers to consider this sub- 
ject, and if favorably impressed, direct the atten- 
tion of their member of Congress to it. 


(Se eaaaeaaeaaan: 


Ask Rehearing in Door Case 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Sept. 24.—The Central 

Freight Association and the Eastern Trunk lines 
have filed with the Interstate Commerce Com- 
mission a petition for rehearing or reargument 
in Docket No. 15,044—Pacifie Mutual Door Co. 
vs. Ann Arbor Railroad Co. and others. The 
petitioners claim that the commission erred in 
finding that rates on common unglazed doors in 
straight carloads or mixed carloads with other 
forest products, from points in Oregon and 
Washington to destinations in trunk line and 
New England territories, were unreasonable. It 
is declared that no evidence of unreasonableness 
was presented at the hearing, reliance being 
placed entirely upon the decision of the commis- 
sion in Anson, Gilkey & Hurd Co. While the 
commission in the latter case finally held the 
rates unreasonable because they exceeded the 
relationship to lumber rates indicated as 
maxima in ‘‘rates on lumber and lumber prod- 
ucts,’’ it is contended that there was no neces- 
sary relationship shown in that case between 
rates on lumber and rates on unglazed doors. 
It is also contended the commission erred in 


WHEREAS, Much good might be accomplished by 
an impartial investigation of the situation so 
created, as a basis for a campaign among the 
southern States to remedy it, be it therefore, 


_ Resolved, That the Southern Logging Associa- 
tion directs its secretary to request the United 
States Forest Service to undertake such an in- 
vestigation of timber taxation in the South, with 
funds now available under the Clarke-McNary 
law; and be it further 

Resolved, That pending the outcome of this in- 
vestigation, this association lend its influence to 
every movement aiming at proper reform of present 
methods of assessing cut-over lands by southern 
States. 

WHEREAS, Much has been accomplished in the 
last year as a result of close attention having been 
given to fire prevention, be it now 

Resolved, That each of us use our efforts to the 
end that forest fires in logging operations be en- 
tirely eliminated. Be it further 


Resolved, That we lend our support whenever 
possible to any steps toward reforestation or se- 
lective cutting, as much can be done along this 
line. 

WHEREAS, During recent years_ forest insects 
have caused heavy losses of standing timber and 
jogs in the South, disrupting the orderly course 
of logging and destroying much timber that could 
not be salvaged ; and 

WHEREAS, Present knowledge is inadequate to 
prevent and control these losses, and can be gained 
only through thoroughgoing research for which 
Federal funds are not now available, therefore be it 

Resolved, That the Southern Logging Associa- 
tion hereby expresses its firm belief that the neces- 
sary investigations should be begun at the earliest 
possible moment, and to that end directs its secre- 
tary to request the secretary of agriculture to pro- 
vide in his current budget a sum sufficient— 

(1) To enable the bureau of entomology to make 
these studies, and 

(2) To undertake such immediate control work 
as present knowledge justifies ; and 

(3) That a force comprised of a forester, forest 
pathologist and an entomologist be empowered to 
study and to make recommendations for measures 
for the protection of pine trees, and that a station 
be established at New Orleans from which to 
carry on this work. ~ 

Following the unanimous adoption of the 
resolutions as reported by the committee, it was 
voted to hold the next annual meeting in Octo- 
ber rather than September. 


Then a motion to adjourn prevailed and the 
fifteenth annual passed into history. 


for All Lumbermen 


finding that complainant in the instant case paid 
and bore the charges and therefore is entitled 
to an award of reparation. 


teamaeaaaaraae: 


Death of Two Prominent Canadians 
[Special telegram to AMERICAN LUMBERMAN] 
MONTREAL, QuE., Sept. 24.—Maj. Campbell 

Stewart, former partner in the Bulmer MeLen- 
nan Lumber Co., of Montreal, died here last 
night, aged 52 years. The death also occurred 
here of William K. Grafftey, former prominent 
lumber merchant, who in 1897 formed the 
Montreal Lumber Co., of which he was manager 
for many years, succeeding the late John Me- 
Kergan as president in 1920. He was identi- 
fied for over forty years with the lumber in- 
dustry. Mr. Grafftey was recognized through- 
out eastern Canada as an authority and his 
clear judgment was greatly relied upon. He 
celebrated his golden wedding anniversary only 
three weeks ago. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Sept. 24.—Following are 
f. o. b mill prices, Sept. 17 to 19, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 





Sap Flooring Common Boards, S2S 
Edge grain— —_ Pg oi —_ 
3” ce better. ..$77.63 S 2? Nay Racacdcs .& 
aa ages waka > i ay Ae 22.53 

Flat grain— ix 8” No. 3...... 17.42 
1x4” B&better ... 46.34 1x12” No. 1...... *41.71 
1x4” No. 2 com.. 18.85 1x42” No. 2...... 24.33 


1x6” No. 2 com.. 21.51 : . 
0 Wan ¢ a ” Liongleaf Timbers, S4S, 
1x6” No. 3 com.. 14.77 te° and Under 


Dimension, 2x4”, 16’ 8” and under...*$25.61 
ING 8 oes acaccecess $21.00 SF wc acidundaaee: 31.72 


*Figures for Sept. 1 to 19. 
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Hoo-Hoo Annual Recommends Standardized Club Activities 


SPOKANE, WASH., Sept. 19.—Of foremost im 
portance among the proceedings of the thirty 
fourth annual of Hoo-Hoo, yet scurcely noticed 
in the rush of closing the convention, was the 
report of the committee on Hoo-Hoo club activi- 
ties, Harry F. Partridge, of Minneapolis, chair- 
man. The report, which had been shaped tenta 
tively ut a breakfast preceding the Wednesday 
session, sets forth these recommendations: 


(1) That the convention authorize the secre 
tary’s office to prepare a manual of standardized 
HooHoo club activities containing the best ideas 
and ideals in Hoo-Hoo club work to date. This 
manual to be made in loose-leaf form and kept up 
to date by the secretary and to be distributed to 
the officers of each local organization, as soon as 
possible after their election, and that the follow 
ing suggestions be incorporated in the manual. 

(2) What each local club arrange a budget for 
its individual needs. 

(3) That every officer, director, or Vicegerent 
Snark selected, will whole heartedly give his time 
and energy for the good of the order, and to the 
duties of his office, and serve his club faithfully 
until his term expires. 

(4) That various committees be appointed by 
{he officers and directors of each club, that will 
faithfully carry on the work of the organization, 
and that the duties of each committee are to be 
defincd by the officers and directors; directors to 
serve as heads of committees wherever possible or 
convenient. 

It is further suggested that under this resolu- 
tion, a fixed committee shall have charge of fu- 
nerals, sickness, welfare work ete., and that a 
fixed and standardized floral offering be sent in 
each instance for sickness or death or bereavement 
in a member's family, regardless of prominence of 
member, aud such remembrance to be paid for 
from club funds. 

(5) That the various activities and sporting 
events be arranged to foster goodfellowship, such 
as golf, rifle shooting, baseball, bowling and other 
sports, and that all clubs try to compete in na- 
tional events, wherever possible. 

(6) That the member for the current year of 
the Supreme Nine from his jurisdiction be auto 
matically made governor of the elubs in his dis 
trict, and that district meetings and conferences 
be held from time to time, or at least onee a 
year at a convenient place, to offer suggestions 
and help for the good of the club activities in his 
district. 

Suggests Competition for Merit Cup 

(7) That every Hoo-Hoo club in good standing 
enter into competition for a cup to be given by 
the order, The winner of this cup to be decided 
by a member designated by the Supreme Snark, 
and to serve for a term of two years; the winner 
of this cup to be chosen on a percentage basis, 
on merit, according to the nine cardinal points as 
follows: 1. Attendance at = meetings. 2. Con 
structive programs. 3. Regularity of meetings. 
4. Kfforts toward forestation. 5. Favorable pub 
licity. 6. Fraternal and = charitable) work. 7. 
Sports activities. &. Good of the order. 9. Con 
structive civic and public service. 

Thirty days, or sooner if possible, prior to the 
annual convention the secretary of each local club. 
assisted if necessary by the officers and directors 
of such club, shall prepare a detailed statement 
which is to be sent to the proper designated per 
son, covering the club's activities in the nine points 
mentioned above for the last year, from which 
_— be judged each club’s percentage in the eon 
est. 





The club receiving the highest percentage in this 
contest shall be given the trophy for one year ; 
said trophy to be returned to the secretary-treas 
urer at the next annual convention. However, 
should any club succeed in winning the trophy for 
three consecutive years, the cup is to remain in 
the permanent possession of that eliub. 


In acknowledgment of loyal services, the con 
vention went on record as follows: 


To the Snark and Supreme Nine and the s:cre 
tary-treasurer and our beloved chaplain “Parson” 
Simpkin, who have so splendidly served the order 
in the year past, we feel that we should speak a 
word of the sincerest praise and affectionate appre 
ciation. 

Snark Allen and his Nine and the officers have 
viven an unforgettable gift in the loyal and un 
selfish work whose fruitage has been seen in this 
session. 

The spiritual vision that has thrust forward the 





‘* Miss Tacoma’? presenting Alton J. Hager, of 


Lansing, Mich., the newly elected Snark of the 
Universe, with one of the **Tacoma, Lumber 
Capital of America’? booklets issued by the 
Tacoma Lumbermen’s Club, The presentation 
was made at the Hoo-Hoo Annual in Spokane, 
Wash., last Wednesday following Mr. Hager’s 
election to the chief office in Hoo-Hoo. The 
picture also shows Toacoma’s cxhibit at the con- 
vention, a replica of Mount Tacoma surmounted 
by the black cat, the emblem of Hoo-Hoo. This 
exhibit was arranged by A. H. Landram, chair- 
man of the advertising committee of the Ta- 
coma Lumbermen’s Club, to arouse the interest 
of the delegates to the convention. It was nota- 
bly successful in obtaining the acceptance of the 
club’s invitation to Mr. Hager and other offi- 
vials of the organization to visit Tacoma after 
the convention. Miss Grace McLaughlin took 
the part of ‘‘ Miss Tacoma’’ 











golden rule and its implications is an even greater 
thing than the splendid advance in numbers and 
material resources. ; 

We trust that for long their spirit may be given 
to us in the toils and achievements of the future 
years. 

As marking the definite objective of Hoo-Hoo, 
in its championship of forests and forestry, the 
meeting adopted the following resolutions: 


Reforestation Policy: That the Concatenated 
Order of Hoo-Hoo again pledges itself to do every- 
thing in its power to coédrdinate and galvanize into 
immediate action every agency seeking to carry 
forward a just and effective national forest policy, 
realizing the urgency of the situation. 

Forest Vire Appropriation: That Hoo-Hoo, 
through its executive officers, and its individual 
membership, impress upon the various legislative 
bodies the need for increasing forest fire appropria 
tions. 

Forestry Schools: That the Concatenated Order 
of Hoo-Hoo go on record as expressing its appre- 
ciation of the splendid work being done by fores 
try schools, and pledging its codperation in the 
matter of calling the attention of legislative bodies 
to the need for supplying adequate funds for the 
training of the future lumbermen. 


Discriminating Insurance Rates 


The text of the resolution on discriminatory 
insurance rates is as follows: 


WHEREAS, It is alleged by wooden shingle manu- 
facturers that fire underwriters are making dis- 
criminatory insurance rates in favor of competitive 
roofing materials, claiming to have greater fire 
resisting qualities than wooden shingles ; therefore, 
be it 

Resolved, That the Coneatenated Order of Iloo 
Ifoo demand that where such practices are proved 
to exist and after an open and impartial deter 
mination that the alleged discriminatory practices 
in fixing insurance rates are unjust and prejudicial, 
they shall be removed. Jt is further 

Resolved, Vhat exaggerated and untruthful ad- 
vertising claims regarding substitutes merits the 
condemnation of the order. 

Voicing the sentiment of all the visitors to 
Spokane, the convention passed this resolution: 


The entertainment features which have been so 
venerously provided by the Spokane Hoo-Hoo Club, 
the Spokane committee on entertainment, the Dav- 
enport Hotel and other organizations, have been on 
such a generous scale that your committee finds 
itself at a loss to be able adequately to express 
its appreciation of the courtesies showered on the 
delegates, 

Especial récognition is made of the music ren 
dered by the Minneapolis Hoo-Hoo Cub orchestra, 
and the Spokane Hoo-Hoo Club quartet, which 
added much to the happiness and pleasure of the 
annual. We shall always remember with fondest 
recollections “Sunny Old Spokane” and its hos- 
pitable citizenship. : 


At the meeting of the Osirian Cloister 
Wednesday, C. D. LeMaster, high priest of 
Osiris, inducted a class of twenty-eight Hoo- 
Hoo into the mysteries of the higher degree. 


Problem for Nominating Committee 


The nominating committee faced a problem 
of unusual delicacy in adjusting the merited 
claims of the west Coast to membership on the 
Supreme Nine. There is well recognized activ- 





Glimpse of the large number of ladies and gentlemen present at the annual Hoo-Hoo banquet held in the Marie Antoinette Room of the Davenport 
Hotel, Spokane, Wash., on the evening of Sept. 16, 1925 
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ity all along the coast, and it is particularly. 


noticeable in two centers. Seattle, with a Hoo- 
Hoo club less than a year old, has an organiza- 
tion of 234 active and aggressive members; and 
Vancouver, B. C., under the impulse imparted 
to new ideas in Hoo-Hoo by J. A. Edgecumbe 
and his energetic associates, has a club with 
Perry Roe as president embracing the best lum- 
bermen of the city on its roster; they declare 
its membership in a very short time will number 
250. The nominating committee, recognizing 
the facts, gave to Alvin Schwager, past presi- 
dent of the Hoo-Hoo Club of Seattle, and to 
Mr. Edgecumbe, Vicegerent Snark for Van- 
couver district, each a place on the Supreme 
Nine. The committee included: Mr. Edge- 
cumbe, chairman; R. A. Hiscox, San Francisco, 
Calif.; Herbert J. Anderson, Portland, Ore.; 


R. J. Williams, Little Rock, Ark.; Louis 
Burgess, Lansing, Mich.; K. D. May, Jackson- 


ville, Fla.; H. L. Folsom, Boston, Mass.; FE. A. 
Ehbert, Milwaukee, Wis.; Henry D. Foote, Alex- 
andria, La. 
Telegrams to the 
convention came from 
absentees in all parts 
of the American con- 
tinent. Their reading 
by Secretary Isher- 
wood required prob- 
ably twenty minutes. 
Among the senders 
were W. S. Dickason, 
N. A. Gladding, Julius 
Seidel, L. M. Tully, E. 
Stringer Boggess, Ben 
S. Woodhead, C. C. 
Crow, R. S. Whiting, 
S. M. Barnard, E. D. 


Tennant, Ross A. 
Brooks, William W. 
Brock. 


Kastern Canada was 
represented in Spo- 
kane by a delegation including P. L. Canfield, of 
Canfield-Wilmot (Inc.), Woodstock; E. C. 
Poisson, of Ford, and R. G. Chesbro, of Toronto. 
They came west from Minneapolis with the dele 
gation from that city and St. Paul. 

A distressing incident—the only one during 
the entire week—cast gloom over the golfers at 
the Spokane Country Club Thursday afternoon. 
Al Porter, chairman of the entertainment com- 
mittee, was struck on the side of the head and 
seriously injured by a sliced ball from an un- 
known point of origin. The victim of the acci- 
dent was knocked senseless, and was removed in 
that condition to a local hospital. Later he 
was taken to his home, and the information giv- 
en to his hundreds of friends that the injuries 
were not so serious as might have been expected. 

Seattle Strong in Golf Tourney 


At the golf tournament, members of the Hoo 
Hoo Club of Seattle came in strong for honors 
and preferment. Carl Blackstock, of the Black 
stock Lumber’ Co., won a handsome silver cup 
donated by J. P. McGoldrick, for lowest gross 
score. Mr. Blackstock did his eighteen holes in 
78. He also carried off a golf bag donated by 
Kk. A. Lindsley for blind hole score—making 
par on holes 7, 14 and 16—3, 4, 3, a total of 
10. The winner of the silver cup donated by 
T. J. Humbird for lowest score on handicap 
went to Roland C. Williams, president of the 
Williams Fir Finish Co., and retiring Viceger- 
ent Snark of the Seattle district. His score 
was 85 gross, handicap 16, low net 69. A driver 
donated by Arthur H. Kroll for longest drive 
off No. 1 tee went to Gene V. Reynolds, Weyer 
. haeuser Sales Co., 271 yards. Second prize, a 
box of cigars, went to Charles Weiss, of Spo 
kane, 259 yards. 

The Hoo-Hoo Club of Seattle sent to the con 
vention the largest delegation from the west 
Coast. It was headed by Sam P. Johns, newly 
elected president, and by Phil G. Hilditch, secre- 
tary-treasurer, both of whom were active in 
giving their views on Hoo-Hoo club activities. 
Another active representative was Roland C. 
Williams, who served as chairman of the sub- 
committee on Vicegerent Snarks. An enjoyable 
feature of the trip to Spokane, and one greatly 
appreciated by members of the party, was the 
courtesy extended by W. E. Coman, western 


The Twin City Hoo-Hoo orchestra made a big hit at the Annual. 
Ben Hinzen, Floyd Nielsen, George Townsend, Arthur Strunt, Arthur Widergren, Stanley Staples 
(director), Irvin Nelson, Clarence Oakens, Chester Campbell, Paul Fisher and Roy Martin 


freight traffic manager of the Northern Pacifie, 
and E. E. Nelsoif, assistant general passenger 
agent, both of whom accompanied the party to 
Spokane. 

R. W. Neighbor, Coast manager for E. C. 
Atkins & Co., was a prominent figure during 
the business hours of the convention, and also 
at the social funetions. His establishment do- 
nated the badges for the annual meeting. 

Display Card in Hotel Lobby 

Secretary Isherwood pointed with especial 
pride to an animated photograph in the lobby 
of the Davenport, realistically portraying a 
forest fire. At the side of the display was a 
card bearing the appeal: 

PIR SE 
Man-made fires comprise 85 pereent 
of our annual half-billion-dollar forest 
fire loss. Let’s stamp out fire! 


BE A FRIEND OF THE FORESTS 


This eard, which attracted universal attention 
und comment, was signed by the forestry edu- 





cational service of the Coneatenated Order of 
Hoo-Hoo. 

A minor incident, important only in that it 
reflects the unfailing courtesy and hospitality 
of Spokane, occurred Tuesday evening, when a 
large crowd flocked to the Italian room of the 
Davenport for late supper. Three visitors found 
themselves seated at a long table, and too late 
realized that they had somehow sat in with a 
large party of merrymakers. They were quickly 
put at ease, for Jim Brown, president of the 
Hoo-Hoo Club of Spokane, assured them that 
they had been invited and that the places at 
the table had been specially reserved for them. 


HOO-HOO BABY CHRISTENED 
SPOKANE, WASH:, Sept. 19.—Unique and 
most impressive among the numerous events of 








Donald Rowlee Clark, christened under Hoo-Hoo 
auspices 


the thirty-fourth annual of Hoo-Hoo was the 
christening of the little son of Mr. and Mrs. 
Donald H. Clark, of Seattle. The exercises were 


Left to right its members are: 


conducted by Rev. Peter A. Simpkin, chaplain 
of Hoo-Hoo, last Sunday evening at St. Paul’s 
Methodist Episcopal Church, who after announc- 
ing that the name of the 2-month, 10-day-old 
‘‘kitten’’ was Donald Rowlee Clark, pronounced 
a feeling and eloquent benediction in which he 
glorified the spiritual values of Hoo-Hoo. Mr. 
Clark, who is manager of Starks Shingle Stains 
(Ine.), attended the convention until adjourn- 
ment Wednesday and then left for an extended 
tour of eastern cities. 


Millwork Concern Holds Concat 

St. Louts, Mo., Sept. 21—Nine candidates 
were initiated into Hoo-Hoo at the coneatena- 
tion arranged for and conducted by officials of 
the Huttig Sash & Door Co. at the American 
Annex Hotel last Saturday night. The coneate 
nation followed a dinner, presided over by 
F. J. More, Vicegerent Snark for the eastern 
District of Missouri. There was entertainment 

but no speeches. 


The candidates in- 
cluded Roy Richard 
Siegel, secretary of 


the Huttig Sash & 
Door Co. and son of 
its president, A. J. 
Siegel; Charles M. 
Huttig, son of the late 
Charles H. Hauttig, 
founder of the com- 
pany, and John H. 
Bockstette, assistant 
secretary; Charles FE. 
Imse, secretary, and 
Walter Richardson 
and James W. Irvin, 
of the Imse-Schilling 
Sash & Door Co.; 
Louis John Christian 
and Joseph P. Orge- 
reich, of the Sterling 
Box Co. and Ralph T. MeQuinn. 

The degree team was headed by H. C. Gorbet 
as Snark; F. W. Muehling, Senior; Peter Frey- 
ermuth; Bojum, J. C. Coburn; Scrivenoter, 
Charles L. Timm; Jabberwock, W. A. Berg; Cus- 
tocatian, D. J. Costello; Areanoper, H. J. Am- 
stedt, and Gurdon, R. W. Siegel, all officials of 
the Huttig Sash & Door Co. 

L. M. Tully, past Snark of the Universe, as- 
sisted in the junior work. 





Hoo-Hoo Party Visits West Coast 


TACOMA, WASH., Sept. 19.—A. J. Hager, the 
newly elected Snark of the Universe of the Con- 
eatenated Order of Hoo-Hoo, arrived in Tacoma 
this morning to be the guest of the Tacoma 
Lumbermen’s Club for the day. Mr. Hager 
was to have been here last night but was de- 
layed in Seattle by the illness of Mrs. Hager 
who accompanied him here this morning. Other 
members of the Hoo-Hoo party spent last night 
in Tacoma. 

Mr. Hager said that he intends to continue the 
reforestation campaign inaugurated by the Hoo- 
Hoo and will work hard to arouse the interest of 
the members of the organization in the work. We 
have been very successful wherever the local Hoo- 
IHloo clubs have been really sold on the question, he 
declared, We must bend our efforts to arouse the 
interest of every member of the organization so 
that we can present a united front on the subject 
und do some real constructive work. 

The other members of the Hoo-Hoo party 
were taken for a visit to the sawmill and door 
factory of the Clear Fir Lumber Co. and after- 
wards to the Tacoma Country & Golf Club for 
luncheon. Mr. Hager joined them at the golf 
club where he held a conference with Everett 
G. Griggs, former Snark of the Universe. The 
afternoon was spent in playing golf by those of 
the party who so desired while the others were 
taken for an automobile tour of the city. 

The entire party left tonight for Seattle. Be- 
sides Mr. and Mrs. Hager the visitors included 
H. R. Isherwood, St. Louis, Mo., national seere- 
tary of Hoo-Hoo, Mr. and Mrs. C. H. Call, 
Mr. and Mrs. J. F. Judd and V. A. Kelly, all 
of St. Louis, Mr. and Mrs. L. F. Burgess, of 
Lansing, Mich., A. FE. Boatright, of Chicago, 
and H. D. Foote, of Alexandria, La. 
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Minnesota Loggers Discuss Conditions and Outlook 


MINNEAPOLIS, MINN., Sept. 22.—-Conditions 
relating to the production of forest products, 
especially white cedar and spruce, were dis- 
cussed today at the annual meeting of the 
Minnesota Loggers’ Association. Owing to 
the character of the meeting this year the mem- 
bers of the Northern White Cedar Association 
were asked to sit in, and the sessions with the 
exception of a short. business session of the 
loggers’ association were a joint affair. 

More than fifty operators affiliated with 
thirty companies, mostly in Minnesota- but 
partly from Wisconsin, attended the sessions 
at the West Hotel. Speakers stressed the fact 
that there is an oversupply of most forest prod- 
ucts in this territory and that overproduction 
is threatened. They urged that production this 
winter be greatly curtailed and limited as far as 
possible to small posts and 20-foot poles, which 
are not held in such a surplus. 

While the labor situation looks promising 
from the standpoint of the employers and cuts 
in wages might be justified, the loggers took 
the position that men should be liberally treated, 
and it was agreed to maintain for the present 
the same scale of wages as last winter. 

L. A. Page, president of the Minnesota Log- 
gers’ Association, presided at the morning ses- 
sion. The lumbermen had lunch together at 
the West Hotel, and then an afternoon session 
presided over by H. S. Gilkey, president of the 
Northern White Cedar Association. Illuminat- 
ing and interesting talks on the business situa- 
tion with special reference to forest products 
were made by Mr. Gilkey, by Thomas §&. 


Whitten, of the Virginia & Rainy Lake Co., 
Virginia, Minn., and by George 8S. McLean, of 
the International Falls Lumber Co. The dis- 
cussion was quite general. 

Officers for the ensuing year were elected by 
the Minnesota Loggers’ Association as follows: 

President—-C. P. Ellingson, Island Lake Lumber 
Co., Northome, Minn. 

Vice president—-George S. McLean, International 
lumber Co., International Falls, Minn. 

Treasurer—T. M. Partridge, T. M. Patridge Lum- 
ber Co., Minneapolis. 

Directors for three years—-S. W. Backus, Inter- 
national Lumber Co., Minneapolis; J. D. Toomey, 
Toomey & Williams Co., Duluth, and Henry Gra 
ham, National Pole Co.. Gemmill, Minn. 

Secretary— George B. Partridge (reélected by 
directors), Minneapolis, Minn. 

The situation was comprehensively covered 
in the report of Secretary Partridge, which em- 
bodied the recommendations made by other 
speakers. His report showed that for fifteen 
weeks last winter the thirty-five companies in 
the loggers association employed an average of 
4,410 men, and that the supply of help averaged 
92.1 per cent of normal. The outlook for labor 
supply this winter was declared good. While 
there is no excess supply of labor now, the 
seasonal movement of men from the fields to the 
woods will furnish plenty of men for woods 
work within a short time. 

Production figures were limited to association 
members, and the total of 165,180,429 feet did 
not include a large production by non-member 
operators. It compared with 157,263,683 feet 
for the season of 1923-24. Large stocks of 


posts, poles and ties are being carried over, hie 
reported. 


By far the most serious feature with which the 
loggers are confronted, said Mr. Partridge in sum- 
marizing his report, is the outlook for our prod- 
ucts for next winter. From many sources we hear 
very optimistic reports. Building permits the 
country over have reached a higher point than had 
been expected. Railroads are said to be planning 
large building programs for 1926. The outlook 
for an increased purchasing power in agricultural 
sections is the brightest for several years past. 
The potential demand for all kinds of forest prod 
ucts is large. 

On the other hand, buying is withheld. Pur 
chases have been and will continue to be only for 
immediate requirements. No longer do_ buyers 
place their orders in advance of their needs. In 
creased service facilities on the part of shippers. 
improved transportation, the elimination of car 
shortage through efficient management of the rail- 
roads, all tend to enable the buyer to get his re 
quirements taken care of promptly throughout the 
year. 

The future of the market for forest products 
appears to be in the hands of the producer. United 
cooperation is seriously needed. Every effort 
should be made to withstand the holding off of 
buying and to govern our production accordingly. 
If this is done, price levels will strengthen, but 
if a sufficient number fail to follow the situation 
and attempt to stimulate buying by lowering prices, 
a buyers’ market will develop and producers will 
be at the mercy of the buyer. Thus, careful con- 
sideration of probable demand and _ production 
should have our attention. 


Stocks of posts, poles, ties and pulpwood, 
with the exception of certain items, were de- 
clared by some of the operators to be large 
enough to last a year without any production 
this winter. In consequence it was the general 
opinion that production should be limited as far 
as possible to small posts and the 20-foot poles. 


Elaborate Program for National Retailers 


Kor convenience, the business program for 
the ninth annual convention of the National 
Retail Lumber Dealers’ Association, to be held 
Oct. 7, 8 and 9, at the Mayflower Hotel, Wash- 
ington, D. C., has been divided into three major 
subjects; for example: How can the retailer 
get the business which logically belongs to him; 
Ways and means of assuring a fair return to 
the dealer on his investment in the retail yard 
business; Miscellaneous important developments 
affecting the retail lumber business. At the 
opening session Wednesday afternoon, follow 
ing the reports of several of the officers, an open 
forum will be held on grade-marked lumber, 
the intention of the discussion being to further 
that movement. K. P. Aschbacher, Toledo, 
Ohio, M. E. Meacham, St. Louis, Mo., C. W. 
Huyette, Detroit, Mich., W. G. Sweet, Hlmira, 
N. Y., and L. P. Lewin, Cincinnnati, Ohio, will 
be among those who will lead the discussion. 
It is proposed at this time that a resolution be 
adopted to the effect that all members of the 
association urge all producers of all species of 
lumber to grade-mark their product in conform- 
ity with American Lumber Standards. 

Then will follow the annual survey of retail 
lumber business conditions, and each dealer is 
invited to come prepared to give a brief state- 
ment on various points, such as condition of fall 
business, dwelling construction activity, and 
the matter of collections. As reserve subjects, 
the dealers will be asked to tell what remedy 
they have for the tendency of lengthening cred- 
its; also, should the clause ‘‘subject to prior 
sale’’ be subject to definite date termination on 
some wholesale quotations ete. ; 

At the second session, Thursday morning, 
there will be a demonstration of a lumber mois- 
ture content test by a representative of the 
United States Forest Products Laboratory. 
This will be followed by reports of the secre- 
tary-manager, transportation manager and by 
chairmen of the various standing committees. 
The topic for discussion at this session will be 
‘*How Can the Retailer Get the Business That 
Logically Belongs to Him?’’ A sub-topic un- 
der the foregoing heading—Roofing Materials— 
will be opened by Hawley W. Wilbur, Milwau- 
kee, Wis., and C. I. Cheyney, Bluefield, W. Va. 
On hardwood flooring, E. J. Weeks, Detroit, 


Mich., and U. M. Carlton, Boston, Mass., will 
open the discussion. On codperative buying and 
warehousing of certain materials, H. L. North, 
of Kalamazoo, Mich., and J. O. Hitchcock, 
Cleveland, Ohio, will start the discussion. C. A 
Brant, of Lakewood, N. J., and C. L. Marshall, 
Johnson City, Tenn., will lead the discussion 
on the instalment payment plan. The subject 
‘*Have Window Displays Proved of Real Bene- 
fit to the Retail Lumber Dealer?’’ will be led 
by Fred A. McCaul, Ferndale, Mich., and 
Thornton Kstes, Birmingham, Ala. 

At the Thursday afternoon session, the sub 
ject ‘How Can the Dealer Get a Fair Return 
on His Investment in the Retail Yard Busi- 
ness??? will be discussed by Joseph L. Braun, 
Detroit, as the leader. John E. Lloyd, of Phila- 
delphia, Pa., will open discussion on the neces- 
sity of watching the size of current inventories. 
As to whether a dwelling financing department 
will be appropriate for every dealer, B. C. 
Mueller, of Davenport, Iowa,. Willis B. Dye, 
Kokomo, Ind., and J. P. Williams, Orlando, 
Fla., will tell their views. The progress being 
made to place the retail lumber business on a 
better financial basis will be discussed by the 
chairman of the convention and further weight 
given the matter by the views of William Kittle, 
of Detroit, Mich., Earl Rosendale, of Cleve- 
land, Ohio, H. J. Peterson, of Toledo, Ohio, 
William LL. Henrich, of Buffalo, N. Y., and 
ved Wehrenberg, of Fort Wayne, Ind. 

‘*How to Develop Quicker Lumber Reinspec- 
tion Service’’ will be discussed by Arch C, 
Klumph, Cleveland, Ohio, and K. M. MecCor- 
mick, Orlando, Fla. The officers of the inter- 
insurance exchange will report on its growth 
and increasing value to the membership. At 
this time suggestions for extending the useful- 
ness and influence of the association will be 
welcomed. This will be followed by the report 
of the nominating committee, election of officers 
and directors. 

The final session will be held Friday morn- 
ing, and will begin with a discussion on ‘‘ Prog- 
ress and Development of a Model State Lien 
Act.’’ This will be opened by Frank D. Smith, 
Detroit, Mich., representative of the retail lum- 
ber industry on the United States Department 
of Commerce model lien act committee. Find- 


ley M. Torrence, of Xenia, Ohio, and Theodore 
I. Laist, in charge of the lumber course at 
Antioch College, Yellow Springs, Ohio, will 
tell about the institution of that course by the 
Ohio Association of Retail Lumber Dealers. J. 
F. Goodman, Kansas City, Mo., will tell of 
profitable putlets for short length lumber. 

Secretary of Commerce Herbert Hoover and 
United States Forester W. B. Greeley have been 
invited to address the convention at a time that 
will best suit their convenience and the business 
of the convention. 

A varied program of entertainment for both 
the ladies and men will be carried out, and an 
informal reception and dance will be held in the 
Mayflower Hotel on Wednesday evening. On 
Thursday, the ladies will be taken for a trip 
to Mount Vernon, Arlington Cemetery and other 
points of interest. The annual banquet and en- 
tertainment will be held on Thursday evening, 
in the Mayflower Hotel, and during its course 
entertainment will be tendered, after which 
dancing will be indulged in. The annual golf 
tournament will take place Friday afternoon, at 
the Washington Golf & Country Club. W. W. 
Wood is chairman of the golf committee. 
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New Brunswick Dealers Seek Tax Relief 


TORONTO, ONT., Sept. 21—A meeting of the 
New Brunswick Lumbermen’s Association was 
held recently at Douglastown, at which the chief 
subject of discussion was market conditions and 
the outlook for the winter’s operations. It 
was the general feeling of those present that in 
order to secure necessary banking accommoda- 
tion to carry on their operations next winter, 
even on a fair production scale, relief must be 
secured from present taxation. A committee 
was appointed to deal with stumpage and other 
dues and report back to the association. A mo- 
tion was carried favoring the purchase in New 
Brunswick of all goods and supplies required 
in the production of logs, lumber, paper, pulp, 
and other wood products. Wherever it was not 
possible to purchase in New Brunswick, the mo- 
tion urged that they should buy Canadian prod- 
ucts. A number of the operators who will be 


in the woods next winter are already making 
their preparations. 
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Sept. 28—American Forest Week Committee, Washing- 
ton, D. C. General meeting. 

Sept. 29—Mississippi-East Louisiana Sawmill Managers’ 
Association, Morton, Miss. 

Sept. 28-Oct. 2—National Safety Council, Cleveland, O. 
Annual safety congress. 

Oct. 1—Northern Hemlock & Hardwood Manufacturers’ 
Association, Iron Mountain, Mich. Special meeting. 

Oct. 1-2—Washington State Forestry Conference, Seat- 
tle, Wash. Annual. 

Oct. 2—Lumbermen’s Golf 
Colonial Country Club, 
tournament. 

Oct. 7-9—National Retail Lumber Dealers’ Association, 
Mayflower Hotel, Washington, D. C. Annual. 

Oct. 14—Buffalo Lumber Dealers’ Association, Buffalo, 
N. ¥. Annual. 

Oct. 20—-Rooter Manufacturers’ 
Macon, Ga. 

Oct. 28—Hardwood Interior Trim Manufacturers’ Asso- 
ciation, Patton Hotel, Chattanooga, Tenn. 


Association of 
Memphis, ‘Tenn, 


Memphis, 
Annual 


Club, Dempsey Hotel, 


Oct. 28-29—Appalachian Logging Congress, Chattanooga, 


Tenn. Fall meeting. 

Oct. 28-30--National Association of Box Manufacturers, 
Commodore Hotel, New York City. Semiannual. 
Oct. 28-31—Pacitic Logging Congress, Ulympic Hotel, 

Seattle, Wash. Annual. 

Oct. 30-31—California Retail Lumbermen’s Association, 
Fresno, Calif. Annual. 

Nov. 5-6—Northeast Missouri Lumbermen’s Association, 
Moberly, Mo. Fall meeting. 

Nov. 9-11—Associated Cooperage Industries of America, 
West Baden, Ind. Semiannual. 

Nov. 12—New York State Wood Utilization Conference. 
Syracuse, N. Y. 

Nov. 16-17—Southern Sash, Door & Millwork Manufac- 
turers’ Association, Atlanta, Ga. Annual. 

Noy. 19—North Carolina Pine Association, Charleston, 
Ss. C. Semiannual meeting. 

Nov. 19-20—Millwork Institute of California, Oakland, 
Calif. Annual, 

Dec. 7-S—National 
tion, Jacksonville, 
directors. 

Jan. 14-15, 1926—Southern Illinois Retail Lumber Deal- 
ers’ Association, Halliday Hotel, Cairo, Ill. An- 
nual, 

Jan. 19-21, 1926—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 
Jan. 27-29, 1926—Southwestern Lumbermen’s Associa- 

tion, Kansus City, Mo. Annual. 

Jan. 27-29, 1926—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 


Manufacturers’ Associa- 
Quarterly meeting of 


Lumber 
Fla. 


Annual. 
Feb. 2-4, 1926—Canadian Lumbermen’s Association, 
Mount Royal Hotel, Quebec, P. Q. Annual. 


Feb. 3-5, 1926—Michigan Ketuil Lumber Dealers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Annual. 
Feb, 10-12, 1926—Illinois Lumber & Material Dealers’ 
Association, Edgewater Beach Hotel, Chicago. An- 
nual. 

Feb. 18-20, 1926—Western Retail 
ciation, Multnomah Hotel, Portland, Ore. 
institute. 


Lumbermen’s Asso- 
Annual 


Program for Appalachian Meeting 


CHATTANOOGA, TENN., Sept. 21.—The fall or 
annual meeting of the Appalachian Logging 
Congress will be held at the Patten Hotel, here, 
Oct. 28 and 29, according to Secretary S. F. 
Horn. The first session will be called Wednes- 
day morning, Oct. 28, and will be devoted to 
officers’ reports and one address, by John M. 
Pritchard, secretary Hardwood Manufacturers’ 
Institute, who will speak on ‘‘The Functions 
of Lumber Trade Organizations.’’ 

The Wednesday afternoon session will be fea- 
tured by three addresses. H. L. Gray, Meadow 
River Lumber Co., Rainelle, W. Va., will speak 
on ‘‘Roller and Ball Bearings in Sawmills’’; 
Donald Bruce, United States Forest Service, 
on ‘‘Log Seales,’’ and ‘‘ Contract Logging vs. 
Company Work’’ will be the subject of talks 
by F. P. Dabolt, Bond-Foley Lumber Co., Bond, 
Ky., and W. L. Gooch, Elk River Coal & Lumber 
Co., Swandale, W. Va. Discussion will follow 
each address. A buffet smoker and entertain- 
ment, the compliment of the Appalachian Log- 
ging Congress and the Appalachian Supply As- 
sociation, will be given Wednesday evening. 

Addresses Thursday morning will be given 
by M. W. Stark, American Column & Lumber 
Co., Columbus, Ohio, on the waste prevention 
contest of the National Lumber Manufactur- 
ers’ Association and by A. T. Sortore, Clark 
Bros. Co., Olean, N. Y., and E. T. Thompson, 
The Wheland Co., Chattanooga, Tenn., on the 
subject, ‘‘ Portable Mills in Appalachian Lum- 
bering.’’? This will be followed by a discussion 
of the work of the logging congress and the 
election of officers. A sightseeing trip, fur- 
nished through the courtesy of local lumbermen, 
will be in order for Thursday afternoon. Mem- 





bers attending the meeting are invited to stay 
over Friday and make a more complete visit to 
the historic and scenic points of interest at 
Chattanooga. 


Southern Illinois Annual 


CarMI, Iuu., Sept. 21.—Announcement has 
just been made by H. L. Ziegler, secretary of 
the Southern Illinois Retail Lumber Dealers’ 
Association, that the twenty-ninth annual con- 
vention of the association will be held Jan. 14 
and 15, 1926, at Cairo. Convention headquar- 
ters will be at the Halliday Hotel. 

Change Dates for Semiannual Meet 

NorFOLK, VA., Sept. 21.—Circumstances have 
compelled the changing of the dates for the 
semiannual meeting of the North Carolina Pine 
Association to be held in Charleston, S. C., ae- 
cording to Secretary John M. Gibbs. The meet- 
ing will be held one week later than was orig- 


inally planned, the date being Nov. 19. The 
school of inspection and the logging confer- 


ence will be held Nov. 18. 


Date Set for Canadian Convention 

OTTawa, ONT., Sept. 21—The eighteenth an- 
nual convention of the Canadian Lumbermen’s 
Association will be held at the Mount Royal 
Hotel, Montreal, Feb. 2, 3 and 4, 1926, Secre- 
tary R. L. Sargant has just announeed. 


Date for Bill Ding Dinner 

WASHINGTON, D. C., Sept. 21.—More than 300 
lumber dealers who use Bill Ding merchandising 
service will be the guests of W. W. Wood, presi- 
dent Progressive Merchants Bureau, New York, 
at the annual Bill Ding dinner given at 
the Hotel Mayflower on the first evening of the 
National Retail Lumber Dealers’ Association 
convention, Oct. 7. From the elaborate prepa- 
rations being made, it is predicted that this din- 
ner will surpass the one held last year at At- 
lantie City when eighty or ninety guests par- 
ticipated in Mr. Wood’s hospitality. 

Among those invited to meet these lumber 
dealers and their friends are two authorities 
on advertising and merchandising and two pub- 
lishers. In addition to entertainment, there 
will be a discussion of ways and means of ear- 
rying still further the codperative ideas of Bill 
Ding service. 


(@g@a@aaaanaani 


Names Dates for Millwork Annual 


Los ANGELES, CALIF., Sept. 21.—The second 
annual meeting of the Millwork Institute of 
California will be held in Oakland, Calif., on 
Thursday and Friday, Nov. 19 and 20, accord- 
ing to announcement just issued by H. T. 
Didesch, managing director, at the general 
offices of the institute in this city. One of the 
functions of the annual meeting is to elect a 
board of directors, following which the board 
elects the officers of the institute. Therefore, 
members are requested to consider this matter 
prior to coming to the convention. 

The annual football classic, California against 
Stanford, occurring on Saturday, Nov. 21, the 
day following the adjournment of the institute, 
should prove a strong drawing card. 

Seae@aaaaaaaaaes 


Plans for Hemlock-Hardwood Meeting 


OSHKOSH, WISs., Sept. 23.—Notices have been 
sent out from the office of Secretary O. T. Swan, 
of the Northern Hemlock & Hardwood Manufac 
turers’ Association, advising the members of a 
meeting to be held at Iron Mountain, Mich., 
home of a former president of the association, 
M. J. Fox, on Thursday, Oct. 1. 

The association will be guests on that occasion 
of the Von Platen-Fox Co., of Iron Mountain, 
and the Kneeland-Bigelow Co., of Bay City. The 
visitors will assemble first at a local hotel, from 
whence they will go in a body to visit and inspect 
the Ford sawmill. After an inspection of that 


plant they will be taken to the Chapin iron mine, 
where those who desire to make the trip will be 
given an opportunity to descend into the bowels 
of the earth, 1,600 feet below the surface, and 
witness at first hand the operation of mining iron 
ore. : 
The visitors then will proceed to the Pine 
Grove country club where a buffet luncheon will 
be seryed, to be followed by a business session 
during the afternoon. 

In the evening a banquet will be served in one 
of the churches by the ladies of Iron Mountain. 

A special invitation is extended to all lower 
Michigan lumber manufacturers, in addition to 
the association members. 


Working on Lien Law for Convention 


Los ANGELES, CALIF., Sept. 19.—C. W. Pink- 
erton, of Whittier, president of the California 
Retail Lumbermen’s Association, has returned 
from San Francisco, where he conferred with 
M. A. Harris, vice president, and J. A. MeCal- 
lum, treasurer of the association, on matters 
pertaining to the convention of the association 
which is to be held in Fresno, Oet. 30 and 31. 

The three executives are busy taking up with 
various members of the association the action of 
the United States Department of Commerce, in 
working out a model State lien law. It is be- 
lieved that this committee will be able to sug- 
gest a Jaw that will be applicable to all States 
in the union. The State association, through 
its efforts at the last session of the State legis- 
lature, saved many of the good points of the 
present California lien law, Mr. Pinkerton 
stated. 


Pittsburghers Ready for National 

PITTSBURGH, Pa., Sept. 22.—Twenty-one per- 
sons are already listed to go to Washington in 
the private car on the Pennsylvania Railroad, 
which Pittsburgh retail lumber dealers have 
engaged for the ninth annual convention of the 
National Retail Lumber Dealers’ Association, 
which will be held in the national capital, Oct. 
7, 8 and 9. The ear will be attached to a 
Pennsylvania Railroad train leaving Pittsburgh, 
Tuesday, Oct. 6, at 11:20 p.m. The following 
have engaged accommodations in the car: Mr. 
and Mrs. Walter E. Ahlers, Mr. and Mrs. W. S. 
Munn, Mr. and Mrs. Walter E. Hatch, Mr. and 
Mrs. Lee J. Diebold, Mr. and Mrs. Davis Glass, 
two Misses Hall, and Messrs. E. B. Hill, W. H. 
Williams, R. S. Algeo, Frank Martin, S. W. 
Means, G. P. Textor, E. J. Bald, Carl Van der 
Voort, and H. F. Nurnworth. 


Representative Grade Marking Meet 


Peoria, Inu., Sept. 21—The retail lumber 
dealers of Peoria together with representatives 
of all branches of the local building industry 
and the Southern Pine Association, at a meet- 
ing held here Sept. 16, unanimously approved 
of Secretary of Commerce Herbert Hoover’s 
standardization and grade marking program, 
and discussed ways and means of putting it into 
immediate effect in Peoria. The meeting had 
the most representative attendance of any that 
has so far been held. 

J. W. Mackemer of the J. W. Mackemer Lum- 
ber Co., Peoria, vice president and director of 
the Illinois Lumber & Material Dealers’ As- 
sociation, presided at the meeting and gave a 
splendid opening address. Mr. Mackemer is 
very influential in local and State lumber cir- 
cles. In his talk he explained in detail the 
part the retail lumber dealer plays in supply- 
ing the public with the best lumber for each 
purpose and how grade marked lumber will 
eliminate unfair competition. 

Harry Heyl, corporation council, pledged the 
support of Mayor Mueller and all city depart- 
ments in putting grade marked and standard- 
ized lumber in general use in the city. Warren 
W. Day and Mark H. Whitmeyer, architects, 
explained the advantages of grade marked lum- 
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ber in building construction and voiced the 
hope that it would soon be generally available. 
J. C. Rambo, secretary of the Commercial Trav- 
elers’ Loan & Homestead Association, dis- 
cussed the possibility of more liberal loans on 
homes in which grade marked lumber is used. 

L. E. Sigur, field representative of the South- 
ern Pine Association, explained the action of 
the association in taking the lead in adopting 
Mr. Hoover’s program, and in educating the 
public to take advantage of standardized and 
grade marked lumber. L. Kraemer, engineer 
for the Southern Pine Association, related the 
development of American lumber standards to 
the point where each grade may be easily un 
derstood by everyone. 


Canadians Discuss Vital Problems 

ToronTo, On'T., Sept. 21.—A discussion of the 
operation of the bureau of information and of 
transportation matters was the main business 
taken up at the monthly meeting of the Whole- 
sule Lumber Dealers’ Associntion held here 
Sept. 18. F. H. Bigwood, of the Canadian 
General Lumber Co., presided. Plans were made 
to furnish more complete and useful information 
to members of the bureau. 


Preparations were made to protest against a 
supplement of the Canadian Freight Associa- 
tion which says that shipments originating at 
western points or certain lines can not be fur- 
thered to competitive points in eastern Canada 
on other railroad lines. Roy Halliday, chair- 
man of the committee on transportation, ex- 
plained how vital this subject was to the lum- 
bermen and Jed the protest to the supplement. 
The British Columbia Lumber & Shingle Manu 
facturers’ Association and a numher of eastern 
associations were asked to protest in hopes of 
getting the supplement repealed. 

The meaning of ‘‘natural shrinkage’’ in con- 
nection with British Columbia shipments of di 
mension which has been dressed green, came up 
for discussion. The present situation appears 
to be unsatisfactory to wholesalers in eastern 
Canada, inasmuch as it is surrounded by so much 
uncertainty in regard to both thickness and 
width. The secretary was instructed to write 
to the secretary of the British Columbia Lum- 
ber & Shingle Manufacturers’ Association and 
ask him to consult the members of his associa- 
tion as to their attitude in connection with 
the matter, pointing out to them the desirability 
of having clearly defined the maximum amount 
of shrinkage allowed. 


California Pine Association to Expand 
[Via Air Mail to AMERICAN LUMBERMAN] 

SAN Francisco, Cauir., Sept. 21.—The diree. 
tors of the California White & Sugar Pine 
Manufacturers’ Association, at their regular 
meeting held today, planned a new distinct de. 
partment to deal with the problems of the pine 
box manufaeturer, whether he is a manufac- 
turer of pine lumber or merely a manufacturer 
of boxes using California pine materials. 

A committee composed of H. D. Mortenson. 
president of the Pelican Bay Lumber Co., chair. 
man; Arthur Heavenrich, of the Madera Sugar 
Pine Lumber Co. and J. M. White, of the Weed 
Lumber Co., was named to draw up rules govern. 
ing the proposed branch of the association and 
report at the next regular meeting of the asso 
ciation, 

The association is also planning a new tri 
weekly statistical report which is to be perfected 
and offered to the directors at the next regular 
meeting for adoption or further consideration, 
The new plan of report will tend to,give more 
exact information on the average prices than 
the present report, which is hampered through 
the system which pools the grades regardless of 
S1zeS, 


Advantages of Gasoline Engines for Power 


Industries such as lumbering, which require 
power for operating independent and portable 
machinery, are gradually but rapidly turning from 
steam to gasoline and oil engines for power pur 
The fire hazard from flying sparks, trou 
bles due to bad water or a lack of water for the 
boilers, excessive boiler repairs, heavy and bulky 
boilers and steam engines to move about and 
the problems of fuel and water supply all tend 
to make operators fussy. Surely there are enough 
other things to worry operators without those. 


POSS. 


Gasoline and kerosene engines ranging from 30 
to 130 horsepower, such as are made by the Climax 
Engineering Co., of Clinton, Iowa, offer a solution 
to the operators’ power problem that is being 
seized upon more and more every year. Climax 
“Trustworthy” engines are being used in portable 
and stationary power units, hoists and donkeys, 
locomotives, cableways, tractors and trucks, saw- 
mill drives, fire pumps, generator drive, cranes, 
shovels and air compressors, and are also suitable 
for lumber carriers, gantry cranes, motor boats 
and other equipment. 

At first glance, cranes and shovels might not 
be considered “logging machines” in the same 
sense as locomotives and cars, but they are. One 
of the first operations in opening up a new tract, 
however, is to put in a road, and it is expensive 
when done in the old fashioned way. But with 
Climax-powered Northwest convertible grading ma 
chines and shovels the Siler Logging Co., of 
Maltby, Ore., actually reduced its cost of grading 
and preparing the right of way for its railroad 
from $45 per station down to $17.50 per station. 

The Carbur Logging Co., of Carbur, Fla., and 
the Brooks-Seanlon Lumber Co., of Eastport, Fla., 
handled the construction of their logging rail 
roads at costs of 6 cents to 8 cents a yard. The 
Polson Logging Co., of Hoquiam, Wash.. reduced 
its costs from $60 per station with hand grading 
down to half that with two Climax-powered ma 
chines by replacing several steam machines. In 
all such cases the gasoline machines do all of 
the work, pulling stumps, clearing the right of 
way, grading, filling and ditching. and it is not 
necessary to lay a water line for the machine. 





After the right of way is completed and the 
railroad tracks laid come the Climax-powered loco- 
motives, either standard or narrow gaged, for 
hauling the logs to the mills or for shipment. 
These are obtainable in sizes of 5 tons to 25 tons 
weight and are both easy and economical to op- 
erate. The accompanying illustration shows a 
Plymouth locomotive hauling a train of lumber 
cars weighing over 300 tons. Logging and lumber 


e . . a 





Forty-horsepower Climax portable power unit 


companies in every State in the Union, and many 
forcign countries, now use gasoline locomotives 
in preference to any other kind. 


Climax-powered Tractor Used for Logging 


Where necessary to haul over wagon roads or 
in the forests, tractors of either the wheeled or 
erawler type are used, although the crawler type 
seems to have the preference on account of its 
advantages in swamps or other soft ground. The 
J-T tractor shown in the illustration is a typical 








Plymouth 7-ton locomotive using Climaz engine power, hauling lumber train 


Climax-powered tractor for logging, and these and 
other makes are found from the Everglades. of 
Florida to the snow-covered forests of Canada. 

Individual power units are adaptable to nearly 
every sort of power requirement and may be 
moved about as easily as a horse-drawn wagon 
or sled. For cableways and temporary installa- 
tions operating with either belts or steel cables 
these are ideal, although many of them are 
mounted directly on heavy, movable machinery or 
installed permanently in buildings. 

Acetylene flares have been used for illumination 
in night work, but the modern and better way is 
to install an engine-generator set. These are not 
only good for lighting, but make excellent emerg- 
ency units for power purposes as well as for 
regular service. High potential transmission lines 
are not always near the lumber camps, and have 
been known to break down or fail at critical times. 

Gasoline-engine driven pumping units are also 
used for draining swamps and for water supply. 
These also can be had in either portable or sta- 
tionary types. For fire protection in either lum- 
ber yards or mills they are invaluable, and could 
even be used for forest fires if available when the 
fire starts. No camp needs be without an aie- 
quate water supply or fire protection now. Pumps 
direct coupled to engines have been built to fur 
nish 600 gallons of water a minute against heads 
up to 200 feet, and larger ones can be supplied 
if necessary by the Climax company. 

The accompanying illustration shows a 4- 
horsepower Climax portable power unit which 
ean be used for driving electric light unit, pump- 
ing, driving saw, or any other power purpose 
around a logging camp or other industrial opera- 
tion. The Climax Engineering Co. states that the 
records show that no regular user of the units 
powered with Climax engines has ever changed to 
another maker's engines. As proof that Climax 
engines are really “Trustworthy,” the records also 
show that the sale of repair parts averages less 
than $1 a month per engine now in service. 

This question of the increasing use of gasoline 
engines for power purposes is of importance to 
every user of power. 








J-T tractor, typical Climax-powered logging tractor, hauling logs on sleds 
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Eastern Wisconsin Club Meets 
ELKHART LAKE, Wis., Sept. 21—Forty mem- 
bers and guests were present at the second meet- 
ing of the Eastern Wisconsin Lumbermen’s Club 
which was held at the Siebkin Hotel here on 


Sept. 16. Following a chicken dinner the meet- 
ing was called to order by President Frank J. 
Guse, of the Guse Lumber Co., Manitowoc, Wis. 
Don 8S. Montgomery, secretary of the Wisconsin 
Retail Lumbermen’s Association, then discussed 
a number of matters of interest to the club and 
introduced Harry J. Colman, of Chicago, who 
told about the survey of business conditions 
which he has been making in several sections 
of the country and also of the cost accounting 
system of the National Retailers’ Association 
and the cost study clubs which several of the 
organizations had formed. Arrangements are 
now under way to have a survey made of a 
majority of the yards in the Eastern Wisconsin 
Club’s territory. 

After the business session the club adjourned 
to the beautiful Quit-Qui-Oc Golf Club where 
a friendly tournament was staged. The next 
meeting of the club will be held at Plymouth, 
Wis., on Oct. 28 at which time James T. Drought, 
Milwaukee, general counsel of the Wisconsin Re- 
tail Lumbermen’s Association, will be the prin- 
cipal speaker. 


Fall Meet of Memphis Club 


MEMPHIS, TENN., Sept. 23.—K. L. Emmons, 
vice president of the Lumbermen’s Club of 
Memphis, presided at the first meeting of the 
fall months which was held at the Hotel Gayoso 
Sept. 17. KR. C. Stimson, president, was out 
of the city because of illness of his father. But 
little business of importance was brought up. 
It was announced that special trains were 
bringing negroes south on Saturday and the 
lumbermen were urged to codperate with other 
interests in getting all negroes possible to the 
South to work in the cotton fields and in lum- 
ber mills. It was also announced that a kiln 
dry class, under the auspices of the Forest 
Products Laboratory would be conducted in 
Memphis starting Oct. 19 and all interested were 
urged to register at once. 

Announcement was made by Frank R. Gadd, 
secretary of the Lumbermen’s Golf Association, 
that eighty had entered the tournament which 
is to be held at the Colonial Country Club on 
Oct. 2. 


Big Attendance at First Fall Meet 

NEW York, Sept. 21.—The Nylta Club made 
a good start on its 1925-26 program last Friday 
night, when more than one hundred members 
attended the first fall meeting in the rooms of 
the New York Lumber Trade Association, 17 
West Forty-sixth Street. Jack Paterson, presi- 
dent, congratulated the members on their fine 
showing and declared the turnout was positive 
proof that Nylta is just entering on its biggest 
season. 

L. R. Putman, of the Southern Pine Associa- 
tion, chief speaker of the evening, stressed the 
importance of the grade mark in merchandising 
lumber. He described the work of the Bureau 
of Simplified Practice, instituted by Secretary 
Hoover in the Department of Commerce and 
pointed to results already achieved in the lum- 
ber industry through standardization and grade 
marking. 

After exhausting his main subject, Mr. Put- 
man told the Nylta members that the lumber 
industry in the metropolitan district needs an 
advertising campaign above everything else. He 


urged the elub and its parent body, the New 


York Lumber Trade Association, to take the 
lead in a drive to ‘‘ resell lumber products to the 
builders and to the consuming public.’’ 

‘*T feel that the public doesn’t know enough 
about wood products and what they mean to the 
life of the people of today,’’ said Mr. Putman. 
“‘It is our duty as lumbermen to tell them and 
we should start in at onee. I believe the bene- 


fits of such a campaign “would be quickly re- 
flected in the industry.’’ 

Following Mr. Putman’s speech, the questions 
of which he had spoken, were made the basis of 
a roundtable discussion. Mr. Niles will be the 
chief speaker at the club’s meeting next Friday 
night. His subject will be ‘‘Salesmanship.’’ 


Club Starts Regular Fall Meetings 

JACKSON, Miss., Sept. 22.—After a short re- 
cess for the summer, the Lumbermen’s Club 
has begun its regular weekly meetings again. 
The first was held on Sept. 10 and again on 
Sept. 17, with good attendance at both meetings. 
Ned O’Brien made a talk at the first meeting, 
telling about retail conditions in this section. 
Mr. O’Brien is vice president of the club and 
also an official of the Jackson Lumber Co., local 
retail concern. He said there seemed to be an 
increased demand in this section for brick 
veneer type of houses and that brick was being 
used more all the time. He said he could re- 
member when his company. received their brick 
stock in barrels and sold them by the brick. 

Last week L. J. Folse, general manager of the 
Mississippi State board of development, ad- 
dressed the club, telling of the work being done 
by his board. He said the lumbermen of the 
State were active in the work of the board 
and that their codperation was better than that 
of any other class of business men. 

The committees appointed to nominate offti- 
cers to serve for the next six months, reported 
the following nominations to be voted on at the 
next meeting: 

ReD TICKET 


President—J. W. MeKewen, Finkbine Lumber 
Co. 

Vice president—-Paul Bellenger, Trenton Lum- 
ber Co. 

Secretary—Frank Payne, Frank Payne Lumber 
Co. 


BLUE TICKET 


President—-Ned O’Brien, jr., Jackson Lumber Co. 


Vice president—-B. M. Wakefield, Faust Bros. 
Lumber Co. 

Seeretary—Frank Payne, Frank Vauyne Lumber 
oO. 


Not Opposed to Leasing Pier Space 


BALTIMORE, Mp., Sept. 21.—At the quarterly 
meeting of the Baltimore Lumber Exchange 
held Sept. 14 at the Merchants’ Club, a motion 
was passed not to oppose the leasing of 600 
feet of space on the east side of Pier 5 Pratt 
Street to the Clyde Steamship Co. as a terminal 
for vessels plying between this city and the 
South. 

The managing committee of the lumber ex- 
change, at its monthly meeting in the afternoon, 
adopted a resolution not to stand in the way of 
increasing the revenues of the municipality by 
the proposed leasing arrangement. This action 
was confirmed by the exchange. 


Wins First Game in City Series 


JACKSONVILLE, FLA., Sept. 22.—The Brooks- 
Scanlon Corporation baseball team took the first 


.game of the city league championship Sunday, 


Sept. 20, from the Public Safety players, 15 to 
11. Joe Cornet, who graced the mound for 
Brooks-Scanlon, was the individual star of the 
initial contest which will decide the champion- 
ship of the city loop. 

Brooks-Scanlon slipped four fast ones on 
their opponents in the opening frame, hard 
hitting and great base running giving them 
four markers. In the second they came back 
with six more and added one more for good 
measure in the third. 


COAL CONSUMPTION for July amounted to 29,- 
300,000 tons, an increase of about 1,000,000 tons 
over that of June; but production exceeded that 
of June by about 3,000,000 tons, according to 
the bureau of mines. 
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Save Money 


—on— 


Mixed Car 
Shipments 


Reduce your’ inven- 
tory by relying on stocks 
earried in Bartholo- 


mew’s 


Chicago 
shipment, any quantity, delivered anywhere. 


warehouse, ready for immediate 
Quality guaranteed strictly in accordance with 
association rules. Prices right; money back with- 
out quibbling, if not entirely satisfied, on any of 
the following stocks: 
13/16” and 3/8” oak and 
widths and grades. 
Tennessee aromatic red cedar 
boards. 
Air and kiln dried oak and gum mouldings and 
finish. 
Oak lumber, kiln dried, rough or dressed 
Wire our expense for prices. 
Write for free mail enclosures, to help you sell cedar 
lining for clothes closets 


r by yy ii hi, 


maple 


flooring, al 


lining; red cedar 












Close up of 34” flooring 


QLOMEW HARDWOOD Co 


4052 Princeton Ave., | CHICAGO Telephone Boulevard 0636 
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Ours is the Trade 
that Service made 





LUMBER CO. 


Natural Bridge at Goodfellow 
ST. LOUIS, MO. 














RALPH W. FANNON 
CONSULTING ENGINEER 
GREEN BAY, WISCONSIN 


Utilization of 
Forest Wastes 


Reports 
Investigations 


O TIMBER ESTIMATORS O 


TIMBER ae... 
ESTIMATORS sF.H. Day 
Lemieux Brothers & Co. 
ESTABLISHED 1906 


17 Phone Main 2479 NEW ORLEANS 



































JAMES W. SEWALL 


Consulting Forester 
Old Town, to8 Maine 
Largest Cruising House in America 








MAKE your timber investments pay maximum 


returns. “Principles of Handling Wooa- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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Co PACIFIC COAST Co 


2x4 


No. 1 or No. 2 Common 


S48 


DRY bright stock cut from Upland 


West Coast Hemlock 


You'll like it. 
Straight cars of 16’or 18’ if desired. 


PACIFIC STATES LUMBER CO. 


TACOMA, - - WASHINGTON 

















REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.G. Grabow, 1035 N. Topeka St., Wichita, Kansas 

















Lumber, Lath, Shingles, 


Shi 
es Garage Doors, O. G. Gutter, K. D. 
by Car Frames, Porch Rail, Door Jambs 
or Cargo in sets, Columns, Industrial and 


Railroad Materials. 


Rudell-Hayden Lumber Co. 


Tae. Tacoma, Wash. 


P. O. BOX. 1474 








Kent — 


Lumber & Timber Company 


PACIFIC COAST | 
PRODUCTS | 
5530 White Bldg., SEATTLE, WASH. | 














Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


| Fir and Hemlock Lumber 


Service Is Our Specialty 

















Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.”” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself, 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 











Illinois Lumber Club Activities 


Club Holds Regular Monthly Meeting 

EUREKA, ILL., Sept. 21.—The Tazewell Lum- 
bermen’s Club held a regular monthly meeting 
on Sept. 18 here, opening with a noon dinner 
and followed by an impromptu program in the 
sunpervisors’ room at the court house. There 
was a good attendance and the discussions were 
interesting and profitable. This club holds 
monthly meetings on the third Friday of each 
month. Russell B. Hunter, of the Hunter Lum 
ber Co., Chillicothe, was re@lected president. 
O. F. Weber, of San Jose, who has served us 
secretary for a half dozen years was reelected 
to that office. 


“Get Acquainted” Meeting a Success 


Macoe, ILuL., Sept. 21.—The country club 
house here was headquarters for «a good num- 
ber of dealers who assembled Sept. 17 for a 
“yet acquainted’? meeting. A nice fried chick- 
en dinner was served by the country club’s chef, 
Charles O. Foulke, of Macomb, presided at the 
meeting. It was decided to form a local elub 
for the purpose of extending the acquaintances 
of dealers among their neighbors and to discuss 
practical business subjects pertaining to the 
building industry. 

T. KE. Harden, of J. L. Warden & Son, Good 
Hope, was elected president and I. J. Patton, 
Table Grove, was made secretary. Dealers were 
present from MeDonough, Hancock and Fulton 
counties. The meeting was ua very pleasant af- 
fair and was held on the poreh of the country 
club house. The date and place for the next 
meeting was left with the president and secre- 
tary who are to notify all dealers in the three 
counties. 


Organize Local Lumber Club 


MonmoutH, Iuu., Sept. 21—The Knox- 
Henry dealers’ club, a local organization, was 
formed here, Sept. 16. The meeting was called 
by a local committee of which E. E. Hinchliff, 
of Galesburg, was chairman. Mr. Hinchliff 
was elected chairman of the meeting and also 
president of the club. H.C. McCullough, of the 
McCullough Lumber Co., Monmouth, was _ se- 
lected as secretary. Twenty-five dealers from 
Knox, Warren and Henderson counties attended 
the meeting which opened with a dinner at 
Haweock’s Cafe., Some traveling salesmen 
were present and seemed to enjoy the program 
which was practical all the way through. This 
elub will hold meetings every other month. 


Good Discussion; Then Club Formed 


CAMBRIDGE, ILL., Sept. 21.—Retail lumber 
and supply dealers of Henry and Mercer coun- 
ties met at the Keba Hotel here, Sept..15. Fol- 
lowing a dinner and roundtable discussion of 
business subjects, a local organization was 
formed to be known as the Henry-Mercer Club. 
T. H. Johnston, of the Johnston Lumber Co., 
Kewanee, was elected president, and C. W. 
Burns of Joy, secretary. It was decided to hold 
monthly meetings. A feature of this meeting 
was that practically all the dealers present took 
part in the discussions. There were no set 
speeches, the program being impromptu. There 
was a good attendance although the heavy rain 
and bad roads kept a number away who in- 
tended to be present. 


Connplstes Plans tor Mudie Gease 


A meeting of the first district was held at 
the Edgewater Beach Hotel in Chicago on Sept. 
23. There was a forenoon meeting of the direc- 
tors of the State association, at which a report 
was made by Chairman Fred Wenthe, of the 
committee on exhibits, for the annual conven- 
tion. The committee has completed its plans for 
exhibit space, and now is busily engaged in 
signing up exhibitors, with the expectation of 
making the exhibits at the next convention big- 
ger and better than ever before. The resigna- 
tion of William Baethke, of Glen Ellyn, as 
a director was received, and to succeed him John 
Alexander, jr., of Aurora, was elected. Fol- 


lowing the directors’ meeting, lunch was served, 
after which the district meeting was held, with 
H. C. Harbaugh, of St. Charles, chairman of 
the district, presiding. 


Club Discusses Cost Problems 


Avrora, ILu., Sept. 23.—One of the most 
interesting and constructive meetings in _ its 
history was held here last night by the Northern 
Illinois Lumbermen’s Club. There was a good 
attendance and a fine dinner was served by one 
of the local women’s organizations, which put 
everybody in a happy mood for the business ses- 
sion that followed. 

The principal subject of discussion was 
**Costs of Operating Retail Lumber Yards.’’ 
An expert accountant was present, and in an 
illuminating blackboard address gave the deal- 
ers present much valuable information concern- 
ing the methods of determining costs of doing 


business. 
SaELBLBGLBEBBLEALAGEGAGGi 


Wood Shingles Replace Asphalt Roof 


Detroit, Micn., Sept. 23.—Henry Ford has 
placed a special order for wood shingles for the 
roof of the Wayside Inn in Massachusetts, 
which is being restored to its original condition 
by Mr. Ford as a concrete example of historical 
development for the benefit of posterity. The 
wood shingles of the period of construction in 
which the Wayside Inn was built are being 
specially made by experienced woodsmen in the 
Ford lumbering operations in northern Michi- 
gan, and will replace asphalt shingles now being 
used for the roof covering. In addition, Mr. 
Ford is sponsoring the erection of several large 
residences which «are being built entirely of 
wood in the vicinity of his Dearborn estate, for 
the use of near relatives of the family and in- 
structors in charge of his widespread move for 
the revival of the old-time dances, 


Hearing on Fire Insurance Schedules 


AvusTIN, TEx., Sept. 22.—The State fire insur- 
ance commission today set Oct. 9 as the date 
for the hearing on a proposed complete revision 
of schedules affecting sawmills, planing mills, 
lumber yards, lumber sheds and open sheds 
in connection with mills. Orders changing the 
rates in accordance with findings of the com- 
mission will be issued after the hearing. 


Oppose All General Rate Increases 


INDIANAPOLIS, IND., Sept. 21.—A movement 
to repeal the Hoch-Smith resolution adopted at 
the last session of Congress which ordered the 
Interstate Commerce Commission to investigate 
the entire freight rate structure in the United 
States, was launched recently at a meeting of 
the traffic and freight committee of the Indiana 
State Chamber of Commerce. Twenty-eight 
traffic managers of industries over the State 
and secretaries of Chambers of Commerce in a 
number of Indiana cities, attended the meeting. 
The traffic and freight committee adopted a 
resolution calling upon the directors of the In- 
diana State Chamber of Commerce to go on rec- 
ord as favoring the repeal of the Smith-Hoch 
measure at the next meeting of the executive 
board of the organization. The resolution was 
presented by L. R. Martin, a representative of 
the Oliver Chilled Plow Co., of South Bend. It 
received unanimous approval of members of the 
committee. 

The committee expressed its position as op- 
posing all general increases in freight rates as 
proposed by the carriers. The committee has 
worked out a plan which it considers fairer 
than the proposal of the railroads. This plan 
in some instances suggests raised freight rates 
as a compromise, but in other instances calls for 
lower rates. The chamber committee feels the 
investigation would be a waste of time and 
money and never would result in constructive 
work in rate readjustments. 
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| NOTES FROM WASHINGTON 


August Industrial Indicator 


Further reports on business conditions re- 
ceived by the Department of Commerce indi- 
cate increases in August over July in the prin- 
cipal industrial indicators such as the mine pro- 
duction of copper, production of cement, re- 
ceipts of lead at Joplin, Mo., the production of 
oak flooring and prices of tubular plumbing 
fixtures, while the manufacture of automobiles 
and trucks, consumption of cotton, the number 
of active cotton spindles, cold-storage holdings 
of beef and pork, the sales of mechanical sto- 
kers and stocks of cement were smaller than in 
July. 








Wood Favored in Airplane Building 


One outcome of the investigation of the air- 
eaft situation and aviation policies of the War 
and Navy Departments will probably be a 
recommendation that appropriations for flying 
equipment be substantially increased. Every 
inquiry so far made, whether into the situation 
in the Army or Navy, has resulted in such a 
recommendation, but the increases heretofore 
granted have been too small to permit either 
fying branch to catch up in modern equipment. 
While Col. William Mitchell may make sensa- 
tional general charges about incompetency, mal- 
administration and the like, those who know the 
situation are perfectly aware that it all comes 
back to a question of dollars and cents, and he 
doubtless knows that as well as anybody else. 

A substantial increase in appropriations for 
aircraft would mean considerable quantities of 
the highest grade lumber for aircraft factories. 
While a good deal is heard about all-metal 
planes, they have certain limitations and wood 
continues to be the favored material for certain 
features of construction. 


Plans for Fire Prevention Week 


Reports received by the insurance department 
of the Chamber of Commerce of the United 
States indicate that plans for the national ob- 
servance of Fire Prevention Week, designated 
by proclamation of President Coolidge to begin 
Sunday, Oct. 4, are being made in hundreds of 
communities throughout the country. It is ex- 
pected the observance this year will be more 
general and on a wider scale than ever before. 

Fire prevention work, says the national chamber, 
especially when carried on throughout the entire 
year, has helped many communities to reduce their 
fire losses. Last year cities reporting in the inter- 
chamber fire waste contest achieved a reduction 
in property losses of nearly 11 percent from their 
average for the preceding five years. Their per 
capita loss was $3.24, as compared with about $5 
for the country as a whole. More than 94 percent 
of the cities which reduced the fire loss last year 
— in observing the 1924 Fire Prevention 

eek, 
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Stimulating Interest in Tree Growing 


More than 195,000 trees were distributed last 
year to farmers in the Kinkaid district of Ne- 
braska from the United States Forest Service 
nursery at Halsey, Neb. The distribution was 
made under the provisions of the Kinkaid Act 
of 1911. This brings the total number of trees 
distributed since 1912 above the 1,800,000 mark. 
Reports sent in by farmers who have planted 
these trees indicate that about half of those 
planted survive on the average. This is looked 
upon as a good showing considering the inhos- 
pitable sand and hill sites on which many are 
Planted. Some planters who take unusually 
good care of the trees have obtained almost 
perfect stands. ; 

Jack pines planted by the Forest Service it- 
self on the sand hills at Halsey have succeeded 
80 well that true forest conditions now prevail 
mM some of the plantations. In a circular issued 
under the caption ‘‘ Tree Distribution Under the 
Kinkaid Act of 1911,’’ the Forest Service states 
that 10,000 acres have been successfully planted 
by the Government, and even on the roughest 
and lightest sand hills in the State 50 to 85 per- 
cent have survived. Some of the trees planted 
20 years ago have reached a height of 32 feet 


and a diameter of 6 inches, and the average 
height and diameter of trees of this age are 24 
feet and 4% inches, respectively. 

The main object of the tree distribution by the 
Government, says the circular, is to stimulate in- 
terest in tree growing, chiefly for the production 
of fuel and fence posts and the establishment of 
windbreaks. With proper care, woodlot planta- 
tions should begin to yield fence posts and _ fire- 
wood in 15 years. Since trees will do well on 
soils not suitable for farm crops, profitable use 
can be made of what might otherwise be unproduc- 
tive areas. Furthermore, the establishment of 
windbreaks and woodlots makes living conditions 
pleasanter and adds materially to the value of the 
property. 

The circular gives directions concerning 
species to plant and methods of planting and 
caring for the trees. 


Contracts for Wood Vessels 


On Sept. 1 there were twelve wood vessels of 
6,555 gross tons building or under contract to 
build for private shipowners, compared with 
thirteen wood vessels of 8,767 gross tons on 
Aug. 1. 


LUMBER TRANSPORTATION 


Coast Rates to Middle West 


WASHINGTON, D. C., Sept. 21.—Examiner David 
T. Copenhafer has submitted to the Interstate 
Commerce Commission a proposed report in 
Docket No. 16077—Adams & Kelly Co., et al.—and 
related cases, recommending that the commission 
find that the rates on lumber in carloads from 
points in Washington, Oregon, Idaho and Mon- 
tana and British Columbia to Lincoln and Omaha, 
Neb., and other points in Nebraska, Kansas, Mis- 
souri, Iowa, and South Dakota between July 1 
and Sept. 11, 1922, were not unreasonable and 
that the proceeding be dismissed. 

A rate adjustment effective on July 1, 1922, 
resulted in rates of 60 cents to the Twin Cities 
and 66 cents to Omaha. On Sept. 11, 1922, these 
rates were placed on a parity by increasing the 
rate to Twin Cities from 60 to 62.5 cents and 
reducing the Omaha rate from 66 to 62.5 cents, 
whereas prior to July 1, 1922, the rate to both 
points was 66.5 cents. 

While conceding that for some time past the 
desire has been to keep Twin Cities and Omaha 
and related points on a parity in lumber rates, 
Zxaminer Copenhafer holds that the rate of 66 
cents to Omaha between July 1 and Sept. 11, 1922, 
was not unreasonable. 


(SEE anams 
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Railway Equipment and Supplies 

In the latest issue of Railway Age inquiries 
and orders by railroads are reported as follows: 

INQuiIRIES—-The Mathieson Alkali Co., 68 quarry 
ears; St. Louis-San Franciseo, 3,000 shingle 
sheathed box cars, 50 tons capacity. 

OrpERS—Haynesworth Mining & Transportation 
Co., 6 steel hopper cars, 50 tons capacity, with 
American Car & Foundry Co.; Baltimore & Ohio. 
1,000 hopper car bodies, with Standard Steel Car 
Co.; Illinois Traction Co., 50 hopper cars, with 














Mt. Vernon Car Manufacturing Co.; New York 
Central, 500, 70-ton hopper cars, with Pressed 


Steel Car Co.; 500 with Standard Steel Car Co., 
and 1,000 refrigerator cars with Merchants Dis 
pateh Transportation Co. 


Decrease in Revenue Freight Loading 

WASHINGTON, D. C., Sept. 23.—Loading of rev- 
enue freight for the week ended Sept. 12 totaled 
975,434 cars, according to reports filed today by 
the carriers. Owing to the observance of Labor 
Day, it was a decrease of 127,512 cars under the 
week before with decreases, compared with the 
preceding week, in the loading of all commodities. 
Compared with the corresponding week last year. 
the total for the week of Sept. 12 was a decrease 
of 86,347 cars, and a decrease of 85,129 cars under 
the corresponding week in 1923. In making com- 


parisons, however, with the corresponding week 
both in 1924 and 1923, consideration must be 


given to the fact that both represented full weeks, 
Labor Day holidays having been included in the 
preceding week in both previous years. 

Coal loading totaled 157,357 cars, a decrease of 
20,861 cars under the week before and 25,443 cars 
under the same week last year. Compared with 
the same week in 1923, it also was a decrease of 
14,520 cars. 

Grain and grain products loading amounted to 
44,690 cars, 11,041 cars below the week before 
and 21,539 cars under the same week last year. 
It also was a decrease of 9,761 cars below the 
same week in 1923. In the western districts 
alone, grain and grain products loading totaled 





32,367 cars, a decrease of 15,159 cars under the 
corresponding week last year. 

Forest products loading totaled 64,764 cars, 
6,895 cars below the week before, and 5,069 cars 
below last year as well as 10,222 cars below the 
same week two years ago. 


Western Rate Advance Proposals 


MEMPHIS, TENN., Sept. 22.—According to an- 
nouncement made by J. H. Townshend, secretary- 
manager Southern Hardwood Traffic Association, 
the first hearing in the western district rate ad- 
vance proposals, recently made, has been ad- 
journed, subject to call of the Interstate Commerce 
Commission. Numerous hearings on these pro- 
posed advances will be held in the next two or 
three months, it is announced, as it will take some 
time to hear all the testimony. 

According to a summary of the proposals, as 
given by Mr. Townshend, there will be no advance 
in forest products rates from the southwestern 
producing territory to the Illinois territory, cen- 
tral territory (including Buffalo-Pittsburgh 
group); eastern territory; Ohio and Mississippi 
River crossings (St. Louis to Cincinnati inclusive 
and south thereof) ; points south of Ohio River 
and east of Mississippi River, including Carolina 
territory ; Gulf ports and Pacific coast. 

The status of the rough material rates is not 
known as yet. It is understood that a flat 5 
percent increase is proposed, which would not af- 
fect rates of 5 cents a hundred pounds and less. 

Announcement is made by the Southern Hard- 
wood Traffic Association that a through rate on 
lumber of 53 cents a hundred pounds has been 
established from Memphis to Quebec. 
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Producers and Dealers 


Douglas Fir 
Retail Yard Stock & Industrial Lumber 
Railway, Track & Car Material 


Get in touch with us before you place 
your next order. 
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Idaho 
White 


Pondosa Pine 
Cal. White Pine 








Pine Cal. Sugar Pine 
Redwood 
Cedar 
Factory Spruce 
Plank Fir 


a Specialty 


Write us or prices. 






W:I-MSKEE LUMBER CO 


ANUFACTURERS 
AND WHOLESALERS 


General Offices, QUINCY, ILL. 
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Dunn Lumber Chasen: 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR | 
SIDING AND SHINGLES 
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= White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 








Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 








CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 


Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, New York 
London Guarantee Building, | ; 

360 North Michigan peel ( Chicago 
Ww. O. W. Building, - Omaha 














ALIFORNIA 


WHITE PINE 








Our soft, light lumber, 


cut from high altitude H. B. Hewes 
timber, offers big val- wr. Virsin,, 
ice-rresident 
— R.W. Downman 
J. W. McWilliams 
BOX, SHOP C.D Terwilliger, 
and CLEARS nl atl 
F. E. Walker, 
Try us next time. Asst.Sec.& Treas. 
Clover Valley Lumber Co. 
| LOYALTON, CALIFORNIA | 











[ | 
REDWOOD 


You'll find it easy to satisfy 
builders with our 


FINISH AND SIDING 


Write today for prices. 




















e ffice, 
Albion Lumber Co., Gener t.ofecs. 


Mills: Albion and Navarro, Cal. Sales Office: Hobart Bldg., San Francisco. 
San Diego Office, - - 320 Spreckles Bldg. 








Los Angeles Office, 397 Pacific Electric Bldg. 





Collections by Retail Lumber Dealers 4, series 


by subscribers to the American Lumberman, giving their vlews 
on the best way to handle the accounts of a retail lumbe~ 
business. These letters offer many excellent ideas and it w 2 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 


New Lumber Corporation Organized 

Macon, GaA., Sept. 21.—Organization of the 
Southern Lumber Corporation, manufacturers 
and wholesalers, has just been completed here 
with offices at. 701 Bibb Building. The com- 
pany has contracted for the output of several 
good reliable mills making strictly high class 
stock, and will specialize in ‘‘La-Rite’’? brand 
flooring and ‘*Softex’? brand finish. 

Kk, A. Burgtorf, head of the company, was 
formerly associated with the Georgia-Carolina 
Lumber Co., and left that concern to organize 
his own company. Associated with Mr. Burg- 
torf is B. N. Bussey who operates the Chauncey 
Lumber Co., Helena, Ga., Chauncey Trading Co., 
Chauncey, Ga., and the Chauncey Ginning Co., 
Chauncey, Ga. He is an old and experienced 
lumberman having been connected with the 
Massee & Felton Lumber Co. of Macon. 

Mr. Burgtorf states they will go after the 
business on the basis of quality and service. 
The company already has four salesmen on the 
road and will place a fifth man in the Florida 
territory at an early date. 


Pine Endorsed for Water Tanks 

NEW ORLEANS, La., Sept. 22.—Creosoted 
southern pine has proved very satisfactory wood 
for the construction of railroad water tanks, 
and has been recommended by a number of 
railroad officials. C. R. Knowles, superintendent 
of water service of the Illinois Central Railroad, 
invented such a water tank, several years ago 
and since that time the Illinois Central Railroad 
has built between 140 and 150 of them. Creo- 
soted pine tanks are now standard on the Big 
Four, Louisville & Southern, Nashville, Chat- 
tanooga and St. Louis railroads and others. 
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Lumbermen Take Over Sulphate Plant 


LAKE CHARLES, La., Sept. 21.—The interests 
connected with the Industrial Lumber Co., Eliza- 
beth, La., organized the Caleasieu Paper Sul- 
phate Co. (Inc.) and incorporated it Sept. 18 
with a capital of $1,000,000. The new company 
will take over the paper plant of the Caleasieu 
Manufacturing Co., rebuild the plant and make 
it a modern sulphate process plant. 

The rebuilding of the mill will be under the 
supervision of Mr. Ryberg a paper mill expert, 
who will also have charge of the mill when fin- 
ished. The officers of the new corporation are: 
R. M. Hallowell, president; S. M. Lee, vice 
president and general manager; B. F. Smith, 
secretary. 


Features of New Lumber Handling Unit 


CINCINNATI, OHIO, Sept. 22.—The Hubers 
Builders Material Co., of this city, which is 
erecting a new industrial plant on a site com- 
prising three acres of land along the Norfolk & 
Western Belt Line railroad in West Norwood, a 
suburb of Cincinnati, has planned an extensive 
up-to-date plant for the handling of lumber. 
There will be six buildings, all of one-story con- 
struction, covering an area of 52,000 square 
feet, with 2,000 lineal feet of conerete road- 
ways and a_ 1,200-foot railway siding. The 
cost of the plant will be about $150,000. 

The plant designed is modern throughout, no 
smoke stacks or steam stacks will be necessary 
aus all machinery is electrically driven, by direct 
motor drive. The building will be heated with 
gas burning electrically ventilated heating units, 
suspended from the ceiling. Truss construction 
is used in all of the buildings to avoid the need 
of columns and to gain a free production floor 
area. Overhead trolley conveyor systems are 
used to move the finished product from the plan- 
ing mill to the storage warehouse. 

The planing mill is of the saw-toothed type 
construction and all other buildings of the 
monitor type. The lumber storage sheds are 
especially designed in wedge shape to take care 
of the storage of dimension lumber. AII lumber 
sheds are double deck and contain fifty bays, 
which will store approximately fifty cars of 


Jumber. No lumber will be stored on the groun 
or out in the weather. 

A new patented design roller ladder operating 
on trolley conveyor system the full length 
both sheds, is a unique invention for the elim; 
nation of unnecessary labor in the handling o; 
the lumber from the cars to the shed. 

The planing mill will be equipped with mo 
ern machinery throughout, all exhaust pipe 
and conduits being carried underground in » 
centrally located trench. The company’s gs) 
cialty is the manufacture of moderate price 
standardized, sectional homes, cottages an 
garages. 


Sawmill Ready to Operate Dec. 1 

LAKE CHARLES, LA., Sept. 21.—The rebuild 
ing of the sawmill at Barham, La., is progress 
ing rapidly and, according to a statement give: 
out by Willis P. Weber, president of the Weber. 
King Lumber Co., will be ready for operations 
about Dee. 1. The boiler house is now practi: 
cally finished and the fuel house is ready for 
use. 

The capacity of the new plant will be 100,00) 
feet a day. Mr. Weber states that the mill has 
a four-year cut ahead but by operating day and 
night will finish its work at Barham in two 
years. The cost of the new mill will be abou 
$100,000. The Weber-King mill was destroyed 
by fire several months ago at an estimated log 
of $250,000. 

Wood Judging Contest for Rotary 

lkast Str. Louis, ILn., Sept. 22.—A_ wood: 
judging contest was one of the features of a 


noon luncheon meeting recently of the Rotary} 


Club of East St. Louis in the plant of B. Goedde 
& Co., retailers and distributers of lumber. A. 
T. Spivey, editor of the East St. Louis Daily 
Journal, and R. F. Rucker of the Aluminum Ore 


Co., tied for first prize identifying fifteen of | 


twenty-nine pieces of lumber, which included 


three kinds of white pine, two kinds of yellow | 


pine, three kinds of oak, chestnut maple, gum, 
mahogany, cherry, spruce, hemlock, birch, mag: 
nolia, walnut, poplar and hickory. The con- 
solation prize, a ride in a freight elevator, was 
given: to several Rotarians, who proved them- 
selves utter strangers to lumber. The contest 
was arranged by Rotarian Edmund Goedde, of 
B. Goedde & Co. 


Handles Output of Five Mills 


MERIDIAN, Miss., Sept. 22.—A recent addi: 
tion to the lumber colony of Meridian is the 
J. H. Weems Lumber Co., which was organized 
by J. H. Weems, former sales manager of the 
T. J. Chidlow Lumber Co. This new compan! 
is engaged in the wholesale business, and hal: 
dles the entire output of five mills located witl- 
in a radius of 100 miles of Meridian and hav 
ing a daily output of 125,000 feet of timbers, 
shed stock and dimension in both longleaf an‘ 
shortleaf pine. Mr. Weems says his concer! 
will ship lumber either grade marked or nét 
grade marked, as desired by the buyer. He 
formerly was connected with the Enochs Yel 
low Pine Co., of Jackson, Miss., before gomg 
with the T. J. Chidlow Lumber Co., of Meridian, 
five years ago as sales manager. 

A Toran of 8,601,610 forest trees were dis 
tributed during the spring of 1925 by the 
nurseries operated by the Pennsylvania depart: 
ment of forests and waters. In addition large 
numbers were bought from private nurseries. 
Of the total distribution, 5,172,922 trees welt 
sent to individuals and 6,950 were sent out 0 
the State. The other distributions were as fol: 
lows: Mining companies, 1,287,076; water coll 
panies, 830,250; schools and colleges, 194,338; 
municipalities, 133,377; churches, homes an@ 
private hospitals, 19,080; associations al’ 
clubs, 598,997; State forests, 367,820. Th 
municipality taking the largest number of trees 
was Tamaqua, which received 25,500, while the 
Fairmount park commission took 25,000. 
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Trade 

Bugs will bite dogs, and dogs chase cats, 
And cats the busy birds pursue, 

And birds chase bugs—it seems that that’s 
The way all animals will do. 

And we the wise, triumphant man, 

With smiles the endless warfare sean, 

Yes, loudly laugh at nature’s plan. 


For gaze on independent us, 

The rulers of all lower things: 
Do we pursue some circle thus, 

We who are masters and are kings? 
No, man is much more nobly made; 
In all our majesty arrayed, 

We buy and sell—and eall it trade. 


The point is this: that no one dwells 
On earth alone, however wise: 
He buys the thing the other sells, 
And sells the thing the other buys, 
And bards would starve and grocers grieve 
Did not the other each relieve— 
We all must give and all receive. 


A little of the farmer’s sweut 
Must feed your body, lady mine. 
I hope a little of the debt 
You pay with something good :nd fine. 
There is no shame in labor, no; 
The shame is just through life to go 
And alwavs take and always owe. 


’ 
We See b’ the Papers 

Wisconsin seems to have decided to stayed 
sobbed. 

Evidently the American League believes in 
“second term. 

Spending a year in a Chicago jail is not so 
bad if you have something else to spend. 

As we go to press the Pirates and the Cubs 
seem to have their places practically cinched. 

The trouble with the evolutionists is that, 
with them, they consider the process complete. 

One trouble is that a great many people make 
the front page, but only a few of them make 
it interesting. 

There is an abundance of money in the coun 
try, but then the boys haven’t started to write 
home for it yet. 

Princess Mafalda, of Italy, just married, 
speaks five languages. Think of that, fellows. 
You’re not so badly off, at that. 

The only thing we are afraid of is that, if 
they throw Col. Mitchell out of the army, he 
may land on the lecture platform. 

In chronicling the comings and goings of 
promment folk in Chicago, we hope the society 
editors will not overlook Terry Druggan. 

Some say that Baker is America’s greatest 
halfback and some say Grange, but the nice 
thing about it is that neither Grange nor Baker 
Says it, 

As soon as the baseball season is over, mayhe 

the American people will turn themselves to 
more serious matters. Jack Dempsey’s affairs, 
for instance. 
_ There is one divorcee for every 7% marriages 
i the United States. Or perhaps we should 
put it this way: there is a divorce for every 
half marriage. 

France is willing to pay us $75,000,000 2 
year, if it can get it from Germany. That 
sounds a good deal like someone getting an 
extension at a lumber yard. 

It is said that South Bend, Ind., will raise 
$1,000,000 to get the Dempsey-Wills prizefight. 
But, if South Bend wants some undesirable 


publicity it can get some cheaper than that from 
Shelby, Mont. 

After reading Glenn Frank’s statement that 
the United States was stampeded into the World 
War by Woodrow Wilson, we are inclined to 
the opinion that he should be entering the Uni- 








versity of Wisconsin as a freshman rather than 
us a president. 

President Rea, of the Pennsylvania railroad, 
has retired to go into farming. Evidently he 
wants to find out if all these things the farm- 
ers are always telling the railroads are so. 


Between Trains 
COLORADO SPRINGS, CoLo.—If we ever write 
that history of our hectic career like those that 
everybody who never did anything seems to be 
writing, one of the most interesting (we fondly 


believe) chapters will have to do with the 
Springs. Hurriedly sent forth onetime by a 


New York committee including J. P. Morgan, 
Clarence Mackay, Reginald de Koven and others 
to raise a sum of money for a certain worthy 
cause, we visited 15 cities in 15 days, calling on 
our well known captains of industry; and a 
Colorado Springs man took us to lunch and 
handed us $5,000 while some of the other cap- 
tains in other cities were subscribing like cor- 
porals. But we are not going to sie anybody 
else on him by mentioning his name. We are 
no income tax report. But we have never for- 
gotten Colorado Springs. 

The oceasion this time, of course, was de 
cidedly different. The Mutual Life Insurance 
Company of New York had gathered together 
three hundred of its agents who had each sold 
over $250,000 worth of life insurance last year, 
and when the company wired us to come, we 
were as anxious to look this bunch over as they 
could possibly have been to have us do so. There 
was one fellow here in particular who wroic 
three $5,000,000 policies in a single year, and 
when we heard about him we went up to our 
room and loeked the door, because we knew we 
could never take care of the premium. 

They had their first snow-storm since April on 
Pike’s Peak last night, and when we woke up 
this morning and gazed out of our window at 
the Antlers, the peak was covered with two 
inches of the beautiful. It occurred to us it 
would be u yood thing if there were a Pike’s 
Peak in everybody’s front yard, and then maybe 
we wouldn’t get so gay with our summer’s 
wages. A little snow-storm in early September 
might persuade us to put in that coal, or board 
up that barn, or do a lot of things if winter 
comes, as it always has every other year that 
we can personally remember. 


Derrroir, Micu.—Detroit dolled its streets all 
up with flags and furbelows this week for the 
national convention of Exchange Clubs. What 
with bootleggers, and religion-haters, and jazz- 
lovers, morons, and movies, and one thing and 
another, it is a good thing to remember that 
the great mass of the American people still 
have their feet on the ground, and their heads 
in the stars. The service clubs represent the 
same center of American life, the noise-makers 
merely the froth and the fringe. What with 
teachers teaching atheism in the schools and 
senators teaching communism in the Senate, it 
is a good thing that America is 99 percent sane 
and moral, after all. The Exchangeites were a 
fine hody of men to look at, to talk to, and 
to meet with—why, they were so old-fashioned 
they actually opened their meetings with 
prayer! 


Utility 
To him to whom a tree is only 
A commonplace upon a plain, 
To him who never wan and lonely 
Came home to some dear tree again 
And thrilled its waiting arms to see, 
A tree is nothing but a tree. 


To us, to whom a tree is living, 

A tree a living, breathing friend, 
To all who pass its shelter giving, 

Ah, yes, and shelter at life’s end— 
To us who shape the roof and door, 
A tree is always so much more! 
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PORTLAND, ORE. 
AND THE COLUMBIA VALLEY 
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Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Osgood - Simonson Lumber Co., 11 South LaSalle St. 
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Are you worrying 
about maturing ‘Acceptances’? 


Do you owe too much money at the bank? 
Are you taking a “first profit” by discount- 
ing all your bills? 

Are you buying your supplies RIGHT be- 
cause you have a reputation for being “‘good 
pav’? Do the rating bureaus and commer- 
cial agencies give you a rating you can be 
proud of? 

If not, it’s time to get into step. Take 
stock of your resources. If you have se- 
curity to justify and a record for accom- 
plishment, we will finance you with a note 
issue or with a long term bond issue. 

1 or write our nearest office. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK FIRST NAT. BK. BLDG. BARTLETT BLDG, 
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C. G. Atkinson & Sons 


713 PORTER BLDG., 
PORTLAND, OREGON 


Operating and Selling 
the Product of 
Tillamook Spruce Co. 
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FIR-SPRUCE-HEMLOCK 


Factory Lumber 
Retail Yard Items. 
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H. J. ANDERSON 
LUMBER CO. 


PRODUCERS OF WESTERN 


cedar POLES Fi PILING 


RAIL OR CARGO 


oe eet Portland, Ore 
, . 


Bank Building 
























THE ACTUARY DOES A MAN’S WORK _ 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 

32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, Juss postpaid, bound 
fm leather, $8.50. AMERICAN LUMBERMAN, 431 & 
Dearborn 8t., Chicago, Il. 
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C— PITTSBURGA Co 


Babcock Lumber Co. | 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Hardwoods 


White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 


Eastern Tennessee 
Kentucky and 
est Virginia 


BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. 1., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 





FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH, PA. 


Konnarock, Va. 








North Carolina Pine and 
West Virginia Hardwood 


CASING, 
BASE AND 
MOULDINGS 


Mixed Cars Our Specialty. 


WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 





Kiln Dried, Well Manu- 
factured, High Grade. 
Capacity, 250,000 Feet 
Per Day. 
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H A NEW COLLECTION BY THE POET 


WHO MAKES LIVING A JOY 





( 
Ome | 


be! | COME ON HOME 


i| By 
DOUGLAS MALLOCH 


| AUTHOR OF “TOTE-ROAD AND TRAIL” “LUE WOOD 
in £0 


FOREST LANDS t 





| Douglas Malloch 1s known all over Amenca, 
swherever people gather to bear clean stones, 
enjoy happy evenings, and read aloud or listen 
to verse such as his, filled with homely sent 
“The poet who 
makes lvving a joy,” they say of bum 
Thi 
fr. Malloch bas read or recited throughout 
AU sides of life and humor are 
> ed, but perhaps the commonest note 45 
the one struck in the lines, “His Henage,” 


ments and a happy spint 


new collecnon contains favontes that 









where a father says to bis boy. "I know you'll 
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hy, GEORGE H. DORAN COMPANY © Publishers > New York | 








A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 


A new book by “the lumberman 
poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 
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Business Changes 


Tuscaloosa 


ALABAMA. Albert L. Lindsley succeeded 


by Lindsley Co. (Inc.). 
ARKANSAS. senton—Lena Lumber Sales Co. has 
leased and will operate the old plant of the Lena 


Lumber Co.; Everett A. Ham, 
Touann—J. E. Sturgis 
Sturgis Lumber Co.; L. J. 
Osceola-—Hoxie 
Lumber Co, 
CALIFORNIA. Inglewood—Centinella Lumber Co. has 
purchased business of Artel-Foe Lumber Co. 
FIORIDA. Little River—Webster Lumber Co, 
to Drake Lumber Co. 


president, 

Lumber Co. succeeded by 
Hargett has sold interest, 
Lumber Co. sold to Eugene Barton 


sold 


ILLINOIS. Cairo—-W. C. Crane Co. moving to Cape 
Girardeau, Mo. 

Forest City—J. A. White Lumber Co. sold to Velde 
interests of Pekin. Will be operated under name of 
Forest City Lumber Co., with Roy Miller in charge, 


as one of the chain of lumber yards including Manito 
Lumber Co., Pekin Lumber Co. and South Pekin Lumber 
50. 

Murphysboro-—J. 
Colp Lumber Co. 

MICHIGAN. Caro—John Retherford has sold the Caro 
Lumber Yard to Martin Cumins and F, Ellet Atwood. 

MINNESOTA. Rose Creek—Rose Creek Lumber Co. 
succeeded by Hayes-Lucas Lumber Co. 


Frank Etherton sold lumber yard to 


NEBRASKA. Zeaver Crossing—-L. H. Pauley Lumber 
Co. sold to Nye-Schneider-Jenks Co. 

Exeter—Nye-Schneider-Jenks Co, succeeded by J. A. 
Craven. 

Osmond--Coleson-Holmquist Co. has sold only the 


lumber department of the 
the grain elevator, 
Wausau 


business here and continues 
coal and live stock business. 
Coleson-Holmquist Co. has not sold the 


business at this place but continues to operate the 
Jumber, coal and grain business; erroneous report of 
sale has been published. 

NEW YORK. Buffalo—Marine Lumber & Wrecking . 
Co. changing name to Marine Lumber Co. 

New York—-McDonald, May & Knauth (Inec.), chang- 


ing name to May & Knauth (Ine.). 

Oneida—-George <A. Marcellus (Inec.) succeeded by 
Drew & Ballard; will be continued under old name. 

Poughkeepsie—Poughkeepsie Chair Co. succeeded by 
Poughkeepsie Chair & Novelty Works. 

NORTH DAKOTA. Davenport—C. W. Adams Lumber 
Co. sold to St. Anthony & Dakota Lumber Co. 


OHIO. Bowling Green—Phil S. Hankey has sold his 
interest in Hankey Lumber & Building Co. to Don 
Hankey and Wm. Shuler, his partners. 

OKLAHOMA. Seiling—Big Jo Lumber Co. succeeded 
by Harding Lumber & Coal Co, 

OREGON. Hillsboro—Jesse D. Snyder has purchased 


the sawmill and equipment of the Pacific Tile & Lumber 
Co. 


Portland —St. Johns Lumber Co. 
to Beaver-Linnton Mills. 


PENNSYLVANIA. Philadelphia 


has sold its sawmill 


Janney Lumber Co. 


succeeded by E. A. Bookmyer. 
TENNESSEE. Carthage—Cassety Bros. have formed 
a partnership with the Carthage Spoke Co. and _ will 


operate under name of Cassety Bros. Hardwood Floor- 
ing Co.; plant will be installed in Carthage Spoke Co. 
factory building and machinery put in. 


WASHINGTON. Anacortes—J. H. Cavanaugh reported 
to have sold his sawmill to Gold Medal Shingle Co. 

Chehalis—Wallville Lumber Co. sold woodworking 
plant to Tidewater Crossurm & Conduit Co. 

Deming—Pearson Lumber Co. sold half interest in its 
mill near here to Richard Verrill. 

Three Lakes—Jean M. Beck sold interest in plant of 


J. E. Beck Milk Co. to J. E. Beck, 
. 
Incorporations 
CALIFORNIA. San Diego—Klicka Lumber Co. has 


increased capital stock to $500,000. 


FLORIDA, Jacksonville—Jacksonville Milling & Mfg. 
Co., incorporated; capital, $9,900; millwork and retail 
lumber. 

Tampa—Georgia Lumber Co., incorporated; capital, 


$50,000; retail. 
Telogia—North Florida Naval Stores Co., incorporated; 
capital, $20,000; general naval stores business. 


ILLINOIS. Chicago—Harvey Wrecking & Lumber Co., 
incorporated, 
MARYLAND. Cumberland—Tennessee Lumber Co. 


incorporated; capital, $50,000. 

MASSACHUSETTS. Wayland—Wayland Lumber Co., 
incorporated; capital, $10,000. 

NEW JERSEY. Newark—Lyon Box Co., incorporated; 
capital, $125,000; mfr. 

NEW YORK. Brooklyn—Gibralter Lumber Co., in- 
corporated; capital, $25,000; address Harry Stickel, 
2909 Flatbush Ave. 
Brooklyn—Boro Hall Lumber Co., incorporated; capi- 
tal, 180 shares, par value $100; 20 shares no par 
value; 274 Jay St. 

Brooklyn—Dividing Creek Lumber & Development Co., 
incorporated; capital, $30,000; address Geo. Haber, 59 
Johnson Ave. 

NORTH CAROLINA. Charlotte—Kale-Lawing Co., in- 
corporated; capital, $50,000; office furniture. 

yreensboro—Tucker Furniture Mfg. Co., incorporated; 


capital, $150,000. 
Morgantown—Table Rock Furniture Co., incorporated; 
capital, $500,000; mfr 


TENNESSER. Knoxville—Hiwassee River Lumber Co. 
increasing capital from $50,000 to $100,000. 

VIRGINIA. Harrisonburg—Harrisonburg Lumber, Min- 
ing & Oil Corporation, incorporated; capital, $25,000. 

WASHINGTON. Everett—Superior Shingle Co., in- 
corporated; capital, $25,000. 


Seattle Rhinelander 
tal, $200,000. 

WISCONSIN, Kenosha—Home Lumber & Supply Co, 
incorporated; capital, $60,000, ; 


New Mills and Equipment 


ALABAMA. Bay Minette—B. 
rebuild burned plant. 

Birmingham—Birmingham 
power unit and dry kilns. 


Timber Co., incorporated; capj. 


& M. Lumber Co. wi} 


Casket Co. wil erect ney 


ARKANSAS. Amity—T. B. Palmer will erect say. 
mill with 20,000 feet daily capacity. 

CALIFORNIA. Mill Valley—Mill Valley Lumber (Co, 
erecting mill. 

FLORIDA. Nocatee--Nocatee Crate Co. will erect 
126x258 ft. building to replace one recently burned: 
will install about $75,000 worth of machinery, it {gs 
reported. 

KENTUCKY. Louisville—Hillerich & Bradsby Co. has 
acquired adjoining property and will enlarge the golf 
department and inst#ll machinery for making golf 


clubs and ball bats. 


MISSISSIPPI. Meridian—American Creosote Works 
(Inc.), Southport, La., has acquired «a 60-acre tract 
here and will erect creosoting plant. 


NORTH CAROLINA. Winston-Salem—Huntley Furni- 
ture Co, erecting one-story addition with 20,000 sq. ft. 
of floor space. 

SOUTH CAROLINA. 
leased 50 
will install 


Elenton—Banana Casing Co, has 
acres of land on the Four Runs Creek and 
veneering plant. 


TEXAS. Bastrop—Bivens Bros., - Longview, Texas, 
purchased several thousand acres of timber land near 
here and will erect sawmill. 


Dallas—Acme Sereen Co. 
working machinery. 

WASHINGTON. Klaber 
mill here as soon as plant is completed. 

WISCONSIN. Marshfield—A new addition to cost 
$9,000 will be built by the Wisconsin Butter Tub Co, 


(Ine.) will install wood- 


Carl Staeger will open saw- 


New Ventures 


ALABAMA. Guntersville—Adams & 
Bracey Lumber Co., Macon, Ga., 
mill here, 

CALIFORNIA. 
in business at 
Lumber Co. 

Glendale—Moore Cabinet Co. has engaged in business 
at 452 W. Los Felix Road, 

Los Angeles—Cargo Lumber Co. organized by S. M. 
Rarhart ct al.; open for business at 1660 E. Manchester 
Ave. 

FLORIDA. 
concern, 

Scottsmore—-Scottsmore 
retail business. 

Winter Garden—Winter Garden Lumber Co., recently 
began, 


of the 
planing 


Parker, 
will open 


Compton—Jos. F. Knopf has engaged 
2320 Florence Ave. as Walnut Park 


Safety Harbor—Legg Lumber Co., new 


Lumber Co. recently began 


ILLINOIS. Charleston—Charleston Lumber Co., re- 
cently began. 
IOWA: Guttenberg—-Carl Jaeger has begun manu- 


facture of refrigerators in former factory of the Farm 
Horse Tractor Co. 

KENTUCKY. Mt. Sterling—Marion B. French has 
opened a lumber yard on the Camargo pike about a mile 
from town, 

LOUISIANA. New Orleans—John W. Durel & Son 
recently began wholesale and export lumber business. 


MISSISSIPPI. Pass Christian—Eagle Lumber & 
Supply Co. recently began. 

NEBRASKA. Garfield—Home Lumber Co. recently 
began business. 


OHIO. Cincinnati—H. W. Thomas has opened whole- 
sale southern pine business at 510 Main St. 

WASHINGTON. ‘Tacoma—H. R., A. V. and L., T. 
Johnson have engaged in the sash and door business at 
2319 Edison Ave. as Johnson’s Mill Work Mfg. Co. 


New Sheds and Yard Improvements 


ARKANSAS. Blytheville—East Arkansas Lumber Co. 
building addition to sheds, 
CALIFORNIA. Arlington—Winship & Sons remodel- 


ing lumber yard; cost. $2,000. 

Vernon—Brown & Derry Lumber Co. wil! build two 
lumber sheds. 

FLORIDA. Jacksonville—Superior Lumber Co. will 
erect additional lumber sheds. 

ILLINOIS. Genoa—Barker Lumber Co. building stor- 
age shed, 30x89 ft. 

MINNESOTA. 


Waseca—Hayes-Lucas Lumber Co. 


erecting office and lumber sheds, 

NEVADA. Fallon—Vesper Co. erecting lumber sheds 
and office. 

OKLAHOMA. Anadarko—Derry Lumber Co. building 
lumber sheds and office. 

TEXAS. Amarillo—Panhandle Lumber Co. building 


new yard buildings and general office. 
Sebastian—Thos. W. Blake Lumber Co. moving yard 
to new location; erecting sheds. 
Tulia—A. J. Harris Lumber Co. building sheds. 


WISCONSIN. Burlington—Wilbur Lumber Co. erect- 


ing office building and garage. 
Casualties 
ALABAMA. Bay Minette—Mill of B. & M. Lumber 
Co, destroyed by fire. 
ARKANSAS. Fayetteville—Phipps Lumber Co., 1088 
by fire, $21,000. 
FLORIDA. Springdale—Sawmill of Taylor County 


Lumber Co. destroyed by fire. 
GEORGIA. Thomasville—Southern Sawmill Co., 


loss 
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py fire, $15,000; planing mill, dry kiln, stock sheds and 
stock destroyed. 


ILLINOIS. Peoria—J. C. Proctor Lumber Co., loss 
py fire, $1,000. 
LOUISIANA. Alexandria—Carroll Lumber Co., loss 


py fire, $70,000. 
NEW HAMPSHIRE. Derry—Benjamin F. Adams lost 
sawmill by fire; loss, $25,000. 


NEW MEXICO. Silver City—Leonard Lumber Co., 


loss by floods; sheds destroyed. 
OREGON. Loy tg Creek—Moehnke Bros., loss by fire 


in sawmill, $12, 


SOUTH CAROLINA. Colleton—Colleton 
loss by fire in sawmill, $225,000. 


Cypress Co., 


SOUTH DAKOTA. Rapid City—Warren-Lamb Co., 
loss by fire, $500. 
TENNESSEE. Lebanon—Gulf Red Cedar Co., loss by 


fire; plant destroyed; will be rebuilt. 
Madisonville—Watson Bros. Lumber Co., loss by fire, 
$15,000. 
TEXAS. Fort Worth—Planing mill of Lesher & Rock- 
ett burned;, loss, $10,000. 
WISCONSIN. Antigo—T. D. 
loss by fire, $50,000. 


Kellogg Lumber Co., 














MAX SONDHEIMER, president of the E. Sond- 
heimer Co. (Inc.), of Memphis, Tenn., and one 
of the best known and most popular hardwood 
men in the South, died late Tuesday afternoon, 
Sept. 22, at the Gartley- 
Ramsay Hospital in 
Memphis, following his 
third heart attack. He 
was 66 years old. His 
body was forwarded to 
Chicago on Wednesday 
for interment on Thurs- 
day afternoon in Mount 
Mayriv Cemetery. Fu- 
neral services were con- 





THE LATE 
MAX SONDHEIMER 





ducted at the home in 
Memphis on Wednesday 
afternoon by Rabbi 
Harry Ettelson and mid- 
night funeral service 
was held on Wednesday 
night at the Scottish 
Rite Cathedral. 

Max Sondheimer had 
been a resident of Mem- 
phis for the last 20 years 
and was one of that 
city’s most prominent 
business men. He had 
taken an active part in all civic matters during 
his residence there and had made a host of 
friends in the South. He had been ill for several 
years and had traveled to Europe and other parts 
of the globe in the effort to find a climate which 
helped him. During his last trip abroad, partly 
in the interest of the Concatenated Order of 
Hoo-Hoo, in which he was actively interested, 
he suffered a heart attack and since that time 
had been attended hy a nurse but had been able 
to get around to some extent. He later suffered 
two more heart attacks, the latter proving fatal 
as he suffered severe injuries by fire set by his 
pipe while he was helpiess from the attack. 

Born in Healdsburg, Calif., Max Sondheimer 
was the son of Emanuel Sondheimer, founder of 
the firm of E. Sondheimer Co. He was taken to 
Cincinnati by his parents when a child and re- 
ceived his education there. He entered the lum- 
ber business early in life gaining his first ex- 
perience in Evansville, Ind., where he learned 
to scale timber, and then began buying up wal- 
nut logs along the Ohio River, later selling them 
in Nashville, where he went into the commission 
lumber business with a friend. A few years later 
he entered the business cf E. Sondheimer & Co.. 
in Chicago, and soon became one of the leading 
men in the lumber world. His father had been a 
merchandiser of lumber rather than a manufac- 
turer and Max Sondheimer took up the manu- 
facturing end. Offices were moved to Memphis 
about twenty years ago and branches were 
opened in New York and other cities. Large 
mill connections were made in the South and 
timber lands in the Tensas Basin and other 
parts of Louisiana purchased. Then mills were 
erected and at the time of the celebration of the 
company’s 50th anniversary two years ago, it 
was reported that the company was cutting 45,- 
900,000 feet of hardwood annually and also pro- 
ducing about 60,000,000 slack staves. Mr. Sond- 
heimer was married in 1895 to Miss Josie Levy, 
of New York city, who survives him. They had 
no children. Two brothers: Ed. A. and Rudolph, 
both of Memphis, and two sisters, Mrs. Morris 
Glauber, of New York, and Mrs. L. B. Marks, of 
Cincinnati, also survive. 

_Mr. Sondheimer was always active in associa- 
tion work and was one of the charter members 
of the National Hardwood Lumber Association, 
Serving as vice president at one time. He was 
also a member of the National Lumber Ex- 
porters’ Association and the Hardwood Manufac- 
turers’ Institute, and a member of the Lumber- 
men’s Club of Memphis ever since his moving to 
that city. He had been very active in the work 
of the old Gum Lumber Manufacturers’ Associa- 
tion and one of the prime movers in the organiza- 
tion of the Concatenated Order of Hoo-Hoo. A 
Man of great generosity and friendliness and 
full of genial fun and warm sympathy, he num- 
bered his friends by hundreds and was dearly 
loved by those with whom he came into frequent 
contact. Jovial and good natured all of the 
time, he was a notable host and entertained 
many of the most prominent business and finan- 
Cial leaders of the country at his home in Mem- 
Phis. He loved a good story and was always 
ready with witty repartee, enlivening many an 





otherwise tiresome lumber convention by his 
jokes and swift shots at the peccadillos of his 
fellow lumbermen. He had worked hard and 
long in his early years and won the success he 
so greatly enjoyed. He had been manager of 
the company since 1900 and two years ago joined 
with his brothers in the celebration of the 50th 
anniversary of the company, which was also his 
own twenty-eighth wedding anniversary. He 
leaves many friends in all parts of the country 
and particularly in the hardwood lumber in- 
dustry who will sincerely and deeply mourn his 
passing. 


CHARLES E. S. DIXON, whose death was 
noted in last week’s issue of the AMERICAN 
LUMBERMAN, was buried on Wednesday, Sept. 2, 
under the auspices of the San Diego, Calif., 
Hoo-Hoo Club, Rev. Peter A. Simpkin, interna- 
tional chaplain of the order, officiating. More 
than a hundred Hoo-Hoo, practically the entire 
local membership, together with many other 
friends and acquaintances, were present at the 
services. Mr. Dixon had been in business in 
San Diego since 1887, entering the employ of the 
West Coast Lumber Co. in that year as book- 
keeper. Subsequently he advanced to the man- 
agership of that company, which position he re- 
tained until the concern was merged with the 
San Diego Lumber Co. in 1908, when he went 
with that company as assistant manager. That 
position he held until within a few months be- 
fore his death, having given almost 38 years of 
continuous, efficient and faithful service to these 
two companies and to the lumber industry in the 
San Diego territory, a record rarely equaled. 
Mr. Dixon was among the first of the San Diego 
lumbermen to become identified with Hoo-Hoo. 
He took an active part in building up the or- 
ganization in that territory and in business and 
in private life lived and practiced its code of 
ethics. He was highly regarded by his many 
acquaintances in the lumber industry and 
greatly loved and respected by all who knew 
him. He leaves a widow, a brother, Harry M. 
Dixon, of Cloquet, Minn., and two sisters. 


JOHN J. COMERFORD, president of the De- 
troit Lumber Co., of Detroit, Mich., and one of 
the most widely known and beloved of Michigan 
lumbermen, died in an ambulance on the way to 
Receiving Hospital in 
Detroit, on Friday aft- 
ernoon, Sept. 18. Mr. 
Comerford fainted while 
walking on Washington 
Boulevard in that city 
Heart disease is given 
as the cause of his 
death. He was 60 years 
old. He was buried Mon- 
day, Sept. 21, the fu- 


————————— 
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neral services being held 
at his home in Amherst- 
burg, Ont., solemn high 
mass being celebrated 
at 10 o’clock. The fol- 
lowing were pall bear- 
ers: Fred J. Robinson, 
a € Stuart; Cc... W. 
Kotcher, Henry Hecker, 
Henry Otis, Edward 
Hornung, William Viv- 
ian, all of Detroit, and 
James H. Lang, of Chi- 
cago. As a mark of re- 
spect for Mr. Comerford all lumber yards in De- 
troit were closed on Monday during the funeral. 

John J. Comerford was one of the pioneers in 
the lumber business in Detroit. In 1900, with 
Edwin L. Thompson and Frank J. Hecker, he 
organized the Detroit Lumber Co., which ab- 
sorbed Mr. Comerford’s original company, the 
Delta Lumber Co., which had been in business 
there for many years. He became president of 
the new company in 1915 on the death of Mr. 
Thompson and held that position until his death. 
As one of Detroit’s most prominent lumbermen 
he was instrumental in forming and served as 
president of the Detroit Lumber Dealers’ Asso- 





ciation and during 1921 was president of the 
building conference committee of the Detroit 
3Z0oard of Commerce. He was an active and 


valued member of the National Retail Lumber 
Dealers’ Association, and was president of that 
organization for two terms. He was greatly ad- 
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mired and liked among his associates in busi- 
ness and in the various trade organizations in 
which he was active. A man of sterling char- 
acter, of culture, of unusual business and ex- 
ecutive ability, he withal a warm 
human heart and frie endly ‘inte rest in the people 
with whom he came into contact, was genial, 
friendly and always supremely courteous, Per- 
haps the outstanding characteristic of John J. 
Comerford in the minds of those who met him 
casually or in business, was his unfailing cour- 
tesy and sense of fairness. To those who knew 
him intimately he was the beloved friend who 
will long be missed in the social and business 
circles which knew him so well. He leaves to 
mourn his passing a widow and one son, John 
W. Comerford, who is in the wholesale lumber 
business in Detroit. 


GEORGE F. GILKEY, pioneer Wisconsin lum- 
berman and senior member of the firm of Gilkey- 
Anson Co., of Merrill, Wis., died at his home in 
Oshkosh, Wis., on Sept. 19, after an illness of 
several years. Mr. Gilkey had been confined to 
his bed as an invalid most of the time since 
1887, but it was his custom to take a daily motor 
ride. Heart failure was the cause of his death. 
He was 78 years old. Mr. Gilkey was born at 
Houlton, Me., Sept. 6, 1847, and spent his early 
years on a farm. He moved to Wisconsin in 
1866 and located at Oconto, where he was em- 
ployed as a lumber cruiser. In 1870 he was em- 
ployed by the Bray & Choate Lumber Co., lum- 
bering on the Wolf River with headquarters at 
Shawano. In 1883 he engaged in business with 
LL. N. Anson, of Merrill, and John Landers, of 
Springfield, Mo., under the name of Gilkey- 
Anson Lumber Co. This concern operated one of 
the largest sawmills at Merrill and had exten- 
sive timber holdings. The company has _ not 
been active in recent years but the corporation 
has not been dissolved. Mr. Gilkey married in 
1879 and located at Oshkosh. Mrs. Gilkey died 
in 1921. Two sons, Fred E., of Oshkosh, and 
George I.., of Merrill, and two daughters, Mrs. 
EF. C. Walker and Mrs. L. F. Stevenson, survive 
him. There are also seven grandchildren. Mr. 
Gilkey was a member of the Masonic order and 
the Klks and was a director in the First Na- 
tional Bank and the First Trust Co., of Oshkosh. 


JAMES CLINE OTIS, president of the Colum- 
bia Lumber & Manufacturing Co., of Columbia, S. 
C., and for 22 years a leader in the business life 
of that city, died suddenly at his residence there 
on the morning of Sept. 18. The cause of death 
was heart trouble. Funeral services were held 
at St. Peter’s Roman Catholic Church on Sept. 


20. Mr. Otis was born in Augusta, Ga., Nov. 27 
1867. While he was still an infant, his family 
moved to Atlanta where the early part of his 
life was spent. Moving to Columbia in 1962, 
Mr. Otis and his brother, the late William mM’ 
Otis, together with the late W. A. Heath, formed 
a partnership and organized the Columbia Lum. 
ber & Manufacturing Co. When his brother dieq 
in 1920 Jim Otis assumed the management of 
the lumber company. Mr. Otis was a director 
and a prominent member of the Southern Sash, 
Door & Millwork Manufacturers’ Association and 
was also closely identified with the Caroling 
Retail pe ae Dealers’ Association and a direc. 
tor and valued member of the Millwork Cost 
Bureau, of Chicago. He had been exclusively 
connected with the lumber and millwork trades 
during his entire business life beginning many 
years ago with the Woodward Lumber Co., of 
Atlanta, before going to Columbia. Mr. Otis was 
a director in the Columbia Builders’ Exchange 
and the Standard Building & Loan Association, 
He was a member of the Chamber of Commerce 
and the Kiwanis Club and was also past grand 
knight of the Bishop England Council of the 
Knights of Columbus. Prominent in all move- 
ments for the betterment of his city and State, 
Mr. Otis will be sorely missed by a large circle 
of friends who loved and respected him. He 


leaves a widow and a son, one brother, and 4 
mother. 
J. O. FENIMORE, manager of the Fenimore 


Lumber Co., of Little Rock, Ark., died suddenly 
at his home in that city on Sept. 11, following 
a heart attack. He was 48 vears old. Mr. Feni- 
more had been in good health until the day of 
his death. He is survived by a widow, one 
daughter, his mother, one sister and_ three 
brothers. He was a member of the Knights of 
Pythias lodge at Jackson, Mich., and of the Tribe 
of Ben Hur, and the A. O. U. W. 

Cc. M. RUGGLES, one of the pioneer 
men of Oshkosh, Ww is., died at his home at St. 
Joseph, Mich., where he has been a resident 
for the last fifty years. on Sunday, Sept. 13, 
at the age of 84. He had been ill for several 
months. He is survived by his widow, two sons, 
and one daughter, all of St. Joseph, and one 
brother, C. F. Ruggles of Manistique, Mich. 
Burial was at St. Joseph. 


ROBERT McCLURE PHILLIPS, son of P. W. 
Phillips, of the P. W. Phillips Lumber Co., Min- 
neapolis, Minn., died at Abbott Hospital in Min- 
neapolis on Wednesday, Sept. 9, following an 
operation. He was 12 years old. 


lumber- 





HYMENEAL 


BOND-VILES. Mr. and Mrs. Blaine S. Viles 
of 154 State street, Augusta, Maine, have an- 
nounced the engagement of their daughter, Miss 
Dorothy Viles, to Charles W. Bond, vice 
dent and general manager of the C. M. Rice 
Paper Co., Portland, Me. Mr. Viles is one of 
the Pine Tree State’s most prominent lumber- 
men and he has served as forest commissioner 
of Maine by appointment of the Governor. The 
announcement was made at luncheon party 
given at the Viles home. Miss Viles, the only 
daughter, was born in Newport, N. H. She was 
educated in the public schools of Augusta and 
at Dana Hall School, Wellesley, Mass., and is 
to continue her studies at the Erskine School, 
Boston, Mass., through the coming winter. Mr. 
3ond was formerly vice president and a direc- 
tor of the Arnold-Roberts Paper Co. of Boston, 
and he lived in Augusta several years while man- 
ager of the Augusta branch of that corporation. 
He is the son of Mr. and Mrs. William H. Bond 
of Dedham, Mass., and was educated in the pub- 
lic schools of that town. He is a former member 
of the First Corps Cadets of Boston and he 
served overseas with the i0lst Engineers in the 
World War. He is a memter of the Boston 
Choral and Cecelia Musical societies, Aleppo 
Temple and Boston Consistory, the Meadow- 
brook, New Haven and Augusta Country clubs, 
the Boston Young Men’s Christian Union and 
various other fraternal, social and trade associa- 
tions. The wedding is planned tor the coming 
spring. 


WOODS-BERMINGHAM. Miss Bernice Ber- 


mingham, daughter of Mr. and Mrs. W.. J. 
Bermingham, of Kenosha, Wis., became the 


bride of Leonard Robert Woods, of St. Louis, 
Mo., on Saturday, Sept. 19, at the home of her 
parents. Her father is secretary-treasurer of 
the Bermingham Lumber Co., of Kenosha, and 
the family is a prominent cne in that city. So- 
cial circles of North Shore cities were particu- 
larly interested in the nuptials as Miss Berming- 
ham has been very active in the younger social 
set for several seasons. She is a graduate of 
Kemper Hall, Kenosha, and of the Scudder 
school, New York. The ceremony was performed 
by the Rev. Malcolm J. Van Zandt, rector of St. 
Matthew’s Episcopal church, and the bride was 
given away by her father. A reception followed 
the wedding. Mr. and Mrs. Woods will make 
their home after Nov. 1 at 6248 Washington 
Boulevard, St. Louis. 


McLEOD-KNOWLES. The marriage of Mur- 
ray B. McLeod, secretary and treasurer of the 
Southern Lumber & Supply Co., of Warren, 
roto and recently elected commander of the Ar- 

kansas department of the American Legion, to 
Miss Claudia Knowles, of Wilmar, Ark., was sol- 


presi- . 


emnized at Warren on Thursday, Sept. 17, at 
high noon. Mr. — Mrs. McLeod left for a bri- 
dal tour in oe xast including stays at Boston, 
New York, Niagare Falls and other points. Upon 
their re turn they will make their home in War- 
ren, Ark., where Mr. McLeod is assistant sales 
manager ‘and purchasing agent of the Southern 
Lumbef Co., in addition to his other duties. 


TIMBER LAND SALES 


WHITESBURG, Ky., Sept. 22.—J. H. Turpin and 
others have closed a deal on a large boundary of 
several thousand acres of hardwood timber lands 
on Jones’ Fork in Knott County and announce 
early installation of sawmills in the timber. 
George W. Kelly, jr., and others have purchased a 
tract of several hundred acres on Troublesome 
Creek. The timber is known as the old Jones 
tract. Mills will be installed upon the property 
by Oct. 15 and its development begun at once. 
J. B. Bentley, of Whitesburg, purchased 500 acres 
on the Letcher-Pike County border. It is planned 
to begin development on it this fall. Indications 
point to considerable activity in lumber develop 
ment in eastern Kentucky during the fall and 
winter according to reports in this section. 


Warren, Ark., Correspondence 


Sept. 22.—Demand for Arkansas soft pine is 
not brisk. Prices have held firm on most items. 
Some concessions have been made on lath, which 
are in good supply. B&better flooring is. still 
active at ruling prices. No. 2 boards are not quite 
as strong. Manufacturers prefer to hold their 
stock rather than reduce prices to move it. In- 
quiries are being received in good volume from 


dealers, most orders from this source calling for 
mixed cars. Industrial buying is somewhat heavier 


than for some time. Railroad buying is light. 
Volume of business placed in this section this 
week was less than last week by a few cars. Pro- 
duction this week has been normal, as weather has 
not hampered logging. Shipments have held about 
in line with production, while new business has 
fallen below the level of both. Car supply is good. 
Labor is more plentiful, now that the cotton pick- 
ing season is over. Small mill ig keeps 
at virtually the same level. A few mills have been 
hampered by lack of water, which has also affected 
some of the larger plants to the extent that con- 
siderable outlay of money has been necessary t0 
supplement depleting supplies of water. A good 
many mills have felt the need of water most in 
their woods operations, as their wells usually are 
not deep. 
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Forestry Observations in Poland 


WASHINGTON, D. C., Sept. 21.—-At the-annual 
meeting of the International Chamber of Com- 
merce at Brussels, last July, the National Lum- 
ber Manufacturers’ Association was repre- 
sented by S. O. Johnson, an American lumber- 
man, residing in Paris. 

After the Brussels meeting Mr. Johnson went 
to Poland, and in a recent letter he described 
that trip in a way that is of peculiar interest 
to American lumbermen. Following is an ex- 
tract from Mr. Johnson’s letter: 


In the first place I went to visit a forest that 
was formerly the hunting ground of the kings of 
Poland. After Poland ceased to exist as a nation 
this forest became the hunting grounds of the 
czars of Russia, and according to such information 
as I could get, it appears there had been nothing 
cut in this forest for about three hundred years. 
The czars of Russia maintained in this forest a 
herd of nine hundred buffaloes, the only buffaloes 
in Europe, and I believe the largest herd in the 
world. The cost of feeding these buffaloes and 
looking after them was very great indeed. Their 
care required the services of a prince or two and 
a number of counts. In the center of this forest 
the czars had built a castle which is very mag- 
nificent. 

When the Germans arrived upon the seene, dur 
ing the recent war, Von Hindenburg, during his 
campaign in Poland, made his headquarters in 





is very excellent quality white oak, ash and maple, 
with a few other hatdwoods. The ground is just 
as level as the wheat fields of North Dakota. 

Recently the Polish Government has given a 
concession to cut 400,000 cubic meters a year from 
this forest, which amounts to about 120,000,000 
board feet, perhaps a little,more. Of course, this 
ean not be done with the sawmills now existing. 
The price paid for this timber is cheaper than 
southern pine, and labor conditions are the finest 
that I have ever seen anywhere, as labor is both 
abundant and efficient. The railroad rates also 
are reasonable. 

I have spoken of only one forest, but there are 
a number of others. The other forests are some- 
what younger but excellent. There is really an 
abundance of timber in Poland. This timber is 
cut under government regulations, representing 
very largely the German system. They cut strips 
of these forests approximately two miles long and 
one-eighth of a mile wide. Then they leave a 
strip of same size and cut another strip, and so 
on. Or they sometimes leave two or three strips 
and take out one strip. The timber that is cut 
is cut clean, with absolutely everything on the 
ground taken away. They figure that the stand- 
ing strips will reseed the strips that have been 


cus. esaseuaunsanaaanene 


Oak Shingles Good After 69 Years 


WAVERLY, Iowa, Sept. 21.—Recently in tear- 
ing down a store building in this place, J. H. 
Poorman & Son, build- 
ing contractors, found 
that the structure was 
shingled with oak shin- 
gles that were still in 
good condition. In look- 
ing up the records in 
the courthouse it was 
learned that his building 
was erected in 1856, so 
that the shingles had 
been in service for near- 
ly seventy years. These 
shingles were shaved by 
hand from native oak, 
and it will be seen by 
the accompanying illus- 
tration that the wood 
shows an excellent figure 
and the shingles are still 
in a fine state of pres- 
ervation,. 

The cut nails used in 
applying the shingles to 
the roof also were in 
good condition, showing 
little sign of rust, and 
still holding the shingles 
to the roof in good 
shape. The illustration 
really does not do full 
-| justice to the shingles 








Hand shaved oak shingles in use 69 years ure 


the ezar’s castle and he proceeded to kill all the 
Inffaloes for food, at the same time ridding him- 
self of the expense of maintaining them. Inas- 
much as the forest looked very good to the Ger 
mans they decided to exploit it, and built three 
Sawmills, so called. These sawmills employ the 
“gang,” which is prevalent in Europe. It does not 
oscillate. It is merely a frame chugging up and 
down with a few saws in it. It eventually wears 
its way through the log. ‘There are no headsaws 
to provide cants for these gangs, and the logs are 
run first to take the slab and then are run through 
again to make the lumber. 

The Germans built three sawmills, so called, as 
I say again, in all containing about eighteen or 
twenty of these “frames,” as they call them in 
this country. They did not succeed in getting 
much lumber cut and, as a matter of fact, they 
Just about got started when the war turned the 
other way. 

Forest Area 300,000 Acres 

Now the remarkable part of all of the above 
that I have written is this: The area of this forest 
Is 300,000 acres solid, with only one clearing in 
the center where the castle stands. I calculated 
that there were 250,000 acres in this one forest 
that would average between 20,000 and 25,000 
feet to the acre of timber that runs 70 percent 
Norway pine, or what they know over here as 
Sylvester pine. However, most of the Sylvester 
pine in Europe is between fifty and seventy-five 
years old, while the Sylvester pine in the forest 
referred to is from two hundred to three hundred 
years old. The remaining 30 percent of the trees 


themselves, for the fig- 
and gloss of the 

quartered face are still 
beautiful, and notwithstanding the abundant 
marks of weathering the shingles have every 
appearance of being able to withstand many 
more years of exposure to the weather without 
decay. 


wesaaeaaaaeaaaaecana: 


Indicted for Setting Fire to Plant 


EVANSVILLE, IND., Sept. 21.—Delbert Elliott, 
a white boy, was indicted by the grand jury at 
Henderson, Ky., last Saturday on the charge of 
arson and burglary, and his case will be set 
soon for trial in the Henderson County cir- 
cuit court. Some days ago young Elliott was 
arrested, and the Henderson police say he con- 
fessed to the burning of the plant of the Wyatt 
Lumber Co. at Henderson, the fire having oe- 
curred on the night of Aug. 28. The loss to 
the company by the fire was over $65,000, part- 
ly eovered by insurance. It is not known at 
this time whether or not the Wyatt Lumber 
Co., which is one of the largest lumber con- 
cerns in western Kentucky, will rebuild its 
plant. This is the second time during the last 
five years that the plant of this company has 
heen destroyed by fire. 

SHARE LBEEGAEAGs 

THE CUBAN SUGAR CROP for this season is 
estimated at 5,130,961 tons, the largest amount 
ever harvested. 
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| Your Profit from 


Minimum Investment 
and Maximum Turnover 


is assured when you order 
Bruce Oak Flooring in a 


MIXED CAR SHIPMENT 


with plain or quartered oak or gum finish and 
mouldings, veneer stair treads, oak wagon 
stock, oak and gum dimension stock, oak 
bridge plank and timbers, beech and gum 
flooring, cedar lumber and Ceda’line, Southern 
hardwoods, air or kiln dried. Arkansas short 
leaf Pine (Rosemary Species) smoke-dried lum- 
ber, moldings and finish. 

Freight costs less than L. C. L. Your 
stocks are kept balanced and turned 
often, with less capital investment. You 
can order from us what you need, when 
you reedit. Try a Bruce mixed Car. 


E. L. BRUCE COMPANY 


Manufacturers 


Memphis, Tennessee 














Maple, Birch, Beech 


FLOORING | 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 
































Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, which 
also gives names of all other active lumber buying 
concerns. 

This service will at all times enable you to play safe 
in extending credit. It is recognized by lumbermen 
everywhere as being as valuable as fire insurance and 
is known as 


“The Independent Authority” 
On Lumber Credits 


Write for rates and Pamphlet No.49-S 
Even though you do not subscribe for the above ser- 
vice, we’ll handle your claims. Our Collection De- 
partment is acknowledged as the best means for man- 
ufacturing and wholesale lumbermen to collect their 
— Just advise us the amount due you. We'll 
get it. 


LumBermen’s Crepit AssociaTiON 
Suite 1740-68—-608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 
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An Advantage to 
Flooring Buyers 





Dixie Brand Oak Flooring is 
sold from coast to coast by 
50 commission representatives 
which we believe is the most 
economical selling plan known. 
And economy for us in selling 
means an advantage to you in 
buying. 


Write for the name of our 
nearest representative and let 
him give you facts. 

Factory buyers are invited to 
try some of our fine soft- 
textured Delta Gum lumber. 


We do our own kiln drying 
and are responsible for results. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :: ARKANSAS 














Ask for List of ‘‘Specials”’ 










RED SOFT 
AND ELM 
SAP GUM 


MAGNOLIA 


st, ie 








Long and We will RED CYPRESS, 
Short Leaf ‘ ee TUPELO, 
YELLOW ty te nell OAK, 


stocks balanced 


KEITH 
LUMBER CoO. 


547-551 Keith Bldg., Beaumont, Tex. 


























FOREIGN FIELDS FOR INDUSTRIAL ENDEAVOR 








Sawmill Industry of Antung 


WASHINGTON, D. C., Sept. 22.—W. R. Langdon, 
American consul at Antung, China, reports to the 
Department of Commerce that all of the twenty- 
three sawmills in Antung have been compelled to 
close down because of the competition of Ameri- 
can Pacific coast lumber. The sawmill industry of 
Antung is entirely in the hands of local Japanese. 
Its principal markets are Japan and Korea, and it 
operates on a yen or gold currency basis. Its raw 
material, Yalu River timber produced exclusively 
by Chinese, is quoted in silver. Silver having 
maintained a high rate since the last civil war, 
and the international exchange rate of the yen 
having continued unfavorable, the local industry 
found itself unable to manufacture lumber with 
available raw material and dispose of it in its cus- 
tomary markets. 

Sa@aeaanaaaanas 


Glasgow Trade in Sounder Position 

WASHINGTON, D. C., Sept. 22.—In a _ report 
under date of Aug. 18, G. E. Chamberlin, American 
consul at Glasgow, states that the lumber and 
timber market of his district remained extremely 
dull during July, and all business virtually ceased 
during the summer holidays. Prices tended down- 
ward in most instances in spite of the rise of the 
pound sterling, and even where an effort was made 
to maintain constant quotations for some particu- 
lar line, as for Douglas fir, the pressure was too 
great and a decline followed. Importers state 
that most of the unfavorable conditions are merely 
temporary in character and that improvement is 
expected. 

There were arrivals of lumber immediately pre- 
ceding the holidays, but stocks have been largely 
cleared during the summer, which leaves the trade 
in a much sounder position than at any time 
within recent months, and buying must be re- 
sumed for the winter supply. 


American Lumber Prospects in Mexico 

WASHINGTON, D. C., Sept. 22.—George Wythe, 
assistant commercial attaché, Mexico City, reports 
that sales of imported lumber in central Mexico 
are estimated to have fallen off 50 percent during 
July and August, but that some improvement is 
looked for during the autumn. The general com- 
mercial situation throughout Mexico is expected to 
improve following the opening of the new Bank of 
Mexico, which started business Sept. 1. 

‘Mr. Wythe states that building operations were 
dull Aug. 31, when the report was written, but 
that normally there is greater activity in building 
during the dry months of the autumn and winter 
than during the rainy summer season. High 
prices of American lumber also have been a factor 
in reducing sales, as dealers make more profit on 
sales of domestic lumber than on the imported 
product. The profit made by dealers on American 
lumber at present is estimated at $10 a thousand 
feet, against $20 on the domestic product. The 
amount of foreign lumber other than American in 
Mexico is very small. 

The largest consumers of lumber in Mexico are 
the railways, oil companies and mining companies. 
The policy of the government-owned National Rail- 
ways is to use native lumber for ties and bridge 
timbers, except at points near the border or sea 
coast, but foreign lumber is imported for use in 
the shops. The privately owned railways, oil and 
mining companies buy through purchasing agents 
in the United States. 

The principal new construction activities that 
are expected to create some demand for lumber 
during the next six months are, first, the carry- 
ing out of the road-building program of the Mexi- 
can Government, and, second, the installation of 
new telephone exchanges and the building of long 
distance lines connecting Mexico City with the 
United States. 

The Mexican Government has signed a contract 
with an American company to build three princi- 
pal highways, namely: Mexico City to Laredo; 
Mexico City to Puebla, and Arriaga to Comitan 
(State of Chiapas). These operations are expected 
to create a demand for lumber for cribbing, shed 
construction, bridge scaffolding ete. Low grade 
stuff can be used for this work to a considerable 
extent, but it is expected there will be a call for 
some American lumber, especially near Laredo and 
Tampico. 

An American company has obtained a concession 
to install a telephone exchange at Tampico, and 
also to build a long distance line from Mexico City 
via Tampico to connect with the American system 
at Laredo, Tex. Creosoted poles will be used at 
Tampico and it is estimated that 1,200 poles will 
be required in that city alone. Additional poles 


also will be required for expanding and improving 
the system in Mexico City and Monterey. 

Mr. Wythe states that there is only a limited 
market in Mexico for plywoods, veneers and hard- 
woods, because of the import duty of 2.50 pesos a 
hundred kilos gross, or 56 cents (American) a hun- 
dred pounds. There is some demand for oak for 
use in furniture manufacture, and the use of oak 
flooring is on the increase. Tile and brick are 
much used for flooring in Mexico, but pine is be- 
ginning to take their place, while many modern 
residences are putting in oak flooring. 

Development of Mexico’s timber resources js 
proceeding slowly. The principal new development 
is the organization of an American company with 
a mill at Santa Lucretia, State of Vera Cruz, 
which plans to cut 8,000 to 10,000 feet of cedar 
and mahogany a day. The mahogany is reported 
to be of light color. Mahogany logs are being 
shipped from Tabasco, and cedar and guanacaste 
(known also as Mexican walnut) are got out along 
the Pan American Railway. The Mexico City 
yards are supplied with pine lumber cut in the 
Sierras in the western part of Mexico and in 
Michoacan. This is a good quality of pine, al- 
though softer than American southern pine. 


Korean Forests Menaced by Insects 


WASHINGTON, D. C., Sept. 21.—A report re- 
ceived by the Department of Commerce from Con- 
sul W. R. Langdon states that pine timber in the 
neighborhood of Antung, as well as in the nearby 
districts of Korea, is threatened with destruction 
by insect pests. The Japanese forestry authorities 
are reported to be cutting and burning whole sec- 
tions to prevent the hatching of eggs in order to 
protect large areas of young forest. 


Plans for Brazilian Forest Service 


WASHINGTON, D. C., Sept. 21.—Ambassador Mor- 
gan reports from Rio de Janeiro that the Brazilian 
minister of agriculture called a convention to be 
held in Rio recently to discuss regulations which 
should accompany a decree issued by President 
Bernardes in December, 1921, providing a forest 
service for that country. Draft regulations were 
prepared by a special forestry commission for 
submission to the convention. Mr. Morgan does 
not explain the long delay between the date of the 
decree and the. steps taken to put it into effect. 
Brazil has a wealth of tropical forests. 


Chinese Coffins Made of Pine Logs 


WASHINGTON, D. C., Sept. 21.—Chinese coffins 
are made from pine logs for the most part and the 
wood is produced chiefly in the provinces of 
Kiangsi, Fukien, Kwangsi and Anhuei, according to 
Trade Commissioner G. C. Howard, Shanghai. 
High priced coffins are made of a kind of hard- 
wood grown in Szechuen and Fukien provinces and 
known as “Nan” wood. A set of four pieces make 
up a coffin, each piece being hand hewn into a 
sector form and fastened together. The cost 
ranges from Taels 10 to several hundred Taels, 
and sometimes to thousands of Taels, as in the 
ease of “Nan’’ wood coffins. 


Lumber Export Trade of Finland 


WASHINGTON, D. C., Sept. 21.—Special Agents 
Series No. 207—‘“‘Forest Resources, Lumber Indus- 
try and Lumber Export Trade of Finland’’—has 
recently been published by the bureau of foreign 
and domestic commerce, Department of Commerce, 
and copies can be had from the Superintendent of 
Documents, Government Printing Office, or from 
district offices of the bureau at 30 cents each. 

The report covers Finland’s forest industry and 
activities from all angles and in every important 
detail. Finland is so largely dependent on her 
forest industries that without them she would play 
a very small part among the nations of the world. 
In fact, if Finland were shut off from the world’s 
lumber markets it could not support its present 
population. While north European pine and 
spruce are the only two species o2 importance 10 
Finland, there are considerable stands of birch and 
other hardwoods. Finnish pine and spruce are 
the same as those species in other north European 
countries. The Finnish species, however, are of 4 
more knotty character and contain an insignificant 
percentage of clear. Only a few mills in that coun- 
try undertake to separate the clear lumber from 
the other grade of common construction lumber. 

There are many small sawmills in Finland, but 
most mills catering to the export trade are large, 
some cutting 150,000,000 feet annually and even 
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more. The utilization of waste material is not 
so close as in Scandinavia, but stumpage prices are 
lower, aS is labor. All self-respecting Finnish ex- 
porters grade mark their lumber. Finland’s most 
important foreign market is Great Britain, tak- 
jing more than half her exports of timber and lum- 
per, or 1,156,000,000 feet in 1924. Holland last 
year took 393,000,000 feet, and France 280,000,000 
feet. 
SRR RRBRARBaEaARE 

Havre Market Slowly Improving 

WASHINGTON, D. C., Sept. 22.—The lumber mar- 
ket at Havre, France, for American softwoods, 
chiefly southern pine called there pitch pine, and 
for hardwoods seems to be slowly improving, ac- 
cording to Consul Samuel J. Fletcher. Importers 
continue to place small orders. Imports of all 


varieties were heavier in July than in June, and 
stocks on hand reveel a slight improvement. Sev- 
eral American firms in the southern States recently 
had their representatives visit Havre lumber firms, 
and while no heavy orders were received, they did 
some trading. 

The hardwood market continues to improve and 
arrivals, especially from the French colonies, are 
expected to be heavy until after October, at which 
time the seasonal shipments from the west coast 
of Africa slacken. 

Imports of building lumber, staves and cabinet 
woods into France via Havre in July totaled 18,886 
metric tons, an increase of 9,782 metric tons, or 
107 percent, over the June imports, and a gain of 
7 percent over July of last year, when imports 
totaled 17,669 metric tons. 
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Sash and door mills in the Chicago territory are 
pooking a larger volume of business now than at 
the first of the month, and total sales for Sep- 
tember are expected to exceed those of the same 


month last year. Local jobbers and retailers are 
adding to their stocks, but as yet there has been 
no perceptible quickening in trade from rural sec- 
tions. Practically all factories are operating at 
capacity, and shipments are moving out promptly. 
Order files insure capacity operation for the next 
two months and many factories are expecting to 
book business in the meantime that will preclude 
any curtailment before the first of the year. Prices 
are firm. 

Actual orders and inquiries from the country 
districts were outstanding factors in the business 
being done by Minneapolis-St. Paul (Minn.) sash 
and door mills in the last week. While the fall 
pbuilding work in the cities is slow in getting 
started, trade has opened early from the country 
districts. Orders show a heavy tendency toward 


‘ stock goods, although there is some demand for 


special work. Farmers now have begun to turn 
attention to construction. The cashing in on the 
“money crop” is reacting in the sash and door 
trade. According to manufacturers here, three 
and a half months of good business is in sight. 


Jobbers of sash and doors for Omaha (Neb.) 
territory have been doing well in past week. Or- 
ders from country dealers have increased consider- 
ably in many parts of the State. Small town resi- 
dence building in many places where crops were 
good has had a mild boom. In the bigger towns 
and cities the best outlet has been business and 
municipal buildings. 


Kansas City (Mo.) plants continue on full 
schedule but are catching up on their order files, 
the volume of new special jobs having eased off 
a little in the city. With competition becoming 
stronger, prices are not quite so firm. Demand 
from the country for sash and doors is fair, and 
city yards continue to buy in a little larger vol- 
ume than usual at this time of the year. 


Columbus (Ohio) manufacturers of millwork 
have had a fairly steady business during the last 
few weeks. Orders are being booked as building 
operations continue steady. Mills have orders 
enough to keep them going for some time, and are 
operating on an 80 percent capacity basis. Prices 
are not as satisfactory as earlier in the season. 


The door and millwork demand at Buffalo, N. Y. 
is fair this month, though not as large as some 
millmen expected. Rainy weather has been pre- 
vailing to an unusual extent, and this has checked 
considerable building work. 


The Baltimore (Md.) sash and door trade con- 
tinues to reflect a fair measure of activity, local 
sash and door manufacturers reporting that they 
are quite busy. Much of the work called for runs 
to special sizes. Stock sizes are obliged to face 
rather severe competition, and the profits are de- 
cidedly narrow. 


The demand for building glass in general con- 
tinues quite satisfactory, with a number of manu- 
facturers and large wholesalers experiencing diffi- 
culty in supplying some sizes of window glass, 
according to authorities in that trade. Speakers 
at the fall meeting of the western division of the 
National Glass Distributors’ Association, held in 
Chicago last week, commented upon the present 
active movement of building glass, and forecast 
an even greater demand for all classes of glass in 
the coming weeks. “Plate glass is reported in ex- 
ceptionally strong position, on account of its in- 
creasing use in private residences. Movement 
of window glass is reported to be exceptionally 
large in many sections, but it is said that this 
glass is not being bought as it should be. Hesi- 
tancy on the part of jobbers to stock up still 
characterizes the market, and it now appears that 
this will be the rule of the future, rather than 


the exception. The day of large stocks may return 
in time, it is asserted, but there is no indication 
that such will be the case soon. It was generally 
agreed at the Chicago meeting that the margin of 
profit in building glass is very small, but stabiliza- 
tion is apparently being more widely sought than 
any immediate change in price, so far as distrib- 
uters are concerned. 


"SAEZ ZEe: 


Results of Mill Cost Survey 
Replies returned by thirty-seven mills to a ques- 
tionnaire on mill expense, covering six months 
ended June 30, 1925, sent out by the Eastern Mill- 
work Bureau, have been tabulated and the results 
just made known to the members of the organiza- 
tion as follows: 
Per- 
Cost of cent 
Lumber to mill...$1,114,114.11 
Other materials... 265,702.08 $1,379,816.19 39 


Bench labor...... $ 470,556.57 
330,107.00 


Machine labor.... 
82,382.17 





800,663.57 23 





Lumber handling. .$ 


Mill general...... 448,724.20 
Mill machine..... 261,244.52 


139,243.35 
397,629.49 


0 eee 
Adm’n and Selling. 1,329,223.73 38 
$3,509,703.49 100 


A further analysis of the total, representing 
100 percent, reflects as follows: 





Percent 

i) nee err weer ere Ce eee ee 32 
Eamber WANES wskccc cétesen 2 
GENOP WAIGEIAIS aida ck ceccowdcess % 
barect Dene lahOR. co 6c. c ccscws 3 
Direct machine labor........... 10 
Mill general expense............ 1: 
Mill machine expense........... 8 
Mill delivery expense........... 4 
Mill selling expense............ 11 

100 


The average bench burden for period represents 
.40 6/10 cents per hour. 

The average machine burden for period repre- 
sents .92 6/10 cents per hour. 

The mill commercial burden is 18 percent—sub- 
divided as follows: 

Delivery expense, 4 percent. 

Selling expense, 14 percent. 


SREB EaS: 

To Begin Operating in Sixty Days 

STOUGHTON, WIS., Sept. 21.—‘“It will be sixty 
days before the plant of the Commonwealth Sash 
& Door Co. is actively engaged in operations,” 
said ‘Bradley Roe, president of the company, last 
week. “Within fout or five weeks we will be 
ready for the equipping of the plant and the in- 
stallation of machinery. Of course some men 
will be employed then to recondition the plant.” 

The Commonwealth company was recently or- 
ganized and has taken over a portion of the old 
Moline Implement Co.’s plant, which the city of 
Stoughton now owns. Another enterprise which 
will also be in the plant is the Midwest School 
Furniture Co., which is expected to start opera- 
tions before the end of this year. The firm has al- 
ready paid the city $5,009 and has been listed as 
a Stoughton corporation, but no further develop- 
ments of the company have been made known. 


AN UNUSUAL DISPLAY at the Indiana State 
fair, Indianapolis, is a wood carving exhibition 
made by Clyde Tansey, Tipton County. With 
the aid of an ordinary pocket knife he has 
carved an American flag five feet long and three 
feet wide, two picture frames, each whittled 
from one piece of wood, eighteen chairs of dif- 
ferent designs, twenty animals and birds and 
ten chains. : 








CHAVANNES LuMBER Co. 


Incorporated 
LUMBER AND MILLWORK 
Knoxville, Tenn. 


May 8, 1925. 
Appalachian Flooring Co., 
City. 
Gentlemen: 


Replying to your letter of the 6th in 
which you request an expression from us 
as to our experience with hardwood floor- 
ing of your manufacture. 


It gives us pleasure to state that we 
have handled considerable amounts of 
both your oak and maple flooring, ever 
since you first began to manufacture 
same. The flooring has been very satis- 
factory to our trade, and we have had 
some very nice compliments on it. 


We do not hesitate to recommend floor- 
ing of your manufacture. Your service 
has been prompt and your general poli- 
cies liberal, and we hope that the pleasant 
business relations that have existed be- 
tween your company and our own may 
continue for many years to come. 


Yours very truly, 
Chavannes Lumber Co. 


A. L. Chavannes 
VP&GM 


APPALACHIAN 
FLOORING CO. 


Manufacturers of 
Oak and Maple Flooring 


KNOXVILLE, TENNESSEE 








More Profits Every 
Day but no Increase 
in Payroll or Power 
Costs. 





This is the only machine 
that can do it. 


Atlas—IMPROVED PHILLIPS —tnvented 


Window Frame Machine 
Pulley Mortiser—Pocket Cutter—Variety Saw Table 


Bulletin No. G 45 tells the facts. 
Write for it TODAY. 


Atlas Manufacturing Co. 


Orlando, Florida 
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For Dealers 


‘“‘Larite’’ Flooring’s consistent 
quality and good average lengths 
attract and hold trade for lumber 
dealers. It is one of the oldest 
floorings on the market and is gen- 
erally recognized as one of the 
best sellers. 


“‘Larite Flooring” 


To overlook “‘Larite’’ is to overlook 
good profits you might be making. 
Competition never worries the dealer 
who sells ‘“‘Larite."” Buy it in mixed 
cars with 


Southern Pine 
YARD AND SHED STOCK 


Let us quote you on a mixed car. 


Carter- Kelley 
Lumber Co. 


MANNING, 
TEXAS 




















The BESSLER 


MovableStairway 
Fits Any Ceiling 


No matter how wide the joists may be, the 
adjustable hinge of the new Bessler brings 
the panel flush with the ceiling. Metal 
parts are of pressed steel, —stronger, lighter, 
work easier, look better. 


Send for details. 


The Bessler Movable Stairway Co. 


General Offices: 1903 E. Market St., Akron, O. 











WARREN AXE & TOOL CO. 
WARREN, PA. 
honors Panama-Pactic GRAND PRIZE 
International ExpOSitiOn  sesssessssssssssenen 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes& Tools 











EVANSVILLE, IND. 


‘Local hardwood trade has been fairly 


Sept. 21. 
active during the last week. Red gum has been in 
good demand and some ash and elm have been mov- 
ing, but maple is slow. There have been some in- 
quiries for quartered white oak, also for quartered 
sycamore. The lower grades of poplar are in 
strong demand, while the better grades are moving 
slowly. Walnut is rather slow; tupelo is in fairly 
good demand, and some cottonwood is being bought 
by box factories. Collections are very good. The 
retail lumber business is on a steady basis. Wood 
consuming factories are operated on good time, fur- 
niture plants being especially busy. Chair and desk 
manufacturers are hopeful of a better trade this 
fall. Logs are coming in freely and the quality is 
reported very good. Plow manufacturers find trade 
holding up well. Veneer manufacturers say trade 
outlook is very good, and most plants are being op- 
erated on steady time. Wagon makers also report 
an increased demand. 

The Maley & Wertz Lumber Co. has started to 
handle walnut veneers on a large scale, and later 
may manufacture veneers, according to announce 
ment by Claude Wertz. 

Krank €. Storton, of the Evansville Veneer Co., 
and secretary-treasurer of the Evansville Lumber 
men’s Club, is at Mobile, Ala., where he will re 
main for some time looking after the plant and 
business of the Evansville Veneer Co. at that point. 


MILWAUKEE, WIS. 


Sept. 22.—-The volume of business transacted 
in the Milwaukee lumber market last week was 
on the same average as in the last several weeks 
and the lumbermen here are optimistic. Good 
orders are being booked every day and while they 
ure not as large as those of other years, never- 
theless they will total practically the same at the 
end of the season as in the past. Prices held the 
same for the period with no advances noted, as in 
the week preceding, and buyers feel that they are 
favorable and are constantly in the market. There 
has been little difficulty caused by transportation 
this year and the expected tie-up of shipments due 
to the movement of the grain crop did not mate- 
rialize. Since production at the mills has shown 
an increase during the last week the prices on 
some items for which there has been a demand 
ensed a little. Some of the yards which had failed 
to lay in a stock of those items were pinched for 
a time but the situation is now improved. The 
industrial plants have been active in the market 
in past weeks and there has been an especially 
vood demand for boxing*and crating for fall ship- 
ments. The canneries in Wisconsin covered their 
requirements early and in heavier volume than 
last year. Orders for hemlock have been booked in 
fair volume from the retail yards, including those 
in the rural sections which are experiencing a fair 
amount of trade. Flooring manufacturers have 
continued to make good sized bookings and took 
common oak in good volume. The automobile in- 
terests were not as active in the market as they 
have been. Local millwork factories report an es 
pecially good volume of business. Some of them 
are refusing orders as they are already booked up 
to Jan. 1 and can not take any more werk. All 
are working overtime and with increased forces to 
give their customers the best service possible. 


BUFFALO, N. Y. 


Sept. 21.—Building permits for the last week 
numbered 1738, with costs of $642,100, which is 
the largest amount recorded here in several weeks. 

Maurice M. Wall, former treasurer of the Buf- 
falo Hardwood Lumber Co., who announced his 
candidacy for mayor of the city a few days ago, 
has received considerable encouragement from 
members of the lumber trade and other business 
men who have expressed the hope that he might 
be successful in the primary. 

The city council has voted to reconsider the 
matter of a municipal aviation field, and, after 
voting to buy a certain site, has decided to throw 
the matter open and look for a more suitable field 
than the one selected. One of the prominent citi- 


zens who has long advocated a suitable landing 


field here is A. J. Elias, president G. Elias & Bro., 
which company has been a manufacturer of air- 
planes for several years and has furnished them 
to the Government. Mr. Elias is interested in 
obtaining a large landing field here not only be- 
cause of financial interest, but from public spirit, 
as the city is now handicapped in receiving recog- 
nition as an air port. 

S. S. Mitchell, secretary Hendricks-Caskey Co., 
leaves for the Pacific coast this week and will 
spend some time at the office of the Drescher 


Lumber & Shingle Co., Seattle, which is controlled 
by this firm. 

C. Walter Betts, of Buffalo, and B. Franklin 
setts, of Philadelphia, Pa., partners in the Betts 
Lumber Co., plan to leave for a trip to western 
mills on Sept. 29. They will visit mills in Mon- 
tana, Idaho, Washington, Oregon and California 
for six to eight weeks. 

Willis K. Jackson, president Jackson & Tindle, 
is spending a week at the company’s mills in Pells- 
ton and Munising. 

Southern visitors to the lumber trade during 
the last week were: M. B. Hickson, Hickson Lum- 
ber Co., Lynchburg, Va.; S. E. Wesner, district 
manager KE. L. Bruce Co., Memphis, and John 
Welsh, Welsh Lumber Co., Memphis, Tenn. 

L. N. Whissel is on a motor trip to the White 
Mountains and other points in New England. 

John F,. Knox, who was in the lumber trade here 
for many years, as a member of Beyer, Knox & 
(o., is engaged in the organization of a national 
bank at Campbell, near Bath, N. Y. 


COLUMBUS, OHIO 


Sept. 21.—There is a decidedly better tone to 
the hardwood market. Retailers are buying bet- 
ter, while factory demand is holding up well. There 
is practically no cutting to force trade. Southern 
pine business is better but not yet up to standard, 
There is a searcity in dry stocks. 

The M. J. Bergin Lumber Co., which had been 
in business on West Spring Street for almost 40 
years, has abandoned the old yard and opened a 
larger retail yard at Grant and Eighth avenues, 
The new yard was partly completed by the eree- 
tion of a large two-story shed 20 by 110 feet and 
the office building. Two additional sheds will be 
erected and other work will be required to put the 
yard in first class shape. 


MARINETTE, WIS. 


Sept. 21.—-The Connor Lumber Co., with head- 
quarters at Laona, is now running a  12-mile 
stretch of logging railroad through its Roberts 
Lake holdings in Oconto and Forest counties. 
When finished it will be one of the best con- 
structed logging railroads in the Northwest, it is 
said, as there are practically no steep grades. The 
company is erecting two large lumber camps with 
all, modeyn conveniences. 

Mr. and Mrs. Charles A. Goodman left last Sat- 
urday upon a trip to Vancouver, Canada. Mr. 
Goodman, is head of the Sawyer Goodman Co. 


LOUISVILLE, KY. 


Sept. 21. Demand for hardwoods continues 
quite active, and general opinion is that there 
will be no let-up in demand for the balance of the 
year. Prices are firm. Movement is fairly gen- 
eral, the building trades taking a lot of material, 
through the planer or interior trim and hardwood 
flooring channels, while the furniture, fixture, 
automobile industries, and railroads are all taking 
a fair volume of business. The cabinet plants 
are also in the market, and low grades for core 
stock, box plants ete., are moving right along. 
Production is fair, having picked up a trifle since 
good rains over the South furnished better supply 
of boiler water. Quotations, inch stocks, Louis- 
ville, are: Quartered white oak, FAS, $125 to 
$140; common, $75 to $85; quartered red oak, 
FAS, $105 to $110; common, $65 to $67.50; plain 
white oak, FAS, $85 to $100; common, $60 to 
$62.50; plain red oak, FAS, $82 to $90; common, 
$57 to $60; poplar, FAS, $105 to $110; saps and 
selects, $70 to $75; common, $50 to $55; quar 
tered red gum, FAS, $92; common, $65; plain red, 
$90 and $62; quartered sap, $60 and $45; plain 
sap, $52 and $34; chestnut, $105 and $57; wal- 
nut, FAS, $215; selects, $150; common, $100; ash, 
$90 and $55. 

W. P. Brown & Sons Lumber Co., Louisville, 
recently lost five days’ operation in its big hard 
wood mills at Zama, Miss., due to boiler water 
shortage, but recent good rains have enabled the 
company to resume at that point. 

Edward Devol, formerly with the Star Wood 
Products Co., at Louisville, and previously with 
the Louisville Point Lumber Co., and I. B. Wilcox 
Co., is now connected with the Amos Lumber Co., 
of Edinburg, Ind. 

Hunt Jones, formerly of Louisville, who for the 
last few years has managed the Henry County 
Lumber (Co., at Eminence, Ky., which was Tre- 
cently purchased by E. O. Tolle, of that place, has 
recently gone with O. O. Byron & Co., Louisville 
sash and door jobbing interests. 

Starting with the next meeting of the Louisville 
Hardwood Club, on Sept. 22, the weekly meetings 
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will be held at the Brown Hotel, instead of the 
Louisville Country Club, due to shorter days, and 
the near approach of bad weather. At the Sept. 15 
meeting of the club fairly good reports were re- 
ceived regarding general conditions and outlook. 

The west Coast lumber trade has proved a con- 
siderable attraction to the Louisville hardwood 
interests the last few years. Will Day, of the 
Wood Mosaic Co., left on Sept. 16 for the Coast, 
and bas been making one or more trips a year for 
the Jast s°veral y ars. W. N. Willis, of the Chess 
& Wymond Co., Louisville, is also on a Coast trip, 
having left just recently. George Wilcox, sr., of 
the I. B. Wilcox Co., left Louisville on Aug. 15, for 
a combined business and pleasure trip to the Coast, 
and will return in October. 


BAY CITY, MICH. 


Sept. 22..-Hardwood orders are limited to small 
quantities, and largely for immediate shipment. 
Statistics indicate that shipments during the last 
two or three months have been on an equal basis 
with production, therefore stock conditions are 
favorable. Some items of high grade stock are 
in low supply and hardwood culls are also con- 
siderably below normal stocks. Practically all 
mills in this section have been producing a large 
amount of softwood during the summer, and the 
seasonal demand has taken care of this production. 
Several hardwood manufacturers have started log- 
ging operations. The hardwood flooring market 
is in a strong position and there is less fluctuation 
at present in prices than there has been at any 
time for several months. The demand has been 
in exeess of production for the desirable items, 
which are oversold. Prospects for future business 
are encouraging. 


WARREN, ARK. 


Sept. 22.—Demand is good for upper grades in 
oak and gum. Hardwood flooring is moving in 
fair quantities at good prices. Some oak and gum 
trim is being sold, but not in large quantities. 
The hickory market continues weak, especially on 
billets, but demand for hickory logs is better than 
for some time past. Those mills that curtailed 
some time ago have not as yet increased their 
production. Log supplies are slightly under this 
time lost year. Shipments are heavier than either 
production or new business. 


CINCINNATI, OHIO 


Sept. 22.—The lumber market, while not up to 
expectations, has been improving gradually and at 
present demand is quite satisfactory. Advances 
in certain hardwood items early in the month have 
become established, but the market is not encour- 
aging to any general advance just at present. In 
pine, conditions are more stable. The retail trade 
is active and yard stocks are badly broken. The 
principal buying is fur immediate needs, though 
some future business is coming to hand. There is 
little doing in the export market, due to the fact 
that stocks abroad are generally high and foreign 
dealers are holding off until consumption shows 
a healthy increase. 

H. W. Thomas, former Nashville representative 
of Charles B. Carothers (Inc.), of Memphis, Tenn., 
has entered the commission business in Cincinnati, 
handling southern pine and west Coast products. 
He has opened offices at 513 Main Street. 


Ralph H. Ely, mill operator, of Buckhannon, 
W. Va., was in the city during the last week con- 
ferring with a number of wholesalers and com- 
mission men relative to their handling the products 
of his mills in the Cincinnati territory. 


The Cincinnati Lumbermen’s Club was awarded 
the prize offercd by the Cincinnati Zoo to the trade 
or business association having the largest percent- 
age of attendance at the Golden Jubilee Dinner of 
the Cincinnati Zoo. The club was first in the per- 
centage of attendance, 331% percent of the mem- 
bership being present at the dinner. The trophy 
is a handsome bronze plaque, suitably inscribed. 
The club ‘was second in the number of members 
present. 


The ladies’ memorial tree committee of the Cin- 
cinnati Lumbermen’s Club has completed its cam- 
paign for funds to plant trees along the Dixie 
Highway in memory of soldiers and sailors who 
lost their lives in the World War. The ladies 
raised $1,000, which will be sufficient to plant 
trees along both sides of the highway for a mile 
and to erect suitable tablets. The campaign was 
conducted under the chairmanship of Mrs. Edward 
Barber, wife of the president of the club, and 
Mrs. John Byrns, who was treasurer of the com- 
mittee and chairman of the subscription subcom- 
Inittee. Officers of the club and the committee will 
Select the mile to be planted by the club in a con- 
ference with the «general memorial committee of 


Hamilton County. The Lumbermen’s Club is the 
first business organization to complete its cam- 


MEMPHIS, TENN. 


Sept. 23.—A revival of the demand from the 
automobile industries featured last week in the 
southern hardwood market, that group placing 
some nice orders and at advanced prices. Sap 
gum was in a good demand and this item is bring- 
ing considerably more than it did a few weeks ago. 
Other groups are also taking their share of hard- 
woods. ‘The furniture people continue to buy in 
good volume. A good demand for furniture is. re- 
ported which should keep all mills running full 
time and necessitate considerable hardwood lumber 
to supply this demand the next few months. The 
flooring people continue in the market, although 
the expectation is that some will soon drop out. 
The interior trim plants are taking their share of 
hardwoods at this time and keeping their plants 
running full time. Other groups are buying hard- 
woods in nice volume and business as a whole is 
exceptionally good. 


The overseas demand continues to show improve 
ment each week. While improvement from the 
United Kingdom is noted it is said that business 
from that source can not be exceptionally good for 
thirty days or more. 

Demand for red gum has been exceedingly good 
and buyers are still looking for stock and willing 
to pay the price. All items are up several dollars 
a thousand and give promise of going higher. 


DETROIT, MICH. 


Sept. 22.—<Although a small seasonal decline in 
total production is anticipated in the automobile 
industry during September and succeeding months 
of this year, prospects are that several of the lead- 
ing producers will establish new output marks. 
The outstanding demand for closed cars is evi- 
denced from the announcement that the Fisher 
3ody Corporation is making more than 3,000 closed 
bodies a day. Another manufacturer of a higher- 
priced car reports that more than 5,000 sedans 
and coaches alone will be built this month. As a 
result of these promising developments with re- 
spect to cars in the higher price ranges increased 
purchases of hardwoods are said to be in the offing, 
since the widespread use of steel bodies is con- 
fined principally to cars in the lower price ranges. 
Automobile plants are showing a continued interest 
in gum. There is also a more decided trend toward 
birch. There is a tendency on the part of the 
larger body plants to use more varied stocks. Con- 
tinued price reductions also have been responsible 
for the introduction of economies of this kind in 
the us® of hardwoods, particularly with respeet to 
shorter lengths. 

The wholesale market in softwoods shows a re- 
duction on all items with the exception of flooring 
and finish. Buying by retail yards has fallen off 
somewhat in spite of their prospects for an active 
fall building program. Transit cars also are show- 
ing a weakness. 

K. T. Prickett, president Tri-State Lumber & 
Shingle Co., spent several days in Detroit last 
week, 

If. G. Knight, of the Restrick Lumber Co., is 
spending a vacation in northern Michigan. 


MERRILL, WIS. 


Sept. 22.—Lumbermen report that demand for 
lumber, which showed a considerable increase in 
August, is lessening slightly and that prices re- 
main unchanged and steady. Shortage of men in 
the woods indicates that the sum of logging opera- 
tions this fall and possibly during the winter will 
be less than had been expected, and much less 
than during the last two winters. This condition 
is reported to be general throughout northern Wis- 
consin. Birch is the strongest item in the hard- 
woods and the demand seems to be practically the 
same for all grades. Flooring factories are buy- 
ing considerable maple and automobile manufac- 
turers are coming into the market for their share 
of the maple output. Hemlock lath are strong 
and the stocks are reported very low. The price 
for No. 1, 4-foot lath is $8 a thousand; for No. 2, 
$5.50; for 32-inch, $3.25. 

The Shawano Lumber Co., which recently lost 
its sawmill at Shawano on account of fire, has 
started to rebuild. The company’s plans originally 
were to rebuild nearer to the timber holdings, but 
after careful study it was decided to rebuild in 
Shawano. The sawmill will be 36x142 feet in 
size and built for a band and resaw of 50,000-foot 
capacity in hardwoods and 65,000-foot capacity in 
softwoods to each 10-hour shift. The mill will be 
of the latest design and the machinery and de- 
vices when installed and completed will be of the 
most modern type. About ninety men will be 
employed for the greater part of the year. 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COM: ANY, 


Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











Bank at Monte Carlo 


became famous over night —yet few people now re- 
member his name. 


} 
| 
| The Man That Broke the | 
| 


The Louisiana Red Cypress Company did not be- | 
come famous so quickly—but, because we have con- 
sistently kept faith with our customers for seven- 
teen years, we are remembered today by many 
thousands of satisfied clients, who turn to us when 
they are in the market for 


Genuine Louisiana Tidewater Red Cypress 
Cypress Window and Door Frames 
Soft Texture Tidewater Tupelo 
Long and Short Leaf Yellow Pine 
Fir—Spruce—Hemlock 
Red Cedar Shingles and Siding 


TRY OUR “ LaRED” BRAND OF 
PREMIUM CEDAR SHINGLES 1 


“LaRED” Supremes—The 100% Shingles 
“LaRED” Extra Clears—100%. clear,85% edgegrain 
“LaRED” Star A Stars—Real Stars 





of New Orleans 


Entire Fourth Floor 
Poydras Building, 
New Orleans, La. 


1018-19 White Bldg., 
Seattle, Wash. 
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Louisiana Red Cypress Company | 
| 
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CORINTH, MISS. 


OAK CAR MATERIAL 
SHORTLEAF PINE 


DIMENSION BOARDS 
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are ALWAYS IN THE 
MARKET TO BUY— 


Long and Short Leaf Sizes and 

Boards. 

Short Leaf Casing and Base. 
Also:— 


1x4 K. D. B & Better Rough. 
1x4 to 12”—6, 8 & 10’ Rough. 





Flooring, Ceiling and Siding 
Oregon & California White & Sugar Pine 





Send us your stock and price list. 


Chas. F. Felin & Co., Inc. 


Old York Road & Butler St., PHILADELPHIA, PA. 











Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U, S. A, 
Cable Address : **Pickwood,”’ St. Louis 














WRIGHT, GRAHAM & CO., Wood Brokers 


86 St. Vincent St., Glasgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: ‘‘Brackridge,’’ Glasgow. Cable 
Address: ‘‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 


Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. 


Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 


cc alabama 


c | 
DIMENSION 


No. 1 and 2 
Ss SHORTLEAF 


Our present large stocks 
insure you prompt 
deliveries. Order any 
"On, quantities you require 

in mixed cars with 
other items. Do it now. 


% %~ | LATHROP 


% Lumber Co. 
LATHROP, ALA. 


%" and %" CEILING. 
%" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 4 
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Lumber Co, 
WETUMPKA, ALABAMA , 


a we. 
HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 














BELLINGHAM. WASH. 


Sept. 19.—A log production of more than 1,000,- 
000 feet a day in the camps of the Bloedel Donovan 
Lumber Mills is reported by Vice President J. J. 
Donovan. Eleven and one-half sides are operating, 
the largest operations being at Beaver, where four 
sides are running, and at Saxon, where there are 
three sides. At Alger, Floyd Byles is working a 
side and a half under contract. The company is 
employing more than 600 men in its camps and be- 
tween 1,200 and 1,400 in its mills. Within the 
next thirty days the company will load cargoes for 
Cuba, Italy, China, Japan, Gulf of Mexico, Cali- 
fornia, Atlantic coast and Hawaii. 

Log shipments on the Milwaukee railroad were 
lessened this week by a shutdown at the Chinn 
Timber Co.’s camp, due, it is assumed here, to the 
appointment of a receiver on the petition of Paul 
Webb, an accountant, who says the company owes 


him $1,500. L. G. Chapman, manager, says he 
does not know when the company will resume 


operations. This week Receiver Walter Whitcomb 
was given authority to borrow $8,000 on the com- 


pany’s assets to pay labor claims and freight 
charges on forty-one carloads of logs held in 
Bellingham. The company has operated in this 


district for fifteen years or longer. 

Cargo shipments were light this week, but the 
movement will be heavier later in the month. 
This week’s business follows: Puget Sound Saw- 
mills & Shingle Co., steamship Alvarado, 400,000 
feet, California. Bloedel Donovan Lumber Mills, 
barkentine EH. R. Sterling, 1,000,000 feet, Austra- 
lia; steam schooner Whitney Olson (loading), 
1,500,000 feet, California; schooner Commodore 
(loading), 1,500,000 feet, Hawaii. 

Susiness and professional men, among them 
George Christie and William McCush, loggers, this 
week assured the early establishment of a paper 
mill here by subscribing for $20,000 of preferred 
stock in less than five minutes at a luncheon given 


by the Bellingham Bay Improvement Co. The 
mill will be a converting plant and its erection 
will begin this month. For this purpose the 


Pacific Coast Paper Mills will be organized with 
a capital of $75,000. The project is backed by 
the Westminster Paper Mills, of New Westminster, 
B. <. : 

Whatcom County lumbermen have helped to 
make in Bellingham the most successful first aid 
school that has thus far been conducted by the 
State safety department, says Martin J. Flyzik, 
director. The following lumber concerns were 
represented at the school, the only one of its kind 
where enrollment increased the second night: Bloe- 
del Donovan Lumber Mills, Morrison Mill Co., 
IK. K. Wood Lumber Co., Puget Sound Sawmills & 
Shingle Co., Saginaw Mill Co., Whatcom Falls 
Mill Co., Union Timber Co., Western Woodwork- 
ing Co. 

Bellingham lumber companies have donated all 
the lumber for the $6,500 dream home being built 
by the Bellingham Real Estate Board in connection 
with its Own Your Own Home Exposition. The 
contributors of lumber are: Whatcom Falls Mill 
Co., Baker Lumber Yards, Columbia Lumber Co., 
Morrison Mill Co., E. K. Wood Lumber Co., Puget 
Sound Sawmills & Shingle Co., Futurity Shingle 
Co., N. Jerns, Western Woodworking Co., Belling- 
ham Sash & Door Co., Bloedel Donovan Lumber 


Mills. 
COOS BAY, ORE. 


Sept. 19.—Cruisers for the Weyerhaeuser Tim- 
ber Co. are said to be in the company’s holdings 
east and northeast of Coos Bay, where they are 
checking over cruises on about 40,000 acres. Two 
years ago officials of the company declared they 
did not expect to cut the timber in question until 
1940, but the sudden activity in making a re- 
cruise implies the company has some change of 
policy in mind. A few weeks ago it was reported 
here that the company would construct a mill on 
Coos Bay within eighteen months. 

The Western White Cedar Co. is receiving some 
fine white cedar lumber from its logging areas in 
Curry County. One cargo recently was brought 
here on the steam schooner Winchester, consisting 
almost wholly of clear. The lumber is delivered 
to the dock at Port Orford by trucks and then 
loaded on the Winchester. White cedar sales are 
said be be heavy at this time and a number of 
foreign craft are coming in October for shipments. 

The Reedsport Sash & Door Co. resumed opera- 


tion after being idle for two months. Forty-five 
men were employed at the re-opening. The force 


will be increased to sixty men shortly. 

William Stout, of the Stout Lumber Co., was 
elected president of the Coos Bay Hoo-Hoo Club 
at its recent election of officers. Andy P. Davis, 
manager for the Pacific Lumber Inspection Bureau, 


is vice president, and Frank A. Rowe, secretary, 
Other officers are A. T. Lagerstrom, logging opera- 


tor, vicegerent; J. H. Jeffrey, of the Coos Bay 
Lumber Co.; R. T. Bourns, of the Stout Lumber 
Co., and H. J. Leaf, of the Coos Bay Lumber Co., 
directors, The Stout company has converted 
its tug Hercules into a semiDissel powered boat 
with added power. This tug will be used in raft- 
ing logs from South Slough to the company mills 
in North Bend. 

Ray Jeub, logging contractor, has opened a new 
camp in mid-east Coos County and is logging for 
George Chaney. The new camp has timber sur- 
rounding it which will occupy the forces for twelve 
months. 

Fred Minard is opening a new logging camp on 
the north fork of the Coquille River in the vicinity 
of Dora, where logs must be driven in the winter 
months when freshets are current. 

Baxter & Barker, logging 20,000,000 feet of fir 
on the north fork of the Coquille, are constructing 
a splash dam which is nearly completed. The 
firm has several million feet of logs ready for 
delivery when water permits. 


LOS ANGELES, CALIF. 


Sept. 19.—Mid-month retail conditions in south- 
ern California show that volume has _ increased 
slightly, but reports are that prices are not yet 
what they should be. With the increase of home 
building, already noticeable, predictions are freely 
current that better prices can be expected. Whole- 
salers state that mills have heavy orders on their 





books, with southern California buying in good 
volume, The docks at San Pedro are reported to 


be in good shape with little surplus stock on hand, 
despite the fact that the first ten days of this 
month 48,000,000 feet of lumber was laid down at 
the local harbor, a heavier movement than has 
been experienced in some time. Randoms sold here 
last week for $22, on an order of one million feet. 

Reports emanating from Chihuahua, Mexico, 
state that the large lumber plant of the Chihuahua 
Lumber Co. has been taken over by Mexicans and 
preparations are being made to again place it in 
operation. It has been shut down for the last 
fifteen years and its machinery will have to be 
overhauled. The plant is devoted to the manufac- 
ture of sash and doors and box shook. It obtains 
its timber supply from the white pine forest area 
of the Sierra Madres, west of Minaca. The 
National Railways of Mexico is also receiving 
60,000 cross ties a month from the Minaca region. 

Harold S. Wheeler, president Far West Lumber 
Co., Taconia, Wash., is retiring from business and 
will make his home here, having already started 
construction of a residence. 

B. W. Cadwallader, president Cadwallader-Gib- 
son Co., of this city, has just returned from a busi- 
ness trip to the Philippine Islands. During his 
visit to the islands, Mr. Cadwallader made an 
inspection tour of the company’s hardwood logging 
and milling operations. 


SEATTLE, WASH. 


Sept. 19.—Robert B. Allen, secretary-manager of 
the West Coast Lumbermen’s Association, will be 
principal speaker at next Monday’s meeting of the 
Seattle Credit Men’s Association. Mr. Allen’s 
subject will be “The Timber Situation.” 

Si Hooper, of the S. C. Hooper Lumber Co., Los 
Angeles, is making a business trip to the Pacific 
Northwest, and says his territory in southern Cali- 
fornia is still taking its normal quota of lumber. 
Building permits in Los Angeles are running about 
ten million dollars a month, and construction has. 
shifted so that there is a smaller proportion of 
bungalows and a greater proportion of larger 
houses than formerly. 

Dana FE. McDuffee, district representative of 
the Weyerhacuser Sales Co., has been transferred 
to Omaha, Neb., and will leave next week for his 
new location. He has been in Seattle for more 
than two years, and during that time has made 
many friends among the representatives of the 
lumber industry. Mr. McDuffee began his business 
career at Minnesota Transfer in 1910, starting 
with a job in the yards of the Central Warehouse 
Lumber Co., and advancing to the sales desk. 
During the war he became connected with the 
spruce production division, and came to the Coast, 
where he engaged in inspection service for the 
Federal cut-up plant at Vancouver, Wash. Dur- 
ing that interval he inspected an aggregate of two 
million feet of Port Orford cedar for the Govern- 
ment. Mr. McDuffee then became assistant man- 
ager of the sawmill of the Sitka Spruce Co., at 
Coquille, Ore., until the summer of 1921. He 
then entered the service of the Weyerhaeuser 
Sales Co., and has been connected with that 
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organization ever since—going successively to 
Minneapolis for five months, then to the fir desk 
in the Spokane headquarters for ten months, then 
to New York city for six months, and then to 
Seattle. 

Owing to the thirty-fourth Hoo-Hoo Annual in 
Spokane, the regular luncheon of the Hoo-Hoo 
Club of Seattle was canceled this week, and in 
its stead about twenty wholesalers assembled for 
an interchange of views. W. H. Williams, of the 
J. E. Morris Lumber Co., presided. An important 
gubject—that of the Great Lakes-St. Lawrence 
Ship Canal—was brought up by Sherman L. John- 
gon, of the Washington Cedar & Fir Products Co. 
Mr. Johnson is chairman of the research com- 
mittee of the Hoo-Hoo Club of Seattle, and he 
announced informally to the luncheon of whole- 
galers that the committee, after considerable de- 
pate, decided that the subject could be safely 
allowed to rest with the President of the United 
States and his aides, where it is now having care- 
ful consideration and competent attention. 


VANCOUVER, B. C. 


Sept. 19.—-Coast mills in this Province are busy 
cutting orders at present, and indications are prom- 
ising for a long and late season. Atlantic business 
is providing the big volume of trade for the mills, 
and outward movement of lumber billed for the 
eastern seaboard is going to be active for weeks 
yet, even if no further orders are placed. There 
appears to be no slackness in demand from the 
Atlantic seaboard in sight. Exporters are filling 
their cheap tonnage commitments as fast as they 
can secure the lumber. Mills have enough busi- 
ness booked to keep them going till late in October 
for that trade alone. 

Australia has come into the market with orders 
totaling 15,000,000 feet. Much of it is going for- 


full capacity yet. Log stocks reported to the 
association as being in the market have been re- 
duced on an average ,of 25,000,000 to 30,000,000 
a month for the last two months or more. On 
Sept. 10, the last report given out, it was esti- 
mated that stocks in sight totaled 196,000,000 
feet. The reduction is kept up, because mills are 
increasing their requirements and production is 
still held back. Conditions in the logging end of 
the industry are good, and prices are stabilized. 
Labor is a little short yet, due to the number of 
men who migrated to the Prairie Provinces for the 
harvest. Many will return in the next month. 

Developments in the grain freight rate situation 
are being given close attention. Keen interest is 
aroused by the announced tariffs, made effective 
Sept. 15, by order of the railway commission. Dis- 
appointment is expressed throughout the West. 
The order was stated to be an absolute equaliza- 
tion on mileage basis for wheat shipped East or 
West. The new tariffs published by the railways 
are far from making that literally effective. In 
fact, instances are quoted where rates from certain 
western Canadian points to the Coast have actually 
been increased. Strong representation is to be 
made before the railway board which meets in 
Ottawa on Sept. 29. All western Provinces are 
sending experts to argue the question. 


DULUTH, MINN. 


Sept. 21.—Inquiries for all classes of northern 
pine continue to increase and orders for mixed car- 
lots are in sufficient volume to keep yards busy. 
Shipments are going out largely to southern and 
western Minnesota, North Dakota and Iowa points. 
Both upper and lower grades are wanted. As 
evidence of a marked expansion in demand re- 
cently, the Scott-Graff Lumber Co., of Duluth, men- 
tioned that it had booked orders during the last 











What a bit of forest looked like after a careless camper had left his fire burning. 
wind, following the fire, had blown down the insecure trees like jackstraws. A ground fire is less 
spectacular than one which gets into the tree tops, but it causes enormous destruction nevertheless. 
Surface roots are burned and killed by heat so that many trees are ‘‘wind thrown’’ by a mere 


breeze. 


In this case 


The humus in the soil is reduced to ashes, seedlings are killed off and the trees become 


scarred, later being subject to attack by fungus. Very little fire-killed timber is salvaged. Thirty- 
five thousand forest fires burn more than ten million acres of timber in the United States every 








year. Five thousand of these fires are chargeable to campers and smokers and an equal number 
to incendiaries 
ward in chartered bottoms. Orders in sight for few days for 2,500,000 feet of northern pine lum- 


that market were held off in the hope that Atlantic 
trade, which has been dominating the price, would 
slacken. To fill requirements the business now 
being handled had finally to be placed at the 
market. 

Quebee harbor work, which was counted on for 
nearly fifteen million feet of timbers this season, 
is now delaying placement until next spring for 
the bulk of the requirements. An order for 12x12 
dressed timbers totaling 2,500,000 feet has been 
Placed for filling now. Delays in awarding con- 
tracts prevented placing more of this order. 

Japan is now inquiring in this market, but is 
hot yet placing much business. British demand 
18 at present limited to parcel shipments of clear, 
€xporters state. A small lot of railway ties is 
booked for one steamer now loading here for 
United Kingdom delivery. 

Logging operations are gradually being extended, 
though Coast outfits are far from being operated at 


ber, running from No. 3 to No. 1. Of that 
1,400,000 feet is scheduled for cargo shipment to 


a Lake Erie port and 1,100,000 feet will be 
shipped by rail to middlewestern points. Of the 


cargo shipments 800,000 feet was loaded out this 
week, and the balance will go out within two 
weeks. Sales officials of the Virginia & Rainy 
Lake Co. at Virginia, and the Cloquet interests at 
Cloquet, Minn., noted that increased shipments 
recently had made substantial reductions in stocks 
in their mill yards. From present indications, it 
is thought that the sawmill companies hereabout 
will go into the winter in the best condition in 
several seasons as regards accumulations of stocks 
in their yards. A healthy demand for box lumber 
is being experienced from box companies over the 
middle West as a result of substantial bookings 
from industrial and commercial quarters. Dealers 
commented upon the putting through of a sub- 
stantial trade in lath for this late in the season. 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8 
Dearborn St., Chicago, Ill. 
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Buyers for the Northwest railroads are said to 
have been doing some inquiring lately for ties, and 
timber operators are sanguine that better condi- 
tions in the placing of contracts will prevail this 
season. Railroads operating in this territory are 
reported to be figuring upon considerable improve- 
ments to road beds next spring. Northwest timber- 
men are also pinning their faith upon more satis- 
factory conditions prevailing in the pulpwood 
trade. The market is steady in all grades of 
northern pine lumber, and current lists are being 
adhered to. Apart from the Virginia & Rainy 
Lake Co., no further action has been taken in the 
way of arrangements for logging this season, an 


average production of woods products being 
counted upon, 
TACOMA, WASH. 
Sept. 19.—The Tacoma Lumbermen’s Club for- 


mally endorsed the movement to bring Washington 
into the list of States which are working for the 
development of the Great Lakes-St. Lawrence 
Canal project at the regular meeting of the club 
Wednesday noon. The endorsement was given 
following the report of a special committee ap- 
pointed to investigate the project. The committee, 
which was headed by R. G. Glanville, of the 
Wheeler, Osgood Co., reported that in its opinion 
the project would be in no way detrimental to the 
West but on the contrary might be of great bene- 
fit, especially to the western railways. The possi- 
bilities that the canal might open a new direct 
water route for lumber products to the middle 
West was also considered. The committee recom- 
mended the club endorse the movement which was 
done by unanimous vote of those present. The 
elub’s action will be submitted to Gov. Roland I. 
Hartley, who is considering a recommendation to 
the legislature on the question. 

A discussion of the unsatisfactory situation in 
regard to the industrial insurance act which has 
resulted from the recent supreme court decision 
barring workers engaged on navigable waterways 
from the benefits of the law was held. No action 
was taken but the general opinion was that the 
law should be amended to cover the point. 

A general market discussion closed the meeting. 
The recent slump in the Atlantic coast market was 
attributed largely to the high freight rates but it 
was predicted by some that these would drop be 
fore the end of October. Most of the mills repre- 
sented at the meeting reported full order files and 
a fair demand. 

George S. Long, general manager of the Weyer- 
haeuser Timber Co., has announced his acceptance 
of the position of member at large on the newly 
organized Northwest Regional Advisory Board 
which will endeavor to solve the problems of rail- 
roads and shippers. Mr. Long’s acceptance of the 
position was announced at a meeting of the Ta- 
coma transportation bureau at which the matter 
was discussed, The Tacoma shippers recommended 
that the committee on lumber and forest products, 
which will function under the board, be divided 
into three committees, one for lumber, one for 
shingles and one for lumber products. For mem- 
bers of these committees to represent Tacoma the 
meeting adopted a recommendation favoring the 
following appointments: Lumber—Forst Snyder, 
Clear Fir Lumber Co., and J. J. Dempsey, Dempsey 
Lumber Co. Shingle—William Leybold, Leybold 
Smith Shingle Co., and Corydon Wagner, St. Paul 
& Tacoma Lumber Co. Lumber products—R. G. 
Glanville, Wheeler, Osgood Co., and August von 
soecklin, Washington Manufacturing Co. Hans 
Ileidner, lumber exporter was recommended for 
membership on the export and import committee, 





George H. Gilpin, Northwest Chair Co., on the 
furniture committee and O. V. Snyder, Pacific 


Match Co., on the committee for miscellaneous 


manufactures, 


Lumber carriers at the Tacoma docks 
the present week included the following: St. Paul 
& Tacoma Lumber Co. Alabama Maru, Japan, 
525,000 feet (part cargo), City of Spokane, Japan 
and China, 1,500,000 feet (part cargo), Tiger, At- 
lantic coast, 2,500,000 feet (completing), Kafiris- 
tan, Australia, 900,000 feet (part cargo) and 
Tyndareus, Japan and China, 800,000 feet (part 
cargo). Dickman Lumber Co., Lake Frances, Cali- 
fornia, 200,000 feet (part cargo). Milwaukee dock 
Alabama Maru, Japan, 400,000 feet lumber and 
150,000 feet logs (completing), and Paris Maru, 
Japan, 600,000 feet (part cargo). Puget Sound 
Lumber Co., Oriodono Maru, Japan, 1,200,000 feet 
(part cargo). Portacoma docks London Shipper, 
Europe, 5,200 doors and two cars of plywood (part 
cargo), Tyndareus, Japan and China, 225 tons box 
shooks and 100,000 feet logs (part cargo) and 
Quinault, California, 200,000 feet (part cargo). 
Defiance Lumber Co., Alvarado, California, 500,000 
feet (part cargo) and Bessemer City, Atlantic 
coast, 600,000 feet (part cargo). Baker dock 
Doylestown, California, 200,000 feet (part cargo) 
and Virginian, Atlantic coast, 65,000 feet lumber, 
19,650 doors, 1,000,000 shingles, 50,000 feet cross 


during 


arms and 100 tons box shooks (part cargo), 
Dempsey Lumber Co., Astoria, California, 900,009 
feet (part cargo). Terminal dock Florence Lucken. 
bach, Atlantic coast, 550,000 feet (part cargo, 
and Robin Hood, Atlantic coast, 500,000 fee 
(part cargo) and Wapama, California, 150,000 fee 
lumber and 25 tons box shooks (part cargo). Tide. 
water Mill Co., Lake Frances, California, 250,000 
feet (completing). Smelter dock Georgié, Europe, 
200,000 feet (part cargo). 

The first shipment of lumber from the new Reed 
Mill Co.’s plant at Shelton was brought to Tacoma 
this week and delivered to a local dock for trang 
shipment to an early’ boat. The shipment 
amounted to 342,000 feet and was brought ty 
Tacoma from Shelton by barge. 

Ralph H. Shaffer, president of the Pacific Box 
Co., and thirteen Tacoma business men, left this 
week for a hunting trip in Alaska. The trip will 
start at Ketchikan. 

S. E. Gange, formerly superintendent of the 
Western Fir Lumber Co., of Tacoma, and more re. 
cently in charge of the construction of the new 
Reed Mill Co.’s plant at Shelton has resigned his 
position with the latter firm. Mr. Gange has not 
announced his plans for the future. 


The semiannual district meeting of the Loyal 
Legion of Loggers & Lumbermen will be held in 
Tacoma, Oct. 28. The meeting will bring to this 
city the delegates from Willapa Harbor, Grays 
Harbor, Tacoma, Seattle and northern Puget 
Sound. 

Herbert Ehricke reached the finals in the golf 
tournament among the employees of the Wheeler, 
Osgood Co. this week by defeating Charles Palin, 
Ehricke will play the winner of the match between 
Freeman Hobart and Mike Brindley for the 
championship. 

Business conditions in the East show much im- 
provement according to M. C. Hayden, of the 
Rudell-Hayden Lumber Co., who has just returned 
from a business trip to the Atlantic coast. 

Another hearing on the log rate case, set for 
Olympia next Monday, is not expected to develop 
anything new on the question as no testimony will 
be taken. It is understood that the attorncys for 
both sides will endeavor to get together on a date 
for a later hearing when evidence will be 
introduced. 


PORTLAND, ORE. 


Sept. 19.-—-A steady volume of business at prices 
that show little fluctuation is the situation in the 
fir market here at present. Railway material has 
been moving a little better than other items, and 
during the last week foreign demand has shown 
considetable improvement. A cargo of 4,200,000 
feet is to be shipped to Shanghai early next month 
on the British steamer Buchabess just reported 
fixed for that business by the Pacific Export Lum- 
ber Co., of this city, which company is now load- 
ing the Japanese steamer Kurohime Maru on the 
Columbia River with railroad ties for Calcutta, 
India. ‘These ties are being creosoted at St. 
Helens. The latter part of this month the steamer 
Yojin Maru will be here for the Pacific Export 
Lumber Co. to load a cargo of lumber for Aus- 
tralia. The British steamer Portfield is also re- 
ported as engaged to come to Portland to load a 
lumber cargo for the antipodes. 

W. W. Payne, president Pacific Export Lumber 
Co., accompanied by Mrs. Payne, left here today 
for New York to embark on the liner Aquitania 
for Europe, where they intend to spend a few 
weeks. Mr. Payne plans a short stay in New York 
prior to embarking for the trip across the Atlantic. 

Arthur C. Hansen, secretary-treasurer Rock 
Island Sash & Door Works, of Rock Island, II. 
was here a few days ago on a tour of the Coast. 
As guest of Fred Roblin he enjoyed an auto tour 
of the famous Columbia River highway and also 
took a run down to Longview and other points 
along the Columbia River to see the big lumber 
operations there. 


O. M. Clark, of the Clark & Wilson Lumber Co.. 
who has been seriously ill for several weeks, is now 
out and about again looking stronger than ever. 
He is the dean of the lumber industry in Portland. 


A. B. Hammond, prominent California lumber 
operator, was in Portland during the week and 
made a side trip to Astoria, where the company 
for many years operated a mill till it was destroyed 
hy fire a couple of years or so ago. His visit to 
Astoria revived press speculation there of plans 
to rebuild, but Mr. Hammond said he had no in- 
formation to give out in that connection. The 
company has large timber holdings in the Cowlitz 
River district. Most of its timber in the lower 
Columbia district has been cut. 


The Westport Lumber Co. has finished its log- 
ging operations on the Kerry line and is storing 
its equipment, probably with the view of dispos- 
ing of it. The company is buying logs in the open 
market. 
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SAN FRANCISCO, CALIF. 


Sept. 19.—Rates on lumber to the Orient and 
Japan have taken a slight increase during the last 
week. From various quotations of from $8 to $9 
average, the rates have jumped to $9 for ‘‘babies,”’ 
$10 for squares and $13 for logs. Intercoastal 
jumber from American loading ports remained firm 
at $15 to $15.50 although one fixture was reported 
at $15.75. The rates to Australia remained steady 
and unchanged at $13. Coastwise lumber remained 
fixed at $5.50. 

Walker Buswell, president of the Buswell Lum- 
per Co.. of Seattle, and A. W. Kent, manager of 
the San Francisco offices of the company, have 
just returned from a trip through the Klamath 
and northeastern districts of the State. Both re- 
port that the situations at the mills are very good ; 
there is a normal stock on hand with shipments 
above normal and the outlook favorable. 

Charters for lumber ships during the week in- 


cuded: British steamer Peebles, north Pacific 
ports to Australia at $14.25; British steamer 
queen Maud, north Pacific ports to Australia at 


$13; Japanese steamer Florida Maru, Grays Har- 
hor to Japan; American schooner Oregon Fir, 
Columbia River to Shanghai; American schooner 
dreyon Pine, Columbia River to Shanghai; Japan- 
ese steamer Milan Maru, Grays Harbor to Japan, 
and the American steamer Onondaga, from north 
Pacific ports to North of Hatteras. 

The Red River Lumber Co. will conduct a series 
of experiments in its new veneer manufacturing 
plant at Westwood with species of white and black 
oak, an abundance of which is found on the com- 
pany’s holdings in the Westwood district and along 
Montgomery Creek. 

Rk. F. Hammatt, secretary-manager of the Cali- 
fornia Redwood Association, is on a business trip 
through the southern part of the State, calling on 
the retail trade and wholesalers. The trip will 
take about thirty days. 

B. W. Cadwallader, president of Cadwallader- 
Gibson Co., of San Francisco and Los Angeles, re- 
turned from an extended inspection trip through 
the company’s mammoth holdings and operations 
in the Philippine Islands. After being here for a 
few days he departed for Los Angeles where the 
new hardwood sash and door factory is to be put 
into operation soon. 

Nelson Jones, of the Jones Hardwood Co., re- 
ports the arrival of an 8-pound boy which, he says, 
is to be a lumberman. 


JACKSONVILLE, FLA. 


Sept. 21.—Demand for shed stock is very urgent 
at all points in Florida, except on the lower west 
Coast. The Tampa and St. Petersburg yards are 
well stocked with material that was diverted from 
the east Coast. Most orders booked were from 
wholesale dealers. A larger volume of orders 
were received from the northern and eastern deal- 
ers for edge and flat grain flooring and mixed 
orders were also more in evidence. Planing mills 
are running full time and have very little stock 
on hand unsold. Florida mills are obtaining $48 
for 4-inch B&better flooring; No. 1 is moving 
slowly, its price firm; No. 2 brings an average of 
$20; No. 3 sells at $12. s&better 4-inch heart 
rift is quoted at $80; sap, $70; “C,” $55; No. 2, 
$35. Florida mills are finding a ready market for 
ill the 3-inch B&better flat they can produce at 
560; No. 1 is very active, sales were made at 
$45.50 to $48; No. 2 was in good demand from the 
Kast at $17.50 to $18; No. 3 is a slow seller, 
price firm. B&better 3-inch heart rift is quoted 
at $90; sap, $80; “C,” $62; No. 2, $36. Stocks 
are very small. Average price paid for 6-inch 
No. 2 is $27; No. 3, $18.50. 

Some wholesalers report that sales of air dried 
roofers during the last week have not been as 
heavy as during the previous period. This ap- 
Dlies only to business originating in Florida which 
1s being held up on account of the embargo situa- 
Non. Need for this class of stock is more urgent 
than ever but it is useless for the yards to con- 
Unue to place orders when they can not receive 
shipments. All of the mills are reported to have 
full order files and in some instances are holding 
out for higher prices. Sales are reported at $21 
for 6-inch and $22 for the wider widths. Rivers 
ind streams are at the lowest point they have 
heen in years and mills are able to get timber out 
of the lowlands. There is continued good demand 


‘rom the North and East. Longleaf kiln dried 
Stock is necessarily moving slowly. The mills 


ave large orders booked for shipment as soon as 
Wssible at $27 for 6-inch, No. 2 and $18 for 
NO; 3. x 

Millwork plants and the building trades are 
active customers for B&better rough and dressed 
finish. Mills are able to make quick sales when 
they have a car ready for shipment. Southern 
yards are the best customers, although consider- 
able stock is moving to the North and East. Prices 
show no material change. No. 1 D4S boards are 
Moving right along on mixed orders at $40 for 


6-inch to $52 for 12-inch. No. 2 boards active in 
6- and 8-inch at $26 and $27. Southern Alabama 
mills are selling 8-inch shiplap at $22, while Flor- 
ida mills are asking $25. No. 3 boards sell well 
direct to the yards. 

Large dimension and timbers are moving right 
along by boat to the East from here, but whole- 
sale dealers say they can not get stock loaded on 
boats at Tampa on account of scarcity of negro 


labor. All small mills cutting longleaf timber are 
well supplied with orders and are operating to 


full capacity. Small framing is the most active 
item on the list. One large mill is reported to 
have 8,000,000 feet cut ready for shipment to east 
Coast points, which is being held up by embargo. 
Lengths longer than 20 feet are at a premium. 
Sales are being made at $37.50 for 2x4’s, 22 to 28 
feet long and $35.50 for 2x6. 


Mills eatering to railroad business have full 


order files for large sizes in short lengths for 
southern roads. Prices are satisfactory. Car 


building companies are purchasing sills in the west- 
ern section. But few orders are being booked for 
other car building items. 


The mills cutting for export have all the busi- 


ness they can handle for the next sixty days. 
Several extra large SE&S dimension and timber 
orders were booked this week for delivery by 


vessel to Havana, Cuba. 

Pine lath have advanced in price. Mills in this 
section can sell all they can make at $6 for No. 1, 
kiln dried, and $5.50, green. 


MACON, GA. 


Sept. 21.—The market has been more or less 
inactive during the last week on air dried roofers. 
Prices have not changed, with the possible ex- 
ception of 10- and 12-inch, which can be purchased 
at $21 from a few mills who are long on these 
items. The 12-inch demand has fallen off, due 
largely to the coal strike, the coal regions being 
the principal users of this width. The market on 
6- and 8-inch has remained unchanged. The mills 
that can ship into Florida are getting $21 for 
6-inch and $22 for 8-inch. Mills that have to 
ship east and north on account of unfavorable 
freight rates south are getting 50 cents less. 

Reports from Florida are most optimistic. The 
Florida East Coast railroad announces that it will 
accept lumber as far south as Fort Lauderdale ; 
and permits, while none too easy to get, are being 
issued in many cases for shipment to Miami. 
There is plenty of lumber, however, finding its 
way to central and western Florida. Buyers in the 
central West and New England States refuse to 
pay the higher prices, and buying is only for im- 
mediate requirements. ‘Transits are moving freely 
in spite of a comparatively weak demand. Some 
of the larger transit shippers are reporting busi- 
ness satisfactory. Prices vary greatly and com 
petition for mill shipment is keen. 

Weather conditions have been ideal for manu- 
facturing. In Alabama, Georgia and South Caro- 
lina a number of mills have been forced to curtail 
production on account of water shortage. Several 
mills in South Carolina who ferry part of their 
rough lumber across the Savannah River are sim- 
ply cut off, as the water is too low for ferrying. 
Some Alabama mills have been building extended 
water lines in order to supply enough water to 
keep running. ‘There is not an abundance of dry 


lumber on hand, and shipments are being made 
promptly. 
JACKSON, MISS. 
Sept. 22.—-Demand for southern pine is very 


satisfactory and prices firm. Longleaf and special 
eutting are in strong call, and mills have all of 
this business they can take care of. High grade 
flooring is scarce, with prices strong. ‘The produc- 
tion of high grade flooring is low on account of 
dead timber and manufacturers are urging dealers 
to place orders in advance of their requirements. 
Low grade lumber is moving steadily, the South 
being an especially large buyer. The Florida de- 
mand has cleaned up all 2x10- and 2x12-inch No. 2 
longleaf dimension, and some mixed stock is being 
shipped to take care of this rush business. Missis- 
sippi, Alabama and even Louisiana mills are par- 
ticipating in Florida’s prosperity, especially in the 
wide sizes. Car and railroad material is in better 
demand and there is considerable inquiry for deck- 
ing and special sizes, mill stocks of which are 
small. 

Mills in this section are short of labor and pro- 
duction is already suffering because of the demand 
for labor to pick cotton, operate gins, cottonseed 
oil mills and also to meet the building demand on 
the Gulf coast. Costs are advancing and the mills 
have had no advantage from recent advances in 
some items. Export business, while slow, seems 
ample to take care of the mills’ output in this sec- 
tion. Practically all of the longleaf mills which 
cater to this trade are well booked for the balance 
of this year. 


CI _- MISSISSIPPI Co 








RAILROAD 
MATERIAL 





Railroad and car material 
buyers who have tried our or- 
ganization are well pleased 


with our quality and service. 
Let us prove to you that we 
know how to deliver satisfac- 
tion. We're cutting finest vir- 
gin longleaf and have prac- 
tically a brand new mill. 





We also ture a comp 
line of yard and shed stock. 


BATSON & 
HATTEN 


LUMBER CO., Inc. 
LYMAN, MISSISSIPPI 



































Southern 


Hardwoods 


Beech Poplar 
Gum Cypress Oak 
Magnolia Tupelo 


Richardson-Gardiner 


Lumber Co. 


Laurel, Mississippi 








g LONGLEAF 


~ 
HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Capacity TIMBERS, YARD 
400.000 Feet ~and SHED STOCK 


Dantzler Allied Mills 
L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 

MILLS AT 
Tice Point Howison Ten Mile Cedar Lake 
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RANT 


SOUTHERN 
HARDWOODS 


i) 


WHITE 
OAK 


RED 
OAK 


RED 








offered for prompt de- 


or mixed cars. 


HICKORY— OAK 
GUM 


HICKORY 
15,000’ 4/4 No. 2 Common 
G UM 15,000’ 6/4 No. | Common 
30,000’ 6/4 No. 2 Common 
SAP 15,000’ 8/4 No. | Common 
G U M 15,000’ 8/4 No. 2 Common 
30,000’ 8/4 No. 3 Common 
15,000’ 10/4 No. | Common & Btr. 
8,000’ 12/4 No. | Common & Btr. 
BLACK 7,000’ 16/4 No. | Common & Btr. 
G U M MIXED OAK 
HICKORY 150,000’ 4/4 No. 3 Common 


150,000’ 4/4 Sound Wormy 
PLAIN BLACK GUM 


MAGNOLIA 








CYPRESS 150,000" 44 Ment Common 
WHITE 45-000" $74 Ne { Common & Sel 
ASH 15,000’ 5/4 Ne. 2 Common 


Write for prices today. 


Grant Timber 
& Mfe’.Co. Seine: 


LOUISIANA 
W.W. BEAT Y, Sales Manager 

















eel 


Band 


Sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 


i 


Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CO., Ltd. 
ANSLEY, LA. 











{ 


Lucas E. Moore Stave Daitee 


MANUFACTURERS 
DOMESTIC 


Southern Hardwoods 


Kiln Drying a Specialty 
Sales Office: NEW ORLEANS, LA. Mills at Mobile, Ala. 


EXPORT 
Band 


Sawn 




















BEES 






Manufacturers 


Short Leaf 


Pine and Hardwoods 


livery. Order in straight 


KANSAS CITY, MO. 


Sept. 22._-Wet weather the last ten days has 
tended to slow up demand for lumber, both in city 
and country yards in the middle West. The falling 
off in orders, however, has not been serious enough 
to have any bad effect on prices. While there has 
been a little easier tone in some items, in general 
the price level has shown very little change. 
The demand still runs largely to mixed cars and 
quick shipment is wanted. Finish items are in 
strongest demand and prices all through that line 
are firm. Sales managers here say they expect a 
very good month in October if the weather does not 
interfere. Local retailers report sales holding up 
to the high mark set in the summer. 

From the talk one hears in the lumber offices 
these days, there will be a considerable exodus to 
Florida when business quiets down. Rosy reports 
from former Kansas City lumbermen who are there 
are being retailed around and have stirred up much 
interest. The story is told of one Kansas Citian 
who went to Florida last spring, opened a small 
yard near Miami, and took over an oak flooring 
account, who sold fifty-two cars of flooring in Au 
zust at a commission of $2 a thousand. 


TORONTO, ONT. 


Sept. 21. -The volume of inquiries in the lumber 
trade in eastern Canada is holding up satisfacto- 
rily, and some wholesalers report that it is slowly 
increasing, also that the actual amount of business 
being put through is improving. It is believed 
that the most important factor in trade condi- 
tions from now until the ending of the year will 
be the money beginning to circulate as a result of 
this year’s record crop in practically all parts 
of Canada. Repairs and additions to farm build- 
ings are certain to cut an important figure now 
that the farmer is sure of being in funds. 3ush 
operations are already under way in northern 
Ontario, but most operators plan a reduced cut. 
There is still «a shortage of bush labor, on account 


of the harvest excursions to the West having 
taken such a large number of men. Bush wages 


were quoted a few weeks ago at $20 to $26 a 
month with board; today good men are offered $26 
to $30. 

Mills in northern Ontario still have too much 
lumber unsold, the result of overproduction and 
decreased demand. Retailers, however, have been 
doing a good business for some months with only 
a limited amount of stock, so any spurt in demand 


will be reflected in an increased call from the 
yards. Reports from other parts of Canada 
are encouraging. The Nova Scotia lumber situa- 


tion is characterized by low and steadily disap- 
pearing stocks. More inquiries are reported for 
lumber at Montreal. Reports from British Colum- 
bia tell of Atlantic coast buyers taking practically 
all the stock they can find at tidewater mills. 


OMAHA, NEB. 


Sept. 21.—-An increase in the construction of 
business and public buildings in this territory has 
prevented a slump in the lumber business because 
residential construction is practically at a stand- 
still. The farmer is doing very little buying of 
lumber, confining himself to necessary repairs. 
Most of the retailers in the city and larger towns 
are now well stocked. This has caused a slight 
dropping off of orders except where there has been 
a scattered shortage in a few grades. Prices gen- 
erally are firm. 


WINNIPEG, MAN. 


Sept. 21.—Continued fine weather has kept the 
retail lumber business rather quiet owing to the 
farmers taking advantage of these conditions in 
getting their threshing operations completed as 
early as possible. However, in some places where 
threshing is already finished, business shows a 
marked revival and indications are that, with an 
open fall, there will be a large volume done during 
the next three months. Another encouraging fea- 
ture has been the reports that have been coming in 
during the last ten days of larger yields of wheat 
in certain districts than were first expected. One 
of the general managers of a large retail company, 
in discussing the business outlook, stated that 
western Canada has reached the turning point and 
is on a fair way for an encouraging revival in 
building. He reports that his yards have already 
shown a marked increase in July and August sales 
over those for the same months last year. He is 
also of the opinion that farmers are now in such 
an improved financial position that they will di- 
rect their attention to improving their farms by 
erecting buildings. He believes that 1926 will see 
more farm houses and barns erected than there 
have been since 1919 and 1920. 

Wholesalers in the city report that business is 
not brisk, and they are not expecting much im- 
provement until farmers complete fall work. Yard 
stocks, however, are lower than at this time a 


a, 


year ago. In talking with a representative of one 
of the large northern spruce mills, he advises that 
the mill is working day and night shifts and the 
volume of sales for this year far exceed that of 
year ago. He reports a marked improvement jp 
sales on the Prairies during the last three months, 
Coast mills have caught up with their orders as 
far as the Prairie dealers are concerned and are 
eager to book more orders for immediate delivery, 

Mr. Rosenberry, general manager The Pas Lum- 
ber Co., was a business visitor this week. He wags 
much impressed with the improved business con. 
ditions on the Prairies and advises that the com. 
pany’s mill plans to take out a large cut this win- 
ter. 

A. K. Godfrey, president Western Retail Lumber. 
men’s Association (Canada), returned to Winnipeg 
this week from a business visit to Wisconsin. 


SHREVEPORT, LA. 


Sept. 21.—There has been a marked slowing up 
in demand for southern pine during the last week, 
particularly for common stock, that may presage 
a break in the market, or it may mean that con- 
sumers are holding off with a view of buying a 
little later on at a more favorable price. The few 
transits held last week by wholesalers are reported 
still unsold, with the result that transit car buyers 
have backed off the market. Many mills have been 
cutting and piling up stock all summer, with the 
expectation of finding a brisk market this fall, 
and these are evidently disappointed. There has 
been almost an overproduction of lower grades on 
account of so much “distress timber,” i.e., drouth 
killed trees being cut, which has resulted in a cor- 
responding scarcity of upper grades. B&better 
flooring and finish, casing and base, and in fact 
all steam-dried B&better uppers sell at premium, 
and not much relief is expeeted for several months 
until the mills return to their regular virgin tim- 
ber cutting. Shipments last week were fairly 
heavy, and mills are cutting all the stock they can 
with the force they are able to secure, but with 
all this effort there has not been much accumula- 
tion, except in the ease of those that have pur- 
posely held back sales for the fall market. ‘“Or- 
ders are scarce this week,’ remarked one whole- 
saler. “Getting practically no orders,” stated an- 
other. ‘‘We have just about caught up with our 
delayed order files,’ comments a millman. 

The hardwood market is “picking up,’’ accord- 
ing to one dealer. Prices have slightly improved, 
und mills can sell freely if they want to move 
their stock at current quotations. 


LAKE CHARLES, LA. 


Sept” 21.—Orders have again exceeded produc- 
tion and shipments during the last week. Most 
mills have enough orders booked to carry them 
for the next sixty days, and there has been a 
tendency recently to book orders for thirty- and 
sixty-day shipment. Meanwhile, prices have firmed 
up a little more and as a result the market has 
generally gained strength. 

Production has not increased appreciably in this 


’ 


territory. There is some searcity of common 
labor due to heavy demands from the farming 
territory. Weather conditions have improved, and 


as a result of heavy rains that have fallen in this 
section, timber is in better condition than it has 
been in several months. Logging camps are operat- 
ing without difficulty in places where they have 
been unable to operate in a great many years. 

The demand for southern pine is fairly general. 
Flooring and finish items are still in strong call 
and retail yards continue heavy buyers of most 
building items. Because of the heavy demand 
that has existed for some time for flooring and 
lath, prices have advanced further recently. Tim- 
bers are also in strong call and it is difficult to 
place orders for this material. Manufacturers 
have noted a slight improvement recently in de- 
mand for common stocks. Transit cars are in good 
demand. The export situation is very satisfactory 
and in this immediate territory the demand from 
the oil fields is good. 


LAUREL, MISS. 


Sept. 21.—-Export demand is gradually increas 
ing. Considerable business for Africa, South 
America and the Continent has been offered dur- 
ing the last ten days. suyers, however, are e€X- 
periencing considerable difficulty in covering Te 
quirements on account of the fact that so many 
of the longleaf mills are now booked ahead both 
on export and domestic special cutting. There are 
no unsold stocks of the various export items 1 
the hands of the manufacturers, nor are there any 


stocks of sawn timber in the booms of the 
exporters. 
The interior market continues to show extra 


strength. A large amount of business is being 
placed, although a lot of it is for necessarily de- 
layed shipment on account of the fact that mills 
have large order files. All upper grade items are 
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exceedingly scarce. This also applies to lath and 
to a great many items of dimension. Timber is 
only being sold for badly delayed shipment and 
prices are generally firm with an advancing 
tendency. 

A, C. Sehuyler, formerly manager of the Laurel 
ofice of the A. E. Rood Lumber Co., Macon, Ga., 
has moved to Macon, where he is sales manager 
for the Georgia-Carolina Lumber Co. Mrs. 
Schuyler and daughters will join him about the 
first of the year. 


HOUSTON, TEX. 


Sept. 21..-With a few exceptions reports as to 
the state of the market in this city and section 
indicate that no appreciable changes have been 
made either in demand or price during the last 
week or SO. A representative of one concern which 
manufactures as well as wholesales its stock de- 
cared that flooring has advanced around $2 a 
thousand ; that demand for timbers continues good 
at firm prices. Few orders are being received, how- 
eyer, Another wholesaler reports that No. 1 com- 
mon and better shed stock and finish are scarce ; 
and particularly is this true of choice lengths of 
»x4s, Which leads many dealers to purchase mixed 
rather than straight cars. Drouth, this whole- 
galer says, in parts of Texas, Oklahoma and Kansas 
bas had a tendency to make dealers cautious and 
they are buying only for immediate needs, Because 
southern pine mills are practically sold out of 
high grade flooring, car siding, and interior finish 
and recent rains have caused the closing down of 
most of the small mills, a representative of a 


manufacturing concern which has retail connec- 
tions looks for the weaker items to develop 


strength, especially as this is the season for south- 
western retailers to come into the market. 

J. H. Kurth, sr., Lufkin, Tex., head of the 
Angelina County Lumber Co. and other interests, 
has recently returned from an extensive’ trip 
abroad. He sailed from New York and landed in 
Bremen, Germany, thence going to his old home 
in Bonn via the Rhine River. 

Report has been received here that at the an- 
nual of the Coneatenated Order of Hoo-Hoo, held 
it Spokane, Wash., last week, Harry T. Kendall, 
general sales manager of the Kirby Lumber Co., 
was elected Senior Hloo-Ifoo of the order. 


NORFOLK, VA. 


Sept. 21.—-There has been an improvement in 
demand for certain items of rough and dressed 
North Carolina pine, but the entire list as a 


whole has been far from active. Many confidently 
expected better buying during the last half of the 
month, but indications pointed to a better business 
luring September than has been enjoyed thus far. 
feports from forty-one mills during week ended 
Sept. 12 show orders much below shipments and 
actual production. Shipments and _ production 
seem to be on the increase this month while orders 
booked thus far are not as large as during August 
with, as stated, exceptions in several items. Heavy 
rains fell last week after a long dry spell and 
these will retard shipments to a large extent. Mills 
are holding firm on prices, believing they will soon 
be able to secure their prices. There is a possi- 
bility of advances being made in stock that is not 
so plentiful. Little buying ahead is being done. 
The demand for 4/4 edge No. 2 and better has 
not been very active either in band or circular 
sawn. Good circular stock is searce and New 


England wholesalers apparently are preparing for — 


a better demand by placing more orders. The 
price of band sawn is the same but circular is a 
little stronger. Four-quarter No. 2 and_ better 
stock widths in band and circular sawn have been 
moving better. Mixed cars of circular stock are 
bopular and good stock is very scarce. Prices are 
being advanced right along by mills with no 
Promise of quick shipment. Demand for solid cars 
of one width of band sawn stock is light except 
In 4¥- and 5-inch widths. Four-quarter edge No. 
3 continues very quiet and the same is true of 
No. 3 stock widths. These should be moving bet- 
ter in a short time. ,More stock could be sold if 
mills would accept rather low offers made them. 
Five-quarter and thicker edge No. 2 and better 
have been more active, 6/4 leading the other thick- 


hesses. Good prices are being obtained on mixed 
cars. Numbers 1 and 2 bark strips are not so 


active although wholesalers are picking up bar- 
gains whenever offered and taking a chance on 
selling the stock. 

Sales of 4/4 edge No. 1 box during the week 
have been somewhat better in the rough. One or 
two large mills in position to ship by water have 
Made several large cargo sales which will about 
clean them out of this item for some time. Local 
box makers are not buying much kiln dried box 
48 yet, but will be on the market again soon. 
our-quarter edge No. 2 box has not been very 
active, Inquiries, however, are picking up and 
box makers report that business figured will take 
Some of this item in shook. Four-quarter No. 1 


stock box has been in fair demand and prices 
hold steady, as there is no large surplus available 
for quick shipment. Four-quarter No. 2 stock box 
has been quiet. Four-quarter No. 1 stock box, air 
dried, is moving a little better although buyers are 
not eager for quick shipment. Considerable stock 
is being offered. Some 6/4 edge box, air dried, is 


being bought but buyers refuse to pay prices 
usually quoted. Four-quarter box bark strips, 


rough and dressed, have been quiet. 
likely to go lower very soon. 

The demand for flooring, thin ceiling, partition 
ete., during the week did not show any improve- 
ment over the week previous. There is a good de- 
mand for 24-inch face No. 2 and better flooring, 
which is scarce and the price is stiffening all the 


Price is not 


time. The other items do not show much change. 
Mills, however, are holding steady and refusing 


new business right along at less than their list 
prices. Everything bought is wanted right away 
and mixed cars predominate. Kiln dried roofers 
have not been very active but the price is firm. 
Air dried roofers have been moving better and 
prices remain the same. Rough and dressed fram- 
ing have been more active. Lath are not very 
active. 

Following is a statement of July exports through 
Norfolk and Newport News, Va.: 


Item—Destination Feet Value 
Lumber— 
Oak, United Kingdom...... 1,948,000 $120,633 
GPa RECNEINOE o50 6.56 5 avn e's ds 195,000 18,458 
CR, GORA cds icacec es 45,000 4,555 
Oak, Helgiom .< ccceee ces 15,000 752 
Oak, Argentine Republic.... 529,000 45,442 
Poplar, United Kingdom.... 812,000 64,103 
Basswood, United Kingdom. 56,000 4,168 
Maple, United Kingdom.... 30,000 3,086 
Walnut, United Kingdom... 72,000 10,172 
Walnut, Germany ........ 44,000 9,610 
WIG; EIOUMONOE secs o:6 ds.cees 196,000 13,506 
Pine, Germany <becccecs cine «< 12,000 953 
Hardwood, United Kingdom. 111,000 11,886 
Hardwood, Argentine Rep.. 10,000 1,000 
Chestnut, United Kingdom. 80,000 4,180 
Maple, United Kingdom.... 65,000 6,181 
Spruce, United Kingdom... 34,000 3,648 
Mahogany, United Kingdom. 57,000 7,057 
Ash, United Kingdom...... 11,000 562 
Maple flooring, United King- 

1) ia ae ae ae 19,000 1,700 
Maple flooring, Holland...... 18,000 1,656 
Poplar logs, Germany........ 10.000 810 
Ash logs, Germany.......... 22,000 991 
Cedar logs, Germany ........ 8,000 2,000 

4,399,000 $337,109 


Pencil slats, staves and hickory handles. 53,149 
$390,258 
Lumber exports during July, 1925, were smaller 
than during June, 1925, and July, 1924, the fig- 
ures for June, 1925, being 6,010,000 feet, average 
value a thousand feet, $78.19; while the figures 
for July, 1924, were 5,039,000 feet, average value 
a thousand feet, $70.84. The average value a 
thousand feet during July, 1925, was $75.30. 


NEW ORLEANS, LA. 


Sept. 21.—The week noted some improvement in 
market conditions, taking the southern woods to 
gether. Southern pine bookings gained notably, 
and the orders for southern hardwood in lesser de- 
gree. Cypress by local report registered little 
change, demand equalling the volume of the pre- 
ceding week with prices firm as they were. South- 
ern pine prices stiffened somewhat. On the hard- 
wood side, certain of the red gum items sold at a 
dollar or so increase, while other items maintained 
the price levels current during the fortnight, with 
the mill lists showing a rather marked price tend- 
ency upward. 

Word comes from Franklin, La., that the F. B. 
Williams Cypress Co. will shut down the sawmill 
of its Garden City plant-on Dec. 31, and the com- 
pany already has notified the employees who will 
be affected. The company’s planing mill at Garden 
City will be continued in operation until the lum- 
ber stock there is disposed of. 

Henry Durselen, who has been engaged in the 
lumber exporting business in his own name at New 
Orleans for some twelve or fifteen years, left with 
his family last week for Europe, having become as- 
sociated in business with S. Harvath. The busi- 
ness will be continued under the style of the S. 
Harvath Lumber Co., with Mr. Harvath in charge 
of the New Orleans offices and Mr. Durselen serving 
as its representative on the Continent, with head- 
quarters at Antwerp or Paris. 

It is reported that the Boykin Lumber Co., of 
Houston, Tex., has leased an office in the Whitney- 
Central Bank Building, and will send Jack Griffith, 
already well known and popular in this territory, 
here as its New Orleans manager. 

H. B. Hewes, of the Jeanerette Lumber & Shin- 
gle Co., was in New Orleans yesterday on his way 
home to Jeanerette from a business visit to the 
west Coast. 

Secretary Carl F. Speh, of the Turpentine & 
Rosin Producers’ Association, is sending word to 


naval stores operators that a public hearing, to 


consider a project for the establishment of addi- 
tional rosin grades, has been scheduled for Nov. 16 
next, at the bureau of chemistry, Washington. Ar- 
guments for or against the proposed new grades 
may be submitted in writing or presented in person 
or by attorney, on or before the date named. 
Among the most recent additions to the lumber 
fraternity of New Orleans is John W. Durel & 
Son, who have organized for the purpose of en- 
gaging in export and coastwise shipping of pitch 
pine. This company is also accredited sub-purchas- 
ing agent of several large consumers of lumber. 


(Continued on page 95) 
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When You Need 
Oak Flooring 


think of the advantages of buy- 
ing it in mixed cars with the 
other items we manufacture. 
You can save money on freight, 
reduce your stock investment 
and increase your turnover. 
Other dealers are finding it 
pays. Let us quote you on a 
mixed car of 


Oak Flooring 


Southern Pine Lumber 
Oak and Gum Trim 
Aromatic Red Cedar 


Hodge-Hunt 


LUMBER CO., Inc. 




















Lutcher €& Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress-« Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 

2 and Shingles 


ry Aliso Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark &Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 























Manufacturers 
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Place Your 
Orders 


Redwood 


Siding, Finish 
Frames 
Mouldings, Lattice 


With 


Hammond Lumber Co., Inc. 
SALES OFFICE: 
100s Londen Goreme CHICAGO vccieestn 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 








We Sell Yellow Pine 
Fir, Pondosa Pine 


Send us your Stock Lists, especially odds and ends. 
Don’t forget that old pile in the back of the shed. 
We know where to sell it. Turn your waney edge 
shorts into Dollars and Cents. 


John A. Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, III. 








WALNUT SQUARES 


AND DIMENSION 


For table legs, chairs, dressers and other fur- 
niture. Clear four sides and twoends. Cut 
to exact size, steamed and ends paraffined. 


GRAM LUMBER CO. 


28 E. Jackson Blvd., CHICAGO, ILL. 
Telephones: Wabash 8117-8118 








Douglas Fir, 
Yellow Pine, 
White Pine, 


HUTCHINS storageco. 


Saw Mill, Band Resaw and Planing Mill 





GENERAL OFFICES, YARDS AND MILL: Spruce, Norway, 

139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 

Blue Island 800 Pullman 8020 (No Toll) | ORDERS SOLICITED 








OSGOOD-SIMONSON 


LUMBER CO. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


PHONE, Rand. 2000 11 So. LaSalle St., CHICAGO 











Geo. A. Hoene Lumber Co. 


Lumber Merchants 


Straus Building, CHICAGO, ILL. 
TelephoneflHarrison 2501 


Northern and Western 


Lumber, Yard Stock, Lath 

















Floyd W. Long, sales manager of the Wisconsin- 


Michigan Lumber Co., Kagle River, was in 


Chicago last week on business. 


Wis., 


Krenn & Dato, large Chicago real estate inter- 
ests, have opened a yard at 2453 Ashland Avenue 
and will specialize in garage material. 


John A. Spencer, of the John A. Spencer Lumber 
Co., was in Detroit several days of this week con- 
ferring with the company’s representative in that 
city, Charles Raymond, 


Lowell Green, vice president of the A. H. Green 
Co., New York City, manufacturer of wooden boxes, 
was in the city this week calling on the trade and 
Jooking over business conditions. 


A. F. Gehner, manager of the southern pine 
department of the Chicago Lumber & Coal Co., of 
St. Louis, Mo., stopped in Chicago last week for 
a short visit on his way to Detroit, Mich. 


Hf. D. Fisk, manager of the C. B. Moore Lumber 
Co.s yards in Pecatonica, Ill., is recovering from 
au serious operation at the Rockford (T1.) hospital. 
He was taken to the hospital Jast week for treat- 
ment. 


O. R. Lutz, sales manager of the Scott & Howe 
Lumber Co., Ironwood, Mich., was in Chicago this 


week calling on lumbermen and the consuming 
trade. Mr. Lutz reports that his company finished 


sawing Jast week, 


J. V. Anderson, of Columbus, Ohio, representa 
tive of the Hilgard Lumber Co., in the central 
Ohio territory, was in Chicago the latter part of 
jast week conferring with P. L. Musick, manager 
of the Hilgard organization. 


George J. Farnsworth, president of the Oconto 
Co., and the Bay de Noquet Co., returned last week 
from Castine, Maine, where he has been spending 
the summer with his family. Mr. Farnsworth’s 
summer home is located at Castine. 


HW. WW. McLaughlin, of the HHillyer-Schaefer- 
MeLaughlin Co., Portland, Ore., manufacturer of 
bevel siding and cut stock, is in Chieago this week. 
Mr. McLaughlin is looking over business conditions 
in this section and calling on the trade, 


Larry W. Smith of the George A. Hoene Lumber 
Co, has just returned from a three weeks’ business 
trip in the East. His tour took him to Cleveland, 
Toledo, New York and Boston and other important 
points where he reported business to be in very 
fair shape. 


A. J. Gram, of the Gram Lumber Co., arrived 
in the city Tuesday following three weeks spent 


on the Pacific coast. Mr. Gram visited Portland, 
Seattle, Tacoma and Grays Harbor, and reports 
that lumbermen in those cities are taking an 


optimistic view of the business situation. 


W. B. Barton, of the W. B. Barton Lumber Co., 
Kort Smith, Ark., stopped in Chicago this week 
for a short visit on his way to Battle Creek where 
he will spend a brief period in rest and recreation. 
Mr. Barton reports that his concern is hooking a 
good volume of business, and he is very optimistic 
of the future, 


M. A. Murphy, sales manager of the F. S. Mur- 
phy Lumber Co., San Francisco, Calif., manufac- 
turer of California white and sugar pine, was in 
Chicago last week visiting with several of his 
friends in the trade. After a short stop here, he 
continued East, where he will visit some of the 
larger cities and investigate trade conditions, 


EK. B. Simonson, vice president of the Gulf & 
Pacific Lumber Co., returned last week from an 


extended trip to the west Coast. During the 
month that he was away, Mr. Simonson visited 
mills and called on lumbermen in practically all 
the large manufacturing centers in Washington 
and Oregon. Mill stocks are low, he reports, and 
the market is characterized by some uncertainty. 


J. A. Claney, president of the Lumber Service 
Corporation, accompanied by Mrs. Claney and Mr. 
Claney’s father and mother, left Friday by auto- 
mobile for Atlantie City, N. J., where he will at- 
tend a meeting of the directors of the President 
Hotel and Apartments. The party will be the 
guests of Mr. and Mrs. W. G. Souders at the Am- 
bassador Hotel. Mr. Claney is expected to return 
about Oct. 5. 


H. A. LaPlant, of the Skagit Mill Co., Lyman, 
Wash., and Mrs. LaPlant were visitors in the city 
this week on a vacation trip that will take them 
to New York City and other points in the East. 


They will make the return journey by the southerm 
route, stopping at New Orleans and other places 
of interest. Mr. LaPlant found time while in the 
city to call on several members of the trade. fe 
reported that business was good when he left the 
Coast. 


Frank Paxton, of the Frank Paxton Lumber (o 
Kansas City, Mo., and Mrs. Paxton stopped jy 
Chicago last Thursday for a short visit with Mrs 
Paxton’s father, J. L. Lane, of the J. L. Lan 
Lumber Co., on their way to New York City, fron 
which they sailed Saturday, aboard the steamshi 
Rotterdam, for London. Mr. and Mrs. Paxtoy 
expect to remain abroad three months, touring 
England, Scotland, France and Italy. 


G. G. Rupley, commission dealer in westerp 
pines, left last week tor the Pacific Coast wher 
he will spend three weeks inspecting the mills of 
his connections and making a general survey of 
stock and manufacturing conditions. In a tele 
gram to the local office this week, Mr. Rupley ad 
vises that a heavy snowfall on the west slope of 
the Sierra range will greatly reduce the volume 
of air dried stock and may lead to a_ shortage, 
Mr. Rupley’s first stop was at Loyalton, Calif, Hy 
will also visit Portland, Ore., and Spokane, Wash. 
before returning to Chicago. 


Recent reports that the Joseph Bros. Lumber 
Co. had suffered a loss by tire, without any explana 
tory details, has created an erroneous impression 
among the trade which the company has_ takey 
steps to correct. Several dry kilns, owned by the 
Joseph Bros. organization but operated by thi 
Ashland Dry Kiln Co., were destroyed by a fire 4 
short time ago but without any damage to lumber 
belonging to the Joseph Bros. Lumber Co. or jn 
any way inconveniencing the operation of its busi- 
ness. It is hoped that this explanation will removw 
the ambiguity of previous reports. 


A. F. Biles president of the Central 
Lumber Co.. manufacturer of garage doors. with 
headquarters at Portland, Ore., accompanied }y 
Mrs. Biles, arrived in the city last week to confer 
with the company’s local representative, Jacques 
Willis. From here they went to Detroit where Mr 
Biles purchased a new Cadillac car. Returning to 
Chicago, Mr. Biles and Mr. Willis called on the 
local trade and then journeyed to Minneapolis fora 
similar purpose. Mr. and Mrs. Biles have since 
left for the East to visit their two sons, A. F 
Biles, jr., and George A. Biles, who represent the 
company in the eastern territory, with headquar 
ters at New Haven, Conn. 


Door & 


H. L. Brantnober, of the Central Warehouse 
Lumber Co., Minneapolis, Minn., was a_ business 
visitor in the city this week. With the exception 
of the corn crop, which was damaged by the aé- 
verse weather, all Minnesota crops are good, ac 
cording to Mr. Brantnober, and will add appreci- 
ably to the farmers’ income. A large part of this 
money will be used to retire any debts that are 
still outstanding Mr. Brantnober believes, but be 
reports an improvement in the country yard busi 
ness over last vear. These yards all cling to the 
hand-to-mouth buying policy, he says, and are not 
making any large additions to their stocks, pre 
ferring to go ahead cautiously until the farmers 
intentions as to building become more marked. 


Ira A. Minnick, president of the National Dry 
Kiln Co., Indianapolis, Ind., famous as a_ hunter 
and fisherman, has had to yield his laurels in the 
latter sport to his wife, who on a recent fishing 
expedition landed a 8S8-pound muskie, while the 
dest Mr. Minnick could do was to land one weigh 


ing 32 pounds. Mr. and Mrs. Minnick were in 
Chicago this week en route home after a_ three 


weeks’ fishing expedition on Lake of the Woods it 
Canada. They left the railroad at Rainy River, 
Ont., went 65 miles on a large boat, then trans 
ferred to a small skiff in which they made the 
balance of the journey of 35 miles to the fishing 
grounds. They spent eight days bass fishing, and 
the last six days of their stay were spent in fish- 
ing for muskies. Included in the catch made by 
Mrs. Minnick was the 3S-pornd muskie, one weigh 
ing 25 pounds and a 22-pound pickerel. Mr. Min- 
nick landed a 32-pound muskie, and included in 
his catch were three weighing over 25 pounds. 
Bass, muskies and pickerel were found in abut: 
dance in this wonderful fishing location. Ml 
Minnick declares that it was even better sport 
than bear hunting in Alaska. Mrs. Minnick had 
an exciting experience in landing the biggest 
muskie caught on the trip, playing the big fellow 
for thirty minutes before getting him to the side 
of the canoe from which she was fishing. 
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Decide to Rebuild Plant 


Officials of the Chicago Mill & Lumber Co., at a 
recent conference in this city, decided to rebuild 
all the units in the company’s Blytheville (Ark.) 
plant, which were destroyed by fire Sept. 5 at a 
total loss of $400,000. Work will start on the 
gawmill, veneer mill and power mill within a 
month and will be completed within four months. 
pebuilding operations will be under the direction 
of Fred W. Schatz, of Helena, manager of southern 
perations, who was until recently superintendent 
of the Blytheville plant and was on the ground 
yhen the plant was rebuilt in 1919. New ideas 
n machinery and construction, designed to pro- 
mote operating economies, will be introduced in the 
prection and equipment of the various units. 
One-half of the power plant has already been 
nut in operation and the box factory, which was 
yndamaged by the fire but forced to close down for 
lack of power, has now started up again. Fully 
30 percent of the 400 men employed by the Chicago 
Vill & Lumber Co. at the mill, box factory and lum- 
er yards, are now employed. 


@eagaaaaananas 


Game Preserve Created 


W. A. Gilchrist, of Chicago, well known lumber- 
wan and timber land owner, in codperation with 
Keith McCanse, Missouri State game commissioner, 
has set aside 2,000 acres of virgin timber land in 
Mississippi County (Mo.) as a game preserve. This 
particular area abounds in wild turkeys and it was 
i preserve this rapidly disappearing game fowl 
that the refuge was created. The preserve will be 
warked off by a single strand of wire, upon which 
notices Will be posted forbidding hunting. Nim- 
rods Will be allowed aceess and hunting privileges 
within the timbered region bounding the preserve, 
which is in the midst of a 52,000-aere tract, the 
property of Myr. Gilchrist. Arrangement for the 
preserve is temporary and the tract will remain 
such only as long as it is in Mr. Gilchrist’s pos- 


sPSSION. 
esaeeaeana2488 


e 
A Correction 
In connection with the article, ‘’Trackson-I-ord- 
son Low Cost Hauling,” printed on page 70 of the 
Sept. 19 issue of the AMERICAN LUMBERMAN, ap- 
peared the following statement: “At a cost of but 
iO cents a mile per thousand feet for hauling hard- 
wood logs, the Charles W. Fish Lumber Co., of 
Eleho, Wis., hauled 55,330 feet of timber over a 
nine-mile haul with two Fordsons, Trackson Full- 
Crawler equipped. The total hauling cost was 
$2,465.45, making the cost per thousand feet 
hauled over the company’s road $4.44, according 
to the report recently completed.” 
Attention is called to the fact that the total 
amount of timber hauled was 555,330 feet, and 
hot 55,330 feet, as inadvertently stated. 


Changes in Lumber Personnel 


MINNEAPOLIS, MINN., Sept. 22.- Changes in the 
personnel of the lumber “family” in) Minneapolis 
were recorded this week, 

A. H. Goettel, formerly engaged in the whole 
sale division of the John M. Richards Co., Spokane, 
Wash., has just come to Minneapolis to become 
director of sales for the Hf. A. Muffley Lumber Co, 
He began his lumber career in the Inland Empire 
in the retail division. 

James .\. Harrison, who has been in the execu 





New log home of Cook County sheriff at Des Plaines, Ill. 


Uve offices of John Lenox, wholesaler and mill 
representative, has gone to Sioux Falls,_S. D., to 
become a salesman for the Pacific States Lumber 
Co., with territory in South Dakota and southern 


Minnesota. He will call upon the retail trade in 
that territory. He has been in Minneapolis since 
1922, 


According to Mr. Goettel, the mills in the Inland 


’ 


Empire are producing lumber on a large scale, but 
business is of such pPoportions that the surplus 
will be insufficient to carry them through the win- 
ter. While sawing is continuing today, the lum- 


ber now being sawed, he said, will not be available 
for shipment until after Jan. 1, since the rainy sea- 
son is about to develop. 


Appointed Specialist in Forestry 


St. PAUL, MINN., Sept. 21.—Parker Anderson, a 


graduate of the school of forestry, University of 


Minnesota, and a forest engineer with the Amer- 
ican forces in France from September, 1917, to 
February, 1919, has been appointed extension spe- 
cialist in forestry with headquarters at University 
Farm. 

Soon after returning from France, Mr. Anderson 
entered the State forestry service, first as a ranger 
east of Thief River Falls, then as a supervisor 
with headquarters in St. 
aul, later as silvicultur- 
ist, and still later as as- 
sistant forester in charge 
of forest management. 

Four agencies are co- 
operating in this new ser- 
vice offered in farm 
forestry—-the agricultural 





| 





PARKER ANDERSON, 
St. Paul, Minn. ; 
Qxtension Specialist in 
Forestry 





extension service of the 
university, the State de- 
partment of forestry, the 
division of forestry in 
the agricultural college 
and the United States 
Department of Agricul- 
ture, 

Objects of the service 
are to assist owners of farms in establishing and 
inaintaining woodlands, shelterbelts, windbreaks 
and other valuable forest growth, in growmhg and 
renewing useful timber crops, and in marketing 
and utilizing such crops. 

Demonstrations illustrating better forest prac- 
tices will be established in conjunction with the 
county extension organization. These will be sup 
plemented by field meetings, exhibits, personal con 
ferences, lectures, correspondence, publications and 
articles for the press. 

Mr. Anderson is married and resides at 1614 
Jefferson Avenue, St. Paul. He will begin his new 
duties Oct. 1. 


. Bungalow Built of Illinois Logs 


A log bungalow, now being completed at Des 
Plaines, Ill., by Peter M. Hoffman, sheriff of Cook 
County, is attracting more than ordinary attention. 

The logs of this structure were cut in the for 
ests of northern Illinois counties. They are 
chinked with wood fiber, a plaster preparation es 
pecially made for this purpose. 

The joists and rafters of this building are shown 
in the rough, with the bark in place, and through 
out the finish is of like order. There are three 
fine sleeping rooms aloft, 
and leading up from the 
front entrance is a fine, 
broad staircase, built of 
hardwood. Over the stair- 
way hangs a heavy log 
chain, said to be over a 
century old. The chain 
hooks on to one of the 
rafters, and at the lower 
end is suspended an elec 
tric chandelier, of ornate 
design. The place 
throughout has the most 
modern equipment, in 
eluding heating and 
plumbing. 

In the gable of the dor- 
mer over the front en- 
tranee has been fixed a 
pair of mammoth antlers, 
and crossed just under 
them are a pair of army 
muskets. 

On a little cedar board, 
above the porch steps, has been lettered in wooden 
twigs the name of the bungalow, according to the 
fancy of the builder. These letters spell the 
name, The Hlague, and the whole seems to get as 
much attention as does the famous peace palace, 
built by Andrew Carnegie in the capital city of 
the Netherlands. 


The building has an odd location. It stands on 
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“Good Lumber at Prices YOU Can Afford to Pay” 


E. L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern —HARDWOODS— Southern 


Ash Chestnut Plain Oak Walnut 

Basswood RedGum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 


3101 So. Western Ave., CHICAGO, ILL 





A. J. BARKER H. T. FALL C. F. CARNEY 


Fir, Spruce, Redwood 


Red Cedar 
Lumber 
and Shingles 


Idaho White 
and 
Western Pine 





Acme Lumber & Shingle Co. 


Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 

Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





YPR FSS Specialists 


Everything in 
Yard and Shed Stocks. 
Gregertsen Brothers 
CO. Msgormick Buitsing, CHICAGO 


Yards and Planing Mills: CAIRO, ILL. 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 


Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, Ill. 





WHITE STAR LUMBER COMPANY 
811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
“I.F.C.O.”" Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - CHICAGO 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any 
number of feet between 2 feet and 29,000 feet 
at any price between $6.00 and $75.00 a thou- 
sand feet. Seventh edition. A book every 
lumberman can use. Price, postpaid, bound 
in leather, $8.50. AMERICAN LUMBER- 
MAN, _ 431 S. Dearborn St.. Chi- 
cago, 5 
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What the Disc Head 
Has to Do With 


Larger Oak 
Flooring Sales 





An article or commodity super- 
latively good, is certain to be 
spoken of in the highest terms 
by the purchaser and in turn 
by his acquaintances who catch 
his enthusiasm and share his ad- 
miration. From this point on, it 
is a matter of steadily increas- 
ing good will, demand and sales. 


The disc head machine as em- 
ployed in our manufacturing 
operation is one of the well- 
considered advanced methods 
which play an important part 
in producing the superlative 
merits of 


SUPERGSR noone 


‘America’s Finest-” 


so warmly admired by builders, 
owners and dealers, from coast 
to coast. The principle of edge 
feeding, upon which this ma- 
chine is designed, is scientifi- 
cally correct. In practice it is 
accurate to the finest fraction. 
Moreover, it producesa finished 
oak flooring strip free from bit 
marks and with a surface that 
is all but polished. 


Combined with this perfect 
machine work, in “Superior 
Brand” is consistent uniform 
color and texture which hold 
true throughout successive 
shipments. 

We'll be glad to give you further 
enlightening facts in our special 
free booklet for dealers. Write 
for it now, submitting your oak 
flooring schedule for quotation 
at the same time. 


SUPERIOR OAK FLOORING 
COMPANY 


Telena «+ Arkansas 





C 





Center Street, and right back of it on another 
street is the family residence of the sheriff. 


Californian Visits Old Friends 

MILWAUKEE, WIS., Sept. 22.—Ira J. Rossman, 
former president of the Loomans-Rossman Lumber 
Co., of Waupun, Wis., but now a resident of Wil- 
mington, Calif., surprised his friends in Wisconsin 
by a visit last week. JIle and Mrs. Rossman drove 
the entire distance from Wilmington—2,763 
miles—coming by way of Salt Lake City, Omaha, 
Moline and Beloit. They left their home Sept. 5 
and reached Waupun Sept. 15. Mr. Rossman sold 


out his interests in the Loomans-Rossman compan; 
several years ago and with his brother, E. J. Rog 
man, went to California, where they opened a yar) 
He was a prominent lumber retailer in Wiscons) 
and was well known and popular among the trad 

Mrs. O. T. Swan, wife of the secretary of th 
Northern Hemlock & Hardwood Manufacturer 


Association, Oshkosh, Wis., will sail from Ney 
York City shortly with her daughter, who wi! 


become a student in France for a year. Prior t 
the sailing they will drive through New Englanj 
with Mr. Swan, visiting relatives and friends, Th 
trip to the Atlantic seaboard will be made by aut 
mobile. 








FOR THE MANUFACTURER AND DEALER 








New Line of Antifriction Motors 
After 


two years of experimental and develop- 
ment work, the Allis-Chalmers Manufacturing Co., 
of Milwaukee, Wis., has placed on the market a 


complete Jine of twenty-five and sixty cycle squir- 
rel cage and slip ring induction motors equipped 
with Timken tapered roller bearings. This is in 
addition to the company’s well know line of 
sleeve bearing motors. The Timken bearing was 
selected only after very careful consideration of 
the many questions of design and = operation. 
After designs of bearings and mountings had been 
made, a number of motors of various sizes were 
built and tested under actual operating condi- 


tions of belt, gear, chain and coupled drives, a 
sufficient length of time to insure satisfactory 
service before the line of motors was. offered to 
the trade. The Timken tapered roller bearing 


has been used because of its ability to withstand 
continued heavy radial and thrust loads without 
undue heating or appreciable wear. It is particu 
larly suited to heavy and will operate 
satisfactorily at the high speeds found in the gen- 
eral purpose induction motor. Because of the 


service 





Scectionalized 
motor 


view of 
manufactured by 
turing Co., of 


type “AR” roller 
Allis-Chalmers 


Milwaukee, Wis. 


bearing 
Manufac- 


rolling action of the bearing, there is practically 
no wear so that the factory adjusted air gap is 
maintained indefinitely, ecliminating any possi- 
bility of the rotor striking the stator. 

The important question of lubrication is greatly 
simplified, as grease is used requiring very infre- 


quent attention on the part of the operator. This 
is a very important point, because it has been 
found from experience that a great many motor 
troubles can be traced to improper lubrication. 
The bearings have grease tight enclosures effec- 


tively excluding dirt or abrasive matter that might 
cause undue wear of the bearings. The mounting 
of the bearings is very simple, being only a light 
press fit for both the cone and cup, and not re- 
quiring the use of a lock nut or other means of 
holding the races in place. This also facilitates 
the removal of the bearings whenever necessary. 

The Timken tapered roller bearing is nationally 
known, and has been used extensively in the auto- 
motive field for many years, where its operation 
has proved very satisfactory. The engineering, 
manufacturing and service facilities of the Tim- 
ken Roller Bearing Co. are now being directed to 
the field of motor applications, assuring results 
as satisfactory as in the past in other fields. 

In addition to the bearings, special attention has 
heen given to many other features of design of 
this line of motors. This motor has to meet the 
many severe conditions found in its application to 
the various types of machinery manufactured by 
the Allis-Chalmers company. The frame is made 
of steel with feet cast integral, to withstand shocks 
encountered in use with the company’s crushers, 
grinders and other machinery. In applying the 
motors to the company’s centrifugal pumps, very 
often severe conditions of moisture are met so 


that the coils are thoroughly insulated and bake; 
in a waterproof varnish. 
In sawmills, four mills and cement mills, motors 


must operate in very dusty and dirty places, s 
that the scheme of ventilation must successfull 
meet these conditions. The openings in the hous 


ings and frames for ventilation 
vertical planes that 
the motor. The 


are so placed j; 
falling objects can not enter 
roller bearing motor is. partic 
larly adapted to many applications because th: 
overall Jength is) considerably than for 

sleeve bearing machine. Inasmuch as this line of 
motors must meet the exacting requirements o 
application to the company’s own machinery, thy 
general buyer benefits because these special fea 
tures are incorporated in the manufacture of al! 
the motors produced by the company. 

This motor equipped with Timken tapered roll 
bearings, can now be obtained in all ratings 
twenty-five and sixty cycle, 200 horsepower an 
smaller. 


less 


SPaeaaAAAaEBEBEE 


Booklet on Electric Shop Appliances 

The American Hoist & Derrick Co., of St. Paul 
Minn., has recently issued a 16-page, 11x8%-inch 
booklet: illustrating and deseribing the American 
electric rivet heaters and shop appliances, the Jat- 
ter consisting of electric ring heater, electric oil 
hoist, magnetic portable tool support, electric har 
welder, and the waterproof magnetic chuck d 
signed to hold castings ete. while they are being 
vround or machined. 

Regarding the American eleetrie 
the manufacturer states that 
final perfection of this 
clean, way of heating 
American electric rivet 
of heating rivets from 
elass and makes of. it 


rivet heaters, 
these “represent the 
economical, time saving 
rivets for driving. The 
heater removes the wort 
the ‘hb’ guess and b’ gosh 
an operation as exact and 
measurable as the work of a Jathe or other ma 
chine tool. Burned rivets, with their possibli 
menace to the completed boiler or struetural part 
are done away with. Every rivet is heated in th 
open, right under the eyes of the operator, ati 
the heating process is under hairline control—a 
touch on one*of the heat control levers and. the 
heating process is speeded up or retarded to th 
exact degree desired.’ 


Dial Type Indicating Thermometers 
Users of recording instruments will find much 
interesting and valuable information on indicating 
thermometers compiled in Bulletin No. 148 recently 
issued by the Foxboro Co., of Foxboro, Mass. This 
bulletin of 40 pages illustrates and deseribes the 
Foxboro dial type indicating thermometers which 
are made in two standard sizes having 5- and 5 
inch diameter dials, with a scale deflection of 300 
degrees of a circle on Class II instruments, and 
270 degrees on Class III. These instruments are 
made for any range of temperature from minus 3? 


degrees to plus 1200 degrees Fahrenheit, or its 
equivalent in degrees Centigrade. 
The manufacturer states that three important 


features give these instruments extreme readability. 
and are the result of a thorough scientific study té 
obtain maximum visibility under the most. trying 
conditions. These features are: (1) A lineal 
length of scale of 12 inches on the 5-ineh dial, 
Class I], and 10% inehes on the 5-ineh dial, Class 
IJ, and 18% inches on the 8-inch dial, Class II. 
und 161% inches on the 8 inch dial, Class TIT; (2) 
a combination of large and small plain white nu 
merals, single line are for the scale, with main and 
subdivision graduation lines of a definite Jength 
and width on a dull blaek background free from 
high lights; (5) a plain white straight pointer that 
is seen without difficulty, leads the eye to the read: 
ing end, and eliminates parallax. 

Among the instruments illustrated and described 
in Bulletin No. 148 are: Stem type indicating 
thermometers: turbine bearing thermometers ; DU 
plex indicating thermometers; electric contact at 
tachment. Representative installations of Fox- 


boro-instruments are also depicted in the bulletin. 
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Y aut The following f.o.b. mill prices are taken from sales made during week ending Sept. 19 in sections named: 
Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan- 
Alex- ties- sas Alex- ties- sus Alex- ties- sas Alex- ties- sas 
andria, burg, City, | andria, burg, City, andria, burg, City, andria, burg, City, 
La. Miss. Mo. | La. Miss. Mo. . La. Miss. Mo. La. Miss. Mo. 
re Jambs i ion 1S1E 
1x8” EG A ... caper! ow GUD ccwce | B&better rough: —— B&better: No. 1 seamen: 
j B&better. . sng ane 1x6 to 12” 1x4 and 6"... ...  ceeee sees 69.00 we meee 28.00 26.16 28.38 
i vee cscs PO ER <cexasts sone 43.00 .... 14%, 11% & 2x4 Re a cae 27.44 26.59 27.25 
C ene aa % weer «Teeth a alee & 6" eee eee 72.00 ..... 83.50 | 5 
D eee ve OOMe | San aaa we... : 
bake Rea a dees os PRG ON IO cic “none Shiplap 
a NO. TL owsee tenes 53.00... RBUA sare ovee:. Amen oT ee No. 1 
Now 2 v2. 36.00 35.89 GE feck ek caxnc, CORI “onde Ix 8°, 144016... -AE00> 2ccc. 35.13 2x O', 
Motors RG aoa tte: ee 58.00 55.56 ant OPER “wdc caawuwie. c80eu) eunes 60.50 Oemer lets. scene 30.42 35.13 
COS, ¢ N, . 7 eoosee seco 46°69 a6 B&better surfaced: : 1x10 , 14 & 16 a. SE seen cea 
ssfull N és + ls a las 3 sth 18.67 D6. 17 See Eee as eace deem 63.00 No. 2 i 10 to 20°): 3 11 > 
O. Biveee sees =6. 4” = aoe ; 09 87 al eae 23.66 22.4 229% . 
» hous Ixt” EG B&better... 74.50 69.74 64.45 oo vet tee eens ees eee oe ae ao a 2x 8", 
ced jy > oseeeewe veces. -a>eus ais 1x8” theo ee eEees No. 3 (all le *ngths) 
enti Fe et a see aeons eeeee STS fahvand 107... 1S rere 17.00 18.50 17.24 
artic PO ets. See Cee cae ae I csesia 18.00 17.75 17.77 
se th No. 10.... 40.14 38.67 5... 5 + hell aaa Longleaf Timbers 2x10" 
for oy “ 8.66 age 24.85 EO iy ee ees: No. 1 Sy.M&S S48, 20’ and under: 
line of wine na. ols ii | re ennes 66.20 Se earanacdmedass ames inate 28.95 
nts i Y oe es a a i Sane ere i 27.00 31.36 2x12”, 
Vth ne —— Ss , «fe G/AST2©  o vvcicews es 79.25 12 fe SHES eae ae thes “Revamere 31.72 39.56 
1 fea Ceiling 154x4 to 12 “eee? SN ithe © Sen 56.00 14” er re Cr neces wemes 36.15 
ys xd” G&better .... ..... 87.17 387.75 6/4 & 8/4x6".....  ..0.. GEAR. one, LO" cece e eee nee eee 41.64 
of al! : No. 1 SHO sass G/4 & 8/4x8". 02, ne Mncee Gee ; Pom: = No. 2 
re ale SEE “acogtes Cra te GPR ck kecce ccage Cee r Shortleaf Timbers 2x 4”, 
roll ix4” B&better .... 37.37 37.83 38.04 | 9 surfaced: No. 1 rough, 20° & under: 
a No. 1 24.00 31.41 be ighe Ae 7 ETE eer ee . 20.74 am 
atings : ME ES Sete Se Ss Pe U0 Ee «veccees 8” O23 ¢ 
g ae a iesk 21.00 19.12 20.71 SS rare i 23.00 2... 
Tal xi” B&better wave SON. acne (7 ae Eanes oaiee 10”. eee seen reves 26.05 «2... 
PE peas se + TXB” ow eee ee nee Plaster Lath =x 6", 
Partition or BEE IOS co0ss No. 1, %”, 4’ - 5.30 5.88 5.34 
{ Béhetter ARO BER xctcvsnesdee, cages NG 2 ere ER xea nas 4.00 0 4.1 
ances Ixt Sl B&better. ..... = eat 5/4x8" - t.1 1 
Paul No 2 IE RAB ID p Samdat ee, ed. 8 Renee 145 | 2x 8" 
, «inch x6" BRMEELEr 6 cc6 ccese “ounce 57.50 D Sidi annie ct te eo 1501 
ericar Bevel ‘Siding BOR ane 12’ and longer , dxane geces Se 
ae 14x6” B&better ... icone 1x4 or 6” L&hbetter.. 45.87 45.17 ‘ 
i mxG” Bébetter .... sss cucse S08 Na @ 2... 41-81 ’ 133 Car Material ; x10”, 
aby . . goa Na. 2 we Qe 28.92 (All xt and 6") 
fc bar ais Boards, S1S or S25 B&better, 9 nna 
‘k de te aM ; as a- re Casing and Base 18’ eee 53. OW Po 
et Ix 8", 14 and 16’. 35.00 .... 35.56 | peretter: . WRU ai. Seen: sien 45.00 2x12", 
being Other Igts. .:... 36.50 35.56 . * ase . . » § 
1x10”, 14 and 16’ $7.13 . 88 57 1 and G reer eee 60.86 66.59 12 and 14 se fee ee trees 19.00 
fe ’ Other fete. ' stat 29°55 G sand 106. .cc0cce cee CS TS oO & multiple , Se ee 
nee 1x12”, 14 and 16’. 51.838 ..... 51.96 Set Ey Re sessesias senes 12.00 | xo. 3 
nt thy Other Igts. ..... ..... 51.96 Fencing, 81S ms,"5 Eas. mr oe 
evine ° ee Ont). ¥ ’ NES, SQLS: 
No. 2 (all 10 to 20"): 0 ; No. 1, 1x4”. 16°... .ecee ceees 34.19 Car Sills 
Phe IXS” eee eee eee eee Other lgts. ..... 36.00 34.19 , ae a 6 aaa sae 
wor n> A tela 30... TRE coc, Se es Bee ae tees ate 
goxt os + - uaa ee ee ar ae F Ot = SR A 7 0 0 e « wcanee 9.00 
gos! No. 3 (all lengths): ; rs 38.78 | Up to 10”, 34 to 3’... 2... 38.05 ; 
t an x6 to 12”..... L acter TOBE owe, No. 2 (all lengths): i ‘ 38 to 4 ow... ceeee 49.00 | Stringers 
r ma ED. caccep nc rete 17.42 16.45 1x4” ......... 16.88 15.21 15.82 | Up to 14”, 34 to 80" 22... eee. an | ho 0.0 
sib 1x1 18.49 17.25 PEO? cc ceue 21.25 21.11 20.73 ee 30.00 
poe OL: Uerrerrerers ..ee. 18.86 17.86 | No. 3 (all lengths): Car Framing Roofers 
‘Pe ‘Xo. 4, all widths and ROA? 5 ccaet: 19:50. 12:50 12.92 10” & over, 20 & \ CME an > een ae ame ee PEG oe cds 
in the TENURES: 6 cin lacks wees ee Ee 3 ae .... 16.70 14.60 under ap aes rere 28.50 1 1x” SER 5055 
» ale | 
“()] 
(d the 
oO th . 7 s : ‘ . . ‘ P P : 
Jacksonville, Fla., Sept. 21.—Following is the recapitulation of f.0.b. mill prices obtained in this territory for the two weeks ended Sept. 19: 
Week ended— Sept. 19 Sept. 12 Week ended— Sept. 19 Sept. 12 Week ended— Sept. 19 Sept. 12 Week ended— Sept. 19 Sept. 12 
ers FI - — 
ooring Siding Boards Boards 
much Ix4 B&better ......... $46.60 $48.42 | Novelty, 1x6” B&hetter— , No. 2 common— 
ating TE Mss a whos sath 46.13 Sg a eee 10.00... Ix 4 DIS «oe eee eens vee 50.00 “i _ ere 908.2... 
ents No. 2 com......... 19.98 22.13 No. 2 COMie. o 6.05.5. i ae ves - fap been eeeeeee ais 49.50 1x8 Shiplap ........ 22°00... 
This 1x3 B&better rift...... T2OW  asmeis sevel- ae ae Hpigs Br An No. 3 common— 
20 os PE i ee No. 2 13.00 Pe ONG ce xuuccwes 30.00 55.00 ores 
s the Bebetter fiat....... 58.45 57.53 Pb RF aR ged See cee eee, » herres 1x10 D4S 60.00 53.75 peo Bio) ee 17.00 
which No. 1 com, flat.... 46.68 ..... Square edge, Vex oe 1x12 DMs peak SNS 65.00 BS 75 1x6 to 12 D4S........ 1650 ..... 
nd & No. 2 com. flat.... 17.63 17.32 —. pate Oe stb ao 31. a Canes 5 5/4x6 7 ene : 48.50 1x4 & up millrun, 
3° 6 No 2e OF , ar SRIEROS Oo WOE HS G18 See Se Rak eee cn ie eS 7 zyreen rough ...... SAI “wae 
f 300 1x6 No. 2 com......... 20.49 wees No. 2 COM....6..65.0+ 314.80 15.00 1x6 to 12 Rough short & — ~ 
and ae | Partition JOR \csaleenewadaeen wweme 44.00 Longleaf Dimension, No. 2 & Better 
Sar Ceiling 1x4 B&better ......... 5000 <<ees No. 1 common D4S 
us 30 9x34, B&better ...... 39 00 99 95, ING. 2 COM se ck cun «wes 17.00 EON Fei sc da en ends 40.00 10 to 20’— Straight cars 
r its 1X3% B&better ...... S000 ceca Roofers No. 2 common 2X0 coerce eee eee ee eee wees $24.00 
NO. 1 COM...... ZOO cx ane $26. NO: 2 COM... csc as 21.21 21.50 DROME we daviencnétn cages 19.00 Specific lengths 
rtant NO: 2 COM: ..5.% Pate ‘<eiers NO. J COM cciceceus 17.88 17.50 PRPCLPOEN ie cade cnedaes Batted 24.33 BAG. scadawacnesacewas 28.60 ccce 
vility 
dy t¢ 
rving 
ineal 
rer ARKANSAS SOFT PINE 
Class mm ‘ 4 , P ? , “ 
a. The following are current f.o.b. mill prices on Arkansas soft pine made during the week ending Sept. 18: 
; (2) Flooring Finish—Dressed Dimension—Dressed S2S&CM— —Shipiap 
» nue 7xa” | ya’ 3 y 
“Ay ” 979.5 B&better “C” No. 1 No. 2 4 ng 
) and Le KiKewee aR ene aes ee aes $72.50 1x4” $64.50 $53. AN eG ~siawes nas $36.50 
ngth BEN CUCR ciccc cece sac $80.50 70.50 | aye wg essa 5 00 as i, a a aa, ee a te > ae re Oe 34.50 
from een DU NSRS Rao eae paras wat 2 y Sere 7108 GON Leen seek: Guise dee Menae fe Steen 
that Eo caer cosas ances (re 14%,’ 114. 2"x4 to 8” 7 Of $28.00 $30.00 2x 4” $25.00 $26.50 
Mai Ee Ay (ey CORO cies ED) koiaes 26.50 28.00 2x6” 21.50 23.25 Ceiling and Partition 
read: Flat grain— 144, 1%, 2’ Xv, 10, Re 6 CEBU) cians 27.00 29.00 2x RY” 22.00 24.00 A” 5h” Ad , ” 
B&better ..........- 56.50 50.00 : 28.00 29.50 2x10” 24.25 25.75 Clg. Clg. Clg. Part 
ribed SR pa aaa 46.00 41.50 Fencing and Boards 29.50 31.00 2x12” 26.00 28.00 | B&better .$41.00 $43.50 $45.50 $48.00 
iting eS kcdactenagonenes 23.75 24.00 . 3 EOS Boe oS eee 36.50 38.00 ..... sees. 
Du- ix 4” idee teeace ied $33.50 $13.00 $15.00 Casing and Base Od a cadulueaws TAOO dacan eakes 
t at: Moldings i 2 eee 36.50 22.50 16.75 
me . eee 35.00 23.25 18.00 B&better Lath ; . 
For 15, and under...28 percent discount THO hcckenccs 37.00 23.50 18.25 SOOO: oiccae se andeenneaene $75.50 No.1 No. 2 
jetin. 1%, and over....22 percent discount | 1x12” ......... S000 250 -2O00i8 (eG, 10" 6 ccs s cccncnncaauansio 80.00 | 3gx1%e—4’ ......-..00-- $5.75 $4.00 
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NORTH CAROLINA PINE 


Norfolk, Va., Sept. 21.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 





Edge, rough No. 2 & better No. 3 30x Cull & red heart No. 2 & better 
Ory $50.00@53.00 $29.00@32.00 $23.50@24.50 $19.50@21.00 ¢ N G > ars. 6. $26.50@ 27.5 c ne > ane 
 Peponaeepen 54.50@57.50 34.00@36.00 24.50@25.50 .....@..... | “At No- 3-8 one eee Rootes eT CODER Oe bi 88a Qn G 38.00 
. 5 . 36.000! 25.50 W 26.51 a = nas 4 A ee » 22.90@60.00 
B/E énsie os ciened eee 58.00@61.00 —36.00@38.00 = 25.50@26.50  .....W..... Factory, 2”. 28.00@32.00 10”. 28.50@29.50 10”. 56.00@62.00 
BIE éwsxscrnebseuned 62.00@65.00 39.00@ 41.00 BS eee ere Serre Sizes, 2”.... 21.00@26.00 12”. 30.00@31.00 fo" < §2.00@68.00 

Rough, 4/4 Fe : o2 y 

8” ee ... 54.00@56.00  36.00@38.00 27.00@28.00  22.50@23.50 Finished widths— No. 2 & better No. 3 No. 4 
| erent 56.00@58.00 39.00@ 42,00 28.00@ 29.00 23.50@ 24.50 Flooring, 1gx2% and 3” rift.......$77.00@80.00 ssaabeMM wsiove's .@. 
Ee” esd diam aera 62.00@65.00 43.00@47.00 29.50@30.50 24.00@ 25.00 246, 3 and Be scixieisisicis 48.00@56.00 $38.00@43.00 $23. ‘50@2 25. 50 

Bark strips, Nos. 1 & 2.$31.00@33.00 3ark strip partition, ORIN, GS Sieiwiece ovens eisibisince's Vin otis 28.50@30.50  24.00@25.00 = 16. 00@17, 00 

OK; SinaG ss 13.00@14.00 Nos, 1 65. 2..oc::<-00.000 00800 14.00 Tk |b eNerwiediasrsedecacsioner Seeoe@asoe. —2o.ee@ar.ou 17.00@18.00 
Cul ved: Heart. ..6<c00555 19.00@11.00 PAPUtION, B80 iuiodenkpacinss snaweds 49.00@57.00 39.00@44.00 24.50@ 26.50 





NORTHERN PINE 


Duluth, Minn., Sept. 22.—The market remains firm, there being no dis position to cut prices. Quotations f.o.b. Duluth are: 


CoMMON Boarpbs, RoucH— 


FENCING, RouGH— 
























6’ 8’ 10° 12’ 14&16’ | 18° 20° gies 6° 8° 10,12&14’ 16’ 18&20’ 
Nb: 25. Be. sicscee $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 6”, No. 1..... Sa eiworeeee $52.00 $55.00 $60.00 $62.00 $61.00 
| eee 61.00 63.00 69.00 71.00 66.00 71.00 71.00 No. Bevan ees csikesie's 37.00 41.00 42.00 44.00 44.00 
| ee 65.00 68.00 75.00 75.00 70.00 75.00 75.00 e NO. 8.cccccccee «++. 26.00 28.00 29.00 30.00 30.00 
ie OO, os cas 38.00 40.00 47.00 49.00 47.00 53.00 55.00 A? CRs, Bais wince. piconea 50.00 53.00 55.00 61.00 63.00 
1 aE 41.00 43.00 50.00 50.00 47.00 53.00 55.00 DIO} Din .caisiee wie soaais 32.00 38.00 39.00 45.00 47.00 
Eebieaaee 46.00 48.00 57.00 57.00 52.00 60.00 63.00 IND: Biewes cc SaGinis earn EROS 27.00 29.00 30.00 29.00 
ee Se eee 29 00 31.00 33.00 32.00 33.00 33.00 33.00 No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
RE 29.00 31.00 33.00 33.00 33.00 33.00 33.00 = . 5 
OD ése%seu8 31.00 32.00 34.00 34.00 34.00 34.00 34.00 PP pena scoigg yt ee 
white pine, Nos. n ; 
For all white pine, Nos. 1 and 2, add $1. i , i u 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. S1 or 28, add 75 cents; S1S1B, add $1. oa 
For Sl or 28, add 75 cents; SISIE, add $1; for resawed, add $1. Flooring, 5%- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. - shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.2 Well tubing, D&M and beveled, add $2. 
No. 1 see STUFF, $1S1E— . i ” —_ 
ur..82800 soho $4800 $48.00 sihc0 sdf00 sitio sito | pereuer eaten sf a 
Se 2” .cc8 : y ‘ 33. -00 7 9 
2x 6”.... 26.00 27.00 29.00 29.00 28.00 °30.00 °32.00 32.00 - neinadaaai hemes "3 "Ee tuts (be “Te OTe 
2x 8”.... 27.00 29.00 30.00 32.00 31.00 = 31.00 = 34.00 3.4.00 be cisenbeteee repens? 38.00 31:00 — es ee ee ~ 
2x10”.... 31.00 32.00 34.00 36.00 34.00 33.00 36.00 Bees Fal or aa oe ‘ 
2x12”.... 32.00 33.00 35.00 37.00 35.00 yoy = 00 37.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
2x14”. 37.00 = a — 40.09 00 3.00 43.00 Sidi to O. G., $2 a thousand extra; product of the strip as it 
No. m, ‘Plece stuff, $3 less than No. 1; pine, rough, ésanet 15 cents; D&M mia PUN LON. “Ses »~P Ue 
or S48, a : 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
St. Louis, Mo., Sept, 21.—The following cross [Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Sept. 12.—Following are 
tie Fackaeespts lis Fab Portland, Ore., Sept. 22.—The following are prices f.o.b. mill: 
2 prices prevail f.o.b. St. Louis: f.o.b. mill, and f.0.b. Chicago chee, gelese 
Untreated sty ” Ruane ’ es on PONDOSA OR WESTERN PiNE, 16-FT., INCH— 
White Southern Pondosa pine: No.1 No. 2 No. 3 No.4 No.5 
Oak Sap Pine Boards, S$2S We eer hoe $42.50 $34.00 $19.00 ..... ceooe 
No. 5, 7x9”, 8’, 9-inch face..... i . “= = No. 3 hewn cage 43.50 = * eee 
No. 4, 7x8”, 8. 8-inch face..... .35 ; = . : com. PEA One 400 “SOGOU <AOtOU) ciscce seers 
No. 3, 6x8”, + 8-inch face..... 1.20 1.00 1x 4”, 10 to 16’ Steen e weer renee ceee $33.00 $18.00 HD vere aiesieakerare Si-00 SOOO ZOCOR sccce veces 
No. 2, 6x7”, 8 , T-inch face..... 1.10 85 1x 6”, 10 to 16 SA00 «610.00 | 19” oon ccees i oe ee eee 
No. 1, 6x6”, 8’, 6-inch face..... 1.00 .75 ad gg tg tt —o ——— Uses cess, fe eein © aaa $16.00 $8.00 
“a, D hie Wp 6.8s 60.658 » bik ob 08 0a. Se av. + “ * 
Red oak on heart cypress ties, 10 cents less | 1x13” and wider, 10 to 16’.......... 34.00 24.00 | WESTERN PINE Suop, S2S— 
than white oak; sap cypress, 20 cents less than No.4 No.5 ~— 
white oak. com. com. No.1 No.2 No.3 Com. 
Switch Bridge at” cand) Wwhtet:.. oaks neaeeece ee $15.00 $ 8.00 oh & 6/4. 9704 50 $50.50 $33. 50 $23.50 ..... 
Ties Plank Selects S2s 8/4 kee eee eee .50 60.50 43.50 23.50 toes 
TN ne re gi $42.00 $41.00 4 B&btr.” “Cc” “p” RPE sede eeh Sees SAWS webee . “Raneres 28.25 
Red Oak ......-..seeeeeeeeeeeeee 39.00 37.00 | 1x 4”, 6” and 8”, 10 to 20’...$78.00° $66.00 $45.00 | Ipano WuuTe Prxe, 16-Foot— 
1x10” TE ee 87.00 77.00 57.00 No.1 No.2 No.3 No.4 No.5 
EMM Sistema unewriecmesie 93.00 88.00 67.00 CONS. $60.00 $47.00 $21.50 ....5 sere- 
CALIFORNIA PINES 1x13” and wider............. 98.00 93.00 72.00 | 6” 222222200! 51.00 48.00 26.50 ..... .... 
5/4, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00 | gv (77° 0777? 49.00 43.00 25.50 .....  ..es. 
: : S/F OMG WANE i6.c ces cicccuaee 98.00 93.00 76.00 10” 52.00 43.00 25.50 an 
San Francisco, Calif., Sept. 19.—The following Shop $2S, f.o.b. Chicago eel ne ee een 71.50 45.00 26.50 ane a 
are average prices, Sept. 13 to 19, of California ° aa "No 1 woe 2 No.3 AC amdiwdy........ cor, at $18.50 $8.00 
aes, f.0.b. mills, those on common being 1-inch 4 WE GIG isn scecesauceas $58.00 $43 ‘00 $33.00 Wuire Fir, 6 To 20-Foor, IncH— 
stock only: Be ie a ie en as ie tele 68.00 53.00 33.00 4” 6” 8&10” 12” 4” &wadr. 
California White Pine Mixed Pine —_—|_,ANOVE prices are for shipments of No, 3 and | No. 1, 2....S2850 $3859 $2060 $2{ 50 0+. 
Nos. 1 & 2 elr..$ 83.50 Common— grades, add $5. No. 4 OVS CRY “ingieee  oteaa: Aeasere $16.50 
ee, ee 74.50 NO: 2. csisesceae Seeve 
1D BICC acccccws 57.75 ‘ae nr eee 30.50 
No. 3 clear..... 63.50 fe: ae 19.25 
A amet oe te oy 13:80 WEST COAST SPRUCE RED CEDAR SHINGLES 
No. 1 shop...... 54.00 No. 1 dimen.... 19. 00 [Special telegram to AMERICAN LUMBERMAN] Seattle, Wash., Sept. 19.—Eastern prices f.0.b. 
NO: 2 SROD....06.. 31.25 No. 2 dimen.... 16.75 : 2 c Be : , 
No. 8Gh0p...... 206 Timbers ....... 39 50) Portland, Ore., Sept. 22.—The following are | mill are: 
D&btr., std..... 51.25  pPevelea phim j prices for mixed cars prevailing here today: Per square Per M 
No. 3 chr. etd. 450 Bébtr. .......4 97.25 | Wintehy R22 .isecc.ss.ccoveeeees ; Sees 2 eH 
Shop, std. ...... oy fln,  ERIORETS 36.50 1x4 to 1x10.. First Grades, Standard Stock 
Panel, % a. W.. 76.25 D pie tikes 23.50 | Bevel siding, %4x4.. Pixtea, stars, 6/2... 2... 2 ses $2.28 $2.85 
m ™ cai es — 2x6 ‘ — —-. Do iiss sere eotere 2.36 2.95 
ugar Pine ouglas Fir WAU 5-505 0icsauinn ne eee : RCNA (GICATS) 6,0:0:610.6.4.0 810.0:08% 2.60 3.25 
ics eee ee ) ee nen $ 46.75 | Factory stock, 1 ; MO adavnns connate 3.19 3.95 
Nos, 1 & 2 clr..$105.75 474 ina ede be . ee Sa 2.77@2.81 — 3.80@3.85 
ee eres ae 5/4 a. w. com.. 17.25 1% Meet eeeeeeeeeenees POPLECEONG: 0.6.5:000.0 s:siv.se 00's 3.54@3.58  4.80@4.85 
No. 3clr........ 83.50 les & timbers. 24.50 ae pais oe First Grades, Rite-Grade Inspected Stock 
Inch shop ...... 43.75 Dimension ..... 13.00 eet —— 49 Extra stars, 6/3....00+2668228 $2.85 
he 1 ae amuse ones Lath Box lumber, green.......<- snaalvtelnvs ; pan pe DL Bee rie dieses 2.44 He 
NO. 4 SNOP...... ot. Dy PCH: oi.6Ksware Cereou's ‘ 3. 
ag 3 shop...... 23°50) _— “dd on , Perfects, 5/2 Baeee sapeees ett £00 
No. 3 cir, sta... 67:00 NO. 2 ..ceaccn $ 6.00 Bin nien en on weaes i , .90@3.95 
Shop, std. ..... 32.00 ee 400 | CYPRESS SHINGLES & LATH | eer? noc oo = 
7 7 . Q°7 7 95 . . : . : 
Short C&btr.... 59.75 aon" crise rye Cincinnati, Ohio, Sept. 22.—The following are Second Grades, Standard Stock 
: ; White fr... average wholesalers’ carlot prices today f.o.b. Common stars, 6/2........ $ .92 $1.15 
White Fir ee a 4.59 | Cincinnati: Common stars, 5/2..+++--+ 1.08 1.35 
C&btr. ......... $ 45.00 Shingles Common ClEATS o..6000+0006 1.64 2.05 
No. 3 &btr.,com, 18.75 Box Best Primes Economies British Columbia Stock, Seattle Market 
No. 4 common.. 13.50 Mixed B kGahnb ean eieeniaeeee $5.70 Se) seibat ‘ 97: 
r eae FS pine- ” Dee (COM AGIAN) sie: 6'0)0'3:6 to ciaie soo 6 6st $3.75 
No. 1 dimen.... 20.00 Ps a Sneelehicacuasenien Sonor 6.70 4.85 $3.90 
No. 2 dimen...) 17.25 Pe My te es 6.95 5.45 4.30 Serene Se Med ans noe ny ni ae ‘2 
Bae cies 5/ D a. ol. fe ee eee ee § ‘ MITGRAS cccccsecevcecesoces ° . 
on oe o Snensasepeeame anions _— a PerfectionS .......:+sss+s- 3.68 5.00 
’ 7 edar a Lath, 4-Foot, ne ex 6/2 16" (Canadian) ..6. 506206. 1.60@1.70 
Australian... $ 55.00 Miscel.aneous...$ 25.75 IOsCLG4awnseoke $8.90 DOs Bosewaddiveueee $7.90 mom B/S BG" CU. Biliicccaés< 1.43 1.80 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Sept. 23.—The following prices 
paid for yard items, f.o.b. mill, were reported 


today: Pre- 
High Low vailing 
prices prices’ prices 
Vertical Grain Flooring 
tet’ No. 2 ClORE 23 ci caens $45.00 $37.00 $42.00 
INGA ic Bechwe ealow ewe ctat 30.00 4 ||| 
Slash Grain Flooring 
1x4’ No. 2 and bettéer..... 30.00 yA Cre 
1x6” No. 2 and better..... 37.00 36.00 36.00 
ING ah Cac eee Hee weer 32.00 27.00 27.00 
Stepping 
No. 2 clear and better..... C1 | epee amr rc 
Finish No. 2 and better 
15S GOTO. 55 case es c005. ONO 55.00 56.00 
Casing ANd DASE. ci cc csces 65.00 GRCR sieves 
Ceiling 
“4° No. 2 clr. & btr..... 29.00 26.00 28.00 
IMO OE és ccaiv hain weeks ee 4 eee 
xt” NO. 2 clr. & DUP. . os 30.00 29.00 29.00 
DOO (ME Sop sroraeeta wears 3 | | Ze ee oe ae oe 
Drop Siding 
1x6” No. 2 clr. © btr...... 37.00 35.00 35.00 
NO..¢ GIA c.ocis wwe 29.50 28.50 28.50 
No. 1 Common Boards and Shiplap 
ER) AUN EO es) scarce sere ce 18.50 16.50 16.50 
ne a ae tecen e Seer aa sr 19.00 17.00 17.00 
Dimension, No. 1 Common S4S 
Set 32 GN FF ect es cake 18.50 16.00 16.00 


Plank and Small Timbers, No. 1 Common 
x4”, 12 to 16’ S4Scccisccs BES 18.50 20.00 


Timbers, 32’ and Under, No. 1 Common 


ORG GBS. cca co icedeek eas 25.50 18.00 21.00 
Shop 
4/4 Kevin Gried, rough NO... bo. cecccescececes $23.00 
5/4 & 6/4 Vertical grain S2S No. 1........ 34.00 
4/4 ROUBN, COMMON  6<c666 b60cew ees $21.00@ 24.75 
6/4 Vertical grain, kiln dried, S2S— 
PIB UOCRO sv enck deuce cea nnn senna 47.00 
DACLORY SOIOCG occ swiss cev.cvne uate bakes 40.85 
ENGNG Ab, -swle vl edie his ed «Sree ec aaaee trae ee eela KOs 33.25 
INOS 2 sxx: 5504: dtia # eae ad Ska a wows e Wee ae 
6/4 Vertical grain, kiln dried, S2S— 
WACGOLS MONGGE. 6h kiss aes cace eed eae 40.00 
DRO Ue pea Veale ob Hs eRe claw ea cle nia ames 30.00 
MONS dies cohorts wk n.'n/e hom wees Ose MARS CORT 20.00 


OP INOS el eee c0 35's Sieera-e.aeie wee ninth peers eee 10.50 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Sept. 22.—F ir prices today, car 
basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 


BEE” ING. E COMP o.oo cc cs ccctnwsus cxeedaunwas $48.00 
Deira CURR W's cat beciict catcieaweeceaws 39.00 
ING Oh CIOCBE swe c nde asc awaee ya ene Sea ceaen 28.00 

1x38and 144” No. 2 clear and better........ 45.00 

INGc So CIN s avec wee nswaeenes cue 35.00 
Slash Grain Flooring 

In’ No. 2 Clear anid DetteP isis ciccccccicsvcs 29.00 
NOs CHORE 2 0sc5 o ccete cuksweeeeesedees 24.00 

156” No. 2 clear ANG DOG esc os <ccccescoeee 36.00 
ING: 3 CIOBY: sdevincaencvasucucdes ewes 28.00 

Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 64.00 
Finish 
ING. 2 GClOGE GHG WOR ess ccesicnccdacewucnns 55.00 
Ceiling 
5ax4”” 2 ClCAaF ONG DELICE... kccccccccaces GUO 
NO se GIGE Wisnwacies anes maces aaeenes 22.00 

1x4” No. @ Clear and better.....cccccssvcss 200 

IND OD CHOOT teas cunavecd sheeevewedeoees 24.00 
Drop Siding and Rustic 
a” INO: 2 One) DGCOR iiaccaccecacancocecnianse 36.00 
ING: 3 CHORD vccaccdcectcnscdwens eeemeee 28.00 
Boards 
(EE Pare eerere Pore egret egos PUR rar Weare $16.00@ oy = 
ROE. 2 udiimucsirugetee Kou wee Peat ee eR ee eee 
Dimension—2x4- inch, S4S 
RO. Us ER WN ER hcecvnsctecenncroannepes 17.50 
MMS Ce dra wikis (5a eee RO aS alata aw Sala eee mee 12.00 
Timbers 
lc) Cees eee a eee A ee ee eer Te 18.00 
GEO” QW IMUROE. o.oo cece weecskeveancas ncurses 19.00 
Miscellaneous Items 
CAMO MIA, -LANOOMN :ois610:0105 si ae ee cevasaneer 15.00 
BAD TRU ORG coc adore pas beesbaseeesceasamecd 3.25 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Sept. 22.—Present log quota- 
tions are: 
Cedar: $15 to $17 
Yellow fir: $20, $16 and ‘a 
Red fire $17, $15 and $14 
Spruce: $26, $18 and $12. 
Hemlock: $10 arid $12. 


Everett, Wash., Sept. 19.—Log quotations: 

Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one percent of lumber logs. 

Hemlock: No. 2, $13; No. 3, $11. 

Spruce: $1 higher than fir. 





CYPRESS 


Current f.o.b. Chfcago prices are: 
GULF RED CYPRESS, NEW GRADES— 
Factory, Rough 
Factory 
Tank FAS Selecta: Shop Box 
4/4” ...$118.50 $103.50 $ 71.50 $46.50 $34.50 $34.50 
5/4”... 123.50 108.50 81.50 58.50 36.50 34.50 
6/4”... 126.50 111.50 84.50 61.50 36.50 34.50 
8/4”... 185.25 119.25 92.25 69.25 35.25 36.25 


10/4”... 141.25 125.25 98.25 75.25 ..... s.cce 
12/4”... 141.25 125.25 98.25 75.25 ..c0- cove. 
16/4”... 146.25 130.25 103.25 80.25 ..... 47.50 


Common, $15S or S2S to 13/16-Inch, 8- to 20-Foot 


No. 1 No. 2 No. 3 No. 4 
Ge Scimacwar $52.50 $41.50 $32.50 $28.50 
BG. cneeeawas 52.50 43.50 34.50 28.50 
BOE Sheela’ 52.50 41.50 34.50 30.50 
EME. saccuccos 54.50 45.50 35.50 30.50 
> ). re 61.50 50.50 36.50 30.50 


No. 1 and 2 specified lengths, add $2. 

For rough, add $1; for S4S, deduct 25 cents. 

For 5/4 and 6/4, add $3 to price of l-inch; for 
8/4, add 75 cents. 


Finish, S2S, Random 8- to 20-Foot 
Cle. Hirt. .A B Cc D 
1x4 to 10”...$104.00 $ 99.00 $ 94.00 $84.00 $74.00 
WEA ccueses 111.00 107.00 102.00 92.00 81.00 
For 5/4 and 6/4 in D grade, add $3; for 8/4, add 


$5.75. Other grades, for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15.75. 


Bevel Siding, -Inch, Standard Lengths 
A B Cc D 
146x4, 5 or 6”...... $49.25 $45.75 $41.75 $28.75 


Bungalow Bevel Siding, 8-Inches Wide 
<r “< Stock— —From 5/4 Stock— 


C&btr. A B Cé&bdtr. 
$53, 75 $45.75 $43.75 ae geen satuua ls aden 
64.75 55.75 53.75 5” $71.25 $62.25 $60.25 
isu “adewe “wouns 4” 71.25 62.25 60.25 
Lath, 4-Foot 

No.1 No. 2 
LS lle COLE ECL ET CLEP CCC OCCT $9.00 $8.00 
RED CYPRESS, OLD GRADES— 
Factory, Rough— No. 1 No. 1 No. 2 


FAS _ Selects shop com. com. 


4/4. 00 $ 90.00 $ 55.00 $50.00 $40.00 
5/4 .... 105.00 95.00 70.00 50.00 40.00 
6/4 .... 107.00 95.00 70.00 50.00 40.00 
8/4 .... 110.00 100.00 80.00 50.00 40.00 
10/4 .... 135.00 120.00 See. Skéxe “sounds 
12/4 .... 135.00 120.00 er 
EG/4 iccu TACO EGROO 10608  kcccc 3 caves 
Boards, — h— No. 1 com. No. 2 com. Peck 
a br 8 to” errr $53.50 Ct, eer 
EMEA jadkccecinwsnncwnc ous 60.50 SC eee 
Dag cat WkaKnenhek wee ~ 4a'bud $33.50 


YELLOW CYPRESS— 


Factory, oo No. 1 No. 1 No. 2 


FAS Selects’ shop com. com. 
I re $ 85.00 $64.00 $43.00 $37.00 $32.00 
tC 95.00 69.00 55.00 39.00 33.00 
TL ee 95.00 69.00 55.00 41.00 33.00 
iC ne 100.00 76.00 60.00 42.00 34.00 
Boards, Rough— No. 1 No. 2 
Selects com. com. Peck 
PMG vcnieeawces $75.00 $44.00 $37.00 $29.00 
REGRE wae nckeus 75.00 44.00 37.00 29.00 
ERI” wacoucuws 77.00 44.00 38.00 29.00 
EMEA ‘catcawe as 85.00 54.00 41.00 31.00 
EY WOMGOUE naceacacs.  Guaeen “andar 27.00 





Cincinnati, Ohio, Sept. 22.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 





+) patel "= % "daa re 
i, Ee eer er ee rere rere re $69.2 $44.2 
Hy Srikdiertrawvde te vec ee peankwens ‘ 56.25 
CFG ii. wie wtanatiogine ce dawadcemeuia 59.25 
BEE cccéud bee eniaKrecialadcbatakes 66.00 
Common, Rough— No. 1 com. No. 2 com. 
| ee random widths and lengths.$53.25 $42.25 
Finish, S1S or S2S— 
Clear 
Heart A B ¢ D 
Se6ta tS"... 25553 $102.50 $97.50 $92.50 $82.50 $72.50 
For 5/4, add $5; 6/4, add $8; 8/4, add $15. 


YELLOW CYPRESS— 


Factory, Rough— No.1 Rand. widths 


FAS Sel. Shop No.1 No. 2 
Le ERT E CC’ $75@85 $60@65 $37@42 $33 $25 
5@6/4 . 80@90 T@T 52@58 38 27 
jc Lee 90@95 S80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
Ee GIMIE Ooi 4 ot acdeus seaweed $40.00 $33.00 
NG MGR Ra 6 casvscacccece ans 47.00 30.00 


St. Louis, Mo., Sept. 21.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 
Tank Selects Shop Box 
GID e:vicdenes -.-$116.75 $ 68.75 $48.75 $32.75 
GUM -sccascesnceee 121.75 78.75 60.75 34.75 
GIS Vecdediadenee 123.75 81.75 63.75 34.75 
ME coarhemandes 131.75 94.00 71.50 33.50 
ROMEO cceadeaaawee 136.75 102.75 Tae —aaeds 
URIS seeaawedave 136.75 102.75 [ _- 
NOG Wadcccquewend 141.75 107.75 Serre 
Peck random 4/4”....... ddudeusiaceesequans $24.75 
Common Rough— No. 1 No. 2 No. 3 
EERO ccaccdascduacceees $52.75 $43.75 $31.75 
DORE. ctdccccccedccacnasede 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, $1S or S$2S— 


+ nar * ‘ 
1x4—10” . $104 “0 $ 99.00 * 92. 00 $ 82.00 siz 00 
BONS secu 110.00 108.00 0.00 90.00 79.00 
1> | Carre 127.00 122.00 iz. 00 104.00 ..... 
BRIG" caceces 137.00 132.00 122.00 115.00 ..... 
Bungalow Bevel Siding— A B Cé&btr. 
BMI cidsdwcadescaeadaawws $74.75 $65.75 $63.25 
DARN dcweccsudendunceccuas 79.75 70.25 68.25 
rey Siding— A B Cc D 
Jédesasaudenkes $48.50 $45.00 $41.00 $28.00 
vanean CYPRESS— 
Factory— = 1 No.1 No.2 
FAS Select op com. com. 
US errr err. $ 75 $60 ‘8 $31 $26 
6 ae 80 63 35 2% 
Gla wadwceees (a0 65 be 35 2$ 
Cl oe 85 70 55 37 2 
peer er 105 80 70 aed 
Boards— No. 1 com. No. 2 com. 1” randen 
EEG edecacendacce $42.50 $33.00 a 
WE .ccadedendade 42.50 34.00 a 
>) error ere re 43.50 \ | | eee 
REE ciaesdcucuawe 53.00 Pt eee 
WOON ERED” sécwiseicacee ~~ Seuas $23.00 





REDWOOD 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, -Inch, S1S1E 
Clear. 66 A, “B” 


3°-7' 8'-20’ 3’-7’ 8’-20' 3’-20’ 
A intenmewaesen $24.25 $34.25 $20.25 $30.25 $23.25 
Oe ctcdennmueis 29.25 39.25 25.25 35.25 27.25 
O -cwsuccageus 26.25 36.25 22.25 32.25 26.25 


see oo S1S1E, 4 be 20-Foot 


5x8 %x10 %x8 %x10 %x12 

CHAP eccas she 5 $47.25 $54.25 $66. "5 $68.75 $70.75 

| Geeess 35.25 42.25 51.25 64.75 66.75 68.75 
Economy Drop Siding 

Clear heart ‘‘A”’ “<“" 

(ee Co) Ger $49.25 $43.50 $37.75 

MOO  acaananeacasemas 45.50 40.75 34.75 


Prices of 7” based on shipping 5 percent 4-7’; 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- 


tra. 
Random Shop, Rough or S2S, 8’ to 20’ 

as 144x1%” oe 24%” ga 4-6” 

5” to 12”.$43.50 $57.50 $53.50 

14” & up. 53.50 62.50 63.50 
$75.00 $73.00 $77.00 
Wide Clear Finish, “All Heart,’’ Rough or S2S, 
Random, 8-20’ 
7* 14%x1%y” of so? 4” > se 
14”...$107.50 $116.50 $115.50 $126.00 $131.00 ety: 


16”... 112.50 121.50 120.50 131.00 136.00 139. 20 
18”... 117.50 126.50 125.50 136.00 141.00 144.50 
20”... 122.50 131.50 130.50 141.00 146.00 149.50 
22”... 127.50 136.50 135.50 146.00 151.00 154.50 
24”... 132.50 141.50 140.50 151.00 156.00 159.50 
26”... 187.50 146.50 145.50 156.00 161.00 164.50 
28”... 142.50 151.50 150.50 161.00 166.00 169.50 
30” 147.50 156.50 155.50 166.00 171.00 174.50 


14” & 


wadr. 112.50 121. 120.50 131.00 136.00 139.50 


50 
Add for S48, $6: add for specified lengths, $2. 





Clear and Tank, Rough or S2S, 8 to 20’ 


Width— 6” 8” 10” 12” 6-12” 
Thickness— 

Go dleecnceaudimeaeuma $107 $107 $108 $109 $107 
a” ateusukcnedadaeeas 111 112 113 114 112 


Finish, Rough, S2S or S4S 
Clear “All Heart’’ ‘Soa? th ane 
3-414" 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 


ieeraas $50.50 $60.50 $76.50 $42.50 $49.50 $63.50 
eee 50.50 60.50 82.50 42.50 49.50 69.50 
5” ....... 59.50 69.50 84.50 51.50 58.50 73.50 
6” ....... 52.50 62.50 82.50 44.50 61.50 69.50 
er aceeues 69.50 74.50 84.50 59.50 64.50 73.50 
Ree owes 79.50 84.50 88.50 69.50 74.50 78.50 
ie) twancas 81.50 86.50 90.50 71.50 76.50 80.50 
3 to 6”... 50.50 60.50 ..... 42.50 49.60 ..... 
CB Yee per err SUG csade caves 76.50 
14% to 1% inch— 
me Sbeaakas $55.50 $65.50 $81.50 $47.50 $54.50 $72.50 
4” ....... 55.50 65.50 87.50 47.50 58.50 78.50 
5” ....... 64.50 74.50 93.50 61.50 71.50 88.50 
© acceso 57.50 67.50 89.50 51.50 61.50 80.50 
) yun rere. 78.50 81.50 93.50 73.50 76.50 88.50 
NGe fadscnxs 90.50 93.50 97.50 85.50 88.50 92.50 
12” ....... 92.50 95.50 99.50 87.50 90.50 94.50 
2to 6”... 55.50 65.50 ..... 47.50 58.50 ..... 
Gila os evakan cones TOG) scaue «anes 87.50 
2-ine h 
eeatees $54.50 $64.50 $80.50 $46.50 $53.50 $67.50 
4” a nlsnta ata 54.50 64.50 86.50 46.50 53.50 73.50 
Bee cwotsus 63.50 73.50 90.50 55.50 62.50 79.50 
OP viecee 56.50 66.50 86.50 48.50 55.50 73.50 
ee Peta cs 73.50 78.50 90.50 69.50 72.50 79.50 
[er “ganwwers 87.50 92.50 96.50 79.50 82.50 86.50 
if ree ee 89.50 94.50 98.50 81.50 84.50 88.50 
3 to 6”... 54.50 64.50 --- 46.50 53.60 ..... 
OD) > ae as aeata SE daexs, saxds 82.50 
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6é 9? 
SOFT TEXTURE” SOUTHERN HARDWOODS 
Cincinnati, Ohio, Sept. 22..-Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 
QUARTERED WHITE OAak— Hickory— 4/4 5/4&6/4 8/4 BEECH— 4/4 5/4&6/4 8/4 
a4 ranore ore eB esac rigs: © geming # aegiOg RAS, Be Te 8 Oe 8s Tee a 
Bt = vO. 1 com..... ~-@... OW 0 FOR). so os 7) bo oT) 
ed ee ~3 bee " ro tees 5 he caiso No. 2.COMs 65 «:. a eae 35@ 40 35@ 40 No: 2:comi... <<; 27@ 30 30@ 33 33@ 35 
SICECCETS wo vcvve I € ) y a > © 
No. 2:Com..... 85M 90 90@ 95 95@ 100 MAPLE— ; 4/4 es 5/4&6/4 8/4 10&12/4 16/4 
No. OD won... 45@ 50 54@ Do 55@ 60 BOS ev every olereiais wee oss iaa eles $ 80@ 85 85@ 90 $ 85@ 90 $ 95@110 $115 @120 
Sound wormy. 43@ 45 bea 57 SEQ 60 No. 1 Com. sees eevee eee eee 50g 55 65@ 70 65(@ 70 75@ 90 95@ 100 
odie ‘ a <v Pass MON a eee ooo ee wa ees 38@ 43 @ 45 38@ 43 40@ 45 5@ 50 
QUARTERED RED OAK WHITE ASIi— 
OAD oi0.4:0:0.000 SPLLOM@IIS 5, ae 2 ee MEANY aiays vol oye tories tire) sels aueyas selector $ 90@ 95 $105@110 $110@115 $125@13 $155 @160 
No. 1 com..... 60@ 65 . MD. Yo DO; 1 COM. MN Bel s .s..6.6 6:40 5.0% 5O0@ 55 7O@ 75 T@ 80 100@105 9F 5@ 100 
NO: 2:COM: ...s.6 40@ 45 5 .@... BNO er ODIs 5's tc 58 ah wo cares Gis elsteecs 30@ 32 33@ 38 38@ 43 45@ 50 50@ 55 
PLAIN WHITE AND RED OAK 
BAS i0.00803 -6105@108 $11: 5@125 $130@140 
A aa Toad 18° BOG ae ane OO VALLEY HARDWOODS 
No. 1 com..... COM 65 TOM 75 TO@ TH Cincinnati, Sept. 22.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
—s.** pg a 4/4 5 /4&6/4 8/4 Corrox woop— 4/4 5/4&6/4 8/4 
Sound wormy.. 43@ 48 9M GO 559@ 60 ag yh $ 85@ 90 $ 90@ 95 $ 95@100 WAS, 6” & wdr.$ 50@ = § 54@ 57 -@... 
en No. 1 com... 60@ 65 65@ 70 70@ 75 “ge sees aaa so 32 «Bh 34 — 
—" iatnk. Sod, dae ea netee: 2 INO. 2 COM! 0.5 30@ 382 32@ 54 HQ ins 
Tee $ 70@ 75 $ 75@ 80 $ 75 ar? lees : td og , 
Nod com... BOG oF © eG 8 oeG os | | FAS ewe. m1 53 64 Quanreney Wine OaK— 
No. 2 com..... 28@ 31 33@ 38 2B8@ 43 No. i-com... 40 42 47 |S Sr $120@125 $125@130 $130@135 
Stasis : Plain red: MCLOOUS 05 1s 601515 9O@ 95100 100@105 
HESTNUY LNG reer 83 88 88(@ 92 90@ 95 No. 1 COD « «65 TO@ Td T5@M 80 80@ 85 
FAS .........§ $10: 5@110 $115@120 $125 541230 ‘: a lcom... 55@ 60 60@ 65 65@ TO BO. 2 COM. <0... 40@ 45 45@ 50 DO@ 55 
; ‘ 7 pas ae > Sap: 
No dcom...-- $3@ 70 fo@ 75 Thea 80 |B iyas. 13-17" GO@ 65 ...@... ..-@... | Quaurenep Re Oax— 
Sd. wormy and ; plies = Plain FAS 6% s ‘ ; wie AS a eee $105@110 iG ae 2G. 
No. 2 com... 31@ 33 33@ 3D 33@ 35 _& wider... 50@ a5 9M GO dD) @) 60 NO.. 1 COD. <5. 65@ TO HOD 63 eg (2a 
Sd. wormy and d INO, 2 COM: «> B2t ae HY 38 40] 43 NO. 2 COM, 12. bo@ 40 SD ass OE see 

No. 1 com, & No. 2 com... 22@ 24 24 26 20@ 27 ’ Tee ; 

better ...... 5@ 37 27@ 29 29@ 40 MAPLE— PLAIN WHITE AND RED OAK— 
es “ , 7 worms N, KAS .........$ 80@ 85 $ 95@100 $103@110 

IRCIT— , log run. .$ 40 $55 $60 PCIOCES. a. 6a s's ee 60@ 65 65@ TO TO@ 75 
WAS .........$115@120 $120@125 $125@130 ja ‘Be M 4/4 5/4 6/4 8/4 No. 1 com... <. 50@ 55 55@ 60 6O0@ 65 
No. 1 com. and A ct es $63 $65 $65 $70 No COR). .0.. 35@ 38 40@ 45 45@ 50 
Co eee 67@ 72 72@ 77 T2@ %7 No. 1 com.... 45 48 48 55 No. 3 com..... 20@ 22 22@ 25 25@ 30 
No. 2 COM. 3.54 33@ 35 35@ 40 40@ 42 No. 2 com.... 24 26 26 26 Sound wormy.. 82@ 8 38@ 438 453@ 48 
a ‘ gta: : Cincinnati, Ohio, Sept. 22.—The following are 
Present values f.o.b. Lower Michigan mills are as follows: average wholesalers’ carlot prices, Cincinnati 

No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 base, on “soft texture” poplar, from Virginia, 
: FAS Selects com. com, com, FAS Selects com. com, com, | West Virginia, sapiens and Tennessee, and on 

SASS WOOD ae iaces, ena, Mississippi Valley poplar: 

1/4 $ 65@ 70 $ 55@ 60 $ 45@ 47 $28@30 $2224 | 2/1 ‘Tinwlls 90@ 95 So@ ss 50055 ..@.. | Sort TexruRE— 4/4 5/4&6/4 8/4 

5/4 10@ 7 GOW 65 48@ 50 3032 2426 | 1674 125@130 110@115 100@105 55@60 ..@.. ‘AS .........$ 98€@105 $105@112 $105@112 

6 fr 75a 80 65@ 70 58@ 55 33@35 25@27 HARD MAPLe Saps & select.. T2@ 77 K2@ 8S 82@ 8s 

&/4 S0@ 85 = T70@ 7 60@ 65 38@40 -@.. “1% gg ea ria) br ¥ ra17 DO: TD COM ss. «0, 5O@ 55 65@ 70 TO@ 75 

10/4 95@100 85@ 90 70@ 75 45@50 ..@.. | 2/2 %2@ 80 65@ 10 = 50@ 55 33@35 15@1% io. 2 ¢ 36@ 38 42@ 45 45€@ 48 
— . 5/4 85m 90 10@ 7 55@ 60 ( 16@18 No. 2 com. A.. 36@ 3S 42@ 45 a 

sEECH- 6/4 Sha) 90 bo hig Bea 7) ep aed mp 164 18 No. 2 com. B.. 25@ 27 27@ 29 28@ 30 

5/8 No. 2common & better 33@36 1214 | 3/4 soa 95 Tha 80 70M 75 38@10 18420 | VALLEY— 

4/4 65@ 70 55@ 60 40@ 45 26@28 16@18 10/4 1054 10 90@ 95 S5@ 90 400 15 28e 35 eee $ 87@ 92 $ 92@ 98 $ 98@103 

aft 10@ 75 60@ G5 45@ 50 30M32 1820 | j274 115120 100@105 95100 45050 2628 Saps & selects. 60@ 65 70@ 15 i5@ 3 

6/4 75@ 80 6h@ 70 50@ 65 35@37 1820 | 4474 13000135 1150120 1050110 50@55 ..@ No. 1 com... 45@ 48 52@ 55 8 55@ 60 

8/4 85@ 90 T5@ 80 60@ 65 40@42 18@20 16/4 145@150 13064 125 120@125 Kann a No. 2 com. A. 33d 35 37@ 40 40@ 42 

Rennia ; »/ d@15 : 304 al 20@125  bU0@55 as No. 2 aa. ae 25q@ 27 °26@ OX 27 30 
4/4 105@110 85@ 90 50@ 53 30@3 17@19 HARD MAPLE FLOORING STOCK a ae ao, vi . 

5/4 110@115 90@ 95 Bow BS 320035 184020 4/) oc ae Be ee gee Gee vate ; . = 

6/4 110@115  90@ 95 «60M 65 37@40 I8@20 | B/4 +-- Wee. @e..  B2@ 55 32035 222! POPLAR BEVEL SIDING 

$/4 115120 95@100 T0@ 75 SOFT MAPLE inci i io, Sept. 22.—The following are 
10/4 120@125 1000105 85@ 90 ‘@.. 4/4 70@ 75 60@ 65 45@ 50 28@31 18@20 setae We eee ped inal Cincinnati 
12/4 125@130 105@110 90@ 95 50@55 ..@.. 5/4 $5 90 70 T 55a 60 36@38 2@22 | YVEr a iat hovel annie: 

16/4 140@145 120@125 110@115 ..@.. ..@.. 6/4 90@ 95 75@ 80 60@ 65 38@40 20@22 | base, Quoted on poplar bevel si ae , No. 2 
Sort ELM S$/4 100@105 = 90@ 95 = T5@ 80 40045 20@22 nee fore anos eerie 

1/4 65@ 70 50@ 55 40@ 45 28@30 20@22 Exp Daiep Wire Marie ie —  3 6k | |(Ce 

5/4 T5@ 80 55@ 60 45@ 50 30@3 32 22@24 /4 115120 7 90@ 95 ..@.. Py ae a ree Ln wi “ar ees are “90 00) 

6/4 8070 85 60@ 65 50@ 55 33@35 22@24 /4 1200125 AO sisi 95 W100 Dis. -@.. 4” ane 50.00 40.00 9300) 18.00 

8/4 GO@ 95 T0@ 75 60@ 65 40@45 .@.. /4 125120 a... 100@105 @.. Ss. oe eieeeraisinn: ou. oe ee 20.00 5 

10/4 100@ 105, RO0@ &5 TO0@m 75 50@55 @.. 14 1300135 . ae 1100115 ee Qe. Louisville Ky Sept 21.—A downward change 
, "?) . . 4 c , c t=] 

7 fing ar sities = . : arene affecting several sizes but not the entire list 

Following are prices of Wisconsin hardwoods f.o.b. mill points: ’ has been noted in poplar bevel siding during the 
No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 last week. Demand is quite fair and the re- 

FAS Selects com. com. com. FAS Selects com. com. com. vision is largely to start a more active move- 
ASH— Rock Eum— ment of certain items. Quotations f.o.b. Louis- 

4/4 $100@105 $ 85@ 90 $ 62@ 65 $33@35 $19@21 4/4. 70@ 75 .@... 45@ 47 25@28 19@21 Ville are: 

5/4 110@115 = =95@100 = 67@ 70 38@40 21@23 5/4 80@ 82 ee 50@ 53 30@32 20@22 Cleat Select No. 1 com. No. 2 com 

6/4 115@120 100@105 80@ 85 45@48 23@24 6/4 83@ 8 ...@... 55@ 60 82@85 20@22 | 6-inch ............. $55 $42 $30 $22 

8/4 120@125 105@110 85@ 90 50@52 23@24 8/4 85@ 90 ...@... 60@ 65 35@40 21@23 | S-inch ............. 35 10) 30 22 

BASswoop— 10/4 95@ 98 .@... T@ 7 45@50 ..@.. | 4-inch ............. 50 10 24 1 

4/4 68@ 70 58@ 60 48@ 50 28@31 20@ 22 12/4 100@105, A, Pee 75@ 80 50@55 Aes 

5/4 72@ 75 62@ 65 50@ 53 30@32 22@24 Harb MArLE— W x 

6/4 78@ 80 68@ 70 58@ 60 34@36 23@25 4/4 75@ 80 65@ 70 55@ 60 30@33 16@18 HARD GOD DIMENSIONS t 

8/4 83@ 8 73@75 683@ 65 38@40 ..@.. | 5/4 S0@ 85 70@ 75 60@ 65 35@38 18@20 Chicago, Sept. 23.—Actual sales of clear shor 

31RCH— 6/4 85@ 90 75@ 80 60@ 65 388@40 19@21 hardwood dimension, maple and birch selling at 

4/4 110@112 90@ 95 50@ 538 33@35 18@20 8/4 90@ 95 80@ 85 =65@ 710 40@45 20W@22 the same price as oak, were made f.o.b. Chicago 

5/4 113@115 93@ 95 58@ 60 38@40 20@22 | 10/4 100@105 90@ 95 75@ 80 58@60 ..@.. | this week at the following prices: 

4 116@120 96@100 60@ 65 40@45 20@22 12/4 110@115 100@105 90@ 95 638@65 ..@.. Furniture stock— P lain oak Gum 
/4 120@125 100@105 75@ 80 45@50 20@22 Sorr MarLe— °x2x19” kas ) $48.00 

10/4 125@130 105@110 90@ 95 55@60 ..@.. | 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 | 914x214x19" ool eee 60.00 
12/4 S Ser. | ee 95@100 ..@.. ..@.. 5/4 75@ 80 65@ 70 50@ 55 32@35 21@23 Pee ty. ake serait sient a 60.00 
Sorr Eit.mM— 6/4 80@ 85 T0@ 75 55@ 60 35@40 21@23 OOO | ar cs Sietong a lettaiececeiace eles 65.00 

4/4. 68@ 70 58@ 60 42@ 45 25@28 21@23 3/4 89@ 39 i9@ 329 GO@ 6d 40@45 20@23: I SxGEG0” vse. vei nisms sce tes oes o's 70.00 

5/4 75@ 78 65@ 68 50@ 55 30@35 23@25 | Oax— Chair stock— 

6/4 80@ 85 70@ 75 55@ 60 32@35 23@25 4/4 95@100 75@ 80 60@ 65 38@40 20@22 1x4” amd wider 5 19" o.0.00%scceas 55.00 55.00 

8/4 85@ 90 15@ 80 60@ 65 35@40 23@25 5/4 1000105 80@ 8 65@ 70 40@42 22@24 136x@” and wider x 19”........+. 60.00 60.00 

10/4 95@100 85@ 90 70@ 75 50@55 ..@.. 6/4 105@110 85@ 90 70@ 75 44@46 22@24 2x4" and wider X10" 6 ocs.scc0c00 C0000 70.00 

12/4 100@105 90@ 95 75@ 80 55@60 . ae 8/4 110@115 90@ 95 75@ 80 47@50 23@25 NECA TAS (| Aaa rae Gea Gracsietore wets 70.00 79.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 

No. 1 HeMLocK Boarps, S1S— HeMuLock, No. 1, $1S1E— 

S : 10-14’ 16’ 18-20’ 8-16 f 10-14’ 16" 18-20’ 22-24’ 
1x id $27.00@28.00 $28.00@28.50 $29.50@380.00 $32.00@32.50 $28. 50029. 00 2x 4” $30.50@31.00 $30.00@32.00 $31.50@32.00 $34.00@36.00 $35.00@36.00 
1x 6” 29.50@30.00 29.50@31.00 32.00@32.50  35.00@35.50  31.00@31.50 ox 6” 27.50@28.00 28.50@29.00 30.50@31.00 33.00@35.00  35.00@36.00 
1x 8” 31.50@32.00  32.50@33.00  34.00@34.50  387.00@37.50  33.00@33.50 2x 8” 29.50@30.00 30.00@32.00 31.50@32.00  33.50@35.50  35.00@36.00 
1x10” 32.50@33.00  33.50@34.00  35.50@36.00  38.00@38.50  34.00@34.50 2x10” 29.50@30.00  32.50@33.00  33.50@34.00  35.00@37.00  36.00@37.00 
1x12 33.50@34.00 34.50@35.00  36.00@386.50  39.00@39.50  35.00@35.50 2x12” 30.50@31.00 33.50@34.00 34.50@35.00 36.00@38.00  37.00@38.00 

For merchantable S18, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 


For shiplap or flooring, add 50 cents to prices of No. 1 boards. 


wider, $18@20. 


. 
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Memphis, Tenn., Sept. 21.—The following is as ary ‘hicaeo/Clev . ? + oahi , 
4 nrices Obtained during the week ener aa Tk ae m2 Sia ae ag éland average hardwood Sales by Michigan and Wisconsin flooring mills 
96 prtitute: E S . do, as sported to the Hardwood Manufacturers’ of maple, beech and bireh flooring, D&M, as re- 
50 pen to the Maple Flooring Manufacturers’ Asso- 
35 “< clition, averaged as follows, f.o.b. ears flooring 
1 RED GUM BLACK GUM RED OaK=CONTD HIC KORY CYPRESS mill basis during the week ended Sept. 19: ' 
120 sexed quartered Plain . , MAPLE Clear No.1 Factory 
160 quer xh Re $74.70 <$60.10 $28.10 
50 Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev ek pee 5 > ee 
Me, 32s wae wad 91.12 70.48 39.93 
160 nrate & Seconds No, 1 Com & Sels firsts & Seconds No, 2 Common Tank oy: eee are rarer 80.94 70.00 ae . 
100 8 72.25 4... || 4/4 43.56 ,.,|| 3/4 80,50 ,,,|/6/@ 28,75 ,,, || 6/4 lll ,,, +; are ee 71.00 48.50 
55 3/4 80,50 Kt 4/4 86,00 107,50] 8/4 34.25 (: |iFirsts & Seconds 3% GARONA 16. a 5st tar Sats .: Cee ~ 2652. 
beet 4/4 94,00 ae Plain 5/4 102,25 121,0 4/4 80,00 ,,, Vite NBr pete t eee ees ca! ee ee 
4 97,25 ade 6/4 117,50 123,7 SOFT EIM 5/4 83,75 Re RR) are eer ee 85.75 78.75 58.75 
5/4 98,00 eee || Firsts & Seconds 8/4 120,00 133,7 aera 6/4 88,50 WM aca 61.42 45.05 
3/4 93,00 (2, || 4/4 38,50 ,,,||No, 1 Com & Sels 0, @ Common 8/4 96,00 {2° | ee poneeas 60.60 Mee os s55, 
fo, 1 Com & Sels l/e 38,25 ese || 6/4 23,00 ,,, |[Selects BEECH ir 
4/4 63,00 daa TUPELO 5/8 44,00 eee |N0.5 Common 4/4 67,25 nee BSS e fs Scale boi ad ot 59.90 
5/4 63.80 iw ee bo 42,25 3°3 4/4 19,75 ,., 5/4 74,75 87,25 EA es ae 64.90 ada 
6/4 . ce Plain /4 60,50 79,28) 8/4 19.75 .., || 6/4 72,00 ,., Biren 
s/4 73,00 itete 5/4 71,25 wad 8/4 81,75 87,25 SS ae ee eee 76.90 59.90 mee 
jo, ¢ Common 13-17" Box Boards 6/4 aaa 84,25 h2/4 94.75 1” 65 35 46 
/4 40,75 pee 4/4 60,25 see || *O- & Comnon COTTONWOOD No, 1 Shop iio GES ~ "as 6 Vai ee 80:30 eaat eo eeS 
oe Firsts 4 Seoonte sie 28,00. pa-17" Hox Fouras sis Be a | enna ‘ 49721: 
Qe é eee . ee . eee 9,00 eee 
135 8/8 40225 5/4 42:75 50,0q)9-12" Box’Boeras’” || 6/4 61:25 2! OAK FLOORING 
— firsts & Seconds 4/4 46,50  42,09|Sound Woray *|L4/4 65,50 4, 8/4 68.25 te The f 
85 yt 72,25 40, No, 1 Com’& Sels 4/4 37,50 wee |Pirsts & Seconds h2/4 80°75 = e following are average prices, Memphis base, 
net 4/4 91,50 80; 25 4/4 31,25 ae 4/4 52,25 .,, |Wo, 1 Common ss obtained for oak flooring during the week ended 
5/4 93,25 eee || 80, 2 Common POPLAR Yo, 1 Com & Sels 4/4 37,00 wie Sept. 12. as reported by the Oak Flooring Manu- 
6/4 95,00 coe 4/4 27,75 ita 4)4 a ae No, 2 Common facturers’ Association : 
4 100,25 .,, || 5/4 27,75 22° Plain 0, & Common 4/4 31,25 ... ere 
fo, 1 Com & Sels ; 4/4 30.75 ,., ||6/4 35,00 [°° Cr EXT A” fExX2K” Bx” Hyx2” 
4/8 43,25 atl WHITE Oak 13-17" Box Boards 8/4 30,75 Sas 8/4 38,00 , r. qtd. wht....$133.40 $134.49 $98.50 $97.50 
4 60,52 65,00 ——— 4/4 wad 127,25 Pecky + Clr. atd. red...... 93.80 F@308 ..<ss cesecs 
4 65,00 .., quartered Firsts & Seconds CHESTNUT we Oe ks map. c.g. W.&r. ..... 95.00 ..... ..... 
10 (4 64,50 0. 4/4 105,00 ,,, itera Sel. qtd. w. & r.. 72.90 66.14 
(i Jo, « Common Firsts & Seconds SG 32100 46 Plain Clr. pln. wht.... 62.15 62.49 
65 4 38,00 39,75|| 3/8 350,00 ,,, ||Saps Clr. pIn. red. .... 60.82 58.28 
50 5/4 39,75 eae wee TES ce, 4/4 83,00 ,,, |Firsts 4 Seconds Sel. pln. wht.... 49.12 48.68 
30 6/4 39,75 eee || 5/8 89,00 .,, ||No, 1 Com & Sela 4/4 ... 107,50 Sel. pln. red..... 49.85 46.97 
48 4/4 42,50 3/4 108,50 5/8 40,25 5/4 127.00 No. 1 commo 24 92 98 55 
e eee —e eee . ece eee e . Nn... 24.93 28.55 
sae — sie 124,00 Ke oye 52,50 60°F Hn aad 129,95 No. 2 common... 19.54 20.67 ..... sec 
pr ee wae 33,50 ve a 
— 6/4 14275 ‘°°° || 8/4 $22 2275 |NNo, 1 Com’& Sele’ aor ee ee WeXL72” fex2 
: quartered No, 1 Com & Sels No, 1 Common 4 eee 63,75 Clr. . i ; bo’ "wae “epee °**=* We On 
re 4/4 83,50 98,24] 4/4 51,50 65,25 || 5/4 °°° 73°25 pris Long W beac FRR TEGO cece. $78.30 
ati Hrets & Seconds 6/4 88,50 ,,, || 5/4 eee 69,00 16/4 4... 73,00 Sen? eae ROG. - ++. CED TORR xo aos 80.10 
i. 4/8 : seo [[NOo 2 Comton 6/4 eee 93°50 || eva oo 76.50 a Leong wht cove GEeee ‘ORee vaca 63.65 
on [MA HBB SeE aa, (BhGO | ,8/4 sBsb0 oc. Re, 3 cbtton Now Deommoi.!) S88 aoae 122) ie 
e . mnon ed ec 24, - . i:+ Gaae Gia acéeee eacee 
§/4 69,00 2, || 4/4 33,00 ,,, || 4/4 37,75 44,25 |Bound Worm 
je 6/4 60,25 sa No, 2B Comnon 4/4 one 36,50 , 
Ph o or wn rire aie 4/4 due SOCODIGSE ccna 42,00 OAK FLOORING STRIPS 
8s % econds 
75 4/4 45,00 ov 1/2. 63.00 3H BASSWOOD Chicago, Sept. 23.—The following are carload 
48 s/4 48,50 : || 5/8 " pees RES f.0.b 
4 eae 28 prices, f.o.b. Chicago, on ,x2-inch square edge 
( 2 . e le - F : 7 16 
) ee sd eee si 288 325.86 ya sae ve & Sonne oak strips, weight estimated at 1,250 pounds a 
03 4/4 29,00 ,., || 6/4 122275 iertod| 5/4 93.25 22) || 5/4 S33) 79850 thousand feet. —__white-——- —_—-Red—— 
R() 2/4 45,00 aad a 137,75 134, 5d 1h 3.88 wad Po, 2 ohn" 95,25 Qtrd. Plain Qtrd. Plain 
50 0, 1 Com & Sels e coo [Pe om & Sels ‘lear $125.0 $112. $75.00 
1 Plain 1/2 46,50 ,,, [24/8 171,50 <2) |/6/4 ... 64,50 Soe ck ees ee ee ee 
30) 5/8 52,50 58,29|No, 1 Com & Sels EE diavaxes 85.00 67.00 85.00 67.00 
2 W-17" Box Boards 4/4 62,50 80,50) 4/4 55,00 57,75 WILLOW pti iip ideals. r , No. 1 
4 4 F 66,75 eee 5/4 66,50 eee 5/4 68, 75 eee Comm« n $38 00 
1" & War Fas 6/4 80,25 98.28| 8/4 75,25 No, 1 Com & Sels > ME ccless eakeededswddqecwseasadeweasee a 
We 46,75 8/4 80:00 81.79§|10/4 86.50 || 4/4 41,50 
re 4 63,00 $22 |INo, 2 Common ~ 60 ~ — 
ti Fa pg wd ae’ i s 43,00 46,00 ve aunts ae MAGNOLI a BLACK WALNUT 
a nds n Common e ommon met i r are 
‘ 8 32,50 om 4/4 30,75 26,28| 4/4 23,00 29,28 |Firsts & seconde Cincinnati, Ohio, Sept. 22. The following are 
" /8 43,75 eee |/S0und Wormy 4/4 71,50 5D today’s prices of American black walnut f.o.b. 
0 Hh sores caie se 38,25 aoe SOFT MAPLE ry, 1 Com & Sela Cincinnati: 
i) e eee eae 63,75 4/4 49,50 ee TAS 215: 5 225: 230: 2 
+ i, 1 Com & Sels 8/4 ake 73.00|NO, & Common 6/4 58,75 ; AS, 4/4 $215; 5/4, sam 8/8. 3220: 8/4, 5200. 
Jo 28.25 is 4)4 31.75 40.28 |Wo pi Sl eee Selects, 4/4, $150; 5/4, $155: 6/4, $160: 8/4, $170. 
ya 28°75 8° a . . 44” 31,00 No. 1, 4/4, $95@100; 5/4, $105@110; 6/4, $110@ 
€ ya 36275 eee RED OK AR MaPLE ° eee 115: 8/4, $120@125. ¥ 
t sf 41,75 = Cuseteves —_—_ No. 2, 4/4, $45; 5/4 and 6/4, $47.50; 8/4, $50. 
- 41, 25 Sate Firsts & Seconds BUCKEYE 
jo, ¢ Comnon Firsts & Seconds 4/4 —= Magee 
4 17,25 “ee 4/4 110,75 roe 5/4 e.e 106,25 |No, 1 Com & Sels HARDWOOD LOGS 
se pened oe . 1 Com & Sels — Cones 111,25 |/474 4. 50,75 Memphis, Tenn., Sept. 21.—Following are av- 
i 3 Gomme eee ay oe ta ooo Haran mon 68.80 erage quotations on logs in Memphis, and at 
] /4 21,00 eee \ *** limo, 3 Common ‘s points in the Memphis territory, based on aver- 
2 8/4 eos =—28, 00 | age dimensions, 14-inch and up in diameter, and 
inintiaesl 12- to 16-foot in length: 
¥ F.o.b. cars 
- Delivered Memphis 
Memphis territory 
t SOUTHERN HARDWOODS Variety Per M Per M 
St. = i ; , , Red & white oak. .$25.00 to $30.00 $17.00 to $22.00 
t % Louis, Mo., = 21.—Current quotations on southern hardwoods f.o.b. St. Louis: Ch, eee ee 2 a 20.00 an 22.00 12°00 to 14.00 
, 0M— /4 5/4&6/4 8/4 K/42e PORE oxrenasieatctas 27.00 to 33.00 20.00 to 26.00 
Ytd. red : QUARTERED Rep Oak = eat da 8/4 Ll) eer eee e 20.00 to 22.00 12.00 to 14.00 
PAS... $ 87@ 88 $ 87 9 & 87 eae ay - . az Ash (12” and up). 30.00 to 45.00 23.00 to 38.00 
1 No. 1com..!> Baa 60° Ghar 65° Goa 66 BAS vic eee++ $105@110 $120@125 $130@135 | Hickory (12” & up) 25.00 to 35.00 17.00 to 27.00 
0 No.2 com... 32@ 33 350 37 37@ 38 No. 2 pares ore 44 48 £0G v2 ce A Logs are classified by buyers here roughly as 
4 Sel, 164. BND 7 , NO. & COM..... y 40 v0@ 95 oT@ 60 No. 1 and 2, and the foregoing price range is 
4 FAS oe @ 53 5 - od r PLAIN WHITE OAK— supposed to cover the average prices paid for 
) Ne , ghee? te 54@ 55 57@ 58 57@ 58 FAS 83@ 8 “ both 
No. . ., ORRE 6 oi sueia 83 8 ( ) iy 
) » 1 com. & . ao ; e d agg Nf 33@ 84 108@110 118@120 The difference in variation as between deliv- 
_ ‘8 | Serre 42@ 43 45@ 46 45@ 46 — om. and cain ae ered prices and f.o.b rices is based on the dis- 
) No. 2com... 25@ 26 28@ 29 30@ 31 SR 56@ 57 64@ 65 68@ 70 re aig Riese gg ik. he patency f th 
mn J No. 2 com... 26 37 29%) 40 42@ 44 tance the logs are hauled, and the weight of the 
_ red: - No. 3.com..... 20@... 24@ 26 24@ 26 | timber. Oak, ash and hickory are drawn from 
nag het eee S6@ 87 87@ 8&8 ST@ 8% Sound wermy.. 316 83 466 4 Gq GF | WiMS Cistences, whee Se ee cane teams 
' No. l com... 56@ 57 62@ 63 65@ 66 4 - be profitably drawn into Memphis only from 
No.2 com... 32@ 33 35@ 36 37@ 38 PLAIN Rep Oak— nearby points. 
Plain sap: FAS «2.2... , 81@ 82 98@100 108@110 
pe a Ai es es No. 1 com. ¢ ; 
PAs voces 50@ 51 53@ 54 54@ 55 sel... 54@ 55 60@ 62 os@ 6g | For Editorial Review of Current Market Con- 
sc. os. as 6a No. 2 com..... 35@ 36 38@ 40 42@ 44 ditions See Page 39 
‘orron woop— POPLAR— peiulrensensaiaiaanaige 
) Li 49@ 50 53@ 54 @ A ira ccna cares 88@ 90 100@105 105@110 ER 
| No. 1 com..... 33@ 34 36@ 37 ome Saps and sel.. 62@ 65 72@ 75 78@ 80 ICRU SEER PEE 
) a 2 com..... 29@ 30 33@ 34 ...@... Ss 1 com..... 47@ 48 49@ 50 51@ 52 MINNEAPOLIS, MINN., Sept. 22.--With the 
UARTERE es ik No. 2 com. A.. 3883@ 34 36@ 38 37@ 38 conservative buying policy still in effect the 
PAS RED WHITE OAK ™ i ” 5 No. 2 com. B.. 27@ 28 30@ 31 31@ 32 ri cutiien 081 : ae 3 te ving br oat 7-H ea con 
Ney it tes 120@122 135@140 150@155 re - Dl : 1s Is W lave disposec of a compara- 
0 1 com. and Sort MAPLE— tively small volume of their products, although 





Sel, 70@ 72 82@ 84 90@ 95 Oe Pe 6.0500: 38@... 55@ 60 65@ 70 inquiries coming in ind@‘cate that the “between 
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FIR, SPRUCE, CEDAR CINCINNATI, OHIQ, Sept. 22.—The cypress 


i trade is better, with a steady stream of orders 
00d or-, CHICAGO, Sept: 23.—Douglas fir trading is being received. The market shows a firmer tone. 


ne, and quiet. While yard stocks are not heavy, the tone. a 
he las retail interests are buying lightly and sales are Pere ene tap ; " oorin at 
Steady} made only after intensive effort, distributers JACKSONVILLE, FLA., Sept. 21.—Cypress is 


factory report. Mixed car orders predominate and rush moving steadily, although handicapped by the 


A : 7 . 7 * 2 e e 
present hipment is commonly asked. Uppers are firm embargo situation on the Florida East Coast rail- 
and commons, for mill shipment, are steady. road, no permits being issued for south of West | Ul 
ATL ba - = . > ~ * 


Palm Beach, where most of the Florida cypress 











eis 


al NEW YORK, Sept. 21.—With shipments some- ‘8 used. Box cypress is moving better than other 
ae shat lighter and prices slightly advanced over grades, being weed _ peererence te pages weots a es or ou 
to re. ve general schedule for the balance of the year, for sheathing, and mills are oversold on this item. 
ge the fir market is in fine shape this fall. Ioumber ae Ring gee “gp ages sch sonesepane 
> in- 7 ee. as ‘ etter than for straight cars, and mill stocks are i , 
P x the yards in large volume. : , ‘ : “ ” 
for th. | is moving to the | 1 ae wiles i ; in excellent shape for handling this business. Knox” Brand Oak Flooring 1S 
ca,| BOSTON, MASS. Sept, #2.—ir demand con jytbOr conditions are bad and growing worse, | the Kind of flooring that builds 
No, 3 i Ca ' ; 5 anias S peeenast e scnedule rages beings pi s 2 shes 
pes a re ra song aie = 4 mi gs in the history of the industry and it is almost im- sales for lumber dealers. Its fine 
oe umber are reported a concessions, m snip- ane ‘ ATES ects ‘ aera y a ° 
$5) ween prices remain firm. For ordinary sched- ntesaceg to secure sufficient labor even at these soft texture, smooth finish and 
On ie : ; ‘ ; vices. 
6 ies of dressed fir, direct mill shipment, the ood manufacture a eal to 
urge sellers ask $34.50@35, ship’s tackle, Bos- HEMLOCK g . Pp 
rdwood | on. No. 1 common fir boards are $31. The Chiba: Samaies Watts tenaiaitaceacaaticinal builders, carpenters, contractors 
ve roe « rT 5 ’ »% - ave JAY, SCD. 6.- > 3 by ove 2 e 
ie | nent advances on southern pine flooring Mave i. Somewhat lighter but producers and aietribus | and bring them back for more. 
mmestic | bringing firm prices. t rs report a good business w ith some of the « ity On your next order try some 
r mor yards and most of the country yards in Michi- 
- : gan and Wisconsin territory. Prices are un- 
KANSAS CITY, MO., Sept. 22.—Fir men here pele i i ta oe ’ 


report that aside from some upper grade items, 
sre has | mill orders are coming largely from country peek ss . ? 
; NEW YORK, Sept. 21.—A good demand for 














narket ards, Which usually want well mixed cars. 5 
1 com- | City trade is taking most of the transits of- ———— Remiock and an unusual fall nlaoagi ied 
ae thee ered, especially when well loaded with flooring, of western lumber characterizes operations for 
satis- | stepping and dimension. Prices do not show the moment. Cargo arrivals have been less 
aroling | much change. Flooring and stepping are $15 voluminous than in August and this has neces- 
1 com. | over, dimension $1.50 off, and planks and timbers ‘Sitated a slight drain on storage stocks, which 
Prices | $2 off. huis strengthened the market. 
OMAHA, NEB., Sept. 21.—Mixed carlots are BOSTON, MASS., Sept. 22.—Northern hem- Oak Flooring’ 
in City | the rule throughout the State in the business of lock producers report improving demand and a 
ning a} the fir jobber. There is no heavy buying at firmer price tendency. Eastern hemlock trade 
able to | any point as the retailers now have good stocks is fairly seasonable with prices steady. Some Send for samples and prices. 
lediate | on hand. Prices are firm. large water shipments of western hemlock are 
by a now coming in and this stock is being moved 
agegre- SAN FRANCISCO, CALIF., Sept. 19.—There without much difficulty at prices slightly under T L b & 
rtions. | have been some healthy gains in the fir market, Douglas fir lists. Clipped boards, eastern ennessee um er 
demand exceeding production with many manu- lengths, are $32@33. Random boards are still ° 
facturers. Export business has shown a steady Offered at $30@31. Man ufacturing Co 
0d de- | increase and with several bottoms chartered for be 
than af Australian and Japanese trade there are indi- NORTH TONAWANDA, Sept. 22.—Buying is TENN 
urrying § cations of still more activity in this species. being conducted only as supplies are required for KNOXVILLE, ° 
0 some § Prices are steady. Domestic demand is normal. prompt consumption. A fair amount of building 
price is in progress and dealers are getting their share 
reatest CYPRESS of the call for hemlock. No changes in the list 
is re- that prevailed a month ago is reported. 
NEW ORLEANS, LA., Sept. 21.—Cypress de- All Lumbermen 
mand and prices rule steady. Production is nor- WESTERN PINES maketheirhead- 


move- f Mal. Mill assortments are fairly well maintained, 

;. Pri- | permitting prompt shipments, which enable the CHICAGO, Sept. 23.—Western pines continue 

ronger | trade to limit its takings mainly to immediate to move slowly, with the yard trade displaying 

moved f Needs, little interest and purchasing. only to cover im- 

F loor- or : ; : . mediate requirements. Shop also is in light call. 
CHICAGO, Sept. 23.—Country yard trade in red The larger mills are holding prices steady, but 

ypress is not developing in the proportions that some weakening has been noted in sales by 
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furni- producers and distributers expected last month smaller mills. MINNEAPOLIS 
Trim and city yard buying is light. <A fair amount of ao 
tantial § USiness is being secured from industrial trade SAN FRANCISCO, CALIF., Sept. 19.—Pine 7 
rum is and there is a good call for trim stock from the manufacturers report an abundance of orders at Sea Fae 
‘arcity — “ast. Prices are steady. prevailing prices, which are steady at the higher 
2d dif- - levels put in effect several weeks ago. The box Three Beautiful Cafes 
Floor- KANSAS CITY, MO., Sept. 22.—Demand for shook market, while stronger and more active 
birch, cypress is a little slower, probably as a result than during the summer, is not what might be Room Rates: 
plain, — 0f'asmaller city and industrial demand. Coun- expected under prevailing conditions with a bi ‘ P 
ations, f ''y trade was reported slightly better than the shortage almost a fact. Kastern inquiries are ee gee | ory 
wanle staat -00 per day. 
reek before. nee a With Toilet 
1 com ; : . 
80 @85 NEW YORK, Sept. 21.—The demand for cy- NEW YORK, Sept. 21.—Some slight advances ba $2.75 per day. 
63@6s | Press is brisk, with some items scarce. No. 1 in Idaho pine have been noted during the week, | < ™ ; = With — — Toilet, 
45@50 | shop and better are moving briskly and some but generally the market is very firm. Demand — 
75@85 | distributers finding it difficult to supply the iS satisfactory and in some items an actual 
62@7) | Wade. Lower grades are moving better than scarcity exists. Mill quotations vary to a con- 
80@85 | the upper grades. siderable extent and offerings to retailers have 
..@. i a range of $1 to $2. DAVEN PORT 
60@65 BUFFALO, N. Y., Sept. 21—The cypress de- 
..@.. mand has been showing up a little better this BUFFALO, N. Y., Sept. 21.—The western pines 
a. month than last, although the volume of business trade is not as active as a short time ago, HO t EL 
.@.. | Snot of any large size. The tendency of retail- although wholesalers say there is about a normal Headquarters for 
‘rg and other buyers is to keep stocks down. amount of business for this month. The ship- s okane Lumbermen of 
ments out last month were unusually heavy with p b ] the Northwest 
hard- BOSTON, MASS., Sept. 22.—-Demand continues some yards. Not much change in prices has U.S.A. 
ospect ff '° gi i or less restricted and some buyers taken place lately. 
noring | 4 effecting price savings by substituting other CE 7 
in de- | Woods, but inquiries lately received for both yard KANSAS CITY, MO., Sept. 22.—Orders for Reasonable Rates en é . "a 
floor- | “ms and shop lumber promise a little more western pines are declining a little in number, Informal 
con- in trade this fall. Quotations on yellow cy- with industrial consumers allowing stocks to run 
TESS; down, and retailers apparently amply stocked ia 
FAS Selects Shop for immediate needs. There has been some ex- Numerous Dining 
ee bern $ 90@ 98 $73@ 83 $53@63 pectation of easier prices in western pines, but Rooms, including 
wie 8 oe e 6/4... 100@110 85@ 98 65@71 these have not yet materialized. Coffee Shop 
et eee 105@121 92@101 75@85 i 
cken- fF **/4 ............. 125@136——.. .@... -@.. BOSTON, MASS., Sept. 22.—New England Circulating Ice Water | 
Local is buyers show encouraging interest in western 
usual. 4 PALTIMORE, MD., Sept. 21.—The producers pines. Wholesalers report stocks at many mills Washed Air 
maple, Cypress seem to be able to place their output are broken and say they are having difficulty in Ventilation 
reading enough, and there is an absence of con- securing prompt delivery of mixed orders. De- une 
Sestion. Quotations are steady. mand for Idaho white pine is fair. Some sellers 
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TPL Co. Redwood available 


in small or large lots 


HIPMENT of TPL Co. 
Redwood lumber and mill- 


work in mixed cars or less than 


stocks of TPL Co. Redwood. 


Rush orders for straight cars can 


be filled by our big quick ship- 


carload lotscan be promptly made 
from the Chicago or the New 
York warehouse of the Pacific 


ment depot and warehouse at 
Chicago where three million feet 


of TPL Co. Redwood and mill- 


work is carried in stock for the 


Lumber Company or from any 
of the wholesale distributors 


listed here who carry ample convenience of the eastern trade. 


Prices and detailed information on Redwood for 
many special uses gladly supplied on request. 


Wholesalers carrying stocks of TPL Co. Redwood 


Edward J. Bannister Lumber Co. 
18th & Garfield Sts., Kansas City, Mo. 


Weyerhaeuser Timber Co. 
St. Paul, Minn. 


Royal Oak Wholesale Co. 
Royal Oak, Mich. 


Chas. C. Kellogg & Sons Co. 
Utica, N.Y. 


Reserve Lumber Company 
Cleveland, Ohio 


Wyman Allen Lumber Co. 
325 Medford St., Charlestown, Mass. 
W. C. Borcherding Co. 

202 So. Rural St., Indianapolis, Ind. 


E. M. Long & Sons 
Cadiz, Ohio 


C. F. Sullivan Company 
Northumberland & Sussex Aves., Buffalo, N.Y 


> 97% The Pacific Lumber Co. 


NEW YORK CITY 
941 Pershing Square Building 
100 East 42nd Street 





CHICAGO 
3067 McCormick Building 
332 So. Michigan Avenue 


SAN FRANCISCO 
Robert Doliar Building 
311 California Street 


The Largest Manufacturers and Distributors of California Redwood 


MEMBERS CALIFORNIA REDWOOD ASSOCIATION 
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ROUGH ~SURFACED~MOULDED 
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oth par : CUT TO EXACT SIZES 


IL ROUGH - RESAWN ~ SURFACED 








Vest Pocket Ready Reckoner 4 3¢!! vest 


pocket manual 
including a lumber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous useful lumber 
tabulations. Prepaid, 50 cents. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 


THE relative merits and costs of various types 
of construction are fully explained in the 
Hoo! and Johnson 2-volume “‘Handbook of Build- 
Ing Construction.’ Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So, Dearborn St., Chicago, Ill, 


have let down their lists $1 on No. 1 commo; 
except 1x10, which is off $2, and marked up Ny 
2 common $1 and No. 3 common 50 cents. Th 
full range of quotations on common grades ,; 
Idaho white pine is now: 


No.3 

No. 1 com. No. 2 com. com 

PE Be reeteas pare $65.50@67.50 $61.50@62.50 $36.55 
Se : ce 66.50@ 68.50 62.50@63.50 40), (i 
RSS 2 ecweewte rs 65.50 67.50 59.00@ 60.00 415i 
(| a ae ee 68.50@71.50 59.00 @60.00 415) 
Io i | Br rarer 61.50@62.50 $9 5) 


OMAHA, NEB., Sept. 21.—City sales in west. 
ern pines have dropped off slightly, due to gog 
stocks on hand. Country buying is spotty, being 
good in some places where there seems to be 


building boom due to good crops. Prices ar 
firm. 
SAN FRANCISCO, CALIF., Sept. 19.—Rea. 


wood orders are again reported almost in excess 
of production, with prices steady and unchanged 
There is more activity in export business, ac. 
cording to the reports of charters for foreigy 
shipments. 


KANSAS CITY, MO., Sept. 22.—Redwood de- 
mand remains slow, and mill representatives say 
that substitutes are being bought by industria! 
consumers where they can get better prices, 
tetailers are doing some buying, but not up to 
the usual volume. 


BOSTON, MASS., Sept. 22.—A very fair vol- 
ume of redwood orders are being booked this 
month. Although there is brisk competition for 
all the business offered, prices are firmly held 
due to the stronger position of the producers and 
their confident attitude. Eastern storage stocks 
are being replenished by wholesalers to insure 
prompt deliveries this fall. 


NORTH CAROLINA PINE 


BOSTON, MASS., Sept. 22.—The North Caro- 
lina pine demand is fair, and prices are firm. 
There is a little firmer feeling in roofers, al- 
though &-inch air dried still sell here at $31.504 
32. Low range on shortleaf flooring, 1x4-inch: 
Bé&hetter rift, $82.75; C rift, $62; B&better flat, 
$57. B&better partition, }4-inch, is $55.25. The 
best band sawed rough edge, 4/4 under 12-inch, 
sells at $61. 


BUFFALO, N. Y., Sept. 21.—The North Caro- 
lina pine market is steady, with fair business 
prevailing. Mills hold prices strong in most 
cases, and transit cars are not numerous. 


NEW YORK, Sept. 21.—All North Carolina 
items are enjoying stable conditions, with 4 
number of firms reporting slight price advances 
over last week. Mills are doing their best to 
keep up with an ever-increasing demand as re- 
tailers insist on prompt delivery and are press- 
ing local distributers. Roofers and flooring are 
in heavy demand. 


BALTIMORE, MD., Sept. 21.—The North Car- 
olina pine demand shows improvement. Inquiry 
for box lumber is more active, and quotations 
have advanced $1 to $1.50. Building require- 
ments are becoming larger, while available 
stocks have undergone a decided reduction. 


SOUTHERN PINE 


CHICAGO, Sept. 23.—While southern pine is 
in light demand as compared with the movement 
in early August, distributers report that they are 
booking business in volume equal to the usual 
average for August and September. The yards 
seem hesitant about purchasing and sales ef- 
forts encounter considerable resistance. The 
larger mills are holding firm to their lists, and 
any concessions by the smaller mills are made 
reluctantly. ‘Transit lists are no heavier than 
usual but the amount of cars in distress is above 
normal, 


NEW ORLEANS, LA., Sept. 21.—Mill reports 
show material gain in bookings, which agaln 
shot above the normal line. Production also in- 
creased to a virtual parity with shipments, which 
remained practically stationary in volume for 
the week. Local comment indicates brisker bus!- 
ness, with continued resistance to higher prices 
by some buyers. 


ST, LOUIS, MO., Sept. 21.—A fair volume of 
southern pine business was received at about 
the same prices as of last week. Retailers are 
buying for immediate use only. Some advances 
were noted on high grade flooring, finish, etc. 
No. 1 dimension did not sell as readily as last 
week, but continues strong at prices approxl- 
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atlas mately 50 cents lower than ten days ago; this 
up ‘i: item is in good demand in 2x4 s, 2x6 Ss, 2x10's 
. Tr and 2x12’s. father slow sale is noted in 2x8- 
Kdac " inch No. 1 S48. Straight No. 2 common dimen- 
; sion continues slow at $5 to $7 under No. 1 di- 
N mension. Prices on 6-inch S2S&CM, 8- and 
pers 1-inch No. 2 shiplap are about 50 cents less 
42 than a week ago. Business was curtailed by 
iu warm weather. Labor was scarce and produc- 
415 tion decreased, hence it is believed manufactur- 
15) ers will enter the fall season with stocks below 
498 normal. Transit lists are small. 
, KANSAS CITY, MO., Sept. 22.—Reports are 
West. that dry weather at the mills slowed up opera- 
: B00 tions last week. Demand here for southern pine 
— is good, but not quite up to the figure set 
et yi earlier in the month, the falling off being mostly 
=, on lower grades. Some lower grade items are a 
littke easier in price, but upper grades, espe- 
cially in flooring, are in heavy demand and very 
: firm, owing ‘to the smaller volume being cut. 
Red- Demand from the east side is reported fair and 
EXCESS there is a good industrial inquiry. 
anged 
SS a0 
licens CINCINNATI, OHIO, Sept. 22.—The southern 
pine situation is firmer with a better demand all 
around. Attempts to advance prices, however, p 7% 
od de- mect with considerable sales resistance. Re- 2 “ , . , ~ 
res Say tallers are ordering more freely but still con- fry : ; Ee I ea 7 : : pa 
ustria iinue to be governed in their demands by imme- fa : - = a AP ee 3 
prices diate requirements. rats ii, — 
up t aman ‘Tie } 
NEW YORK, Sept. 21.—Prices have advanced i j (Pronounce It Nat-owtba-ny) N C } 
slightly in the week. Mills are not sending lum- ie [ss HAMMOND — LOUISIANA * im Oo. ‘ 
; Vol- ber along fast enough for the needs of whole- {! Sse } 
d this salers, who predict a continuance of the brisk a \ea S th Ye 1] Pi ° 
on for fall demand. Shortleaf and longleaf are about TRAP a 4 a — ou Nern . .€. LOW ine i 
y held on an equal basis so far as demand is concerned. # vv 5 Lae gRNOE TS 7A cae f 
TS and Rough small timbers are active and there is a - Sta { s/s Rea i, ada } 
Stocks good movement of larger lumber. 4 4 be a ere i 
insure : 3 { i. 
'& 
BUFFALO, N. Y., Sept. 21.—Southern pine ‘ y " 
mills are trying to get higher prices than those Rg |; l % 
recently prevailing. The amount of business at 2 tf 
ities retail yards is somewhat larger, but they are F 
ive not doing enough to feel bullish on the situation ; & 
‘Ss; al- and advances are hard to obtain S eC A 
31.504 xX 7 i 
a BOSTON, MASS., Sept. 22.—Demand for 5 alway Pecy nd in 4 
r flat. southern pine has been fair to good during the : We S * a § 
| Th nti = k. I rice nd are ee . Se ™ rs - —_—* ee et alisfa er ; 
inch, 0oring hold firmly to all recent advances. High | e 1 Cto m i 
range for 1x4-inch flooring: B&better rift, $90; ; . ab ry u a 
© rift, $70; B&better flat, $62.50. Partition is Ve: vari ata] f 
Caro- very strong and there has been recent business ; b b r re 
siness in B&better, }}-inch, at $61.25. No. 2 common m <he any Lum e iy 
most boards are firming up. {ro t ‘ ry g > 
u n ? 
SHINGLES AND LATH Company, ‘s your shipP! é 
rolina vex . i iy 
fone MINNEAPOLIS, MINN., Sept. 22.—Red cedar 22 ° ° f n ; 
nea shingles quotations have been steady, with an 3 Ky | rk fairly Outdigq” himsel O % 
set % advancing peepee despite i ir gk there He és Cc e . - Aa 
ee appears to be a falling off in demand. Manufac- ire 7 e 
tnd turers show no disposition to push sales, and tg last car of Fin; h as it 1S % 
2 anh retailers are not disposed to buy except for urgent our S ; 4 
needs. Clears are $3.20, and stars, $2.80. { the very ni S of B} 
4 
Car- KANSAS CITY, MO., Sept. 22.—Greater firm - one Oo Cest car i 
iquiry ness is shown in shingles with some mills asking 2 Z 
itions $3.20 for clears and $2.80 for stars. Most sales a lumber we €ver had bo our & 
juire- have been made at 5 cents less, except where 4 } In es 
ilable mixed cars are wanted. Lath demand holds 4 a 
f up well, with southern pine selling here generally ; warehouse. “4 
around $5.40 for the best grade. Western pine re 
sell well, with a call for redwood in mixed cars u . 
and some fir going to the country. Siding de- ro, i 
ne is mand also is good, most country buyers wanting as. Excerpt of a letter from 3 
page some with their orders. ; Louis Bir Lumber & Mfg. Co., ‘ 
usual ST. LOUIS, MO., Sept. 21.—Prices on shingles New Albany, Ind. 
yards remain firm. Extra clears are $3.25, mill base, c 
s ef- and $4.76, St. Louis; extra stars, $2.75, mill B, 
The base, and $4.09, St. Louis. No change has been : 
, and noted in the number of inquiries. About the e 
made same amount of business has been booked. 
than fio iain } 
aie COLUMBUS, OHIO, Sept. 21.—There is a & 
slight recession in demand for shingles, owing A Sign of } 
ports to heavier stocks in the hands of retailers. Rural Good Lumber 
vgain deal rs are the best buyers, while only an oc- 
9 in- casional order comes from city yards. Building 
vhich operations are still brisk. Receipts from the lus 
for Pacific coast are sufficient for current needs. e HAMMOND LA 
ory Some transit cars are offered. Red cedar extra a Sales Office: > n 
rices clears are $4.85;- extra stars, $4.20. There is a re | - Representing Mills at: 
fair demand for British Columbia XXXXX at re «i Producers Oo Natelbeny, Le. 
i $5.85. Lath trade is rather quiet and prices are Fan > Norfield, Miss. 
re of Weaker. 4 Canton, Miss. ; 
fait | : i, Southern Pine and Hardwoods | “san 
5 are NEW YORK, Sept. 21.—Large arrivals of west rs ANY, 
unces Coast shingles in the last few days have met as Ep ien 
ete. with willing takers and prices hold firm, with ‘ ay 
last an increase of 50 cents by a number of con- ——— ———_—_—___—________ ian aM 5, 
roxi- cerns, Large sales of fir lath have been re- — a ee ta a . a 
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Craig Mountain Quality 
PONDOSA PINE 


Light—Soft— White 





wrysuymrey WOU Le Le ne 
SOM AEM BALES Ais 


Mouldings, 
Finish, 
Bevel 
Siding, 


Base, etc. 





Sales 
Representatives: 


J. C. Lackey, 
5832 McGee St., 
Kansas City, Mo. 
G. S. Patterson, 
Oconomowoc, Wis. 
R. D. Hunting Lumber 
Co., American Trust 
Bldg., Cedar Rapids, 
Iowa. 
Colorado Continental 
Lumber Co., Chamber 
of Commerce Bldg., 
enver, Colo. 
Alex W. Stewart. 
Lumber Exch. Bidg., 
Minneapolis, Minn. 


Shop and 
Factory 
Lumber 














The Lumber to Sell— 


More and more lumber dealers are coming to recognize that 
Pondosa Pine is the lumber to sell. Advertising done recently 
in behalf of this fine wood has made its merits known to thousands 
of builders, carpenters, contractors and dealers who never really 
knew its superb natural qualities. Many new dealers are stock- 
ing Craig Mountain Pondosa Pine. Their customers like the way 
it works. They like its good manufacture. 


It will pay YOU to cry our lumber. 


Craig Mountain Lumber Co. 


WINCHESTER, IDAHO 


" E.H. VAN OSTRAND, Pres. W.cC. GEDDES, V-Pres. & Gen. Mar. 





\ 

































































: = = Quick 
Capacity | Mini tect Ne ina i { Shipments 
100,000 lank Lede Yellow.Pi ve "in 
Feet ed dr A A seca Straight 
Daily RIA LA! ||| III te or 
_— =a eens Mixed Cars 
= as me ES = 


Timbers, Dimension, Boards, 
Shed Stocks, Crating, Boxes 




















corded along the Atlantic seaboard of late, al- 
though increased sales in the metropolitan dis- 
trict have not been so pronounced. Eastern 
spruce lath are arriving in fairly steady volume 
and prices hold firm. 


BUFFALO, N. Y., Sept. 21.—The shingle mar- 
ket shows an easier tone, with a decline of 56 
cents in the best grades. Quotations: British 
Columbia XXXXX, $5.86; Washington XXXXX, 
$5.61; extra clears, $4.96; stars, $4.31. Demand is 
fair and a little larger than a month ago. Retail- 
ers’ stocks have been depleted by the severe 
storms lately occurring. Lath are quiet and un- 
changed in price. 

BOSTON, MASS., Sept. 22.—The shingle trade 
is quiet. City dealers are carrying light stocks 
and making few purchases. In the rural dis- 
tricts trade is fair. Full range on white cedar 
shingles: Extras, $4.50@5; clears, $4@4.50. Red 
cedars are moving slowly but the market keeps 
firm at $5.96@6.01 for the best makes of British 
Columbia XXXXX. Retail demand for lath has 
fallen off. Some sellers now ask $8.50 for 15%- 
inch eastern spruce lath and $7.50 for 144-inch, 
but there is still some business reported at $8@ 
8.25 for the wide and at $7.25 for the narrow 
lath. The advance of about $1.00 on eastern 
lath has stimulated interest in west Coast 
lath, receipts of which by water are now in- 
creasing. 


OMAHA, NEB., Sept. 21.—Because of low 
stocks in cedar shingles, rush orders both locally 
and throughout the State have caused demand 
to strengthen considerably. Prices are strong 
with possibility of some increase. Siding is 
moving fairly well. 


NEW ORLEANS, LA., Sept. 21.—Cypress shin- 
gles hold the improved call noted last week, 
chiefly from the rural centers of Louisiana and 
other southern States. Prices rule unchanged and 
firm. Cypress lath sell readily. Prices are un- 
changed and well held. Pine lath are in active 


call. 
MAHOGANY 


BOSTON, MASS., Sept. 22.—Mahogany de- 
mand is good. The piano and talking machine 
manufacturers are coming into the market with 
some nice requisitions. Chair factories are 
good buyers and there are promising inquiries 
from furniture makers. Considerable mahogany 
is being taken for interior trim and built-in fix- 
tures. Quotations on air dried plain mahogany, 
f.o.b. Boston, log run for figure: 


No. 3 

FAS No. 1com. No. 2 com. com. 

4/4, 5/4 & 6/4. .$195 $150 $ 90 $40 

4 SO aero 195 155 90 40) 
ORE doen oee a 200 160 100 
Bae: osince satel 205 165 110 
DPE, Shed 210 170 120 


BOXBOARDS 


BOSTON, MASS., Sept. 22.—Dealers in boxing 
and crating lumber report a seasonable volume 
of business at steady prices. Although some 
producers of box lumber still have larger stocks 
of dry boards on sticks than expected, the grow- 
ing feeling of confidence is quite apparent and 
there is little disposition to cut prices. 


CLAPBOARDS 


BOSTON, MASS., Sept. 22.—Clapboards are 
selling better this month than for some time 
past. Prices are firm. Offerings of eastern 
spruce clapboards are light and this is bringing 
a stronger request for Pacific coast stock. The 
eastern spruce clapboards are quoted $110@115 a 
thousand pieces for clears and $120 for extras, 
4-foot. Offerings of red cedar clapboards, 34- 
to 6-foot, clears, are reported at $32@35, and of 
western spruce clapboards of similar specifica- 
tions at $35@38, ship’s tackle, Boston. 


Notes from Tuscaloosa, Ala. 


Sept. 21.—There seems to be no change in mar- 
ket conditions as far as prices are concerned. 
However, order files have been increasing from 
week to week during the last thirty days, and it 
is becoming harder to place orders unless prices 
are very attractive. Most orders booked call for 
prompt shipment. The weather is very dry and 
the effect of the recent rains has entirely disap- 
peared. Many small mills have closed down either 
on account of insufficient water or labor shortage. 
A large part of the sawmill labor has gone to the 
cotton fields, 
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ern , 
ime (Continued from page 81) QV 
ELKINS, W. VA. oo 
ar- Sept. 21.—There is a good deal of complaint N\\ x, 2° 
50 among lumber producers that orders are scarce & ce 4 
ish and the volume of business in West Virginia be- \ oo 
ox low that which had been expected at this time of AW) <V ao) 
1 is year, although on the other hand producers of 4 % 
ti] - jumber are confident that within the next few Ng 
ere weeks there will be a revival of demand. But \! 
in- eyen with demand lacking prices hold compara- 
tively firm considering the general situation. Dull- 
ness such as is now in evidence is attributed to 
ade the fact that the railroads are not actively in the 
“ks market, that automobile manufacturing concerns 
fee are not stocking much lumber, and that furniture 
lar manufacturing concerns are not buying much ex- 
bed cept gum. There is a good demand for flooring. 


Protracted dry weather in West Virginia has cur- oe 

2ps ‘ 2. : . ° . 

* tailed operations at several mills. The big mill Dryin Heavy ae ag 

= at Richwood has been closed down for a time & on Stock 
% - owing to low water in the streams, M 

mh OOre _siThe Lindsey Wagon C 

a NEW YORK, N. Y. | y “ ompany, 
oW . 7 ‘ : | = = i ] Mi d i ll 

rm Sept. 21. Optimism pervades the lumber mar Moist Air aure 5] 1SS., are rying e€xce ent 


ist ket in the metropolitan district, with prices  stif 


n- fening and many items scarce, The movement of te wagon stock in their battery of SIX 
lumber in the first twenty days of September per Dr Kilns . . 1 
imber i 1 v Moore Moist Air Kilns. 


haps eclipsed any similar period of the year, and 
there is no question but that a heavy volume ot 


ly trading will continue at least through October. P ’ 
eee ee These kilns are also equipped with 
of profits > pm oh One engage cee : is ‘. Moore’s Asbestos Protected Metal Fireproof 
serving well to keep the market on a firm: basis Kilns wi : 
js stendy priees, | LN Nn ot aie ta Doors and have been declared as being 
At this time last fall, the west Coast market fs 7 
a. was anything but encouraging. Now the situation practically free of fire risk. 
om is just the reverse. Most of the storage yards and 
rt 


terminals have less lumber on hand than they had 
a at the beginning of the summer season, It is 
n= said that lumber from the west Coast is now being 


1 
| Sere are ee Moore Dry Kiln Company 


from the Coast. The yards are all better stocked 
































with fir than with any other kind of lumber and “KILN BUILDERS SINCE 1879” 
retailers that have large supplies on hand are in , 
oe the market for more and trying to make the best Jacksonville, Fla. - 2 Fully Equipped Plants. = North Portland, Ore. 
A of the firm conditions. 
h Charles Hill, of the Southern Pine Sales Cor- | 
‘te poration, is one of the ringleaders among the opti- 
ia : mists. He said today that lumber is coming along 
'S i splendidly and that his meeting with his agents 
= last week convinced him that a big season is just 
ys ahead. “Our meeting was one of the best ever 
. held by lumbermen here or anywhere else,” he 
- said. “‘Our men came here to talk things over and ‘ 
4 we did this for two days and there was not a Linnton, Oregon. 
" a = “se pike We feel most encouraged Our equipment consists of one } 
over the lumber situation.” 7 j } 
: ps : electric and three gas machines, all 
ohana imerent anate, the market was ais Another Lumberman | of wnich have proven most satisfac- | 
Webster Lumber Co. Whereas, Mr. Hill spoke of ° tory. Their use expedites the 
the pine outlook, Mr, Webster discussed hardwoods Would Not Give Up handling of the cut greatly and re- | 
and spruce. He said: “We find that everyone . Pe duces the wear and tear on the plat- 
. we do business with has a lot more confidence His Ross Carriers forms immensely. We are not ina 
5 than for some time past, both in business and in position to state what the saving 
; Ss a — ee er gl EF a ee is since the investment is large 
2 agg Be pedtaitees ountiiees ‘fe the fall.” ‘as. li al — on - pattean Fi ] ' | | and the item of depreciation is still | 
i Webster made an exception of spruce, stating that d Ing the entire output O ir jum- an unknown quantity. On the whole 
the movement in that wood is no better than it ber for the West Oregon Lumber we are convinced there is a substan- 
has been for some months pasf® Co. They do the work so easily tial saving in the operation as a 
The building element reports that there is no akte : 1 a ‘call h : result of the use of these carriers 
question but that the present wave of construction quickly ang economica ly that and we would not consider going back 
; — ee oe ee aa Mr. E. D. Kingsley, president of to the old methods. 
; campaigners for winter building are getting busy the oe ae oe ye Yours very truly, 
; and contractors doubtless will do all they can in consider going ac Oo Ol 
‘ the cold months. In a number of outlying districts methods ” WEST OREGON LUMBER COMPANY. | 
there are groups of houses being erected ranging cat : 
L ; 5 : - a cei By E. D. Kingsley, Pres. 
in number from 100 to 200. Most of the construc- There are numerous other lum- ° 
tion in the outlying sections is frame, and espe- ‘i See 
cially on Long Island and in Westchester County bermen in the West and South |; ees 


the big building movement has been reflected in who have saved from $93 to 
a tremendous demand for lumber. POKC = a a 

F The Island Engineering Co., recently organized $269.23 daily since they installed 
in Jamaica, Long Island, to construct buildings, Ross Electric and Gasoline Car- 
has announced that it will operate its own lumber 


Investigate Today! 


yard to the extent of keeping its own supplies on riers. ; : 

hand. The company is capitalized at $50,000. You, too, can reduce your han- Write for list of other lumber- 
The Vernon Development Co. has been organized ‘ : . h " owner R C : ‘ 

in Patchogue, Long Island, to deal in building dling costs, employ fewer men, men who are using OSS arriers , 

materials, principally lumber, and to act as build- speed up deliveries, etc., by using also complete data on their cost. 


ers and contractors. It will open up a lumber R oe : 
yard immediately. The directors of the company oss VCarriers. 
are A. W. Smith, F. X. Mayer and A. D. 

Schoenfeld, jr. 


F. H. Doyle, who had been engaged in the hard- ‘ 
wood business in New York City for many years, he Ross Carrier Co MURRY JACOBS COMPANY 


There’s no obligation. 





has severed his local connections and gone to Nor- 69 Columbia Street, - - - - - - - Seattle 
folk, Va., where he will be in charge of the new Office and Plant 50) Shenandoah Building « « Sateen 
hardwood department of M. McKann & Co. Benton Harbor :: 3 Michigan 546 Maison Blanch Ant New Orleans, La 

R. Ryland Sizer, who recently was elected presi- Pee een ™ — ee ee estes 
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Spruce Ladders. 
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SPRUCE 
LADDERS 


Lumber dealers who want to add 
a good profit-maker to their present 
investigate Babcock 
Other lumbermen 
are selling them with excellent re- 
You can too. 


W.WBABCOCK CO, BATH.Ny! 
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f Pyuiiy'o OAK FLOORING | | 
So eee dite. 


used in manufacturing 


Sledge Ave. and Southern Ry. 










Flooring That Giicesivias Sales 


The most beautiful and durable Southern Oak lumber is 


“QUALITY” OAK FLOORING 


It attracts customers and satisfies the most exacting builder. 
Order it in any quantity you require—L. C. L. or carlots. 


DeSoto Hardwood Flooring 


MANUFACTURERS AND WHOLESALERS 


So aa 
Kl MoT CLOSET LININS 


diave you tried our 


“KILMOTH” 
Closet Lining? 


It’s genuine Tennessee 
Aromatic Red Cedar— 
the wood that makes 
homes vermin-proof. 


Company 


MEMPHIS, TENN. 












—_ 


FLEXIBLE 
Eight Wheel 


| Garland 


\ Also 

Four Wheel 

Log Wagons 
and Self 
Loading 
Skidders 


Write for 
Catalog ““G”’ 











Garland Wagon Co., 


, 





Wagons and Trailers 





The Daly Eight Wheel Trailer 


Recommended by Tractor Manufacturers. 








FOR TEAM AND TRACTOR HAULING 


Equipped with Solid Steel Axles Guaranteed for One Year. 


Also 
Lumber 
Buggies, 
Haul-off 

Gears, 

Etc. 





Write for 
Catalog “‘G”’ 


New Orleans, La., U.S.A. 












dent of Robert R. Sizer & Co., 
for a six weeks tour on the 

Jacob Bayer, west side retailer, has just re- 
turned with his wife from a trip of several months 
to the lumber regions of the Pacific coast, where 
he got his first glimpse of the famous California 
redwoods, Ife was so impressed with the 
of the giant trees that he 
Jecture on them before the Nylta Club. 

Ie. A. Petersen, president Passaic-Bergen Lumber 
Co., Passaic, N. J., recently returned from a tour 
of Europe, during which he visited his old home 
at Frederickstad, Norway. 

Ilarry If. Hicks, president Hicks, Hicks & Ificks, 
retail lumber merchants of Wammels, Long Island, 
has announced plans for opening a Jumber terminal 
for the Rockaways because of the anticipated build 
ing boom. Work on the terminal will begin in the 
late fall or early spring and when completed will 
be one of the largest developments of its kind in 
the East. 

The Emporium 
now engaged in 
Conifer, N. Y., 


left several days ago 
Pacifie coast. 


grandeur 
has consented to make a 


Forestry Co., Utiea, N. Y¥.,. is 
installing a creosoting plant at 
where the firm has extensive op 
erations. W. LL. Sykes and W. Clyde Sykes, both 
of the Forestry company, were in New York re- 
cently and announced that they would soon begin 
overhauling their plants at Conifer and Cranberry 


Lake to put things in shape for winter sawing 
activities, The company has nearly seventeen 


inillion feet of lumber at mill points. 

William S. Beckley, jr., head of William Ss. 
seckley, jr. (Ine.), was the host of his salesmen 
over the week-end at his camp at Lake Mahopac. 
The entire sales force was taken on the outing 
and the chief amusement was chopping down trees, 

Announcement has been sent out to the trade 
by the Southeast Lumber Export Co., 15 William 
Street, of the establishment by that company of 
a yard, mill and wharf at Norfolk, Va., where 
cut-off and rip saws have been installed and_ pro- 
visions are being made for a complete planing mill 


at a Jater date. The domestie facilities of this 
corporation will be utilized through the recently 
formed KElco Lumber Co. (Inec.), which, beginning 
Oct. 1, will take over all of the domestic business 
heretofore conducted by the Southeast Lumber 


Export Co. Elmer S. Anderson is president of 
the Southeast Lumber Export Co., and the man- 
agement and organization of the Eleo Lumber Co. 
will be the same as those of the former company, 
with the addition of K. S. Darrow, who will be 
located permanently at Cleveland, in charge of the 
western sales office, 


BOSTON, MASS. 


Sept. 22.- There is a good seasonable demand 
for nearly all lumber lines at steady to firm prices. 
Retail dealers are handling a record-breaking vol- 
ume of Jamber. Building is active and enough 
work is in prospect to keep retailers busy during 
fall. Their trade associations are urging dealers 
to resist the temptation to do any speculative buy- 
ing to keep stocks down to reasonable limits. Con 
sidering the fact that the general trend of lumber 
prices has been upward for several months, it is 
worthy of comment that this advice is being care- 
fully heeded with few exceptions. 

Eastern spruce frames are steady at $42 base. 
There is no reportable change this week in quota 
tions on random lengths of spruce, but the market 
looks rather firmer. The firmness of southern pine 
flooring and partition has been freely commented 
upon this week by Boston wholesalers as a dis- 
tinct feature of the market. Wardwood flooring 
prices are steady. Pacific coast lumber continues 
to boom, large quantities of fir having been sold 
last week at firmly held prices. The coast-to-coast 
trade in fir has broken all previous records this 
year, One of the big local distributers says more 
fir was sold to New England buyers during the 
first eight months of this year than during the en- 
tire year of 1924. 

Willingness of some buyers to pay fancy prices 
to satisfy their preferences is responsible for an 
interesting although small importation of English 
oak and laurel just made by the Palmer & Parker 
Co., operating wholesale and retail yards and 
mahogany mills in the Charlestown district. ‘This 
company received six logs of laurel and seven oak 
logs from London, England, on the British steam- 
ship Nessian last week. 

Four schooners have arrived with Canadian lum- 
ber from the Maritime Provinces. The Ronald C. 
Longmire from Weymouth, N. S., had 159,000 feet 
of hardwood boards for Horace W. Hall Lumber 
Co. and 15,795 feet of spruce boards for Godfrey 
Lumber Co.; the Abbie C. Stubbs from Pictou, 
N. S., brought 375,484 feet of spruce plank for 
the A. W. Burrett Co., Bridgeport, Conn.; the 
William A. Naugler from Jeddore, N. S., landed 
328,481 feet of spruce, hemlock and pine, and 
318,600 spruce lath for Dunfield Lumber Co., and 
the Charlotte S. had 90,927 feet of hemlock boards 
shipped from Windsor, N. S., for the Shawsheen 
Lumber Co. 

Revised figures on Boston exports of forest prod- 
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ucts in July show the total value was $101,704, 
including lumber, $5,950; manufactured wood, 
$90,564, and wood pulp, $4,890. , 

Freight rates hearings have been in progress 
here the last week before Joseph B. Eastman, of 
the Interstate Commerce Commission, and lumber- 
men are much interested in the outcome. Read- 
justment of class rates and proposals to introduce 
straight mileage rates are under consideration. 
Several prominent members of the local trade have 
been noted among the good-sized crowds which 
have followed the daily hearings held at the Bos- 
ton Chamber of Commerce. 

Warren D. Trask, president and treasurer War- 
ren Trask Co., has returned to Boston from a 
lengthy trip among southern lumber mills. He 
reports that he found southern producers handling 
a good volume of business at firm prices, and that 
they appear confident of enjoying good trade dur- 
ing the remainder of the year. Mr. Trask also 
visited parts of Florida in the midst of a real es- 
tate boom, 


PHILADELPHIA, PA. 


Sept. 21.—There has been a slight improvement 
in the industrial situation during the last week, 
bringing with it a somewhat better movement of 
hardwoods. Although builders are buying con- 
siderable hardwood, the market as a whole re 
mains unchanged ; due to the fact that industrials 
are the heavy buyers. Satisfaction is expressed by 
nearly all retailers and wholesalers with the 
volume of building lumber sales. There is a 
creat deal of construction going on in the city, 
and more especially in the suburbs. Several lum- 
bermen contemplate extending their facilities to 
supply suburban builders. Most available land 
within a twenty-mile radius of the city is under 
or being held for development. Red gum has ad- 
vanced materially in the last ten days; and ad 
vances are looked for in sap gum. Prices other 
wise remain practically unchanged. The lath and 
shingle markets are brisk, with prices holding firm. 
There has been little change in white pine, al 
though seveal dealers report difficulty in getting 
orders filled by the mills. Prominent Jumbermen 
predict increases in this item later in the season. 
West Coast shipments continue regular, with price 
concessions in evidence. ‘Transits have fallen off 
somewhat, making for a more stable price. Sevy- 
eral local dealers report that they are unable to 
secure 2x12’s in longleaf pine, which is moving 
in good volume. Shortleaf pine has experienced 
some falling off in the last week. Box makers 
find business slow. 

ib. F. Betts, of the Betts Lumber Co., is leaving 
this week for a six weeks’ business trip to Wash 
ington, Idaho, Oregon and California. 

W. H. Derr, of the Derr Lumber Co. recently 
sent an open letter of advice to members of the 
Lumbermen’s Exchange, relative to extending 
credit to builders of ordinary dwellings. He says 
that indications point strongly to a slower selling 
market in some sections; and a large number of 
new and finished houses idle. Tlowever, since yaca 
tion is over, he expects considerable improvement. 


BALTIMORE, MD. 


Sept. 21. teceipts of Pacifie coast stocks of 
lumber are being added to from time to time, and 
the disposition among the distributers here is to 
engage more and more extensively in the handling 
of these stocks. The steamer Jlenry S. Groves 
which arrived at this port on Sept. 17, for example, 
brought 24,185 feet of fir lumber, 9,500 bundles of 
fir lath, and 23,649 feet of hemlock. All of the 
parcels were shipped by the Skinner & Eddy Lum- 
ber Co., of Vancouver, B. C., and the shipments 
came from that port and from New Westminster. 

Francis K. Read, viee president and secretary 
of the Ryland & Brooks Lumber Co., is back from 
a month’s visit on the Pacific coast. He visited 
Seattle, Portland and other lumber producing and 
distributing centers, and got in touch with a num 
ber of the millmen, making a survey of lumber 
trade conditions. 

James Baer, of the Kidd & Buckingham Lumber 
Cos, sailed last Saturday on the steamer Carmania 
from New York for Liverpool. He is expected to 
be away about two months, taking in hardwood 
centers in the United Kingdom, and also crossing 
over to the Continent, to visit Antwerp, Rotterdam, 
Amsterdam, Hamburg, Bremen and other large 
cities. This is Mr. Baer's first foreign trip, though 
he has been looking after the export department 
of his company for years. 

i. F. Hoffman, president of the Hoffman Lumber 
Co., which operates a large mill at Columbia, S. C., 
and head of the National Lumber Exporters’ Asso- 
ciation, stopped in Baltimore last Monday on the 
way from the South to Fort Wayne, Ind., where 
he is interested in the Hoffman Bros. Co. While 
here he stopped in to see Harvey M. Dickson, secre- 
tary of the association, and had a lengthy confer- 
ence with him on export matters. 

Maj. G. L. Wood, vice president and general man- 
ager of the R. E. Wood Lumber Co., who has been 
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out BELTING 





MOBECO 
Special Planer 
Belting 


—a Moloney Belt high 
in favor for use on 
planers. It is made es- 
pecially for this pur- 
pose and gives you an 
extra measure of 
toughness and plia- 
bility. Besides, it is ab- 
solutely waterproof. 
We don’t believe 
there’s a better belt 
made. Try it! 


“A Belt is 
No Stronger than Its 
Weakest Lap” 


T IS quite possible for a belt to be in 
service for years, yet not prove entire- 
ly satisfactory. A main drive, for exam- 
ple,where belt is attached to the motor: 


If the belt is not made endless prop- 
erly, every revolution will cause the 
imperfect lap to jar the smooth, easy 
function of the motor. This works a 
hardship on bearings. Faulty trans- 
mission results, work slows up, delays 
are frequent, profits suffer. 


How important it is, then, to make 
sure not only of quality leather but also 
of quality workmanship in joining laps 
and plies. 


MOLONEY 
Leather Belting 


assures you of all this. It is leather se- 
lected with utmost care and expertly 
treated for belting use. Plies are per- 
fectly matched —in thickness do not 
vary a hair’s breadth. Laps are skill- 
fully made and fitted. And“M” Cement 
joins both plies and laps so firmly there 
is never a doubt that they will stick, 
inexorably and relentlessly, for year 
after year of splendid service. 


Moloney Engineers are always ready to help you 


solve your transmission problems 


Moloney Belting Co. 


124-138 North Franklin Street « CHICAGO 


ATLANTA, GA. 


GREENVILLE, S. C. PORTLAND, ORE. 
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putting in some strenuous weeks at Hotchkiss, 
Va.. where he is getting the large sawmill plant 
formerly operated by the Millboro Lumber Co. in 
shape for active work, had the misfortune about 
ten days ago, while out in his automobile, to col- 
lide with another machine. He was thrown 
against the windshield, which broke, and he suf 
fered severe cuts on the right side of his face and 
about the head. 

WW. Harry Hill, of the Hugh MeLean Lumber 
Co.. of Buffalo, N. Y., stopped here Friday in the 
course of a business trip. He said that the furni- 
ture manufacturers were running their factories, 
but buyers were placing orders only as stocks were 
needed, and there was a disposition to hold off 
on everything else until after the first of the year. 

Frank lL. Heim, for years attached to the local 
office of Richard P. Baer & Co., has been sent to 
Mobile, Ala., to act as sales manager for the 
production of both the mill there and the one 
of the Baer-Thayer Co. at Bogalusa, La. The 
plant at Mobile is operated by the Magazine Hard- 
wood Co., and Mr. Heim is an. officer of both 
corporations. Richard P. Baer, senior member of 
Richard P. Baer & Co., sailed on the Olympic last 
Saturday from New York for England to be gone 
several months. Mr. Baer will combine business 
with pleasure, and recreation, visiting not only 
the various large lumber distributing and consum- 
ing centers in the United Kingdom, but also Cross 
ing over to the Continent. 


NORTH TONAWANDA, N. Y. 


Sept. 22.- W. G. Palmer (Ine.) has purchased 
the Charlton mill and yard, adjoining the new 
owner’s mill and yard, giving the Palmer interests 
possession of practically a whole block in’ the 
business section of the city The Palmer interests 
are preparing to start the construction of a big 
addition to its Oliver Street plant, doubling the 
capacity of the mill. The Dealers’ Lumber Cor- 
poration, tenant of the Charlton mill and office, 
will continue as occupants until such time as the 
new owner desires to make use of it. The Palmer 
mill is devoted mostly to millwork. 

Hi. Morton Jones, of the R. T. Jones Lumber 
Co., has just returned from a 1,500-mile trip to 
the head of Lake Huron in his schooner yacht 
HNskimo, accompanied by Dr. Willard @(. Paul and 
Carlton White, of Buffalo, N.Y.) The party made 
its home aboard the boat at all times. During the 
trip on Lake Huron the Hskimo was sailed along 
the east Coast. 


PITTSBURGH, PA. 


Sept. 22.—The better tone to business in gen 
eral, as reported from the big financial centers, 
is being reflected in the lumber business, in the 
opinion of leading wholesalers here, although there 
have been no price changes nor changes in the 
situation as to demand in the last week. In fact, 
most dealers found last week rather quiet, though 
advances in the market were firmly held, and the 
present week is opening with brighter prospects. 
The eastern and southern demands are much better 
than the midwestern demand, the Pittsburgh dis- 
trict of the midwest particularly, due to the de- 
pression in the coal industry. Buying in this dis- 
trict continues of the hand-to-mouth variety. Some 
wholesalers report more numerous inquiries and 
prices becoming more stabilized. In the southern 
and white pine markets, wholesalers report no 
changes, but in retail quarters a tendency of 
southern pine boards to weaken is reported, with 
the better grades holding up. No. 2 common Idaho 
white pine stocks are reported low. Fir is strong, 
with the mills getting slow on mixed cars for rail 
shipment. The hardwood situation remains about 
the same as last week. Oak flooring is strengthen- 
ing and mills all seem to have many orders, with 
shipments showing some delay. The lower grades 
of hardwoods are in better demand than the higher 
grades. 

S. Horace Disston, vice president in charge of 
sales, of Henry Disston & Sons (Ine.), Philadel- 
phia, addressed the Purchasing Agents’ Associa- 
tion of Pittsburgh at its regular meeting and din- 
ner Sept. 15 and exhibited a three-reel motion pic- 
ture showing how Disston saws, tools and files are 
made. The film showed the various operations 
from the pouring of the special steels used in the 
manufacture of Disston saws and files to the pol- 
ishing and inspecting of the finished products, and 
concluded with a passing in review on the screen 
of the hundreds of different tools made by Disston, 
ranging from the finest jeweler’s files and delicate 
surgical saws to the huge bands and dises of steel 
that slice the redwoods of the Pacific coast. 

Cc. V. MeCreight, of the C. V. McCreight Lum- 
ber Co., is spending several days this week in Ohio, 
ealling on the trade in Cleveland, Akron and Can- 
ton. 

O. H. Babeock, of the Babcock Lumber Co., was 
in Detroit several days last week on business in 
connection with the company’s office in that city. 








Advertisements will be inserted in this de- 
Partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four corsecutive weeks. 

Eight words of ordinary length make one 

line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received idater will be placed 
under heading Too Late to Classify. 








MOTOR TRUCK AND TRACTORS 


Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘“‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Il. 
































WANTED AN EXPERIENCED MILL MAN 
Who has knowledge of figuring, handling and market- 
ing millwork, doors, frames, mouldings, ete., from ware- 
house in Chicago. Give full particulars regarding past 


employment, salary, references, ete, Chicago sales- 
man preferred, 
Address “S. 31,’ care American Lumberman., 


HARDWOOD SALES MANAGER WANTED 
Immediately to act as assistant sales manager for old 
established eastern manufacturer and wholesaler. Must 
be temperate and A-T character. Utility man capable 
of assuming full responsibility, if necessary, of sales 
manager, Must have thorough acquaintance with sup- 
ply and distribution. Might want him to travel east 
some is necessary. Energetie, conservative. Must have 
managerial ability and resourcefulness for organizing 
large distribution of hardwood by mail. 

Address “S. 23," care American Liuimberman, 


WANTED: AN UP TO DATE 


Planing mill foreman in sash and door and interior 








trim factory. State age, experience and wages ex- 
pected. 
Address “S. 21,’’ care American Lumberman, 
WANTED 


Experienced detailer and biller for sash, door and in- 
terior finish factory: steady position. Address HYDE- 
MURPHY COMPANY, Ridgway, Pa. 


WANTED—LIVE COMMISSION MEN 
With established trade to sell soft tupelo wood, finish, 
moulding, trim and boxing. 


Address “S. 7,’ care American Lumberman, 


WANTED—SUPERINTENDENT 
Experienced from logging to selling, for band mill, 
daily capacity fifty thousand, cutting fir, white and 
sugar pine, located near San Francisco, California; local 
market assures substantial profit on lower grades for 
many years; investment required. Owner visiting Chi- 
cago and Kansas City early October, will interview ap- 
plicants; state experience fully. 
Address “S.0 3,7? care American Lumberman. 


WE WANT TWO GOOD MEN 
Capable of taking management of yards in suburbs of 
Chicago. Also two go-getting salesmen for same terri- 
tory. Prefer fellows having substantial sums for in- 
vestment. Liberal participating contracts to right par- 
ties who can and will make good. 
Address “R. 5,’ care American Lumberman. 


WANTED—TO ENGAGE THE SERVICES 
Of an experienced, capable and successful hardwood 
salesman to manage hardwood sales department. Our 
business covers Northern Illinois, Southern Wisconsin. 
An excellent opportunity for a man of the right sort. 
Address “R. 6,’’ care American Lumberman. 


WANTED—EXPERIENCED SHIPPING CLERK 
For retail lumber yard in Chicago. 
Address “R. 47,’’ care American Lumberman. 


WANTED 
Sash, door and interior millwork layout man, detailer 
and biller into mill. Give reference and state expe- 
rience. 
Address “R. 43,’’ care American Lumberman., 


WANTED—EXPERIENCED MANAGER 
Man qualified to manage retail yard and bank in a 
small town in Nebraska. Must be first class in every 
respect and take financial interest in both yard and 
bank. 
Address 























“R. 40,’ care American Lumberman. 





WANTED: LUMBER INSPECTOR 
By middle west sash and door factory. Must thor- 
oughly understand grading California and western pine 
shop. Steady employment. No traveling. 
. 82,’’ care American Lumberman. 


Address ie 
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STENOGRAPHER AND BOOKKEEPER WANTED 





Lady. tetail lumber yard in Southern Michigan. Ex- 
perienced and reference required, 
Address “R. 38,’? care American Lumberman. 





WANTED—GENERAL SUPT. 
For Mill Work Plant. About fifty (50) inen. Must have 
knowledge of architectural details, and ability to carry 
them out economically. Plant well equipped in South 
Atlantic State. Write, giving experience, age, ability 
and salary desired, 
Address “RR. 18," care American Lumberman. 


WANTED—SASH AND DOOR FOREMAN 
In special millwork factory, only first-class man wanted. 
THOMASVILLE VARIETY WORKS, Thomasville, Ga. 


WE NEED TWO FIRST CLASS MEN 
Who can do diafting, listing of plans, and millwork 
estimating. Do not apply unless you are sure you can 
qualify. NATIONAL SASH & DOOR COMPANY, P. O. 
Box 1550, New Orleans, Louisiana. 


ESTIMATORS 
For sash, doors and millwork. Must be experienced on 
special and detail construction. Prefer knowledge of 
Cost Book ‘‘A’’ and retail practices. Positions perma- 
nent, location central and in most rapidly growing 
city. Positions to be filled about October 1st. 
Address “RR. 7’? care American Lumberman. 


WANTED 
Capable millwork estimator. Must have Millwork Cost 
Sureau Certificate. Good personality ond experienced 
in meeting trade and selling. Location Central Indiana. 
Address “Pp. 16,’ care American Lumberman. 

















WANTED 
Special Millwork Concern desires services of thoroughly 
competent and experienced estimator 
Address “P, 26."? care American Lumberman. 


WANTED—PLAN SERVICE MAN 
Not over forty years of age, with architectural ex- 
perience who can supervise local work and has had ex- 
perience or is interested in the further development of 
a mail order department devoted to the sale of seimi- 
assembled medium priced homes. This is an opportunity 
for an energetic, intelligent man with sales ability. 
Correspondence confidential. Location southern Indiana. 
Address “Pp, 14,’’ care American Lumberman. 








WANT A GOOD SALESMAN? 
Place an advertisement in the Wanted & For Sale De- 
partment under heading Wanted—Salesmen. AMERI- 
CAN LUMBERMAN, 431 S. Dearborn St., Chicago, Il. 


























WANTED—MACHINE HAND 


First class on sash and doors. Must be union man. 


Address “RR. 44,’’ care American Lumberman. 


WANTED—EXPERIENCED 
Sand resaw filer who can operate resaw and planer. 
Apply THE MARKERT MANUFACTURING CO., 
Syracuse, N. Y 


WANTED 
Six first-class bench men, two good machine men, for 
woodworking factory. No labor trouble, steady work. 
THOMASVILLE VARIETY WORKS, Thomasville, Ga. 


WANTED 
An experienced machinist for sawmill and railroad lo- 
comotive repairing. Steady work for right man. 
Address “R. 3,’? care American Lumberman. 
WANTED—FIRST CLASS 

Moulding machine operator on interior finish, also shaper 
and bench hands. Apply THE MARKERT MANUFAC- 
TURING CO., Syracuse, N. Y. 

















DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 

















WANTED HARDWOOD LUMBER SALESMAN 
With established trade for Wisconsin and Northern Illi- 
nois. Address ‘‘S, 22,’’ care American Lumberman. 


LUMBER SALESMAN WANTED 
By Chicago concern to sell boxing, crating, flask, shop 
and pattern lumber to consuming trade, in carload or 
wagonload lots. Prefer practical man with some trade. 
Good drawing account and percentage of profits. Give 
age, experience and references. Confidential. 





Address “S, 20,”? care American Lumberman. 





QUALITY YELLOW PINE WHOLESALER 
Wants salesman who is a proven producer with es- 
tablished trade in and around Springfield, Ohio. Give 
references and compensation expected in first letter. 
Replies confidential. 

“Ss. 


Address 9,’’ care American Lumberman. 


GOOD HARDWOOD SALESMAN WANTED 
To travel Western part of Michigan with headquarters 
at Grand Rapids for northern manufacturers and whole- 
salers. Address WILWIN COMPANY, LTD., Penobscot 
Building, Detroit. 








WANTED—GOOD SALES REPRESENTATIVE 
Tower Michigan Territory. 
Good salary and commission. 
State experience and references. 
N. G. DeHAAS, Marquette, Michigan. 





WANTED—COMMISSION SALESMAN j 
To sell North Carolina and southern pine on commis- 
sion. Write for further information. 
HANKS LUMBER COMPANY. New Bern. N. C. 
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